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PEACE DOVE FLUFTERS 
OVER SOUTH CAROLINA 


Everybody Hopeful After Confer- 
ence of Officials and 
Companies 


RATING BILL BIG PROBLEM 


Companies Say Fire Waste Must Be 


“Ss 
1" 





Aetna Fire Underwri. Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, III. 





Reduced and That They Cannot 





Stand State Made Rates 


Two score fire insurance companies 
sent representatives to Columbia, S. C., 
for a conference last week with the spe- 
cial South Carolina commission ap- 
pointed to make recommendations for 
clearing up the fire insurance muddle. 
Sessions lasted more than ten hours. The 
commission received much valuable in- 
formation from the representatives of 
the companies and it seems that day- 
light is almost here. It is probable 
that an entirely new set of fire insur- 
ance laws will be recommended to the 
legislature. The South Carolina com- 
mittee now realize that fire losses must 
be reduced if a reduction of rates is 
ever secured and that the valued policy 
act must be repealed. 

The commission and the companies 
are hanging fire on the question of rate 
making. Senator G. K. Laney, father of 
the anti-compact measure in the senate, 
which was passed at the last session 
and which caused the companies to 
leave the state, has agreed to a modifi- 
cation of the act. He so stated to the 
companies at the hearing. 

Executive Session Follows 

The commission after hearing all tes- 

timony went into executive session and 


will later announce a decision as to a 
rate making bureau. 


(FIRE) 


German American 
Aunsurance Company 
New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 
$ 2,000,000 
10,146,941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 








The companies make it known that 
they are willing to have the Pennsyl- 
vania anti-discrimination law adopted in 
Carolina. They objected to the North 
Carolina law.: They also objected to 
section 6 of the Minnesota law. 

Outlining the work which has already 
been done by the commission, Com- 
missioner F. H. McMaster stated that 
the board had tentatively adopted a 
building codé for South Carolina to 
be submitted to the legislature in Jan- 
uary. He also stated that the commis- 
sion had agreed to recommend the pas- 
sage of a fire inquest law. The building 

(CONTINUED ON PAGE 29) 
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COOPERATION BETWEEN 
COMPANIES AND AGENTS 


Hildreth Touches Up Managers 
Who Handle Matters in 
Autocratic Way 


OPPORTUNITY IN ILLINOIS 


Under Incoming Administration Busi- 
ness Has Chance to Get Right 
With Public 


With “Organization and Cooperation” 
as his subject, Charles F. Hildreth, the 
Freeport, Ill., local agent who is being 
mentioned for the Illinois insurance 
superintendency, and former president 
of both the Illinois State Association 
of Insurance Agents and the National 
Association of Insurance Agents, told 
the members of the Fire Insurance 
Club of Chicago something about the 
agents’ associations and their relations 
and dealings with the company organi- 
zations, Tuesday evening. 

Through the publication of a cooper- 
ating list of companies the association, 
he said, had eliminated overhead writ- 
ing in the open and had helped to make 
rate wars a thing of history. 


Cooperation With Agents 


Organization among companies them- 
selves has made great progress the past 
two years, said Mr. Hildreth. While 
the organization of the Bureau and the 
later organization of the joint confer- 
ence committee of the Union and Bu- 
reau has accomplished much, little at- 
tention has been given to the idea of 
cooperation between the companies act- 
ing collectively and the agents acting 
collectively, to say nothing of a marked 
absence of a desire for cooperation with 
that great third party, the public, whose 
interests after all, transcend all other 
interests. 


Association Not Labor Union 


The agents’ organizations, he said, 
except under unusual circumstances, 
have never taken part in the adjustment 
of the wage scale, commissions having 
always been fixed by the companies 
without conference, except possibly in 
a few of the larger cities during the 
past few years. 

Mr. Hildreth said he was not a be- 
liever in high commissions because they 
tend to produce excessive competition 
as well as antagonize the public and 

(CONTINUED ON PAGE 5) 
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BIG LOSSES POSSIBLE 
IN IMPROVED RISKS 


Heavy Damage Done Electrical 
Transformer and Switch- 
ing Station 


QUANTITIES OF OIL USED 


Accident in Switch Started Fire That 
Spread Through Whole Building, 
Causing $30,000 Loss 


Some underwriting and inspection 
lessons, especially for those engaged 
in the handling of so-called improved 
risks, may be learned from the report 
of the Canadian Fire Underwriters As- 
sociation at Toronto on the fire in the 
electric transformer and switching sta- 
tion of the Hydro-Electric Power Com- 
missien of Ontario, located near Dun- 
das, Ont., which occurred July 31. No 
insurance was carried on the building, 
as it was entirely of noncombustible 
construction and electric current was 
considered the only hazard. 

The walls were of brick pilaster con- 
struction and windows in all outside 
walls were protected with metal sash 
wire glass. The roof was of reinforced 
concrete, resting on the walls and 
metal beams and girders. These beams, 
however, were unprotected. The floor 
was concrete, but the floor openings 
were not protected. There was no 
finish. The heating was both steam 
and electric. 


Equipment of Risk 


The conductors were standard. The 
switchboard was of standard incombusti- 
ble type. The 13,200 volt switches were 
installed in separate fireproof compart- 
ments. The thirty-six 110,000 volt oil 
switches, each containing 350 imperial gal- 
lons of oil, were not in fireproof compart- 
ments. There were twelve lightning ar- 
resters of the electrolytic type, each con- 
taining 500 imperial gallons of oil. The 
arresters were not enclosed in fireproof 
rooms. There were six 1,250 kilowat tran- 
formers of the oil immersed water-cooled 
type. These were not installed in a fire- 
proof room or compartment. A number of 
metal drums containing oil for switches 
were stored in the basement and two metal 
tanks of 3,000 gallons capacity each, hav- 
ing detachable tops, were located in the 
west basement and connected by pipes 
with the transformers and switches. 


Cause of the Fire 


The fire was caused by a breakdown in 
one or more of the 110,000 volt oil switches 
and the tank of the switch was disrupted 
by a minor explosion or by the sudden 
expansion of the oil or vapor inside and 
the burning oil escaped and spread over 
the floor and into the basement through 
the open stairway. The incoming 110,000 
volt currents from Niagara Falls are said 
to have been cut off all four trunk lines 
at the Niagara substation shortly after 
the fire was discovered. The three at- 
tendants on duty fought the fire ineffec- 
tively with extinguishers and sand pails 
that were on hand. A number of minor 
explosions occurred and approximately 
seven oil switch tanks were entirely 
emptied, five others partly emptied and 
this oil, together with that from twelve 
lightning arrester tanks and from four to 
six metal drums stored in the basement, 
aggregating about 9,000 imperial gallons, 
fed the fire. 


How Flames Spread 


A severe concentrated heat was gener- 
ated, together with dense smoke. The un- 
protected metal beams and girders of the 
roof and floor and the metal columns sup- 
porting the basement ceiling and roof 
girders buckled. The floor gave way and 
part of the equipment was precipitated 
into the basement. The roof fell in for 
approximately sixty feet and several addi- 
tional bays were damaged. The upper sec- 
tion of each end wall fell in and the side 
walls were also injured. Damage amount- 
ing to about $30,000 was done to the build- 
ing and the electrical apparatus. The fire 
was finally extinguished after five hours 
by shoveling dirt on the burning oil .and 
through the assistance of the Dundas fire 
brigade, which was hampered in its work 
by a lack of water. 


Report on Hazards 


R. Driscoll, chief electrical inspector for 
the Canadian Fire Underwriters Associa- 
tion, says that the chief hazard to build- 
ings of this class, omitting any possible 


from a switch, lightning arrester or trans- 
former case, becoming ignited either from 
electric arcs within the tank or case or by 
contact with a heated surface after leav- 
ing the case. Heavy duty oil. switches 
that are operated frequently under load 
in cases like this interposed between the 
generating station and the whole load, un- 
questionably constitute a greater hazard 
than oil immersed transformers or electro- 
lytic lightning arresters. Breakdowns in 
these types of devices may be roughly at- 
tributed to the following causes: Line 
surges from electric storms, short cir- 
cuits, varying loads, arcing grounds, sway- 
ing conductors, moisture or carbon in the 
oil, low oil level, imperfect contact, or 
overload in oil switches or in oil im- 
mersed transformers. 


Possible Causes of Fire 


In oil immersed transformers there is 
also the danger of water escaping from 
leaks in cooling coils into the oil and caus- 
ing burn-outs. While the lightning ar- 
resters of the electrolytic type have been 
comparatively free from internal accidents 
resulting in fires, the storage of large 
quantities of mineral oil within the tank 
in the common room, represents a hazard. 
The reasons for the excessive loss are 
summarized as: Inadequate fire protec- 
tion, lack of separate fireproof compart- 
ments for oil switches and lightning ar- 
resters, lack of proper floor drainage for 
burning oils, absence of protection for 
stairway openings, and unprotected metal 
supports. 


Protected Openings Held Heat 


The lack of ventilation and the exten- 
sive use of metal sash and wire glass on 
window openings tended to bank the flame, 
heat and smoke in the upper section of the 
station during the early stages of the fire. 
Heat and smoke traversed the full length 
of the structure. 

In conclusion Mr. Driscoll says it would 
seem that the present schedules applying 
to so-called fireproof electric generating 
transformer and switching station housing 
electric equipment containing large quan- 
tities of mineral oil, do not incorporate 
charges proportionate to the hazard in- 
volved where the oil switches, oil im- 
mersed transformers and lightning ar- 
resters are not installed in separate fire- 
proof compartments suitably drained and 
ventilated. 

———_—_- wee 


NEIL TALKED ON _ CREDITS 


Business Man Speaks Before the Co- 
lumbus Local Agents Body at 
Monthly Meeting 


The regular monthly meeting of the As- 
sociation of Insurance Underwriters of 
Columbus, O., was held Tuesday. D. Bir- 
ney Neil, president.of the Lawrence 
Press Company and president of the 
Columbus Association of Credit Men, 
was the speaker. His subject was 
“Credit and Collections.” 


Briefly, the speaker, in taking up the 
subject of credits, pointed out the poor 
business policy of extending credit to a 
customer who had, by experience, been 
proved unworthy of credit. He pointed 
out the economy of refusing credit at 
the time the policy was written, instead 
of writing the policy and letting it run 
until the premium was past due. 

On collections he said that a simple 
and definite rule should obtain, the same 
as in the sale of any other merchandise. 
A definite term of pay should be fixed 
at the time the sale is made. Then insist 
on the customer meeting his obligation 
on the day it is due. Then the agents’ 
argument would simply be: “It’s due: 
pay,” instead of the time-honored one of 
“T have heavy balances to meet,” ete. 
There should also be a clearing house for 
the information of members as to the time 
certain insured took to pay up. 

- <3 Oa — 








Thomasson Is Appointed 


A. R. Thomasson succeeds the late 
Joseph W. Pearce in charge of the 
business of the German American Fire 
in the southeastern states from Jan. 1 
next. Mr. Thomasson is now special 
agent of the North British & Mercan- 
tile for the southeastern states, with 
headquarters at Atlanta. Before as. 
suming that position he was in the 
home office in charge of the New Eng- 
land and southern field. The appoint- 
ment will be regarded as a decidedly 
good one. 

—————_- 2 +e ___—__ 

PROPOSED LAWS IN MICHIGAN 

When the Michigan legislature convenes 
after the first of January two bills relat- 
ing to fire insurance are certain to come 
up, one being the repeal of the anti- 
discrimination bill, and a bill providing 
for fire prevention measures similar to 
those of Pennsylvania, where assessment 
is made against the owner of property 
destroyed and penalties provided which 
tend to greater care in guarding against 





exposure fire hazard, is from escaping oil 
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CASH CAPITAL : ; ; ; $1,000,000 
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POLICYHOLDERS’ SURPLUS 2,121,195 
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Losses Paid Since Organization, over. veteeeeeeeees Kesen $176 208,840.00 
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The Equity Mutual Fire Insurance Association 


SIOUX CITY, - 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 
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MEETING AT CLEVELAND 


ADDRESS BY ALFRED M. BEST 





Fire Insurance Contract Discussed by 
William E. Ritchie at Insurance So- 
ciety Event Monday Night 





In his address before the Insurance 
Society of Cleveland Monday evening 
Alfred M. Best, of Best’s Insurance Re- 
ports, said that under a government 
like ours, there should be a free press, 
untrammeled in its news and editorial 
policies by an influence outside of its 
own office. Although the inter-depen- 
dence of men is greater now than it has 
ever been in the history of the world, 
because they are brought into such 
close association by fast trains, the 
telephone and the telegraph, he ex- 
pressed the belief that all publications 
should be able to deal fairly with their 
readers in the matter published, al- 
though they may not always please their 
ne patrons by the course they 
take. 

Mr. Best said that there should be 
some kind of a basis of price for news- 
papers arranged that would relieve 
them. No one, he said, would object 
to paying much more than the pres- 
ent prices for his paper if he knew that 
every item in it was absolutely true and 
written from an unbiased standpoint. 


Form Liberally Construed 


William E. Ritchie of Ritchie, Kroll 
& Co. discussed the “Fire Insurance 
Contract, Forms and Clauses.” The 
standard form, he said, is used more 
extensively than any other contract 
that can be named. Although the terms 
of an insurance contract are exceed- 
ingly stringent, he said, it is liberally 
construed after a loss. This is due both 
to a desire that the assured shall be 
fully repaid for his loss and that the 
company may establish a good reputa- 
tion wherever it is interested. 

Mr. Ritchie advocated the adoption of 
standard forms throughout the country. 
This would be of great advantage to 
those who own Property in a number 
of states. As it is now, the assured can 
hardly know his rights in the various 
states unless he keeps himself posted 
on the laws and the rules followed by 
the agents of each of the states. Be- 
sides, “standard forms would be a great 
convenience to the agents who look 
after lines scattered in this way. 


Are Too Long and Complicated 


Forms generally are too long and 
complicated, Mr. Ritchie believes. The 
same results could be secured, he feels, 
with brief forms which express condi- 
tions in a simple manner. 

George C. Simpson of the O. M. 
Stafford-Goss-Bedell Company read the 
paper on “Current Events.” Secre- 
tary James B. Oswald read the resolu- 
tions on the death of Hyman D. Davis, 
late president of the Cleveland National 
Fire. Fred P. Thomas, who was pres- 
ent at a meeting for the first time in a 
long while, owing to ill health, made a 
brief talk in which he had something 
good to say of all his old associates, 
as well as the young men he found 
there. 

Twelve pupils enrolled in the educa- 
tional classes which will start soon. 





Changes in the Field 











Dr. W. E. Golden 


Dr. W. E. Golden, Milwaukee, state 
agent of the Atlas in Wisconsin and 
Minnesota, has resigned as of Jan. 1. 
Dr. Golden has been with the Atlas 
and its predecessor, the Manchester, for 
many years. He is one of the best 
known men in his territory, is very 


popular and is a lovable character. Dr. 
Golden has not yet announced his fu- 
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he will remain in Bay oe vay work in 
some capacity. Golden on many 
occasions has ie ‘the life of the party 
and is known as a dispenser of good 
cheer. 





W. H. Elbourn and Wm. Hiller 


Owing to the death of J. H. Casebeer 
of the National of Hartford in Ne- 
braska, Special Agent W. H. Elbourn 
will take Mr. Casebeer’s territory with 
headquarters at Lincoln. W. M. Hil- 
ler will have Mr. Elbourn’s old verri- 
tory, with headquarters at Omaha. 





C. J. Babcock 


C. J. Babcock, who formerly traveled 
in Illinois and Iowa for the Manches- 
ter and later for the Milwaukee Me- 
chanics, has been appointed Iowa state 
agent for the Germania Fire, succeeded 
Leigh E. Eldridge, resigned. Mr. Bab- 
cock will have his headquarters in Des 
Moines. 





J. H. Kinnaird 


J. H. Kinnaird, formerly special agent 
for the Fidelity Underwriters in Illinois, 
has been appointed special agent for 
the Germania Fire in the state, and will 
make his headquarters at Decatur with 
State Agent C. C. Nicholson. He came 
to Illinois from Lancaster, Ky. 





G. S. Avery 


G. S. Avery, who was connected with 
the Mason City, Iowa, Loan & Trust 
Company, has been appointed special 
agent of the Standard of Hartford on 
a per diem basis. 





H. E. Bowen 


H. E. Bowen, as special agent for 
the Royal in Michigan, is now located 
at Battle Creek, Mich. 





Horace W. Boyd 


Horace W. Boyd of the Royal in In- 
diana and Michigan will now, as execu- 
tive state agent in the same territory, 
make headquarters in Detroit, Mich., 
instead of New Castle, Ind. 





J. O. Beck 


J. O. Beck, heretofore state agent of 
the Pennsylvania Fire in Indiana, will, 
as already announced, on Dec. 1 take 
the same title and territory for the 
Royal. Mr. Beck is well equipped for 
kis new duties, with his varied experi- 
ence in office, field and executive posi- 
tions. His headquarters will be at La- 
fayette, Ind. 





Benj. Herberg 


The appointment, effective Jan. 1, of 
Benj. Herberg, formerly of the Twin 
City Fire, as special agent for the 
American Eagle for Minnesota, and 
parts of North and South Dakota, is 
announced. Mr. Herberg began his 
insurance career as an examiner in the 
office of the old Consolidated and then 
the Northwestern Fire & Marine. Then 
he became an examiner in the Twin 
City. For the past two years he has 
been a special agent of the company in 





ture plans, but it is safe to say that 





News of the Mutuals 











Representatives of the 14 county mu- 
tuals have formed the South Carolina 
Mutual Fire Insurance Association and 
outlined a legislative program to be sub- 
mitted for consideration at the next ses- 
sion of the general assembly. 

Boney, secretary of the York County “Mu- 
tual, was elected president, and A. A. 
Kroeg of Charleston, secretary. F. H. 
McMaster, insurance commissioner, at- 
tended the sessions. | 


The Iowa Mutual “Tornado Association, 
which met in Des Moines recently, elected 
the following officers: President, Norman 
Denswore, Des Moines; vice-president, 
A. B. Hartley, Ida Grove; secretary, J. B. 
Herriman, Des Moines; resident secretary, 
H. F. Gross, Des Moines; treasurer, John 
Cooper, Boone; executive board, Norman 
Densmore, George Dalziel, R. A. Kent. The 
attendance was large and much business 
was transacted. ee 


The new Hardware Mutual of Fargo, 
N. Dak., is also writing business for lum- 
bermen. 
* * * 

The seventeenth annual meeting of the 
State Association of Kansas Mutual In- 
surance Companies was held at Welling- 
ton last week. 

President W. B. Gasche, in his address, 
outlined some legislation which he hopes 
to see enacted this winter. Commissioner 








Carey J. Wilson delivered one of the prin- 
cipal addresses. His subject was “Pater- 
nalism vs. Fraternalism.” 

State Fire Marshal L. T. Hussey deliv- 
ered an address on “Fire Prevention.” On 
Wednesday night the Wellington Commer- 
cial Club entertained the members of the 
ramen with a banquet at the Antlers 

ote 

Kansas City, Kan., was selected as the 
place of meeting for next year, and Octo- 
ber as the month. The following officers 
were elected: President, W. B. Gasche, 
Topeka; vice-president, H. F. ir aes 
Wellington; secretary-treasurer, J. 
Shaw, McPherson. 
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Be Dependable 


Be dependable. Even in small things 
create the impression that whatever 
you promise is as much to be depended 
upon as your signed note. If you make 
an appointment at 3 p. m., Tuesday, 
be there at 2:45, or telegraph. If I 
order goods of a certain grade, let them 
be found to be exactly of that grade 
when _I receive them. 


The plant of the Palladium Printing 
Company, 15-19% North Ninth _ street, 
Richmond, Ind., has been rated at 38 — 

s 
a one-source sprinkler 


for building and 53 cents contents. 
is provided with 
equipment. 


Don’t skim just the cream of the busi- 
ness—get it all. 
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UNION communicate with the Home 
Office or with our Special Agent in your 





He is employed to extend a 
- dual service. He is authorized to offer x 
desirable Agents services and facilities ~- 
which have been the backbone of the 
- support and co-operation of a great-—_ 
_ Agency force. He will tell you that 
- the large patronage of the NATIONAL 
‘UNION fs the result of equitable treat- 
ment, consistent pelicy, courteous and expeditious attentioa to~ 
. all matters entrusted to the Company’s care. When you repre-_ 
_ sent the NATIONAL UNION you get “Service that Satisfies” and 
“Insurance that Protects.” The Company that helps its Agents — 
most is the Company that most Agents represent. More are 
representing the NATIONAL UNION every day. Are YOU one 
ra ps! ae o~ more we claim in our advertising the more mast we 
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KENTUCKIANS ELECT 
CALDWELL PRESIDENT 


Annual Meeting of the Fire Un- 
' derwriters Association Held at 
Louisville Last Week. 








OVERHEAD WRITING STIRS 





Whisky, Tobacco and Lumber Lines 
Considered by Committees—Action 
on Unlicensed Companies 





OFFICERS ELECTED 
President—David Caldwell, National of 


Hartford. 
Vice-President—E. ¥F. Scott, German 
Allian 


ce. 
Secretary—Milton C. Miller. 
Executive Committee (new members)— 
Cc. Riker, American Central; M. J. - 
fon, Glens Palls; Everett P. Rogers, Con- 
tinental; John L. Coleman, North America; 
old members) RB. E. Hartshorn, North 
ritish; S. B. Kennedy, Westchester; W. 
J. Gilsdorf, Scottish Union. 


Louisville, Ky., Nov. 24——A number 
of important steps were taken at the 
twenty-third annual meeting of the 
Fire Underwriters Association of Ken- 
tucky, held here yesterday and today. 
A special committee on overhead writ- 
ing made a sensational report and was 
continued to keep up the work. Other 
committees reported progress, new 
special committees were appointed and 
several matters were referred to the 
new executive committee. 

Th overhead writing committee 
named four companies whose reports 
to the state insurance department 
showed premiums written through spe- 
cial agents instead of local agents. The 
committee, which was appointed only 
on Oct. 1, wrote to each of the four 
companies and incorporated their ex- 
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planations in its report. All denied 
that the premiums represented overhead 
writings. The committee said: “The 
result of our investigation indicates be- 
yond the question of a doubt that prac- 
tically all are against overhead writing 
or booking any business except through 
local agents commissioned for that pur- 
pose.” 
Agents Got the Commissions 


There was sharp discussion of this 
report on the floor. W. H. Wheeler, of 
the Home, named in the report, called 
on Secretary Milton to read a letter he 
had written in response to the inquiry 
of the committee and later made the 
statement that the Home was operating 
strictly in accordance with the law in 
all respects. Nine-tenths of the farm 
business in Kentucky written by the 
Home comes through solicitors, he 
said; the same amount of automobile 
business comes from subagents. Under 
the former system of operations the 
Home in fifty years lost money steadily 
on outside stores, while under the new 
system the results have been better. 
So long, he said, as the commissions 
of its Kentucky agents are paid to 
them, he contended, it is not the pro- 
vince of the association to say how the 
business of the Home shall be operated. 


Assure Agents of Fair Treatment 


Frank G. Snyder, a member of the 
committee, made some extended re- 
marks on the report. In the first place, 
he said, it gave the companies named 
an opportunity to come out and explain 
the manner in which the business noted 
was handled. Such publicity, he said, 
would go a long ways toward creating 
confidence among the local agents that 
they are being protected. Mr. Snyder 
spoke of how the whisky business has 
gone, lumber gone, tobacco gone, and 
how it is important that the local agent 
be made to feel that he is being treated 
honestly and getting the support of the 
association in his business. 

On the subjects of whisky, tobacco 
and lumber business there was a con- 
siderable amount of discussion. These 
lines on which much business has been 
lost have been cause of many com- 
plaints. The committee with whisky 
matters in charge, John L. Smith, chair- 
man, reported an incomplete investiga- 
tion which showed great variation in 
the practices in handling this business. 
No uniformity as to commissions paid 
is noted. This committee was con- 
tinued to report at the mid-summer 
meeting. 

Tobacco and Lumber Lines 


C. R. Boynton, chairman of the com- 
mittee on tobacco lines, announced that 
the committee had not been able to 
make sufficient progress to report and 
was met with several statements to the 
effect that the field men wanted action. 
The committee will continue its work 
and report to the executive committee, 
which is requested to provide for an 
early report or action. This business 
will shortly open up. 

In the matter of lumber there was 
some discussion and Frank G. Snyder 
suggested that the incoming executive 
committee take this matter up with the 
actuarial bureau and see what can be 
done in the way of getting this busi- 
ness back. The rate is a matter of chief 
importance here. 


Unauthorized Companies 


Another committee report on which 
there was much discussion was that of 
the committee looking into the opera- 
tions of unlicensed companies in the 
state, Will T. Sweeney, chairman. He 
noted that a considerable number of 
non-admitted concerns were handling 
Kentucky business on a plan by which 
they require warranties that at least 
one admitted company be on the risks 
so as to enable them to obtain the 
correct rate and other information on 
the strength of which they can make 
special inducements to the. property 
owners. A resolution was adopted by 
which it was expressed as the sense of 
the meeting that authorized companies 
should decline to participate in insur- 














ance on a risk where the major part 





of the protection was carried with un- 
authorized mutual, reciprocal or stock 
companies. 


Many Topics Discussed 


In his report the retiring president, 
A. I. Macpherson, summarized the work 
of the year. The new code, the semi- 
annual meeting, the improvement in fire 
fighting facilities at a number of Ken- 
tucky towns, the live stock farm form, 
shingle roofs, the loss payable clause, 
excess commission on whisky insur- 
ance, outside competition, overhead 
writing, stamping offices and other mat- 
ters were treated in some detail. 

The committee on the president’s ad- 
dress, headed by C. F. Snyder, took up 
the address, section by section. Re- 
ferring to the clause in the new state 
law relating to incorporated agencies 
the committee suggested that the secre- 
tary call attention of incorporators of 
agencies to its provisions. There is 
strong evidence, it’ was observed in 
comment on another statement of the 
president, of the absence of close coop- 
ration on the forty-five day rule, while 
approval was expressed of the work of 
the special committee which has in- 
terested the insurance commissioner in 
enforcement of agency balances. In 
this connection also, it was recommend- 
ed that all agents who fail for two con- 
secutive months to pay all balances 
within 45 days should be referred to the 
clearance committee, which would bring 
the matter to the attention of each com- 
pany represented in the agency and to 
the attention of the commissioner. 


Speakers on the Program 


George H. Parker, manager of the 
Kentucky Actuarial Bureau, made his 
first. appearance before the association. 
He was on the program for suggestions 
and devoted himself to telling what the 
bureau is doing and what its plans are. 

Two well known Kentucky business 
men were on the program and made ad- 
dresses to the association. Donald Mc- 
Donald, vice-president and _ general 
manager of the Louisville Gas & Elec- 
tric Co., made a talk on “Cooperation,” 
and E. B. Robertson, cashier of the 
American-Southern National Bank, of 
Louisville, made an address on the sub- 
ject of the independence of capital and 
earning power. 


Replies on Special Agent’s Writings 


The companies named in the report of 
the committee on overhead writing as 
written through special agents were the 
National, $39,515; Home, $59,228; Hart- 
ford, $13,292, and Aetna, $300. The ex- 
planations of the companies, as quoted 
by the committee, were as follows: 

National—“It is not true that this busi- 
ness was written over the heads of agents 
in Kentucky. The business referred to 
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is located at points where the National 
of Hartford is not represented dccanty. 
However, on every cent of premiums col- 
lected Kentucky agents have been paid 
the usual commission.” 

Home—“As a matter of fact, the pre- 
miums credited to Special Agent Wheeler’s 
account not only include all the business 
written for account of the soliciting 
agents gg nny J writing), but also in- 
clude hail premiums, sprinkler leakage, 
postal, automobiles, inland marine pre- 
miums, all for account of local agents 
who do not actually issue policies on these 
miscellaneous classes. It also includes 
railroad schedules written for the ac- 
count of our railroad department.” 

Hartford—“The amount of premiums 
to which you refer is made up largely of 
railroad business, which is written 
through the Railroad Syndicate and West- 
ern Factory Insurance Association busi- 
ness .. . and the commission is cred- 
ited in every case to the local agent 
having jurisdiction, except in the case of 
railroad business, on which class the 
agents all over the country understand 
the situation.” 

Aetna—“We beg to state that the field 
men of the Aetna Insurance Company in 
Kentucky have no policies of this com- 
pany and do not write any policies in the 
territory under their jurisdiction.” 


> 6 ee —_____—_. 
Work on Automobile Rates 


The rating committee of the Western 
Automobile Underwriters Conference 
held a meeting in Chicago, Wednesday 
of this week and will hold another 
meeting next Tuesday. New classifica- 
tions and special rates for commercial 
vehicles, as well as the differential for 
electrics, were approved, but there are 
to be some slight changes. Provision 
will be made for coverage against loss 
by earthquake and against damage by 
leakage of water. There has been some 
doubt whether automobile policies cov- 
ered against loss by explosion, but this 
coverage will be assumed for a slight 
extra charge. 

sta 


Milwaukee Agents See Managers 


A delegation of Milwaukee agents 
visited Chicago Wednesday to confer 
with company managers concerning 
conditions. Issues have arisen affecting 
local practices and considerable bitter- 
ness has been engendered in some quar- 
ters. 

—_____-<5-@- a 


Will Increase Its Capital 


The New Hampshire Fire will in- 
crease its capital from _ $1,350,000 to 
$1,500,000 Jan. 1, the extra issue being 
paid at par. 

——————»e—__ 


Death of A. Foster Higgins 


A. Foster Higgins of the firm of 
Johnson & Higgins of New York died 
Tuesday at Greenwich, Conn., at age 
86. 


9 ee 
Ohio Agency Appointments 


Henry Clay—Gotshall & Vineyard, Akron. 

Home—F. A. Sheik, Logan; H. F. Gordon 
and D. M. Wilson, Atwater. 

Humboldt—J. W. Slater, Warren; T. P. Flem- 
ing, Massillon. 

yp Bevo ory N. Y.—F. E. Abbott, Cleveland. 

North Amer.—F. E. Abbott, Cleveland; C. R. 
King, Mt. Pleasant. 





MISCELLANEOUS NOTES 


J. M. Lautman, who formerly lived in 
Michigan City, Ind., and moved to Ham- 
— has opened an agency in the latter 
city. 


The Montana Special Agents Associa- 
tion was organized at a meeting of field 
men in Helena, Mont., last week to main- 
tain good practices in the territory. 


Judge W. W. Bardwell, of the Minne- 
apolis municipal bench, who was defeated 
for district judge in the last election, is 
being pushed for the Minnesota commis- 
sionership. 


The holding company, which will be 
headed by S. D. Works, Minnesota com- 
missioner, and will promote a fire, life 
and casualty company, will be known as 
ee Holding Company of South Da- 

(+) 


————» ea —————_—__—_ 


F. W. Sargeant—President F. W. Sar- 
geant, of the New Hampshire Fire, has 
been spending several days this week in 
Chicago, going over the business and 
meeting: his field men. Mr. Sargeant is 
completing a swing around the circle, oc- 
cupying three weeks on the road. 

——_—_s 0 ae 


Mark T. McKee, secretary of the Na- 
tional Insurance Federation, recently 
pledged $12,000 for the support of equal 
suffrage in Michigan. He is now forming 





a men’s suffrage alliance. 
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COOPERATION BETWEEN 
COMPANIES AND AGENTS 


(CONTINUED FROM PAGE 1) 


cause too high an expense ratio, but 
that he did believe in the collective 
bargaining as between employer and 
employe. 

Agents Not in Consultation 


When the joint conference agreement 
was made the agents were left out of 
the consideration and the status of their 
offices were fixed overnight as Union, 
Bureau or mixed. Some individual ad- 
justments were made later to relieve 
extreme cases but the arbitrary quality 
of the action stood out boldly. Later 
the rules were amended so as to make 
it impossible for an agency to change 
its status and now a Union agency can- 
not purchase either a bureau or a mixed 
agency nor can a Bureau agency make 
such a purchase while a mixed agency 
can reach out in either direction. The 
incongruity and unfairness of this rule 
might have been pointed out if the 
agents had been given a chance to con- 
fer with the managers on the sub- 


ject. 
Divine Right of Kings 


There is no relation in business life 
so clearly marked by courtesy and 
consideration of manner than the rela- 
tion of the average manager with his 
individual agents, continued Mr. Hil- 
dreth, but when these managers come 
together collectively in the Union or 


Bureau and when the two organiza- | 


tions come together in ‘a joint confer- 
ence agreement, their belief in the di- 
vine right of kings is a mighty notice- 
able thing. Autocratic is possibly the 
word that would hit the case, he said. 
It is natural that they should have a 
goodly degree of confidence in the in- 
fallibility of their individual and col- 
lective judgments, but a kindly and de- 
cent spirit of cooperation between com- 
panies and agents will do more in ac- 
complishing the results desired by all 
than even the most benevolent despot- 
ism for despotisms, benevolent or oth- 
erwise, are not in harmony with the 
best spirit of the age. 


Agents’ Power Demonstrated 


When the emergency stamp tax was 
passed a few years ago, no definite 
provision was made as to the manner 
of paying the fire policy tax, although 
the congressional intent was that the 
burden should be thrown on the pub- 
lic. The National Board, without con- 
ference with agency representation, 
adopted a plan which was intended to 
throw the burden upon the buyer, but 
which in actual practice would almost 
inevitable force the tax upon the agent. 
The National Association of Insurance 
Agents took up the cudgels once and so 
effectively that the companies backed up 
and assumed the burden themselves. No 
single instance has caused more bitter- 
ness among company managers, yet 
they were largely at fault for the out- 
come because of their early and most 
ill-advised action, said Mr. Hildreth. 


Power With Legislators 


When the recent act was before con- 
gress the companies called upon their 
agents for assistance and the congress- 
men and senators were beseiged by 
agents and now there is no stamp tax 
on fire insurance. In Illinois last year 
the agents made a greater impression 
on the members of the state legislature 
than did the company managers, be- 
cause they were on a footing of bettér 
understanding and greater congeniality 
with the law makers. 

There seems to be hope now that the 
companies in the Southeastern Under- 
writers Association will confer with the 
agents regarding the reduction of com- 
missions on dwelling business before 
any action is taken. 


Praise for Manager Sheldon 


Mr. Hildreth said: “While it still 
seems doubtful whether managers in 
general have as yet seen the light on 
this question of cooperation with agents 
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there are some few of them who 
are doing yeomen_ service along 
this line and it is hoped that their work 
will soon bear fruit. I have Manager 
Sheldon of the American of Newark 
especially in mind as one man who 
knows a good thing when he sees it,” 
added the speaker. 


Too Much Autocracy 


The autocratic spirit is also in evi- 
dence in the dealings with the public. 
Just last year one manager told the 
insurance committee of the Illinois leg- 
islature that insurance was a private 
business with which the state had noth- 
ing to do except to assure itself of the 
solvency of the companies. The su- 
preme court of the United States has 
given the lie to this statement and it is 
a decidedly unpromising task to buck a 
supreme court decision. The trouble 
is that too many managers believe the 
business exists for the benefit of the 
companies and too many agents be- 
lieve that it exists for the benefit of the 
agents, while the truth of the matter 
is that fire insurance exists because of 
business and social necessity. It be- 
hooves everyone in the business to so 
conduct their affairs that the compa- 
nies on the one hand and the agents on 
the other may be indispensable to the 
public, and when the insurance men 
fail to do this, or fail to convince the 
public that they are doing it, compa- 
nies and agents alike will go into the 
discard, though insurance will continue 
to exist in some form as long as the 
public need exists. 


Joseph Can Accomplish Much 


The companies have taken a step in 
the right direction by the employment 
by the Western Union of James F. 
Joseph for publicity work. 

The greatest single influence for the 








betterment of fire insurance conditions 
is the system of schedule rating now 
in use and a most valuable work is be- 
ing done by the Fire Insurance Club and 
similar organizations in educating fire 
insurance men in schedule rating. The 
day of pull is over and the day of serv- 
ice has come. 

The recent change in Illinois admin- 
istration augurs an era of good feeling 
and the insurance men should embrace 
the opportunity to remedy all wrongs 
and abuses that exist. A serious mis- 
take will be made if the fire insurance 
does not collectively take this chance 
to win the people over to a sane and 
reasonable view of the business. 

SD Oo 


SECTION WILL HAVE MANAGER 





Incorporated Companies in National 
Association Take Action—Reelect 
Welch as Head 





The department of incorporated mu- 
tuals of the National Association of 
Mutual Insurance Companies adopted 
the constitution and by-laws proposed 
at the Reading, Pa., meeting last fall 
and will continue as a section of the 
National organization. This action was 
taken at the meeting held at the Hotel 
La Salle, Chicago, last Wednesday and 
Thursday. Lincoln R. Welch, president 
of the Fitchburg Mutual, of Fitchburg, 
Mass., was elected chairman. He had 
been president of the department un- 
der the old by-laws. Justin Peters, 
manager of the Pennsylvania Lumber- 
men’s Mutual Fire of Philadelphia, was 
chosen vice-chairman and C. A. McCot- 
ter, secretary of the Grain Dealers Mu- 
tual of Indianapolis, was made treas- 
urer. 

No secretary or general counsel were 
elected, as plans to employ a full time 
manager with a legal assistant were dis- 
cussed and referred to the executive 
committee with power to act. 

The manager’s work will be legislative 
and departmental. The model code for 
mutual insurance will probably come up 
in a number of legislatures and it will 
be necessary to explain the features of 
this bill to insurance committees and also 
to insurance commissioners, because some 





of them will be new this year and have 
not been familiarized with its provisions 
through the discussion of it before the 
insurance commissioners’ convention. 

The informal discussion of the conven- 
tion centered largely around legislation. 

Herman L. Ekern, now practicing in- 
surance law at Chicago and formerly Wis- 
consin commissioner, spoke on the sub- 
ject of reserves. He said that Commis- 
sioner Nesbit of Washington, speaking be- 
fore the commissioners’ convention at 
Richmond, proposed, he believed, a re- 
serve on pure or net premiums. The pres- 
ent system of reserving on gross pre- 
miums requires too large a reserve for 
individual risks and does not provide any 
reserve for the conflagration hazard. The 
reserves are, he said, probably 30 percent 
in excess of what reserves on net pre- 
miums would be and this excess serves as 
a conflagration reserve. However, com- 
panies with a greater conflagration hazard 
very often have the least amount of ex- 
cess reserves. Another serious danger in 
reserves on gross premiums is the fact 
that cut rate companies have lower re- 
serves than those observing tariff rules. 

Commissioner Ekern said that the ac- 
tuarial bureau of the National Board is 
going a long way around to get at some- 
thing that might be obtainable through 
the rating bureaus. He said that he ad- 
vocated the establishment of this bureau 
because it was the only way that the in- 
formation desired could be secured. Rat- 
ing bureaus, in his opinion, could do the 
work intelligently and immediately. The 
greatest accomplishment of the bureau has 
been, he thinks, the establishment of a 
uniform classification. 

Mr. Ekern said that the adoption of an- 
tidiscrimination laws would be of great 
benefit to mutuals, because it would rid 
them of the cut rate competition and the 
ruinous attacks that are sometimes made 
upon certain lines of business in which 
mutuals specialize, or in certain locali- 
ties where mutuals are strong. 


NOTICE TO 
FIRE COMPANIES 


Are you looking for this man? Age 30—married, 
one child; general appearance, passable; five feet 
six inches in height; about 130 pounds; dark com- 
plexioned. Experience—eleven years, gathered 
by these stages: Writing policies, register clerk, 
re-insurance clerk, loss clerk, examiner, soliciting 
business; was then sent on road to make diagrams 
of small towns, inspections, delinquent accounts, 
appointment of agents, adjustment of losses and 
all the time boosting for business. Was in the 
field five years—past two years associated with 
Local Agency business. Willing to go to any point 
on the globe. Salary secondary consideratiion 
Address 28-K, care The Western Underwriter 
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A DAY WITH E. G. RICHARDS 


| 








making himself invisible, like the 

hero of one of H. G. Wells’ fan- 
tastic tales, might easily do worse for 
entertainment than to sit for a day in 
the corner of an active fire insurance 
manager’s inner office and look on at 
big business in the making. If this 
idea appeals we might suggest, for 
example, the large, orderly front room 
of the twelfth floor of 76 William 
street, New York, where Ellis Gray 
Richards presides over the destinies of 
the North British & Mercantile’s United 
States branch, the Mercantile Insurance 
Company of America, and the Com- 
monwealth Insurance Company of New 
York. But we must impress upon the 
Invisible Man the necessity of being 
on the spot before the clock strikes 
nine, for pretty close to the minute. a 
quick step may be expected on the 
open space before the elevators, a 
cheery “Good Morning” heard in the 
outer office, and lo! the triple-manager 
himself. 


A ‘raking possessing the secret of 


Now for first impression: A strong, 
sturdy figure of five-feet-ten scrupu- 
lously groomed; a well-shaped, broad- 
browed head with hair, brows and 
moustache white as snow and very 
thick; a full face with the tinge of 
health; blue eyes, large, clear, and 
charged with force and aggression; 
broad shoulders held “squared,” hinting 
of energy and self-confidence; the en- 
tire bearing one of purpose and author- 
ity, though with little of bluster or 
arrogance. 

A quick shift to a dark. office-coat 
and Mr. Richards takes instant posses- 
sion of his swivel:chair, adjusts a pince- 
nez, and runs rapidly through the cor- 
respondence laid on his big, flat-topped 
desk. He touches a button. A stenog- 
rapher enters very quietly and takes 
the chair beside him. And now you 
see the workings of the managerial 
mind: Close, rapid thinking; quick de- 
cisions; confident unraveling of tangled 
agency threads; difficulties smoothed 
away with an apt suggestion couched 
in tactful, courteous phrase. The 
stenographer retires. 

* * * 


Mr. Richards scratches a memo or 
two on a. handy pad, swings the long, 
elbowed ’phone to his ear and ensues 
a few moments of counsel with depart- 
ment chiefs. And now the ’phone be- 
gins to speak on its own account, and 
Richards judgment is in demand some- 
where on William street; and still the 
manager’s voice rings calm and cheery, 
the opinion is half-concealed in modest 
deference, but the decision is sure ana 
ready. Perhaps an altercation seems 
to develop over the ’phone—and you 
conclude from a certain steadiness of 
look and precision of accent that while 
this manager may be gentle enough he 
can be quite as firm and decided. The 
‘phone is swung back, the pince-nez 
taps a thoughtful instant on the papers 
on the desk, and Mr. Richards steps 
to the elevators and is let off at the 
seventh floor for a chat with Mr. Mal- 
lalieu over National Board matters. 
And if you could yourself have a word 
with Mr. Mallalieu a few moments later 
you would learn that when Mr. Rich- 
ards was the president of the board 
these conferences were almost of daily 
occurrence, and that the plars discussed 
were never viewed from the angle of 
their effect upon the North British & 


influence American fire underwriting as 


a whole. 
LJ - s 


Back again in his office Mr. Richards 
finds a caller or two in waiting; and 
now you may watch the man in per- 
sonal contact with outsiders. He is 
quite unaltered—still cordial, courteous, 
frank and magnetic; no slovenly teeter- 
ing back and forward in his chair, but 
erect and virile, sparing of gesture, with 
the pince-nez tapping occasionally on 
the chair-arm. In manner he subtly 
compliments his vistor by crediting 
him with no less intelligence than he 
himself has; and this is conveyed by a 
close attention to what is said, and by 
a scrupulous deference to each inter- 
ruption on the part of his caller. Should 
the theme be schedule rating you may 
look for an immediate lighting up of 
his face, and a flow of statistical lore 
calculated to bewilder any but the 
mathematically elect. Perhaps the vis- 
itor remarks upon the close thinking 
and prodigious labor packed into the 
“E. G. R.” schedule: Mr. Richards 
laughs it off: “It was a labor of love; 
the subject has fascinated me for a 
quarter century.” 

* 

At 1 o’clock he slips out of the office- 
coat into the pin-striped blue cheviot, 
and is off for a luncheon-hour with one 
or another of the “men higher up” in 
fire insurance; 2 o’clock, and he is 
back at his desk, and the afternoon 
work goes forward much as that of the 
morning, barring an interruption oc- 
casionally for a committee meeting or 
some association conference. Despite 
the day’s exactions, you note that a 
fine self-control keeps his disposition 
even and that the duties of the hour 
are discharged with unabated ease and 
rapidity. 

By 5 o’clock the clerks begin their 
preparations for departure—but not so 
the manager. Unimpressed by the hour 
he continues engrossed in those mani- 
fold interests that devolve in the con- 
duct of companies with $15,000,000 of 
assets and with fifty-five hundred agents 
scattered over all the-states, Hawaii 
and Alaska. Until 6 or 7 o'clock this 
vigil may be protracted. “No harder- 
working man on the payrolls of the 
North British” is what those who know 
will tell you; and his intimates vouch 
for the pad and pencil that always lie 
handy on a table beside his bed so he 
may arrest and record even the fugitive 
ideas that come, to him by night. 

* 


Small wonder if with the passing 
from physical sight of this man of 
suave exterior and strong, impelling 
spirit you were to linger a little longer 
an uninvited guest in his office-corner 
and to reflect upon the courage and 
application that have been unremitting- 
ly at work for fifty years in moulding 
the one-time clerk of the Worcester 
post office, rich only in a stout New 
England ancestry, into the resourceful 
chief of nearly 6,000 men. In fancy 
you see him, as one of his chums of 
that early day describes him, “a strong, 
lovable personality, full of fun and 
good-nature, a splendid comrade and 
friend.” There was promise of his fu- 
ture determination and sound judgment 
in the way he turned his back upon the 
blind-alley of a post office career to 
try the fortunes of a bookkeeper; in his 
abandonment of that, in turn, for a 
lower wage and brighter prospect in a 
Boston fire insurance office; and you 
follow his rise through the Worcester 





Mercantile, but as to how they would 





Board through years of special agency 





ELLIS GRAY RICHARDS 


Head of the North British & Mercantile 
Organization in This Country ' 
[E. G. Richards, United States manager 
of the North British & Mercantile Insur- 
ance Company, is one of the best known 
and most remarkable insurance men in 
the country. Mr. Richards has been con- 
spicuous for many years as an under- 
writer, but aside from the interests en- 
compassing his own organization, to which 
he has given naturally the largest amount 
of his attention, he has taken a wider vi- 
sion and in the general welfare of fire 
insurance he has contributed greatly. In 
the National Board Mr. Richards has been 
able to accomplish much. It was largely 
through his influence that the Actuarial 
Bureau was established, which is gather- 
ing statistics as to fire losses. Then he 
has given part of his time to the working 
out of a rating schedule. Altogether Mr. 
om is an all around man in the busi- 
ness. 








grinding, through the secretaryship of 
the National Fire of Hartford and, in 
time, the vice-presidency, to his great 
reward as United States manager of 
the North British & Mercantile, and 
the eventual presidency of both the 
Mercantile and the Commonwealth, and 
the leadership of the National Board of 
Fire Underwriters. Luck did not do it; 
but the qualities that marked the man 
as you saw him at work today—per- 
severance, thoroughness, thrift, hon- 
esty, devotion, brains and WORK. 
Naturally, his companies have tripled 
their premium income under his man- 
agement. A royal road, that one to 
the top; though possibly a little rocky 
at times. 
———__-<ea@ 


Northwest Insurance Directory 


The Northwest Insurance Directory 
has been issued from the press of 
Tue WESTERN UNDERWRITER, it cCover- 
ing Minnesota, North and South Da- 
kota. The directory gives a list of all 
the towns in the three states, together 
with the insurance agents in the town. 
There are a number of interesting fea- 
tures in the book, it being a complete 
compendium of insurance information. 
Statistics of companies are given, show- 
ing premiums and losses for a number 
of years. There is also a company di- 
rectory, giving full facts in regard to 
all the companies. 

———_—__- oe 


Will Wait for Annual Meeting 


A meeting of the board of directors 
of the Cleveland National Fire was held 
last week, when it was decided that no 
successor to the late President Hyman 
D. Davis will be chosen until the annual 
meeting. In the meantime Judge 
Charles A. Bowersox of Bryan, Ohio, 
first vice-president, will look after the 
duties of the office. 





FEDERATION ACTIVITIES 


——_— 


NEW YORK’S GREAT MEETING 





Action Taken to Put Organization to 


the Front—Prominent Speakers 
Are Heard 





The Insurance Federation of New 


York held a special annual meeting in 
New York City last Friday. Most of 
the officers were reelected, Gilbert T. 
Amsden of Rochester, who has been 
president for the last year, agreeing to 
serve, however, only until such time as 
a suitable successor can be secured, A 
budget system was adopted, providing 
for raising $9,000 to meet the expenses 


for the coming year. The National 


Council agreed to lend New York the 


services of Max B. McKee, its assist- 
ant secretary, for the time being. It 
is understood that he will cooperate 
with the officers of other eastern feder- 
ations and, to a certain extent, super- 
vise the work of the National Council 
in the east, while he is working in New 
York state. The proposal to increase 
annual dues from $1 to $2 was voted 
down lest it should interfere with se- 
curing new members. 

Several addresses were made by 
speakers representing the various 
branches of the insurance business, 
among them being Frederick W. Day, 
assistant United States manager of the 
Royal; Mark T. McKee, secretary Na- 
tional Council; A. Duncan Reid, general 
manager Globe Indemnity; George A. 
Scott, president New York Fratérnal 
Congress; Newton E. Turgeon, treas- 
urer New York federation, and James 
W. Henry, president of the Pennsyl- 
vania federation. The officers elected 
are as follows: : 

President—G. T. Amsden, Rochester. 
First Vice-President—George A. Scott, 
Waverly. 

Second Vice-President—W. B. Black- 


man, New Rochelle. 

Third Vice-President—Frank P. Tucker, 
Albany. 
Secretary—Buell P. Mills, Rochester. 
Treasurer—N. E. Turgeon, Buffalo. 
Directors—Frank G. Gorman, Elmira; 
Lewis M. Irving, Malone; F. J. Goddard, 
New York City; W. H. Murray, Hornell; 
George Bailey Auburn and R. F. Gilmore, 
Schenectady. 





Ohio—Mark T. McKee’ spoke before the 
Cuyahoga branch of the Ohio federation, 
following a luncheon at the Hotel Statler, 
in Cleveland, Tuesday night. He argued 
that insurance interests must unite to 
overcome public prejudice. Attorney J. H. 
Orgill argued that newspaper publicity is 
the panacea for most insurance troubles. 
W. E. Futch, chairman, urged the neces- 
sity for proper modification of the insur- 
ance laws: Davis, of the Davis 
& Farley Company, spoke in general of 
existing conditions and the position of 
insurance men with relation to them. At- 
torney Frank Gentsch argued for fair 
treatment of business interests. 


——_——__- »*ee@ 
\Dues Have Been Increased 


Boston, Mass., Nov. 28—(Special)— 
During the last week the Tennessee, 
Ohio, New Hampshire Agents Associa- 
tions have increased their dues to $5, 
covering the National Association of 
Insurance Agents increase. New Jer- 
sey, Massachusetts, Connecticut have 
also acted since the Boston meeting. 
The following states already are on a 
$5 basis: West Virginia, Flcrida, North 
and South Carolina, Illinois, New York 
and Texas. Additional appointments 
to the legislative committee of the, Na- 
tional Association are as follows. Ten- 
nessee, L. Y. Mason, Memphis; Wash- 
ington, John C. Coart, Seattle; Ohio, 
A. W. Neale, Cleveland; West Virginia, 
T. Harvey Pollock, Wheeling. 





The Columbian of Indianapolis has ap- 
plied for admission to Missouri and Penn- 








AGENTS’ CONTINGENT COMMISSION 
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175 W. Jackson Boulevard 
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or total reduction thereof between now and January ist. 


UNUSUAL FORMS 


CHICACO, ILL. 




















November 30, 1916 


THE WESTERN 


UNDERWRITER. 





7 

















IFTY YEARS OF CONTINUOUS 
SERVICE WITH ONE COMPANY . 





N Wednesday, Nov. 29, William 
O S. Warren, western manager at 

Chicago, completed fifty years of 
service with the Liverpool & London & 
Globe. He has served the company 
longer, for he first entered its employ 
in 1863. At that time his father, Wil- 
liam Warren, was a member of the 
firm of Knight & Warren, general 
agents of the company at Cincinnati, 
with jurisdiction over “the west.” The 
civil war was on, and as a result of 
John Morgan’s raid across the Ohio 
river martial law had been declared in 
the then center of western business. 
All business was being conducted be- 
hind locked doors, and the “Liverpool” 
office needed a reliable messenger. 


Messenger in War Times 


Mr. Warren, then a youth of fifteen, 
was called into service. His duties 
consisted chiefly of carrying messages, 
verbal and written, and papers to clients 
of the company. 

After the war the company’s busi- 
ness at Chicago became so important 
that the establishment of a branch 
there became advisable. It was opened 
late in 1866 under the management of 
Warren & Knight, the firm of Knight 
& Warren continuing at Cincinnati. 

William S. Warren was the office boy 
in this new branch at $6 a week, and, 
as he says now, probably $1 more than 
it should have been. His father was 
the head of the office, and John Cam- 
eron, father of the Cameron “boys,” 
now well known in Chicago local 
agency circles, was in charge of the 
city business. There were just these 
three employes of the company in the 
new Office. 

No Eight-Hour Day for Him 


Since then Mr. Warren has served 
the company continuously. Though to 
all appearances he has never been ro- 
bust, he has never been compelled by 
illness to give up his work during the 
entire time for more than a few days. 
Though he has now retired from all 
active committee work in various or- 
ganizations, he gives close attention 
to the business of the department. He 
is one of the last to leave the office at 
night, and an Adamson law for insur- 
ance men would materially reduce his 
hours of labor. His longest absence 
came in 1909, when the company had 
its branch managers in conference at 
the home office. He was away for five 
months. 

During these fifty years Mr. Warren 
has served the company in every capac- 
ity conceivable. He has done all man- 
ner’ of work in the general and local 
agency departments and has traveled 
in the field. 

Turning Away Business in 1871 

Probably the most strenuous service 
he has rendered followed the Chicago 
fire of 1871. After the conflagration 
the company established a temporary 
office in Norton’s mill on West Madi- 
son street. The Liverpool had sent 
$3,000,000 in cash to the New York 
office, where the United States assets 
were held then as now, to pay its losses, 
and the news brought a rush of busi- 
ness. 

Mr. Cameron and Mr. Warren each 
had desks similar to those used by tax 
collectors in those days. Through the 
windows of these desks poured a stream 
of premiums for nearly eight weeks. 
Both went on duty at eight in the 
morning and remained till six at night, 








and edch evening, with scarcely an ex- | 


ception, they closed down the desk 
shutters with a string of customers dis- 
appointed. The possibilities of a har- 
vest that would go a long way toward 
meeting the $3,289,000 loss which the 
company had sustained in the fire were 
so good that a night force to work 
from 8 p. m. to six in the morning 
was put on. 


Excellent Chicago Record 


In 1875 Mr. Warren was placed in 
charge of the Chicago local office, Mr. 
Cameron having gone to the North- 
western National. Under his supervi- 
sion the business of the company was 
wonderfully developed and large profits 
were made. 

William Warren died in November, 
1889, and as of Jan. 1, 1890, George 
Crooke and William S. Warren were 
appointed joint managers. At the close 
of 1892 Mr. Crooke retired, and on Jan. 
1, 1893, Mr. Warren took sole charge, 
with the title of resident secretary. His 
title now is manager. So for more 
than half of this half century of service 
Mr. Warren has been head of the de- 
partment and for nearly that length of 


‘time sole head. 


Organized Salvage Company 


Mr. Warren has rendered the busi- 
ness generally, as well as his company, 
long and valuable service. He sug- 
gested the organization of the Under- 
writers Salvage Company of Chicago, 
placed the stock with the companies 
and was elected the first president. 
He served in the position until 1909, 
and the beautifully engrossed expres- 
sion of appreciation from the directors 
which hangs in his office gives him the 
credit for the establishment, develop- 
ment and a large portion of the great 
success of the company. The institu- 
tion has saved the companies and the 
public vast sums and its salvage annu- 
ally runs into many thousands. 


Great Service to Business 


Undoubtedly Mr. Warren’s greatest 
service to the business was in connec- 
tion with the joint conference agree- 
ment. It fell to his lot to represent the 
Union in the first discussion of coop- 
eration and later to take the lead in 
bringing the warring factions together. 
As chairman of the joint conference 
committee for nearly fours years he 
had almost insurmountable difficulties 
to overcome and work that would have 
taxed many younger men. He slighted 
no details. What many men would 
have attempted to do by letter or phone 
Mr. Warren did by personal visits. He 
traveled from office to office ironing 
out wrinkles wherever they appeared 








WM. S. WARREN 





and making the personal touch work 
overtime. 


Great Advocate of Harmony 


To some he may have seemed un- 
duly careful in all his work, but he 
fully appreciated the delicacy of the 
situation and the possibilities for a slip 
that might eliminate the chance for the 
movement’s success. He was deter- 
mined to leave nothing undone and to 
do everything in the most painstaking 
way despite the mental and physical 
exertion. His devotion to the cause 
can never be recognized in a material 
way. 

The joint conference committee work 
which Mr. Warren did was typical of 
his ability and temperament. For years 
he was active in various important 
Union committees and his influence and 
efforts were always in the interest of 
harmony. 

Father of Automobile Conference 

Another valuable service rendered by 
Mr. Warren was in the organization of 
the Western Automobile Underwriters 
Conference. In this his work as chair- 
man of the membership committee was 
one of the important factors in the 
successful development of the body, 
and he became known as the “father 
of the conference.” 

Mr. Warren has been able to work 
continuously for fifty years because his 
rule has been to work each day and for- 
get it as he walked out of the office. 
He found divertisement in baseball, 
golf, football and billiards. He is a 
fan of these sports in all that the word 
implies and his friends know him as 
a shark of the felt-covered table. His 
billiard and pool game is a stiff one. 

————_ > 4 @& -____—___ 


“T would rather have a man who some- 
times caught fire at a wrong time than 
one so damp and flabby that you could 
never get a spark of enthusiasm out of 
him.’”—Henry Van Dyke. 





AHMANSON GOES TO COLUMBIA 





Becomes Assistant Manager of Omaha 
Institution—M. E. Lease Is 
Agency Superintendent 





W. H. Ahmanson, assistant manager 
of the German Fire Underwriters of 
Omaha, has been appointed assistant 
manager of the Columbia Fire Under- 
writers Agency, both of which are 
maintained by the National of Hartford. 
Hereafter the recording agents of the 
German Fire Underwriters will report 
to the western department of the Na- 
tional. M. E. Lease becomes agency 
superintendent of the Columbia Fire 
Underwriters. Mr. Lease has been con- 
nected with the Columbia for the last 
six years and is well-known to the 
agents. The Columbia Fire Underwrit- 
ers now operates in seven or eight 
states, does a large business and it was 
found necessary to add to its official 
staff. Manager C. O. Talmage will, 
therefore, have two assistants. 

—————_- =-O@: 


Decision on Foundations 


An important decision on a policy 
form excluding foundations has been 
rendered recently in the appellate divi- 
sion of the New York supreme court. 
The form covering a building read, 
“$25,000 on the brick and stone build- 
ing, excluding cost of the excavations 
and the foundations of the building be- 
low the level of the ground.” After a 
fire the proof of loss included damage 
claimed by the plaintiff “to piers and 
north and south walls estimated to be 
replaced at $36,217.” At the trial there 
was evidence to show that a distinction 
is made between “foundations” and 
“foundation wails,” the former being 
the footing of concrete, etc., and the 
latter the walls that rested on the foot- 
ing. The appellate division therefore 
refused to disturb a judgment for the 
full amount of damage to the piers 
and foundation walls, notwithstanding 
the exclusion clause. 

he companies in this case also lost 
their contention in regard to repairs. 
The piers were repaired in fact by be- 
ing bound with irons or cables and en- 
closed in cement, but the companies 
were assessed on an estimate of what it 
would have cost to replace them. 


——__—_- -< 6 @ 
WORLD’S CONGRESS PROCEEDINGS 


The National Insurance Council, which 
was the outgrowth of the World’s Insur- 
ance Congress in San Francisco, announces 
that it has now ready the printed pro- 
ceedings of the congress, which include 
the valuable papers that were read dur- 
ing the session. Charles H. Holland, man- 
ager of the Royal Indemnity, 84 William 
street, New York, is chairman of the cen- 
tral committee of the council. The pro- 
ceedings are bound in a single volume, 
comprising 850 pages, which sell at $5 
per copy. 
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AS VIEWED FROM CHICAGO 


WILL VISIT DISTANT PONDS 


E. G. Carlisle, most loyal grand 
gander of the Blue Goose, will visit 
the Ontario pond at Toronto and the 
Quebec pond at Quebec in the early 
part of December. He will be in To- 
ronto for the meeting of the Western 
Canada Fire Underwriters Associa- 
tion and will be tendered a dinner by 
the Ontario pond. He expects to spend 
the holidays with his family at San 
Francisco and before returning to Chi- 
cago will visit the Pacific coast ponds. 


HIGH COST OF LIVING 


The “high cost of living,” manifest on 
every side, has induced one of the prom- 
inent companies to propound the fol- 
lowing inquiries to its associates: 


1. Have you discovered any increase 
in the cost of supplies in your office, 
with the exception of postage stamps? 

2. Have any of your employes made 
the high cost of living the basis of a 
demand for increase in wages? 

38. Are you aware that practically all 
enterprises and business concerns have 
advanced prices? If so, do you not be- 
lieve that you would be justified in secur- 
ing full estimate on every risk located 
anywhere in your territory? 

- Do you _ believe your stockholders 
would seriously object to your doing so, 
or do you think the securing of just and 
adequate rates would be construed as an 
act of high treason? | 








* 
STONE GIVEN A FAREWELL 


The members of the Western Sprink- 
ler Leakage Conference gave a fare- 
‘well dinner in Chicago Monday night 
to R. R. Stone, head of the improved 
risk department of the Phoenix of Lon- 
don, who goes to New York as special 
agent of the Automatic Insurance Com- 
pany. W. J. Sonnen of the St. Paul 
presided. Mr. Stone was given a hand- 
some watch by the members of the con- 
ference. Most Loyal Gander Milo B. 
Marik, of the Illinois Blue Goose, was 
present and presented Mr. Stone with 
a pair of cuff buttons on behalf of that 
order. There were a number of guests 
present and all united in an expression 
of good will for Mr: Stone, who has 
made many friends since he located in 
Chicago. He will locate in Syracuse, 
N. Y., on the first of the month and 
take his new position, 


UNIFORM ACCOUNT CURRENT 


The National Board committee on 
uniform accounting has prepared a 
model account current that is now be- 
ing submitted to various interested men 
for their criticisms and comments. Be- 
fore recommending it and a system of 
accounting to the members of the Na- 
tional Board the committee hopes to 
get the approval of managers, chief ac- 
countants and agents. 

* x 


NO LARGE NET INCREASE 


While fire insurance companies all 
notice an increase in their gross pre- 
mium income this year, it is a question 
whether there will be much increase in 
the net. The increase in premiums is 
largely due to increase in values and 
not to new business that has been cre- 
ated. The increase comes in various 
manufacturing industries, grain and 
products, where companies have about 
their full lines. Companies find that 
their reinsurance accounts are aug- 


ADDING MACHINES 
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We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars Our expense or write, 
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$966,423.26 
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that believes in and upholds the American Agency System 











mented because they have to take on 
extra liability to satisfy their agents. 
Where companies are writing use and 
occupancy and profits insurance, there 
is an increase in their premium income, 
but most companies are watching this 
feature very closely these days, be- 
lieving that it is a kind of indemnity 
that will have to be carefully safe- 
guarded. 


CHICAGO AND SUBURBAN 


TWENTY-SIX APPLICATIONS 


Twenty-six new members were ad- 
mitted to the Fire Insurance Club of 
Chicago at its meeting Tuesday night. 
W. E. McCullough, vice-president and 
nominee for president, presided in the 
absence of President C. G. Whipple. 
Charles F. Hildreth, introduced as the 
probable next insurance superintend- 
ent of Illinois, was the speaker. A re- 
port of his address is given elsewhere 
in this issue. He was introduced by 
Donald M. Wood, of Childs, Young & 
Wood. 

As chairman of the lecture committee 
Mr. McCullough announced that Miss 
Abbie Gantz would speak before the 
club at the first January meeting, and 
C. W. Price, field secretary of the Na- 
tional Safety Council, at the second 
January meeting. 

oo SS 
PROGRESSIVE STEP TAKEN 


_ So much interest has been manifested 
in the lectures announced for the edu- 
cational course of the Fire Insurance 
Club of Chicago that it has been de- 
cided to throw open the classes to all 
who wish to attend, a fee of 25 cents 
for each lecture being charged. There 
are 205 students enrolled in the vari- 
ous courses, but many insurance men 
who would not take an entire course 
have expressed a desire to hear certain 
lectures. This desire has been met by 
the club officials in the broad spirit 
of giving the work the widest possible 
usefulness. 

Any insurance man, whether a mem- 
ber of the club or not, may attend any 
lecture in any course and may take his 
friends and.customers. Tickets may be 
obtained atthe office of the club, 2258 
Insurance Exchange. The classes are 
held in the auditorium of the Chicago 
Board. Lectures scheduled to the end 
of next week are the following: 

Fire Courses—Dec. 5—Junior—6:10 to 
7:10—“Fire Insurance Contract: Standard 
Policy,’ W. H. Gartside, examiner, im- 
proved risk department, National of Hart- 
ford; Intermediate—7:20 to 8:20—‘“His- 
tory and Elementary Principles of Fire 
Insurance Rating,” J. S. Glidden, assistant 
to manager Chicago Board; Senior—8:30 
to 9:30—‘“Law of Agency,” W. G. Weldon, 
general counsel, Zurich. 

Casualty Courses—Dec. 1—First year— 
6:10 to 7:10—“Historical Basis of Em- 














ployers’ Liability Contract. Principles of 
Liability Insurance; Also Scope and 
Cause,” George A. Gilbert, resident mana- 
ger Employers’ Liability. Third year— 
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7:20 to 8:20—“Compensation Rates and 
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MINNEAPOLIS | 


Capital $500,000 


~ for Companies, Agents, Brokers and the business public. Underwrites ‘on the ground” 
In spection S for ambitious officers of companies who desire to get generous shares of lines on worthy 
writable and meritorious offerings. Guarding the interests of small and medium size 
companies which are being deluged with the “skimmed milk’’ arbitrarily poured upon 
them by those who think that ALL companies are ‘volume crazy.” Dixi Feci 
Come here for judgment as to imminent or remote iguitibility. I can — tet — 


and will give it to those who desire to become — force in this busi- 

ness and fitly survive—my phone is beside you is your Tusculum. el W r P IERCE 
‘Telephone Wakash 2053 Independent Ins or and Fire 

1568 Insurance Exchange - - vention Counselor 














Chicago 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital - : . . $1,000,000.00 
Assets - - - : 2,377,857.39 
Liabilities (Except Capital) . * 467,413.45 
Surplus to Policyholders ° ° 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
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Reserves,” H. A. Behrens, vice-president 
Continental Casualty. 8:30 to 9:30— 
“Principles of Workmen’s Compensation 
Insurance: (a) Process of Recovery at 
Common Law and Its Shortcomings; (b) 
Remedies Offered by System of Work- 
men’s Compensation,” James B. Jackson, 
adjuster liability claim department, 
Travelers. Dec. md ye ear—“Liabil- 
ity Contract: Underwriting Distinctions 
as to Policy Forms, Particularly Shop 
Policies, Contractors’ Policies, General 
Liability, Elevator, Theater and Vessels 
Policies,” D. C. Price, manager ~ 
department Moore, Case, Lyman & Hub- 
bard; third year—6:10 to 7: 1)-—“Objections 
to State Supervision,” H. A. Behrens, vice- 
president Continental Casualty; 8:30 to 
9:30 — “Workmen’s Compensation in 
Europe: (a) German _ Social Insurance 
System; (b) English Compensation Sys- 
tem,” John A. Morrison, president Na- 
tional Association of Casualty & Surety 
Agents. le 


ADMINISTRATION NOMINEES 


The nominating committee of the 
Fire Insurance Club of Chicago has 
prepared a ticket that will be presented 
to the organization at the annual meet- 
ing Dec. 12. W. E. McCullough, super- 
intendent of agents of the Queen, has 
been named for the presidency; Jay S. 
Glidden, assistant to the manager of 
the Chicago Board, for the vice-presi- 
dency; W. B. Arnold, counterman for 
Rollins, Burdick & Hunter, for secre- 
tary; William Mitchell, fire manager 
for W. A. Alexander & Co., for treas- 
urer; Ernest Palmer, assistant general 
counsel of the National Board, for li- 
brarian; and the following for directors: 
R. B. Howd, examiner for the Phoenix 
of England and present secretary of 
the club; Charles E. Varley, superin- 
tendent of the improved risk depart- 
ment of the Springfield, and Ross B. 
Whitney, counterman for August 
Torpe, Jr., & Co. 

This gives the Chicago Board one 
representative, the National Board one, 
local agency interests two, general 
agency interests three and a casualty 
and fire agency one. 

The committee canvassed the mem- 
bership closely to make the slate repre- 
sentative of the membership and se- 
lected the nominees for their fitness 
for the offices and with an idea of rec- 
ognizing past services to the club. It 
also took into consideration experience 
and the need for harmony in the cabinet. 
The nominating committee consists of 
William Otter of Marsh & McLennan, 
William H. Gartside of the National, 
William M. Murray of Fred S. James & 
Co., A. J. Nelson of the Hanover, and 
George S. Valentine of the Prussian 
National. 

There is a movement on foot to put 
a progressive ticket in the field with a 
platform calling for permanent club 
rooms and representation in the official 
list of the student element in the club. 


WILL EXTEND THE SCHEDULE 


The classification committee of the 
Chicago Board, having under considera- 
tion the extension of the analytic sys- 
tem, has reached the conclusion that 
it should now hasten its application to 
the more important classes which still 
retain the percentage advance. Among 
others, some of the classes contem- 
plated are: Bakeries, canning and 
pickle risks, department stores, feed 
stores, wholesale groceries, garages, hotels, 
large mercantile establishments, motion 
picture theaters, printers, soap factories, 
sewing risks, stables, vinegar and yeast 
factories. The extension of the new 
schedule will be by territories, to be 
determined by the committee, and ad- 
vance notice, stating the territories be- 
ing rated will be given. 

* * 
GOLDEN ANNIVERSARY 


Wednesday was celebrated in the 
western branch of the Liverpool & Lon- 
don & Globe at Chicago as the golden 
anniversary of William S. Warren, who 
has served the company continuously 
for half a century. A bouquet of fifty 
golden chrysanthemums from the Chi- 
cago officers and employes and huge 
bouquets of other flowers from agents 
and friends decorated Mr. Warren’s pri- 
vate office. All day long friends 
dropped in to congratulate him. 

From the board of directors at the 





The Leading Fire 
Company of the World 


P. Ww. CADMAN, Asst. Mgr. 





INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 
Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildiigs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But sssbene: All Time 
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AL 





(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











some silver service of six pieces and a 
mahogany tray with silver inset. On 
this was the following inscription: 
“Presented by the Board of Directors 
of the Liverpool & London & Globe In- 
surance Company, Ltd., to William S. 
Warren, Esquire, on the completion of 
fifty years of continuous service with 
the company as a token of their esteem 
and regard and as a mark of their appre- 
ciation of his efforts on behalf of the 
company.” The gift was presented by 
R. H. Purcell, assistant manager. The 
service is an exact reproduction of first 
solid silver tea set ever made, is of 
Queen Anne period design, and was 
hammered out of solid pieces of silver 
by hand. 

The day was an especially happy one 
for Mr. Warren, as it marked not only 
his golden anniversary with the com- 
pany, but also the end of the largest 
year that his branch has ever enjoyed, 
bespeaking the popularity of himself 
and his company. , 

Arthur a insurance manager 
for Marshall Field & Co., is returning to 
his office, after a five weeks’ siege of 
illness, being confined to his home. 


Charles H. Nunan, who has been con- 


nected with the Chicago Insurance 
Agencies, has “ea ed to go with George 
Herrmann & Co., Chicago. 


a & Keller, ind are now Officing 
in 1443 Insurance Exchange, will move 
to 1425 Insurance Exchange, where they 
— have their headquarters. Hutchin- 

& Cooley will retain the quarters 
at 71443 for the American Indemnity. 


Moore, Case, I & Hubbard of Chi- 
cago have rented the offices of I. J. Lewis 
on the sixteenth floor of the Insurance 
Exchange, adjoining their present quar- 
ters. This will give Moore, Case, Lyman 
& Hubbard over 8,000 square feet of office 
space, and will provide room for their 
growing business, 2 


mM. W. t, who has been at 960 In- 
surance Exchange, has moved to the office 
of the Chicago Underwriting Agency at 
1523 Insurance Exchange, where he will 
continue to handle his own business and 
will devote considerable of his time to the 
automobile business of the Chicago Un- 
derwriting Agency. is 


COOE COUNTY APPOINTMENTS 


Aetna—R. H. Beesley, R. G. Kirmaier, Hen- 
ning Sjoblom and A. re Smith, Crags, 

American—C. M. & O. C. Healy, W F. Harder 
and H. W. Kaup, Chicago; S ay Pal mer, Bar- 
rington. 

Firemens—J. C Bagley, Chicago 

Glens Falls—E. B. Jeffrey = William Sluz, 

icago. 

Ger. Amer., N. Y.—Charles Schrever and 
A. D. Skalitzky, Ay 

Sreiere © Gray, H. J. & A, “H. Smite 
Chicago; W. :* Froom, La Grange; C. 5" 
ide West M. Appleton, Berwyn: we A. 
= estern ‘Springs; Appelt, Pak 
Ridge; M. A. Behrens, Des Plaines; A. R. Helm, 
my ee "F. Curran and G. E. Sidle, Har- 

tc Wilkinson, E. A. a. A. H. 

Wine eld, w. J J. Pryar and C. S. Blish, Chicago. 
Hartford—A. Charmosta - Fred’ Sielisch, 
“hicago; Edna Sippel, Hegewisch. 
Hibernia—John Larney and J. A. Lynch, 





home office in Liverpool came a hand- 





Chicago. 


CHARTERED A. D. 1794 


SESS oF ST. RSA 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst Sec’y. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 
$4,012,344,68 $1,426,420.70 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter ‘2 H. AR Counsel H.R. VERNOR, Asst. Secy. 


Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $233,700.00 Assets $471,503.00 
Surplus to policy holders $342,433.00 


406-412 DIME BANK BUILDING 











¥ Z 63rd ANNUAL STATEMENT 
3 Capital - = = = © © © § 600,000.00 
Assets (to protect policy holders) - «= 4,680,815.93 
Summance Company —Net Surplusto policyholders - - = 2,538,375.86 
of WotertownN.Y: Net surplus to stockholders - + - 1,832,375.84 


STUART MORGAN, State Agent, Michigan, East Lansing 
eg & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State e Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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TAGGART EXPLAINS PENALTY 





Tells What Assured Must Do When He 
Takes Policy in Unauthorized 
Concern 





Superintendent Taggart of Ohio has 
replied to a firm of attorneys in Akron, 
Ohio, regarding a question raised as 
to the Ferro Machine & Foundry Com- 
pany, Cleveland, insuring with the Au- 
toists Mutual of Chicago, an unadmit- 
ted company. The Ferro company had 
been advised by Deputy Superintendent 
Patrick that it was subject to a penalty 
for carrying unauthorized insurance and 
to an additional 5 percent tax on the 
premiums on the insurance it was car- 
rying. The Ferro company understood 
section 664, revised statutes of Ohio, 
about the 5 per cent, but could not fig- 
ure out the further penalty for insuring 
in an unauthorized company. 


Judge Taggart replies that under a re- 
quested ruling from Attorney-General 
Turner, he is advised (on this question 
of whether a company organized under 
the laws of Ohio might engage in inter- 
insurance, or reciprocal insurance, or in- 
surance in a so-called mutual company 
that had not been licensed in Ohio and 
was not entitled to do business in the 
state), that a company under such cir- 
cumstances may not engage in mutual 
insurance, reciprocal or interinsurance, 
and in case it should operate would be- 
come liable for the penalties prescribed 
in the insurance laws, and further, could 
be subject to ouster proceedings for en- 
gaging in business not authorized by its 
charter, or the laws of the state. Atten- 
tion is called to section 665. Judge Tag- 
gart holds that this company would be 
aiding in the making of insurance, in that 
it would be engaged in mutually insuring 
other persons who would become members 
of the association. This, the attorney- 
general holds, cannot be done. The pen- 
alties are found in sections 672 and 673. 

The judge points out that even if un- 
authorized business is transacted by mail, 
in the end some have found themselves 
in the meshes of the law “to the sorrow 
and regret of the party who sought to 
evade the law.” 





AGENTS RAISED OVER $1,000 





Fund for Extension Work Pledged by 
Cities at Ohio Association Meeting 
Last Week 





At the final session of the special 
meeting, held by the Ohio Association 
of Insurance Agents at Columbus last 
week, the sum of $1,175 was raised for 
extension work. The pledges were as 
follows: Cincinnati, $300; Cleveland, 
$300; Dayton, $150; Toledo, $155; Co- 
lumbus, $150; Springfield, $75; Newark, 
25, and Cambridge, where there is no 
local organization, $10, given personally 
by W. D. Green. 

There was considerable rivalry and 
good natured chaff between Frank 
Macklin of Columbus and K. C. Row- 
land of Toledo, as to which city should 
give the most. Toledo won by $5. 
The branches not represented at the 
special meeting will be solicited by Sec- 
retary Earl Pabody. 

A sliding scale of dues running from 
$10 in the large cities to $5, according 
to population, had been proposed, but 
this was voted down, and the dues 
raised from $3 per annum to $5 for all. 





WANTED 


To buy a fire insurance agency. 
Address Geo. Franklin, Jr., Ins. 
Agt., Newark, Ohio. 








F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company . 


CONDITION DEC. 31, 1915 


ee 


ee ee od 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


$200,000.00 
246,135.97 
$446,135.97 


er 


ALFRED STINSON, Sec’y 


CASH 
CAPITAL 


$200,000/1914)$241,422.96 
$20 0,0 0 0/19151$246,135.97 


NET 
SURPLUS 











$260,000/1913 























F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Fire, Lightning, Tornado 


$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











A committee consisting of K. C. 
Rowland and Secretary Earl Pabody 
was named to try out the plan of levy- 
ing an assessment on all the members 
according to the population of the 
towns. In other words, prorate so that 
a sum shall be available before the 
August meeting. The constitution of 
the association was clarified in places 
where the duties of certain officers were 
not clear, or conflicted and the coordi- 
nation plan of the Insurance Federa- 
tion was unanimously voted down. 
This leaves the Ohio association free 
from the federation. 

National Secretary McKee of the 
federation had been before the execu- 
tive committee in an informal way and 
had outlined a plan of coordination. 
After he left the committee discussed 
the matter from all angles and reported 
next day unanimously to go ahead 
alone. 





President Corry to Be Active 


The Ohio Association of Insurance 
Agents is to try a new plan in exten- 
sion work. President Cliff C. Corry of 
Springfield, at no little personal sacri- 
fice to himself, will devote part of each 
week to extension work, while Secre- 
tary-Treasurer Earl A. Pabody will re- 
main in Columbus, that city being the 
clearing house for association work for 
the time being. It is probable that this 
program will be continued until the an- 
nual meeting in August. 

President Corry will add “and full or- 
ganizer” to his title. 





Soliciting Big Lines 


Local agents in the manufacturing 
centers of Ohio are making a study of 
use and occupancy and profits insur- 
ance and putting it up to the assured 
as a desirable line to carry. Some of 
the big company men are in the state 
assisting local agents and field men in 
soliciting this class of business. It is 
stated that the Youngstown Sheet & 
Tube Company offers to take use and 
occupancy if it can secure $20,000,000 
claiming that it has an insurable inter- 
est to that extent. 





DINNER TO RAY DECKER 


A complimentary dinner was given at 
Columbus, Ohio, Nov. 24, honoring Ray 
Decker of the Home, who goes to New 
York as assistant to the general adjuster. 
The donor was Attorney J. W. Mooney, 


| 


iCashAssets . . . ace 





GERMAN FIRE 
INSURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 


E, A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





$1,035, 389.00 


Net Surplus over capital and all liabilities, 636,264.00 


J. LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital a ee ee $250,000.00 
Assets Psy at ee 819,501.41 
Surplus to Policy Holders - 539,513.90 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst. Secy. K. B. HEATON, State Agt. 
INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh - 


FIRE AND TORNADO 


DEC. 31, 1915 





Capital - - - - - - -$ 300,000.00 
Surplus to Policy Holders - 405,837.25 
Assets - - - - = + = 692,566.13 


Losses Paid to Date - - 





Jacorporated 1876 
THE 
Ohio Mutual Insurance 
COMPANY SALEM, OHIO 


JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 


Fire and Lightni Paid since Organizati 
ire Lidering hase Dy S sgeng ganization 


Present Rate of Dividend to Policy Holders, 25% 


Atno time in the history of the Company has the 
Saving to Policy Holders been less than 25% 


J. R. VERNON, President J. AMBLER, Secretary 


Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a genera} 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 








Business f 
confined / 

to the () 
State of Hire 
Ohio 








Dayton, O. 





In Seventy 
V/A Oi, al one years of 
business 


this Com- 
pany has 
never con- 
tested a loss 








= 6,337,242.01 _ 























November 30, 1916 


THE WESTERN 





UNDERWRITER. 











and the following guests were present: C. 
T. Deatrick, C. O. Wood, Frank Macklin, 
R. 'T. Huggard, C. B. Corry, C. F. Bar- 
nard and B. T. Duffey. 





AMERICAN NATIONAL STARTS 





New Ohio Company Licensed in Home 
State Authorized to Write Broad 
Coverage 





The American National Fire of Co- 
lumbus, Ohio, was licensed on Nov. 27 
by the Ohio department. The com- 
pany was organized by John W. Zuber, 
former state fire marshal, who is presi- 
dent. Robert M. Small, former deputy 
superintendent of insurance, is the sec- 
retary. 

The company, which starts out with 
bright prospects, is authorized to write 
fire, tornado, transportation, sprinkler 
leakage, explosion, and damage to au- 
tomobile insurance, including theft. 
The capital stock is $350,000. 

The company will affiliate with the 
Western Union and for the present will 
write fire, tornado and automobile in- 
surance. It will not write farm prop- 
erty, generally, and its business will 
be confined to Ohio for the present. 
Underwriting arrangements have been 
made with the Royal through its west- 
ern department, Chicago. 





OHIO FIRE MARSHALSHIP 


Several new names have been added to 
the list of possibilities for the Ohio state 
fire marshalship. Ex-Fire Chief Bunker, 
of Cincinnati, has many friends, and an 
active campaign has been inaugurated for 
him. The name of Hamilton De Weese 
of Columbus is also mentioned. Mr. De 
Weese served in the fire marshal’s depart- 
ment under Marshal Graemer. He has 
been chairman of the Democratic speak- 
ers’ bureau the five times the democracy 
triumphed in Ohio. 


MEMBERS OF NEW CLUB 


The members of the Columbus Fire In- 
surance Club, as announced at the meet- 
ing, follow: A. B. Paul, Paul Karger, 
J. E. Hanawell, The Hunnicutt Agency, 
Charles A. Pryce Company, Charles M. 
Siebert, Bryson-Bedwell-Brubaker Com- 


pany, L. M. Ferguson, Lee J. O’Donnell, 
— Beggs, Faxton Albery, F. E. 
oover. 


The organization discussed at the meet- 
ing in a general way the plan for the 
winter. Some of the topics that will 
possibly be discussed are insurance edu- 
cation, the standard policy, scientific rate 
making, fire protection and prevention, 
office operation, cooperation with other or- 
ganizations, qualification of agents, insur- 
ance salesmanship, etc. 





Ohio Agency Appointments 


N. W. Natl—W. J. Klatzbach, Cleveland; 
Makranczy Bros., Cleveland. 

Palatine—J. W. Gardner, Ashland. 

Potomac—Smith & Seacrist, Canton. 

Prov. Wash.—F. W. Truitt, Wilmington. 

Royal—L. Liebman, Youngstown; L. Lakos, 
Cleveland. 

Scott. Union—T. K. Harris & Co., Canton; 
Dawson & Dawson, Shadyside; L. W. Raver, 
Youngstown. 

Standard, N. Y.—Wicks & Becker, Ashland. 

Stuyvesant—H. E. Pelton, Toledo. 

Western, Ont.—J. Ritzert, Dayton. 

Westchester—Johnson & Gust, Prospect; W. 
O. Haviland; T. J. Shannon, Newcomerstown; 
¢. Morgan, McConnellsville; A. H. Prout, 
r., S. G. Taylor, F. Rezuik, G. W. Pease, 
he Farnsworth Agency Co., Cleveland; H. M. 
Ackermann, Rock Creek; J. H. Henderson, Scio; 
W. E. Roberts, Jewett; E. F. Benson, Akron. 

Allemannia—A. H. Yonker, Fostoria. 

Atlas—Cassel & Shafer, Ashland. 

Boston—F. E. Abbott, Cleveland. 

Citizens, Mo.—Mrs. Lola C. Neal, Gallipolis. 

City of N. Y.—G. O. Bruce and A. L. Reed, 
Youngstown. 

Coml. Union, Eng. —H. H. Howard, Cleveland. 

Coml. Union, N. Y.—Mrs. Ima F. Pelton, Wil- 
loughby. 

ommonwealth—W. McAllister, Lorain. 
Connecticut—O. 


s ; ma. 
Fire Assn.—F. E. Abbott, Cleveland. 
Fireman’s Fund—O. A. Johnson, Wellsville; 

F, E. Abbott, Cleveland; L. M. Metzger, New 

Lexington; Drabers, Niles; D. D. Secor, 

Belmont; P. H. Kilbourne and M. Lebensberger, 

Dayton. 
Ger. Amer., N, Y.—J. L. Smith, St. Marys; 

S. W. Morton, Lima; P. P. Weyrick, Hillsboro; 

FE. C. Grant, Columbus. 
Germania—C. Mickel and J. Schwartz, Cleve- 

land; V. O. Stone and E. O. Davies, Columbus. 
Girard—G. S. Whaler, Toledo; C. E. Swift, 

Cincinnati. 
Glens Falls—L. W. Raver, Youngstown; W. 

H. Marsh, Ravenna. , 
Hartford—C. L. Sotherden, Elyria; Johnson 

& Gast, Prospect: Wilson & Co., Atwater; F. A. 

Sheik, Logan; Ethel C. Larason, H. W. Gint- 








H. M. BARFIELD, Pres. 








H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


HOME 


OFFICE: 337 SPITZER BUILDING 











Groveport; J. J. Hodous, Cleveland; Louise S. 
Frederick, Montpelier; W. H. Harrington, Cale- 
donian. 





OHIO NOTES 


The Frank L. Kerr Company at Paines- 
ville, Ohio, has purchased the insurance 
business of Scott & Calaway, the latter 
hereafter giving all their time to real 
estate. The companies have all trans- 
ferred. 


President Cliff C. Corry of the Ohio As- 
sociation of Insurance Agents has gone to 
Marietta to adjust some local defections 
there. It is understood that he will do a 
good deal of work of this kind for the 
association. 

President Rodney D. Wiley of the Ohio 
State Fire Prevention Association has ap- 
pointed on the committee of publicity and 
education, J. A. Weinland, C. O. Wood and 
R. E. Dunham. There will be a meeting 
of the executive committee of the asso- 
ciation in the office of the secretary, Co- 
lumbus, Dec. 6 





M. E. Blackburn & Co. have opened an 
insurance agency at Martins Perry, W. Va. 
Mr. Blackburn is a former resident of 
Hendrysburg. 





Michigan 











FACTS IN AINSWORTH LOSS 





Much Water Damage Owing to Delay 
in Shutting Off the Controlling 
Valve 





Insurance men are interested in ihe 
recent fire in the Ainsworth Manufac- 
turing Company’s plant, 22 Dubois 
street, Detroit, Mich. This concern 
manufactures wind shields and the 
building is sprinklered. The fire was 
caused by the continuous operation of 
an oven with a maximum temperature 
of 400 degrees, which caused the heat 
to penetrate the three-inch layer of 
concrete insulation over floor board- 
ing and ignited the ceiling below. The 
watchman saw that a head had opened, 
but the fire was spreading along the 
joists. It was quickly extinguished by 
chemicals and a hose. 

However, there was considerable wa- 
ter damage, inasmuch as the shutoff 
valves are located in a dilapidated build- 
ing formerly used as a fire pump house. 
The one controlling the shutoff was 
one of six valves supplying six sprink- 
ler risers. There was no one familiar 
with the valves, so it took some time 
to find which was the proper one to 
shut off. Finally all were shut off, but 
much water was discharged before this 
was done. 





Michigan Agency Appointments 


Newark—Canavan & Weber, St. Joseph. 

Niagara—Isaac Kouw & Co., Holland; Joseph 
Kouw, Kalamazoo; V. A. Patrick, Imlay City; 
Hughes & Lane, Ithaca; Romeo Ins. Agency, 
(Romeo. 

Northern, Eng.—South Lansing Real Estate 
& Ins. Co., South Lansing. 

N Natl.—A. T. Robinson, Saginaw. 

Palatine—Joseph Kouw, Kalamazoo. 

Paternelle—H. W. Boyd, Detroit. 

Phoenix, Ct—A. M. Walker Ins. 
Jackson. 

Standard—Briggs & Wagner, Battle Creek; P. 


FOR SALE—A half interest in an old 
established Fire Agency. Large line first- 
class Companies in a thriving™Michigan 
town. Young Scandinavian with" some 
experience and knowledge¥ of Analytic 


Agency, 








ner and A *'.. Harmon, Columbus; B. L. Peer, 





+ 


Industrial Fire 


AKRON 
Capital $300,000 


An Ohio Company writing b 
Farm Department. Why not 





F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


AGENTS WANTED 


Insurance Co. 


, OHIO 
Net Surplus $133,000.01 


usiness through Ohio Agents. 
represent an Ohio company? 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS, - - 
A. C. CUMMINS, President BUSINESS CONF 


$2,446 497.63 


INED TO OHIO R. SMITH, Secretary 





The Central Manufactarers’ 
VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., "oi0” 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 








Home Office 
Lumber Underwriters 


66 BROADWAY 





E.F. PERRY & CO., inc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Louis H. Parker 
Manager 


NEW YORK 











GERMANIA\ 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1889 
Statement, January 1, 1916 


Cash Capital, - - = — $1,000,000 00 
Assets, - - - = $8,029,651 84 
 * aaa 109,386 16 
Surplus for Policy Holders,  - 

HEAD OFFICE 





System preferred. Address 31-N, 


Care The Western. Underwriter. 








Cor. William and Cedar Streets 


STRICTLY FIREPROOF 


NEW HOTEL ¢ 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patrenage of Ine 
surance Men is 
Solicited 
Laurence R, Adams, Sec’y and Mgr, 
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H. Callahan, Flint; J. E. De Spelder, Grand 
Haven; W. N. Lanphere, Monroe. : 

Prov. Wash.—Irene M. Vallie, Marine City. 

Sea—I. M. Weinberg, Detroit. 

Security, Ct—M. S. Marr, Detroit. 

Union, Eng—N. G. Mattson Ins. Agency, 
Ironwood. , 

Westchester—F. B. Cleveland, Addison; C. W. 
Burwell, Lainsburg; J. Redfield, Onsted; 
Canavan & Weber, St. Joseph. 

American—F. R. Kedzie, Pittsford; Romeo 
Ins. Agency, Romeo. ' 

Automobile—Wm. W. Hodges, Cadillac; C. W. 
Chauncey, Grand Rapids; F. E. Davis, Casnovia; 
J. N. Clark, Zeeland; J. R. Santo, Traverse 
City—C. P. Rathbun, Grand Rapids; Throp’s 
Ins. Agency, Big Rapids. | : 3 

Citizens—irene M. Vallie, Marine City. 

Columbian, Ind.—Harry Angstadt, Kalamazoo. 

Coml. Union, Eng.—Irene M. Vallie, Marine 


ity. 

Continental—C. N. Allen, Dryden; R. B. Bea- 
ver, Hemlock; W. P. Campbell, Fairgrove; 3. 
Corkins, Cass City; R. A. Cutler, S eridan; C. 
W. Horning, Fostoria; J. R. Hudson, Middleton; 
H. E. Soper, Lum; E. B. Stebbins, Carson City; 
F. W. Thompson, Reese; E. C. Vandewalker, 
Mount Morris; T. J. Reavey, Freeland. 

Detroit Natl.—J. G. O’Neill, Port Huron. 

Farmers F.—Chas. E. Cheney, Wayne. 

Fid. Phen.—W. H. Butler, Ann Arbor; R.:3. 
Gillespie & Co., Flint; A. J. Steinhoff, Hersey; 
Geo. A. Curry, Ironwood; Butler & Butler, Lake- 
view; H. S. Gardner, Royal Oak. 

Fireman’s Fund—A. M. Walker Ins. Agency, 
Jackson. : 

hg G. Kohl, Quincy; J. W. Oakes & 

‘o., Grand Haven. 

Cor anklin—C. E. Hubbard, Royal Oak; H. P. 
arringer, Armada. : 
Bane All_-F. A. Bieber, St. Louis; H. H. 
Neale & Con, Detzolty Geo. B. Loomis, St. Johns; 
rylle D. ams. arta. : 
se er. Amer., N. a, G. Kohl, Quincy; G. P. 
Stone, Ithaca; Wm. H. Mitchell, Negaunee; iH. 
N. Purdy, Unionville; Irene M. Vallie, Marine 
City; Trenton_ Ins. ~ td Trenton; Hubert 
Mercure, Jr., Rockwood. ; 

Girard—Eugene C. Rohn, Ludington. 

Granite—Emmet A. Drolet, Detroit. } 

Home—W. I. Ashley, Centerville; A. H. Sib- 
ley Company, Detroit; E. W. Grow, Royal Oak; 
H, P. eer. Armada. cae “Set 

Indem. Mut. Mar.—Walter Halicki, Detroit; 

. L. Kraft, Detroit. ‘ : 
m5 & L. & G., Eng.—lIrene M. Vallie, Marine 


ye Assur.—J. R. Heenan & Co., Detroit; 
. L. Spice, Detroit. 
2 hi & ‘Lane.—Chas. A. Hulse, St. Johns. 
Mechanics—Walsh Bros., Grand Rapids. | 
Mech. & Trad.—H. R. Davis, East Lansing; 
Canavan & Weber, St. Joseph. 
Mercantile—Roy C. Killins, Ann Arbor. 
Natl.-Ben Franklin—W. A. Chatterton, Mt. 
Pleasant. 
tl. Ct.—Dougherty & Park, Caro; J. C. Cor- 
sie Cass City; i M. Thiesen, Dearborn; Power, 
Bloom & Buckenberger, Detroit; Hall & Snider, 
Lansing; Peter Schoenherr, Detroit. 


National Union—Canavan & Weber, St. 
Joseph. oH 


Niagare—. N. Aldrich, Concord; 
M { 
Rowe ‘Nat.—-E. C. Rohn, Ludington; N. G. 


Kobi, pose "% M.—Irene M. Vallie, Marine 


ity. 
ee Eng.—A. M. Walker Ins. Agency, 
kson. 
Jone Farmers—W. A. Chatterton, Mt. Pleas- 
ant. 


IONIA AGENTS ORGANIZE 


The insurance men of Ionia, Mich., have 
organized a branch of the State Insurance 
Federation with EB. E. Branch as president. 
‘A meeting of all the insurance men in the 
county will be held in Ionia Dec. 6. 


BARN FIRES IN MICHIGAN 


About 500 barn fires occurred in Michi- 
gan during the first nine months of the 
year and most of them were caused by 
spontaneous combustion or lightning. 


* MICHIGAN NOTES 


James H. Martin of Port Huron, Mich., 
is increasing his fire business materially 
and is seeking additional companies. 

W. B. Wilson, a real estate man with 
offices at 308 Dryden building, Flint, Mich., 
is now giving considerable attention to 
fire insurance. 

The Case-Hargott Realty Com » at 
Flint, Mich., which has specialized largely 
on real estate, is giving considerably more 
attention to its fire business, and is seek- 
ing additional capacity. 

The Michigan State Fire Prevention As- 
sociation held its monthly meeting at 











Complying in every particular with Ohio law 
Owned by Ohio people 


— 
The Amenican National Fire Insurance Co., Columbus, Ohio 


Capital and Surplus $700,000 


Organized by Ohio people 
Managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 


JOHN W. ZUBER, President 





Saginaw and completed arrangements for 
inspection of four towns in that section 
of the state, viz., Midland, Lapeer, Vassar 
and Gladwin. About fifty members were 
present. 





Indiana 











Gilmore Returns Home 


B. J. Gilmore, Indiana state agent of 
the German American, who has been at 
Battle Creek, Mich., for treatment for 
seme weeks, has returned to his home 
and was at the western department of- 
fice, in Chicago, early this week. 





Responsibility for Fire 


The Indiana appellate court upholds 
the lower court in its judgment against 
the B. & O. railroad in a suit for dam- 
ages by a farmer, who suffered loss by 
fire that spread from the railroad right- 
of-way over adjoining lands to his. The 
road contended the farmer should have 
made effort to prevent the fire commu- 
nicating to his property, but evidence 
showed the owner of the land did not 
live on it or near it, and he was there- 
fore not guilty, the court holds, of 
contributory negligence. The court 
holds that where a person knows of a 
fire adjacent to his land he is required 
to use effort to prevent its spread. The 
railroad is required to use only ordi- 
nary care to prevent combustible mate- 
rial from accumulating on its land, or 
in permitting the same to be burned 
thereon. 





REPORT ON RUSHVILLE, IND. 


Rushville, Ind., has been rerated.. The 
fire-fighting facilities are reported fair, 
but the waterworks system reveals sev- 
eral deficiencies; the fire department is 
full paid, with fair equipment. Inside 
wiring conditions are fair, but not alto- 
gether standard; outside, no serious con- 
gestion, the high tension line through the 
town is well installed. Ordinances are 
old and out of date. 





Indiana Agency Appointments 


Humboldt—J. L. Smith, Jasonville. 

North Amer.—W. W. Cave, French Lick. 

St. Paul—Rust & Traubarger, Tipton; M. A. 
Haddon, Sullivan; I. C. Tilton, Valparaiso. 

Scott. Union—K. V. Robbins, Terre Haute. 

Sun—Davis Trust Co., Brazil; H. J. Myers, 
Francisville. 

Niagara—A. N. Worstele, Valparaiso. 

New Hamp.—S. H, Amick, Seymour. 

N. W. Natl—H. E. Kent, Irvington. 

Northern, Eng.—A. H. Bowers, Darlington. 

Ohic Farmers—P. H. Shipner, Elkhart. 


INDIANA NOTES 
The sprinklered plant of the Union City 
Body Company, Union ity, gets a 
rate of 30 cents for building and contents. 
The furniture factory of the Umphrey 
Mfg. Co., Crawfordsville, » @ sprin- 











DETROIT, MICH. 


Pasets ....692.0.9 s0% 00>. 020. + 9529eene 


D. M. FERRY. Jr. 
President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


IT iS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
H. E. EVERETT 
Seeretary 


£. J. BOOTH 
Vice-President 


Surplus ...........--+...+--$815,373 


E. P. WEBB 
Asst 


klered risk, has been rated 45 cents, build- 
ing and contents. 


The plant of the Bauer Cooperage Com- 
pany at Laurenceburg, Ind., is to be 
pa a a Psag ign dry pipe 

er system, to be supplied a 
35,000-gallon gravity tank. sap ” 





Illinois 











Three-fourths Value Clause 


Efforts are being made to get the 
companies to use the three-fourths 
value clause on all frame store build- 
ings and their contents, frame dwellings 
and their contents in a few of the south- 
ern Illinois cities that have shown bad 
loss records and in which the clause 
is not now generally used. The records 
in those cities where it has been in use 
for some time show considerable im- 
provement over previous records. 





POTTS WANTS TO STAY 


It_is stated that Superintend 
le 
ng Potts, of Illinois, intends rege Rn ed 
n Office pone J 1, 1917, when his term 
e men expected 
Potts would tender his iuloatne- tet caee 
) so that 
ne own party could be appointed. Super 
ape Potts has a legislative program 
= mind that he desires to present to the 
egislature and hopes to be able to be in 


weve personally to carry it through if pos- 





Illinois Agency Appointments 


Aetna—H. C. Luckenbill, A : 
ieaiany, Elgin; J. H. Chessen, Wood Rivers Wt 
; y artinton; H. E. Wescott, Sparland; 
¥ o uegger, Highland; S. O. Harvell and 
eS maw « pringfield. 
ae ile—R. W. Griffith, Dundee. 
Fete J. and Evelyn Smith, Collins- 
Atlas—W. C. Klitzi stats j 
denn, Take £;_iiteing, Altamont; J. H. Clen- 
ricultural—L. A, 
sock —— L. A. Howes and H. R, Fahne- 
merican—C, C. Kennedy, Hi : 
Boylan, Chillicothe; F. G. Hewitt, We Tg 3 
ye ¥ en et z D. Pilotte, H. A. West 
yron Wilson, Martinton; 
Evelyn Smith, Coltineviie. "°F ©. J. and 
Uibana. er.—J. M. Roe and L. A. Wahl, 
- Brit. Amer.—D. A. Young, M 
—e--*, i, Thompson, — 
necticut—J. 4 i : 
8. Strang, Roodbouse. Lake Forest; 
ommonwealth—H. G. i : 
H. Clendenin, Lake Mey “ Monetemees 3, 
olumbian, Ind.—H. W. Childs, Keithsburg; 
Rock isan. Monmouth; H. H. Cleaveland, 
quitable F, & M—C. P. P, in; 
Youre ‘Monmouth : otts, Pekin; D. A. 
ire Assn.—R. J. Campbell, Elizabeth; J. S. 
Catherwood and we C. Wallace, ee & 
Cc Firebaugh, Windsor; A. E. Smith, Marseilles, 
Re a Pays tne P. re Gurnee; J. B. Hau- 
’ e; J. 1. » Ri ; 
Merchant, ps ae H. Ol car tania 
R. A, Ruegger, Highiand. 
oe s McMahon, Gupriiie. 
- Amer., N. Y.—T. S. right, 4 
H. L. Files, Mill Shoals; F. HS Weptonstal 
Femmreods Beata Pag 0 Clarksville; A. H. 
° selle; 
dal rom care ames Losey and B. W. Cran 
ermania—W. E. Severs, McLeansboro; J. F 
E, J. and Evelyn Smith, Collinsville; R. R 
Siders, Bement. yn Smith, Collinsville R R. 
Ger. Alli—D. A. Young, M $ 
Fischer and W. H. Klein, Mt. "Olin: ‘ ¥ 
Johnson, Aledo; W. M. Carroll, Crystal. Lake. 
Hartford—R. A. Ruegger, Highland: iS. Us 
Clark, Ewing; W. L. Osborn, New Berlin; Lena 
M. and Thelma E. Heckelman, Cullom. 
Hibernia—A. Freitag, Kankakee; Z. F. 
Bech Ned. 
erch. Natl.—L. S. Graves, Wyoming; 
Luring, Frankfort; J. T. Gale, Decatur.” gia 
Natl. Vole —neae. Dobler. and W. L. Nor- 


son, Mathersville; 

















Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 

ity with a fa- 

iliar-home- 

likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 














1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Compan 
Chatfield, Minnesota . 


An unsurpassed record for prompt 
adjustments und satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 


risks direct in any Statein the Union. 
F.L. 
‘ ZEeca CHAS. L. THURBER 


Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 








— CAPITAL 


$200,000.00 




















A l I 

G ARIZONA FIRE 

E INSURANCE 
COMPANY 

N PHOENIX ARIZONA 

T EDGAR M. DAVIS 

S Vice-President and General Manager 


CENTRAL DEPARTMENT 
COVERING: - 


ILLINOIS—OHIO—INDIANA 
WISCONSIN—MICHIGAN—MISSOURI 


UMHzrs 


ARTHUR J. DAVIS 
JASJH. SHEARIN, SPECIAL“AGENT 
© 2019 INSURANCE. EXCHANGE 
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Lake; F. H. McAssey, eng A. O. Me- 
Dowell, Heyworth; N. A. Petrie, R. S. Charters 
and P. Charters, saree G. T. Palmer and 
Swan Olson, Galva; Ruegger, Highland; 
E. P. Stapleton, New Berlin, 
Ham.-Brem.—S. Edwards, Belvidere. 
Home—H. F. chmitt, Willisville; W. E. 
Wright, Murrayville; R. A. Ruegger, "Highland. 
Hor samba ge A. Young, ae a 
ae, oe . Moneyham and J. P. Benson, 
errin 


L. & L. & G—W. J. Randles, Waterman; 
ee C. Breytspraak and H. D. Hull, Crystal 
ak 


Milw. Mech.—Swan Olson, Galva; W. W. 
Woolley, Dixon; Eugene Hampton and W. R. 
Jenkins, Macom b. 

Millers Natl—A. L. Carlisle and G. N. Car- 
lisle, Geneva. 

Natl.—Zara Peyton, Beardstown; D. A. 
Young, ‘Monmouth; H. Hanson, Mt. Carmel. 

Mich. Coml.—Miss Jessie Kopf, Streator. 

National, Ct.—E. Baker, Albion; Eugene 
Hampton, "Macomb; A. O. McDowell, Heyworth; 
C. T. Stevens, Tampico; J. S. alker, Pales- 
tine; Otis and Hazel Warren, Charleston. 

Natl.-Ben Frank.—E. E. Richards, Kankakee. 

Natl. Union—Miss Pearl Heckler, Mt. Pulaski. 

Niagara—E. Dennis, Abingdon; R. A. 


Ruegger, Highland. 
M., and Chester Olson, St. 


Orient—Ida, H. 
Charles. 
Prov. Wash.—J. A. Barackman, Sumner. 
Patriotic—C. P. Potts, Pekin; C..M. Healy, 
. C. Gleich and W. F. Harder, Albany ae 
“A. Foster, Danville; W. H. Hosford and E 
Woehr, Geneseo; L. C. McMurtrie, Lacon; 
a a Roberts, Champaign; J. P. Nixon, Chester; 


Sharp, Ottawa. 

* Pennsylvania—Lee, Frank and V. L. Cole, 

Marshall; J. R. pom Harristown; R. A. Rueg- 

ger. Highland; A. J. Zimmerman, Wenona. 
Phoenix, Eng. —M. R. [se Libertyville; 

D. A. Young, Monmouth; R. T. Andrews, Stock- 


ton; Mooneyham and Benson, 
Herrin. 
Sun—Joseph Lyman, Whitehall; R. A. Rueg- 


' ger, Highland. 
Teutonia, Pa.—E. E. Richards, Kankakee. 
Queen—M. V. Carter, Ramsey; G. D. Palmer 
and Swan Olson, Galva; B. E. Prater, Cowden; 
John Sintzel, Freeburg; O. N. Willis, Golconda. 
Royal— Martin, Martinton. 
Sun—F. £. hy se Hillsboro; W.__H. 
Wakelin, Roberts; S Wylie, Plainfield; Mar- 
= Hogan, Taylorville; F. B. Graham, Ottawa; 
E. Jacobs, Henry; F. B. Rohe, Crete; F. J. 
Shee er, Peotone; W. P. Martin, Martinton. 
Scott. Union—C. D. Etnyre, Ore P.. 
St. Paul—J. H. Bastert, Ouinc C. Miller, 
Quincy; G. R. Moser, Highland; ’ ROW. Voll: 
bracht, Camp Point. 


ILLINOIS NOTES 


The British Dominions General of Lon- 
don has been admitted to Illinois. 

The agency of Wayne Hummer at Ia- 
Salle, Tll., has been changed to the Hum- 
mer Insurance Agency. W. C. McFarlane 
is manager. 

Tear, a local agent at Warren, 

Ill., has been elected states attorney for 

his county. He will open an office at Ga- 

lena to handle this work, but will continue 

4 live at Warren and retain his agency 
ere, 


Miss Alida Bliss of Morris, TL, who 
was manager of the S. C. Bliss & Co. 
local agency, died at Champaign, Ill., the 
other day while attending tthe Illinois 
Federation of the Women’s Clubs. C. H. 
Root, county superintendent of schools, 
has taken over the agency. 








Wisconsin 











Agents Win Their Point 


The Milwaukee Board in making pro- 
test against some of the syndicates 
composed of companies represented in 
their offices writing improved risks in 
Milwaukee county, states that the 
Western Sprinkled Risk Association 
and the Western Improved Risk Asso- 
ciation, attached to the Western In- 
surance Bureau, have no business in 
the county and no protest, therefore, 
was filed against these syndicates. It 
seems that the issue came up over the 
writing of a large use and occupancy 


line in the Western Factory Associa-. 


tion. It is understood that sufficient 
pressure was brought to bear by the 
agents to have this line cancelled by 
the factory association and let it be 
written by the agents. direct, 


Wheeler Speaks a at Marinette 


Manager C. E. Wheeler of the Wis- 
consin Inspection Bureau gave a talk 





The Pioneer German Fire Insurance Company in America 











TOTAL ere A PAID IN THE 
UNITED STATES $28,000,000 


Hamburg -Bremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United Siates in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 








before the city council of Marinette, 
Wis., the other evening, telling what 
would be necessary to raise the city 
from a three and one-half to three 
class. Mr. Wheeler recommended a 
partial motorization of the fire appa- 
ratus, more men for the fire department, 
more equipment and stricter ordinances 
governing disposition of rubbish and 
encouraging fire prevention. He also 
said that it would be necessary to ex- 
tend the water mains and have larger 
ones along certain streets. 





WISCONSIN NOTES 


Globe & Rut.—E. A. Walthers, Appleton; R. 
T. Roberts, rae ag? 

Hartford—C. F. Joyce, Sugar Bush; H. E. 
Henry, East Troy. 

Home—F. E. Hanneman, Winneconne. 

Ins. Co., N. A.—Willis Kaul, Hustisford; J. 
C. Ruppenthal, Tigerton; James ’ Dimmick, Black 
~~ Falls, 

& L. & G—H. J. Darnieder, Cascade. 
be & Lan—I. W. Pease, Richland Center. 
Lumberman’s, Pa.—E. W. Hill and O. A. Ser- 

gent, Ladysmith; E. H. Mueller, Madison. 

Mercantile—J. J. Ruble, Platteville; M. D. 
Cameron, Chippewa Falls. 

Merchants Natl.—E. C. Ruppenthal, Tigerton; 
G. A. Strasen, Mayville; J. O. Meyers, Reeds- 
burg; David Meyers, Browntown; H. W. Bur- 
meister, Gratiot. 

Mich. Coml.—V. H. Powell, Reedsburg. ; 

Mich. F. & M.—J. H. Denhardt and Rein- 
holdt Matheson, Neenah; .A. W. Kirst, Oshkosh; 
J. C. Ruppenthal, Tigerton. 

a Mech.—J. E. Dimmick, Black River 
alls. 

Minneapolis—Charles Barry, Montello. 

National—L. J. Aschenbrener, Park Falls; J. 
A. Sleeper, Osceola; William Anton, Embarrass; 
Willie Haul, ne 

Natl. Union—J. F . Crooke, New London; T. 
H. Gunning, Trego. 

Niagara—A. W. Kirst, Oshkosh. 

Northern, Eng.—Willie Kaul, Hustisford. 

-- W. Natl.—Mrs. John Mayer, St. .wLartins; 

W. Hz. i New Holstein; E. F. Lawler, 
Cudahy; A. H. Tubbs, Whitewater; J. A. Ma- 
lone, Baraboo. 

Norw. Union—J. M. Baillie, Madison. 

Ohio Farmers—J. A. Malone, Baraboo. 

Orient—F. J. Glanville, Lancaster; J. H. Wall, 
— 

atriotic—W. M. Kelley, Elroy. 

Pa. Fire—Lawrence Hawley, Seymour 

Prov. Wash.—A. W. Freund, New Holstein; 
E. H. Lewandowski, Menasha. 

jueen A. Poshepny, Milwaukee. 
eliance—Theodore Sanders, Appleton. 

Royal—J. C. Macauley, Wausaukee. 

St. Paul—Fabian Reince, Maplewood; 
Lowe, Allen; E. E. Roughlin, Foster: tT. Bi 
Peterman and Glen Reibsamen, Curtiss; G. A. 
Strasen, Mayville; Harold Ostrum, Bancroft; 
M. J. Wolff, Plymouth; Charles Gilgen, Dalton; 
E. A. Dunn, tT, Wausau; R. E. Peplinski, 
Pulaski. 

Scott. Union—Miss M. V. Evans, Beloit; F. 
C. Bogk and William Pfleger, Milwaukee. 

Springfield—W. R. Themes, Downsville; White 
a Tigerton; F. Hagenow, hite- 


“Twin City—Mrs. A. Gilbert, Cadott; Nic 
Fitz, St. Nazianz; Woes Anton, Embarrass. 
Westchester—John King, Hatley. 
nee Ont.—James Dimmick, Black River 
alls 


. L 
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style is Ertzs & and offices will 

maintained in the Teitgen aie 
Dorow & Schroeder is ame of a 

new fire t agency established eo 536-539 Mer- 





CHRIS. SCHROEDER & SON CO., 86 Michigan‘ St., Milwaukee 
- General Agents 


GLOBE & & RUTGERS 
FIRE. INSURANCE CO. 


Michigan and Wisconsin 


AGENTS. WANTED IN. uunibandinrse POINTS 


PACIFIC FIRE 
INSURANCE -E COMPANY 





EDGAR J. HAYNES, President 


THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


——- - 2©= 8 © = © se «© «+ §$2,153,778.82 

Capita . oe ie. er Tele 600,000.00 

poco erd to Petiayhalders = #« 2e« se = 932,012.09 
WESTERN STATE AGENTS 


E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 
W. J. WENDT, Illinois, Indiana and Wisconsin, 2021 Insurance Exchange, Chicago 





Responsible Agencies 
Solicited” 














PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 


UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


National-Ben Franklin Insurance “—" 


Pittsburg, Pa. , 
Capital, $1,700,000 Assets, $7, BY, 461.21 Surplus to Policyholders, $3,449,769.69 
F. H. Westmeyer, Toledo, Ohio, Special Ageat for Indiana and Ohio 
Eliel & Loeb, = ‘0, Ill., General Agents for Illinois 
New Agents Solicited. sh & Sc Schulkamp, Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL - - - $1,000,000 .00 
CASH CAPITAL PAID IN - - - o 963,250.00 
SURPLUS TO POLICYHOLDERS ~ - . 1,257,680.79 





RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisi Texas, California 




















General Insurance 
Herbert Buxton 92 William St., | New York 


Excess Insurance placed in all parts o the United 
States and Canada 


Merchants National 
Fire Insurance Co. 
f ) 


i i CHICAGO 
My 


re Wants Good Agents in 
i) , Michigan 
Illinois and Wisconsin 
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Detroit National Fire Pusurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 


the f of a live, active, growing, strongly backed western company, 
peer porta hee operating along so Licensed in New York, New Jersey, 








Connecticut, Mas Massachusetts, land, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 
MANAGED BY MEN. WHO ARE IN CLOSE TOUCH WITH THE FIELD 
UL TURNER, Vice-President and Managing Underwriter 
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chants & Manufacturers’ bank building, 
Milwaukee, by Paul Dorow and Harry 
Schroeder. 

Samuel Block, arrested at Iron Moun- 
tain, Mich., on a charge of arson, was 
bound over for trial to the circuit court at 
Shawano, Wis., under bond of $2,000. 
Block’s general store and several other 
business buildings in Pulcifer were de- 
stroyed by fire in October, causing a loss 
estimated at $25,000. 





lowa 











RULING ON HAIL MUTUALS 





Assistant Attorney-General Sampson of 
Iowa Gives Opinion on Assess- 
ment Limit 





In reply to a question propounded by 
Insurance Commissioner English, As- 
sistant Attorney-General Henry E. 
Sampson of Iowa has given an opinion 
that a state mutual hail association, or- 
ganized and operating under chapter 5, 
title 9, of the lowa code, and insuring 
its members against loss or damage by 
haii storms to growing crops, may law- 
fully provide in its insurance contract 
a limit upon the amount of the annual 
assessment which it can make upon its 
members, provided that the contract 
also provides for the prorating of the 
losses of members in case the aggre- 
gate annual assessments are insufficient 
to pay the losses and expenses in full. 

Mr. Sampson holds further that the 
insurance commissioner is charged with 
the duty under the law to pass upon all 
insurance contracts issued by these as- 
sociations and that he has the right to 
strike out from any such proposed con- 
tract any and all provisions which in 
his judgment are contrary to public pol- 
icy or unfair to the membership of such 
associations. 





PLANS OF NEW IOWA FIRE 





Company Expects to Be Able to Start 
Writing Business Next 
Spring 





The new Iowa Fire of Sioux City, 
Ila., which is being organized by Presi- 
dent M. A. Clark and Secretary Fred 
C. McCutcheon of the Equity Mutual 
Fire of Sioux City, Ia., expects to be 
able to start writing business about 
March 1. It has an authorized capital 
of $500,000 and it figures on March 1 
to have $200,000 capital and $200,000 
surplus at hand. As the demands of 
business make it necessary, the capital 
will be paid in. Mr. McCutcheon thinks 
that the promotion expense will range 
from 4 to 5 percent. When it starts 
tc do business in other states its cap- 
ital will be increased. 





LOST ON OWNERSHIP QUESTION 


Four fire companies which had denied 
liability on the South Muscatine lumber 
yards, following a fire there May 18, 1914, 
lost out in the supreme court at Des 
Moines. The companies are the Central 
National, North British, Farmers Fire and 
Iowa Assessment Mutual. 

The South Muscatine Lumber Company 
became involved in financial difficulties 
and made a general assignment. On 
March 18 a fire occurred, the day preced- 
ing the taking possession of the property 
by the new management. The insurance 
companies contended that any change in 
management could be made only with 
their consent. The contention of the 
plaintiff that the change did not take 
place until the day following the fire was 
upheld by the high court. 


CHARITON WAS INSPECTED 
Iowa field men, 24 of them, inspected 
Chariton last Friday and found the city 


in first class condition generally. There 
was some defective electric wiring that 


Capital Fire Insurance Co. 


OF CALIFORNIA 


Capital, $250,000 Surplus, $102,963 








W. L. PETTIBONE & CO. 
Eastern General Agents 
NEW YORK, N. Y. 


31 Clinton St. 

















should be done away with, the inspectors 
say. In the evening a meeting was held 
in the court house. Speeches on fire pre- 
vention were made by John D. Carpenter, 
J. C. Bauch and Roger Swire, field men, 
and H. G. Zimmerman, deputy state fire 
marshal. Some of the field men were dis- 
appointed that more business men did not 
turn out at the night meeting, especially 
since the inspection was made at the re- 
quest of the Commercial Club of Chari- 
on. 





IOWA NOTES 


The Fayette Realty Company of Fay- 
ette, Ia., has been organized to do a loan- 
ing business and will also establish an 
insurance agency. 

Fifteen Iowa field men have joined the 
Y. M. C. A. at Des Moines and will spe- 
cialize in gymnasium classes each Mon- 
day noon. Some exciting games of volley 
ball are scheduled. 

Invitations will be sent out this week 
to the first social event of the season for 
the Iowa pond of the Blue Goose, a dinner 
dance at the Chamberlain hotel, Des 
Moines, Friday evening, Dec. 15. 





Minnesota 











FISHER VISITED OWATONNA 





Manager of General Inspection Com- 
pany Investigates Charge of Dis- 
crimination in Rates 





The town of Owatonna, Minn., has 
been up for attention by the General 
Inspection Company of Minneapolis, as 
there appeared to be some rate discrim- 
ination on certain risks. After investi- 
gation Manager Walter I. Fisher dis- 
covered that some of the agents were 
reporting their business through the 
Winona stamping office for only a por- 
tion of their companies. Other agents 
were not reporting at all, and _ still 
other agents were reporting their fire 
business only and not the tornado. 
There being no uniform practice, Man- 
ager Fisher visited the town recently 
and after conference with many of the 
local agents, they voluntarily agreed to 
send their reports through the Winona 
office, including fire and tornado, on 
condition that nearly all of the agents 
would join in such a movement. 

Manager Fisher now reports that 
practically all agents have agreed to 
report and to be guided by the recom- 
mendations of the Winona office in the 
matter of rates and policy forms. 





Minnesota Agency Appointments 


Fire Assn.—Annie M. Ewing, Princeton. 
Citizens Fund—A. F. Waylander, Clarissa. 
Detroit F. & M.—E. C. Dougan, St. Paul. 
American—G. H. Emmons, Emmons. 
Security—W. H. Crowell, Brainerd. 
Reliance—W. H. Crowell, Brainerd. 

Aachen & M.—H. A. Welch, Chaska. 

Royal—Ambrose Holland, Ray. 

Gt. Nor.—A. Johnson, Warren; B. L. 
Heigl, Winsted; F. L. Klock, St. Bonifacius; 
Albert Groenke, New Germany; G. G. Kimpel, 
Lester Prairie; E. E. Hanson, Fertile; A. E. 
Pfiffner, Argyle; Max Volcansek, Eveleth; V. H. 
Nelson, Carver; Bernard Pawlak, Silver Lake; 
H. E. Parker, Wadena. 

Twin City—Archie Swanson, Audubon; M. O. 
Ronnie, New Prairie; Dokken, Sherman; 
S. J. Schafer, Waubun; W. J. Tobin, Hastings; 
C. G. Gustafson, Spring Lake, R. F. D. from 
North Branch; Frank Dunning, Brooklyn Cen- 
ter; J. J. Stibal, Gilman; Claude Valleau, Min- 
neapolis. 

Columbian, Ind.—F. C. Blum, L._E. Tillot- 
son, J. B. Conway, F. A. Piper and F. F. Rein- 
hold, Minneapolis. 

Minneapolis F. & M.—H. C. Tembrock, 
Chokio; Davidson, Kandiyohi; ete 2%. 
Downey, Jordan; P. C. Records, Castle Rock; 
Uae P Wilkinson, Janesville. 

Jestchester—F. W. Samuels, Minneapolis; 
Annie M. Ewing, Princeton; P. Stratton, 
Granite Falls; W. E. Churchill, Glencoe; Henry 
Primus, Melrose. 

Ger. Alli—O. H. Moreau, Argyle; F. L. 
Klock, St. Bonifacius; M. E. Erickson, Roch- 
ester. 

U. S. Fire—H. A. Hauenstein and M. H. 
Evans, St. Paul. 

Boston—F. J. Pulford and C. F. How, Duluth. 

Mich. Coml.—Adam Ozdowski and R. B. Em- 
mons, Virginia. 

Camden—Vaule & Murphy, Crookston. 

Mass. F. & M.—F. W. Cobb and W. L. 


Hooker, Hibbing. 
J—M. F. Kummer, Cold 


American, N. 
Springs. 
Brit. Amer.—W. R. Sweatt, Minneapolis. 
Fire Assn.—H. D. Reisinger, Farnmmngton. 
Bankers & Mer., Minn.—F. A. McVicar, Grand 
Rapids. 
Gt. Nor.—L. A. Mason, Bertha; Lambert Irs- 
feld, Browerville; J. T. Nutting, Clarissa; B. F. 











January 1, 1914......... 
January 1, 1915......... 





MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, 


January 1, 1913......... $862,447.34 


January 1, 1916.........1,020,369.41 
Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


Michigan 
ASSETS SURPLUS 
$156,321.92 
920,961.16 181,374.66 
935,693.93 200,120.21 
211,057.76 











Assets $1,099,331.19 


ORGANIZED 1858 


Surplus $496,079.49 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas, 





SECURITY 


Fire Insurance Company, of Davenport, Ia. 


Ss. FF. GILMAN, Pres‘*t 


M. C. HINSCH, Seo’y 


CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good ne for the 


rs because in addition to writing a general business, it accepts practi 
0! 


y all classes 


farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 





INCORPORATED 1720 


ROYAL EXCHAN 


GE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 





DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 


CHICAGO 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Capital .. 


The L. S. MacENANEY, Managing Underwriter 


Columbian SJnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


- $256,700.00 





OLT, Special Agent, 303 Columbia Terr., PEO 





Pad L. LIND, State sot, 719 Linn St., and CHESTER H. 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


- Illinois Indiana, Wisconsin and Minnesota 
Ohio and Michigan 











London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St. Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 





The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capita! - - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
“Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders -  1,000,236.83 
Total Assets .- = = 2,402,986.10 





STATE AGENTS 
MILO B. MARIK, Chicago, IIl., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 





H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 
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Abbott, Eagle Bend; W. R. Salisbury, Eden 
Valley; J W. Koetter, Belgrade; Clifford Kit- 
tlesen, Flazes; J. Norby, Lake Park; H. W. Alm- 
uist, New York Mills; A. Shannon, Perham; 
ba A. Nutting, Sebeka; C. M. Higley, Villard. 
Milw. Mech. —John Heinen, Hastings. 
Ohio Farmers—E. Underwood, St. Paul. 
Germania—G. E. Harris St. Paul. 
= Fire—J. J. Pribyl, Jackson. 
N. J. Fire—J. 2. Haas, Tr. ot. Paul. 
New Hamp.—F. McVicar, Grand Rapids. 
Prov. Wash.—J. ii. Andersen, Madelia. 
Sec. Mut., Minn.—J. J. Pribyl, Jackson. 
Fire Assn., Pa.—M. J. Burlet, Wabasso. 
Automobile—F. W. Smith, Minneapolis. 
Coml. Union—Cecelia Hart, Hastings. 





MINNESOTA NOTES 


The retail millinery establishment of } 


Root & Hageman, 403-405 Nicollet Avenue, 
Minneapolis, is being equipped with a 
Globe wet pipe sprinkler system. 

The new building of the S. H. Chute 
Co., 306-314 First Avenue Northeast, 
Minneapolis, to be occupied as a furni- 
ture store, is now being equipped with a 
Globe wet and dry pipe system. 


The Globe Automatic Sprinkler Com- 
pany has contracted to equip the plant 
of the Twin City Four Wheel Drive Com- 
pany at St. Paul, Minn. A Globe wet 
pipe system will be installed, to be in 
service in the spring. 

The sash, door and blind factory of the 
Radford & Wright Company, at West Du- 
luth, Minn., is being equipped with auto- 
matic sprinklers. A Globe wet and dry 
pipe system will be used and the equip- 
ment will be operative about Jan. 1 





Dakotas 











WANTS MORE PUBLIC SENTIMENT 


State Fire Marshal Runge of North Da- 
kota complains that the public is not with 
him frequently in prosecuting arson cases. 
During the last year the state fire marshal 
prosecuted six cases in which evidence 
appeared positive, and out of these he got 
one suspended sentence. Twenty-nine sus- 
picious fires were investigated. 


RODS ARE EFFECTIVE 


The report of Fire Marshal Runge of 
North Dakota shows that companies oper- 
ating in North Dakota reported loss on 
unrodded buildings last year, $99,063, 
while no loss was reported on unrodded 
buildings. 





NORTH DAKOTA DEPARTMENTS 


North Dakota has 498 organized fire de- 
partments, with fifty-seven men, and 5,120 
volunteers. Fargo and Grand Forks have 
the only full paid fire departments in the 
state. Bismarck, Minot, Jameston and 
Devil’s Lake have part paid. Fargo has 
a fully motorized department. Grand 
Forks and Minot are partially motorized. 





Uniform forms will be issued to agents 
in South Dakota within the next month. 
The forms will go out direct from the 
Uniform Publishing & Printing Company 
of Chicago. 





Nebraska 











Remarkable Rate at Hastings, Neb. 


A Hastings, Neb., newspaper reports 
that fire companies there are now de- 
manding the book estimates and are 
refusing to write at cut rates. An ex- 
ample is given of a large business block, 
the book rate on which is $4.40, but on 
which the owner has heretofore been 
able to get a $1 rate. 





Will Report to Chicago 


The German Fire Underwriters 
Agency of Nebraska, which is connected 
with the National of Hartford, will close 





v! Fweproof! 
room witn 
ate path, 

electric tan, 

circulating ice 

FIFTEENTH AND LOCUST STS. Water, telepnone. 
Rates $1.50 to $3.00 janes E. BUCHANAN 
,ARAGE. Opposite President and Manager 





the Omaha office of the company so far 
as recording agents are concerned, as 
after Dec. 1 all the agents will report 
to the western department of the Na- 
tional in Chicago. This will not include 
farm and hail business, which will con- 
tinue to go to the Omaha office. The 
German Fire Underwriters operates 
only in Nebraska. W. H. Ahmanson, 
assistant manager of the German Fire 
Underwriters, becomes assistant inan- 
ager of the Columbia Fire Underwrit- 
ers. 


Nebraska Agency Appointments 


_ ie. F. Hogrefe, Pag Creek; 
Spencer, Mitchell; H. A, McCaffree, 

Fiitcheu: Ferry, Pauline. 

Franklin—Lee Basye, Alliance. 

Ger. Amer., N. Y.—G. N. Lyon, Nelson; 

C. R. Imler, Nelson; W. H. Hauschildt, Col- 

lege View; C. P. Broderick, Harrison. 

Royal—J. W. Schram Martinsberg. 

Caledonian—W. L. Wh heeler, Omaha. 

Globe & mele § Postal, oe 

Minneapolis—U. sf Cobb, Funk; G. L 
Blair. 

State Farmers Mut., Omaha—George Onken, 
Beatrice; John Reivolinski, Ashton; W. W. Tay- 
ler, Valparaiso; C. E. Wazniak, Elyria; George 
Ww erzenkamp, Leig’ h. 

Natl. Security —W. E. Davis, Omaha; O. G. 
Israelson, Omaha. 

N. W. F. & M.—W. H. Smith, Pierce. 

, Dubuque—J. C. Hollman and J. E. ohare 
tian, North Platte; W. H. Steele and J. H 
Steele, Hastings. 

Westchester—S. S. Shivers, Fairmon 

Pennsylvania—W. H. Hauschildt, 

iew. 

Union, Neb.—J. N. Nerly, Thedford. 

Globe & Rut.—B. L. Neff, Lexington. 

Caledonian—A. B. Chapek, Omaha. 

Netherlands—H. A. Jewell, Omaha. 

Hanover—F. E. Neeley, Scott’s Bluff. 

Germania—W. A. Graham, Omaha; Anton 
Dredla, Crete. 


. Dixon, 


eo 





NEBRASKA NOTES 


The Patriotic Fire has been licensed in 
Nebraska. 

Pred B. Lindley is leaving Gordon, Neb., 
for Billings, Mont., where he will re- 
sume the real estate insurance business. 
His local agency at Gordon has been taken 
over by Lloyd H. Jordan. 





Missouri 

















The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 




















Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - Shelbyville, Illinois 








































Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS ARTHUR STONE, Sec. 


Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 


SPECIAL TRANSPORTATION POLICY 


THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 


AGENCY CONNECTIONS OPEN IN KANSAS 
Bitting Building, WICHITA, KANSAS 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 











H. C. WHALEN, President 








MICHIGAN 











Companies Lose Missouri Case 


In the test case at Chillicothe, Mo., 
the court decided that the new insur- 
ance law of 1915 did not repeal the an- 
ticoinsurance law. The companies con- 
tended that this new statute repealed all 
similar laws or sections in conflict with 
the new law. The new law provides for 
coinsurance. It was claimed that some 
of the agents had been using the coin- 
surance provision as a means of reduc- 
ing rates, would issue policies for re- 
duced rates because of the use of the 
clause, but when a loss came and in- 
sufficient insurance was found, the as- 
sured would be advised that the clause 
was not enforceable. Hence the test 
case was brought. 


Arrange for New Year’s Party 


John F. Deiber, most loyal gander of 
the Missouri-Kansas pond of the Blue 
Goose, has appointed a special commit- 
tee to arrange for a holiday social 
event on New Year’s night. This will 
be the first of such events of the Blue 
Goose organization, and the committee 
is instructed to make it a “hum-dinger.” 


Inspection of Springfield 


Thirty members of the Missouri State 
Fire Prevention Association spent two 
days inspecting Springfield, Mo., last 
week. A luncheon in honor of the vis- 
itors was given by the Young Men’s 
Business Club. The principal speakers 
were: Walter Nevins, state agent of 
the Hanover; Harold M. Hess of the 
Missouri aig Bureau, and Wil- 
liam C. Brown, president of the asso- 
ciation. A smoker was held on the 
evening of the first day and a public 
meeting on the evening of the second. 





PROOF FALSE—INSURANCE VOID 


The Missouri court of appeals at Spring- 
field has held that N. A. Arel, owner of a 
laundry, cannot recover under his insur- 
ance policies because his sworn proofs of 
loss contained statements that he denied 
on the stand in his case against the First 































Guarantee Fund Life Association 
Omaha, Nebraska 


Contracts Safeguarded by Investments Exceeding $1,700,000-° 
in First Mertgage Farm Loans and Municipal Bonds 


The plan and llent t of this Association 
have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—$13.30 


Licensed in Twenty-two States 








RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 














50th YEAR OF BUSINESS 


QUITABLE LIFE 
of IOWA 



































LOW NET COST 

















SEVERAL GOOD AGENCY OPENINGS 
Address 
H. E. ALDRICH, Supt. of Agents, Des Moines, Ia. 









































LARGE ANNUAL DIVIDENDS 














National Fire. He put in a claim for 
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$750 on a 40 horse-power engine and in | 
his testimony at the trial said that this 


Was not damaged in any way by the fire. THE LEADING HOME COMPANY OF MICHIGAN 
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The court remanded the case to the trial 
court with directions to enter a judgment 


for the insurance company on the ground | 
that any false swearing touching any mat- | 
ter relating to the insurance renders the é 




























































































I 
cose ogg nese par oa on, — ahav- | 
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promulgated, but on grain the rate in steel 


elevators and tanks is about 15 cents, 
while in cars adjacent the rate is 75 cents. 





Miss Dora EK. M who for the past 
nine years has been private secretary to 
George W. and I. Jalonick, presidents of 
the Austin, Commonwealth and Interna- 
tional Fire of Texas, has returned to Dal- 
las to resume her duties in the office of 
the Texas companies, after several months 
stay in Chicago. 





Kentucky and 
Tennessee 











NEW PLAN IN KENTUCKY WORK 





Fire Prevention Association to Divide 
State Into Districts—More Effect- 
ive Meetings Aimed at 





OFFICERS ELECTED 
President—W. J. Gilsdorf, Scottish 


Union. 
Vice-President—L. C. Riker, American 
Central. 


en 

Secretary—Milton C. Miller. 

Executive Committee—J. E. Chittenden, 
Philadelphia Underwriters; C. H. Gorham, 
Firemens; W. T. Sweeney, Queen; J. M. 


New plans for handling the inspection 
work were made at the sixth annual 
meeting of the Kentucky State Fire 
Prevention Association at Louisville 
last week, following the meeting of the 
Fire Underwriters Association of Ken- 
tucky. Heretofore many of the meetings 
have been held in towns in which some of 
the companies were not writing busi- 
ness and some of the faithful members 
put in time where they could get no 
advantage. Under the new plan the 
state will be divided into districts and 
the work organized according to the in- 
terests of the companies. Meetings 
with public officials and business men, 
instead of open public meetings, are re- 
garded as more effective and were re- 
solved upon for the future. The ar- 
rangements will be worked out by the 
executive committee at its meeting 
Dec. 12. The changes were recom- 
mended by President W. J. Gilsdorf in 
his annual address. He suggested that 
it is not worth while trying to do any- 
thing in the small towns. 

The report of Secretary Miller 
showed that about 40 percent of the re- 
quests for improvements made by the 
association are acted upon. R. E. 
Knox, chairman of the law, ordinance 
and fire protection committee, reported 
on efforts made in various towns of the 
state. It was resolved that the secre- 
ary shall notify all members when agi- 
tation is started in any town for fire 
protection improvements, whereupon 
the members shall exert all the influ- 
ence they can muster to help put the 
improvement through. The election re- 
sulted in the selection of President 
Gilsdorf for another term, which he 
accepted on the understanding that he 
would not be expected to “make” all 
the inspection meetings. 


Land Big Tobacco Line 


Reutlinger & Stith of Louisville, have 
secured the entire line of the E. J. 
O’Brien Tobacco Company and its sub- 
sidiaries, under a general coverage form. 
This concern has tobacco throughout 
the country with, of course, large stocks 
throughout Kentucky. The business 
was secured in cooperation with the 
new business department in the west- 
ern general agency of the North Amer- 
ica and. has been written in that com- 
pany. John K. Walker of the western 
department visited Louisville to assist 
in the closing up of the deal. This is 
one of the largest lines of its kind and 
there. was keen competition for the 
business. 


Hail Association Meeting 
All officers of the Kentucky Hail As- 
sociation were reelected at the annual 
meeting held in Louisville last week in 
connection with the annual meeting of 





the Kentucky Fire Underwriters Asso- 
ciation. They are: President, Col. W. 
H. Wheeler, Home; secretary, C. R. 
Boynton, Hartford; executive commit- 
tee, Col. Wheeler, Claude Snyder, 
George R. Snyder, S. B. Kennedy and 
Auber Smith. 

There are nine companies in the or- 
ganization, which has dropped the 


_word “tobacco” from the title. Ac- 


cording to statements made at the 
meeting, the companies writing this 
line in Kentucky had a good year. 


COMPANIES LOSE THE CASE 





Suit Brought Against Paris Water 
Company to Recover Amount of 
Claim Paid 





After a four-day trial in the Bour- 
bon circuit court at Paris, Ky., the 
suit of property owners and three in- 
surance companies against the Paris 
Water Company to recover $15,000 fire 
loss, alleged due to insufficient pres- 
sure provided by the water company, 
was decided Monday for the defendant. 
This was the second trial of the suit, 
which dates from September, 1914, 
when fire destroyed the Stivers & Flora 
warehouses and lumber plants in that 
city. First trial resulted in a hung 
jury. The case turned on the ques- 
tion whether sufficient pressure was 
furnished, as prescribed in the contract 
with the city, or whether, if it was sup- 
plied, the fires could have been put out 
anyway. The three insurance compa- 
nies involved were the Commonwealth, 
the Springfield and the German Alli- 
ance. The suit was in the name of Mrs. 
Mary Stivers et al. 





TENNESSEE AGENTS’ OFFICERS 





Henry G. McMillan of Knoxville Heads 
State Association—Dunbar 
Banquet Speaker 





The Tennessee Underwriters’ Asso- 
ciation, the local agency organization of 
that state, last week elected Henry G. 
McMillan, of Knoxville, president; G. 
G. Fletcher of Chattanooga, first vice- 
president; James B. McKee of Nash- 
ville, second vice-president; M. S. Sum- 
mers of Dyersburg, third vice-president; 
H Cowan of Fayetteville, fourth 
vice-president; George Wofford of 
Johnson City, fifth vice-president, and 
H. B. Caldwell of Clarksville, sixth vice- 
president. O. A. Smith of Memphis was 
re-elected secretary-treasurer, and L. Y. 
Mason of the same city was named to 
represent the organization on the legis- 


lative committee of the National Asso- 


ciation. 3 

The new executive committee consists 
of Charles Haas of Memphis, chairman; 
U. H. Grady, Chattanooga; J. E. Lutz, 
Knoxville; B. C. Gross, Nashville; M. S. 
Summers, Dyersburg; H. M. Cowan, 
Shelbyville, and C. R. eed, Coal Creek. 

John T. Owen of Chattanooga, the 
retiring president, was made chairman 
of the grievance committee, and J. D. 
McKee of Nashville, chairman of the 
legislative committee. 

The annual meeting was held at Nash- 
ville, in keeping with the organization’s 
plan to have a permanent central meet- 
ing place. The Nashville Fire Insur- 
ance Association tendered the visitors 
a banquet, at which Commissioner Wil- 
liam F. Dunbar was the principal 
speaker. D. J. Loventhal was toast- 
master, and among the speakers were J. 
D. McKee, chairman of the local board; 
Mr. McMillan, F. G. Quackenbos, head 
of the Tennessee Inspection Bureau; 
Miss Julia Hindman, secretary of the 
state federation and Frederick H. War- 
ren of Nashville. : 

George D. Markham of St. Louis, 
chairman of the legislative committee 
of the National Association, spoke at 
one of the sessions on the need of gen- 
eral adoption of the Oregon agency 
limitation law. He said that the Amer- 
ican agency system was being threat- 
ened by the underwriters’ agencies, the 
growth of reinsurance and the better co- 





operation among companies in meeting 
issues with agents. 





READY FOR CONFERENCE 


The subscribers actuarial committee has 
informed the Kentucky state authorities 
that it is ready to hold a conference at 
any time convenient to the latter, it was 
announced by George H. Parker at the 
meeting of the Fire Underwriters Asso- 
ciation of Kentucky in Louisville last 
week. He explained that the work of 
the Kentucky Actuarial Bureau, of which 
he is manager, has been kept up to date 
and there will be no delay in publishing 
rates if an understanding is reached with 
the officials. 





DECLINES TO RECALL RECEIVER 


Judge M. L. Harbeson of the Kenton 
circuit court at Covington, Ky., declined 
to recall the receiver appointed to take 
charge of the Metropolitan Fire of Louis- 
ville, denying also a motion of the de- 
fendants to recommit all of the property 
and assets to its officers and directors. 
The contention of attorneys for the ma- 
jority stockholders that, as owners of the 
corporate property, they are solvent and 
have a right to the assets to do with as 
they please, the court said “utterly dis- 
regards the rights of the minority stock- 
holders. The defendants cited a legal 
meeting of the majority stockholders at 
which a contract with C. E. Dexter of the 
Metropolitan Trust Co. was rescinded, un- 
der which he was to be paid 30 percent 
for the stock sold. 





BOY DID GOOD WORK 


Joe Embry, a quick-witted high school 
student at Stanford, Ky., arrived at the 
store of George H. Farris shortly after 
volunteers had abandoned hope of ex- 
tinguishing the blazing acetylene gas tank 
with blankets and water. He grasped a 
sack of flour and emptied it on the flames. 
Others followed his example and the fire 
loss was held to $25. The storekeeper 
said his $4,000 insurance would not have 
covered a destructive fire in view of the 
prone 2 stock of Thanksgiving and holiday 
goods. 





Trial of G. R. Allen, V. E. Allen and 
S. R. Douthitt, prominent citizens of Pa- 
ducah, Ky., on the charge of arson has 
been set for the March term of court. 
When the cases were called for trial last 
Thursday the commonwealth objected to 
Circuit Judge W. M. Reed, of Paducah, 
presiding, and continuance resulted. 





Frank Fowler Davis, a progressive 
young agent of Paducah, Ky., died last 
week of apoplexy. 





Oklahoma 











NO UNIFORMITY HERE 


A number of Oklahoma agents are mak- 
ing complaint about the new uniform 
forms that have been put in use in that 
state. One agent pointed out that he 
brokered about $25,000 worth of business 
on a mercantile risk among five agencies 
and that the policies came back to him 
recently with five different forms, each 
one bearing the uniformity stamp, and 
several of them containing three-fourths 
value clauses. 
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DENVER MEN FACE PROBLEM 











Must Reduce Varying Elements to 
Classification Permitting 10 and 
15 Percent Brokerage 





It is thought that the new Denver 
local board will be able to accomplish 
much in that city, especially in bringing 
about uniform brokerage, although 
some of the offices will be outside. Un- 
der the rules the company organiza- 
tions have nothing to do with local 
brokerage unless there is a local board 
maintained by the agents, and then 
companies abide by the regulations. 

There are a number of general agen- 
cies in Denver that do business direct 
with brokers, their overriding naturally 
giving them a margin that permits the 
payment of higher brokerage than the 
legitimate local agent can pay. Then 
there is the presence of several large 
Bureau general agencies enjoying 
higher commissions than the Union 
general agencies that are in a position 
to pay still higher brokerages. To re- 
duce these varying elements to a single 
classification permitting of only 10 and 
15 percent commissions to brokers alike 
is the big problem. 

The Northwestern National solicitors 
cannot qualify under the new Denver 
agreement because they do not hold 
company licenses as agents empowered 
to write policies. Therefore the prob- 
ability of that company’s joining the 
board is remote. 





Coast Loss Ratio 


The November losses on the Pacific 
Coast bring the loss ratio up to 40 per- 
cent. Prior to that time it was 35 per- 
cent. 





MEETING AT SAN BERNARDINO 


President Mac O. Robbins and Vice- 
President C. W. Monahan, of the Cali- 
fornia Local Agents Association, ad- 
dressed the local agents of San Ber- 
nardino on the local and state associations. 
The meeting was called by Mr. Monahan, 
who lives in San Bernardino, with a view 
of arousing a greater interest in coopera- 
tive work, in bettering local and state 
conditions. Insurance legislation which 
will become active when the legislature 
convenes in January was also discussed, 





ORGANIZE AT SANTA ANA 


At Santa Ana, Cal., the home of Presi- 
dent Mac O. Robbins, of the California Lo- 
cal Agents Association, the fire, life and 
accident agents have determined to form 
a local association to include each branch 
of the business. All those interviewed 
by a committee were strongly in favor 
of such an organization, and at a meeting 








JAMES CRAVENS 


Cravens 
INSURANCE 


The Service Giving Agency. 


RUFUS CAGE 


Houston, Texas 


Each Department in charge of an expert, whose experience, knowledge and ability is 
at your command to help solve your problems, 


To represent this General Agency is conducive to our Agents’ peace of mind, it means 
satisfaction, harmony, and service to our clients and customers. 


K. S. DARGAN 
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A. H. TRIMBLE, Pres., 


Capital $300,000 





The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Surplus to Policy Holders $540,908 
Assets $1,473,704 


EDWARD HERR, Sec’y and Treas 
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presided over by C. A. Kingston a com- 
mittee was appointed to draft a constitu- 
tion ‘and by-laws for submission to a 
meeting to be called early in December. 


COMMITTEE VISITS SEATTLE 





Complaints of the Local Agents Are 
Considered by Delegation 
of Managers 


Seattle, Wash., Nov. 28—(Special)— 
The multiplicity of agents and solicit- 
ors here has long been a source of dis- 
satisfaction to the business and efforts 
have been made from time to time to 
remedy the evils complained of. The 
local board finally took the matter up 
with the Pacific Coast Board and a com- 
mittee from that board came to this 
city to confer with a local committee. 

The joint committee was in session 
two days and discussed the situation in 
all its bearings, including the question 
of “overhead writing.” The San Fran- 
cisco committee, however, advised that 
it was only empowered at this time to 
consider the question of agents and so- 
licitors, leaving the other question for 
consideration at some later time. 

It was found that there was approxi- 
mately 1,450 agents and solicitors in Seat- 
tle. After fully considering the question 
of the multiplicity of agents and solicitors 
the San Francisco committee agreed to 
take back for the approval of the Pacific 
Coast board the following agreement: 

1. Limiting the number of agents in 
Seattle to two for each company. 

2. That a local general agent, provided 
that he did business locally, was entitled 
to the appointment of but one agent for 
each company in his general agency. 

8. That a general agent for a member 
of the Pacific board may not appoint a 
solicitor in Seattle: 

Percy V. Long, assistant general counsel 
for the National Board, addressed a meet- 
ing of local underwriters on the attitude 
of the National Board toward insurance 
companies and local agents. 


NEVADA FIRE STRENGTHENED 


The stockholders of the Nevada Fire of 
Reno are contributing additional funds 
and the company now has a paid-up capi- 
tal of $200,000 and surplus of over $40,000. 
It plans to enter California and Utah on 
the first of the year. , 


MADE DUBUQUE GENERAL AGENT 


Chalmers Rutherford, a _ well-known 
Vancouver, B. C., agent who recently 
opened an office at Seattle, is appointed 
general agent for the Dubuque Fire & 
Marine in Washington. 


STICH TAKES NEW POST 


Ralph Stich, formerly well-known field 
man, but recently engaged in the local 
agency business at Oakland, is appointed 
special agent for the Springfield and 
Newark in southern California and Ari- 
zona, which he will cover with J. E. 
Crandall, the companies’ veteran special 
agent. 


PACIFIC COAST NOTES 


0. B. Ryon, general counsel of the laws 
committee of the National Board, has re- 
turned to Chicago from a visit to San 
Francisco, where he went to confer with 
the Pacific Coast office and the managers 
there regarding the coming legislative 
season. 

Albert S. Rosenbaum, a prominent San 
Francisco broker, died Monday from 
Bright’s disease, from which he had been 
suffering for some time. He entered the 
brokerage business in 1904 with his 
father, who was a veteran broker, and 
for three years previous had been with 
the Pacific department of the London & 
Lancashire. 


GENERAL WESTERN NOTES 


Frank MHazelbaker succeeds to_ the 
Hazelbaker & Babcom Agency at Dillon, 
Mont. 

J. H. Scoville of Fort Morgan, Colo., 
has taken John L. Leach, a graduate of 
the university, into partnership with him 
under the firm name of Scoville & Leach. 

J. P. Singleton of Chicago, assistant 
western manager of the Niagara Fire, is 
taking a trip through Kansas and Mis- 
souri. 





INVENTORIES INCREASE AGENCY 
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A Small Investment Pays for a Year's 
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NEWS FROM THE EAST 


WILL NOT LICENSE BANKS 








Pennsylvania Department Announces 
That Laws of That State 
Will Not Permit 


The insurance department of Penn- 
sylvania has refused to license banks 
as agents. Recently the federal reserve 
law was amended so that banks in 
towns of 5,000 people or less could act 
as insurance agents, The Pennsylvania 
department ruled that under the laws 
of that state banks and trust companies 
cannot engage in the insurance busi- 
ness. The attorney-general contends 
that it is against public policy to issue 
licenses which will have the effect of 
discriminating against and working to 
the prejudice of domestic corporations, 
and also that there is discrimination in 
the national reserve bank provision lim- 
iting the right to engage in this busi- 
ness to certain national banks. 


PROTEST AGAINST NEW LAW 





Connecticut Companies Declare Tax 
Measure Kills Organization of Fur- 
ther Insurance Corporations 


Hartford, Conn., Nov. 28—(Special) 
—The Connecticut laws for the taxation 
of stock, life and fire companies are 
“notoriously unfair” to the companies, 
and because of them it is impossible to 
interest further capital in Connecticut 
insurance corporations or for the for- 
mation of new companies. 

This information was given today at 
a public hearing to a special commis- 
sion by lawyers representing practically 
every stock insurance company in the 
state, who appeared to protest against 
the increased taxation provided for by 
an act of the 1915 legislature and to 
urge recommendation that the law be 
repealed at the coming session. 


_Regardless of the action of the commis- 
sion of which former Governor Simeon E. 
Baldwin is chairman, the companies will 
fight in the legislature for the repeal of 
the recent act which added one-half of 1 
percent to the taxation of companies on 
the market value of their capital stock. 
The previous act made a tax of 1 percent 
on the stock’s market value. The last 
session raised this tax to 1% percent. 
Representatives of the insurance corpo- 
rations told the commission that the only 
reason the companies stayed in connecti- 
cut is “because they have attached to the 
state a good-will value and a name that 
is helpful to them.” Otherwise, it was 
intimated, they would move because they 
feel that they are unjustly taxed. Inti- 
mation that the “state is killing the goose 
that lays the golden eggs” was made. 
William Brosmith, general counsel for the 
Travelers, and Lucius F. Robinson repre- 
sented practically every company in the 
state at the hearing. Mr. Robinson de- 
clared that there is no justification for 
the tax, and that as a result of it the 
companies are bearing far more than their 
share of the burden. A brief was pre- 
sented signed by the following companies: 
Aetna Life, Travelers, Hartford Fire, 
Hartford Accident & Indemnity, Aetna 
(Fire), National Fire, Standard Fire, Con- 
necticut General Life, Phoenix (Fire), 
Orient, Travelers Indemnity, Hartford 
Steam Boiler, Automobile of Hartford. 
Among those present at the hearing 
were R. M. Bissell, president Hartford 
Fire; A. G. McIlwaine, president Orient; 
George E. Buckley, secretary Connecticut 
General Life; Joel L. English, vice-presi- 
dent Aetna Life. 


WILL TAKE MORE SPACE 


More home office room is required by 
the Hartford Fire, to take care of a rapid- 
ly-increasing volume of business, and the 
company has notifiea all tenants in its 
home office building that they must vacate 
before April 1. As soon as the tenants 
leave, the company will make extensive 
alterations in the building, adding largely 
to the present working space. 





KELSEY ELECTED PRESIDENT 


Joseph A. Kelsey, of the Aachen & 
Munich, has been elected president of 
the Eastern Union. Whitney Palache, of 
the Hartford, was chosen vice-president 
and George W. Burchell, of the Queen, 





DWELLING HOUSE INVENTORIES 
Write for prices 


treasurer, and E. U. Richards, secretary. 
At the meeting it was reported that prog- 
ress was being made toward the early 
adoption of uniform rules and clauses for 
the territory. : 


EASTERN NOTES 


Duncan C. Pell, Jr., has been appointed 
special representative of the National 
Fire of Hartford in its large risk depart- 
— He will be located in New York 
ity. 

Charles C. Dirnberger, aged 37, secre- 
tary of the Dirnberger Insurance cy 
of Buffalo, N. Y., died Friday night as the 
result of an operation performed twelve 
days ago for intestinal troubles. 





Losses of the Week 











Pine Bluff, Ark.—There is a heavy loss 
on the Arkansas Mills & Die Company, 
411 East Third avenue. There is $50,000 
insurance. This concern manufactured 
mill machinery. bs 

Hebron, N. D.—Destruction of the W. 
Bratzel building and store at Hebron, 
N. D., caused a total loss placed at ap- 
proximately $20,000, with the following 
insurance: 

N. W. Mutual.$2,300 Secu. Mut....$2,000 
Ret. Mer. Mut. 2,000 Com. ut.... 1,000 
Mer. Nat..... 1,000 N. D. Mut.... 2,000 


El Reno, Okla., Nov. 24—Fire attacked 
the warehouse of the Eagle Transfer 
Company last night. The building wa 
filled with implements belonging to L. K. 
Butts, local dealer, and eight manufac- 
turing companies. The loss was _ placed 
at $100,000. The building was valued at 
$15,000; insurance, $6,000. Blanket insur- 
ance was carried on, the implements. 


Frederick, Okla., Nov. 23—Fire this 
morning destroyed the Popular theater, 
damage amounting to $40,000. 


Indianapolis, Nov. 25—Fire at the Capi- 
tal Paper Company’s wholesale warehouse, 
115-119 South Pennsylvania street, caused 
a loss of $150,000. Stock was a total 
loss, $90,000 to $100,000. Grossart & Gale, 
next door, suffered $5,000 loss. 

Some companies, not being able to get 
the corrected rate on this risk, recently 
canceled their policies and now regard 
that as a fortunate action. The coin- 
panies that are on are: Millers National, 
Globe Rutgers, Phoenix of England, 
Columbia of Ohio, Teutonia of Allegheny, 
Firemen’s, Pacific, Hartford, Queen, Ger- 
man Alliance, Western of Canada, Stand- 
ard of Hartford. 


Indianapolis, Nov. 23—Two large frame 
buildings of the plant of the Dockwiler & 
Kingsbury Company, fertilizer manufac- 
turers, Emerson avenue and Thirtieth 
street, Indianapolis, were destroyed by fire 
with a loss of $35,000. 

* * * 

Dayton, Ohio—There is a large loss to 
the Manufacturers Production Company 
here, which has been manufacturing 
shells for the allies. The factory had 
been working overtime, the floors became 
greasy and the risk had not been cleaned 
up_as it should. 

The loss will amount to 60 percent 
with insurance as follows: 


Mech. & Trad.$15,000 Globe & Rut.$10,000 
10,000 


* 


Queen ...... F Prus. Nat’l.. 10,000 
Ger. Amer... 15,000 Ohio Farm.. 10,000 
Mercantile 5,000 Rhode Is.... 10,000 
OT AES EROR ae 10,000 Natl. Union. 25,000 
Fid.-Phen. .. 12,500 City N. Y... 5,000 
Royal Exch. 7,500 Atlas ...... ,000 
North B.& M. 10,000 Hartford 5,000 
Michigan ... 5,000 Caledonian 5,000 
Prov. Wash. 15,000 Cin. Und.... 5,000 
Phoen, Eng.. 20,000 Hanover .. 5,00 


ae ,000 
National, Ct. 50,000 
eissinase 10,000 Continental . 5,000 


Amer. Cent 5,000 North Riv... 5,000 
Comwlth. ... 5,000 Colonial ... 5,000 
Secur. Conn. 15,000 Camden .... 5,000 
American ... 10,000 Minneapolis . 2,500 
Pacific ..... 10,000. Urbaine .... 7,500 


Mich., Nov. 24—There is a 
$100,000 loss on the Briscoe Automobile 
Company, the fire starting in the enam- 
eling room. 

* * * 
Abilene, Kan., Nov. 27—There is a 30 
percent loss to the dry goods store of 
Cc. H. Pinkham & Son. 


* 

Lima, Ohio—There is a $5,000 loss to 
the Lima Mattress Company, a sprinklered 
risk. The fire started in the picker room. 
The risk is located at 506 North Main 
street. Insurance: 

Colum. Nat..$ 7,500 Com. Union. .$ 5,000 
CO ae 27,100 Lon. & Lance. 5,000 
Potomac .... 5,000 

* s : 

Canton, Ohio, Nov. 24—There is a total 
loss on the Zahner Metal Sash & Door 
Company, between Clarendon avenue and 
Bonfield place, S. W. The insurance 
amounts to $67,500. 

* * * 


Alexandria, La., Nov. 26—Fire loss re- 


ported amounting to $250,000 suffered by 
Ferd Brenner Lumber Company here. 
* * * 


Ky.—Pawling hall, one of 
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here, was practically destroyed by fire. 
Loss estimated at $5,000 to $7,000; insur- 
ance, $6,700, with $300 on contents. 

* * * 
Mayfield, Ky.—Fire damaged the depart- 
ment store of T. L. Stovall & Co. Esti- 
mated loss, $20,000. Exploding of a stock 
of fireworks left over from last season 
gave the alarm. aivhe 
_Irvine, Ky., Nov. 25—Fire swept a por- 
tion of the business district of this city, 
causing a loss estimated up to $250,000, 
with very little insurance. The Williams 
bank, with a $13,000 loss, was the princi- 
pal structure, others being mostly frame 
buildings. 

* * * 
Bolton, N. C., Nov. 26—Waccamaw Lum- 
ber Company reported losses of $200,000 
in fire at its plant here. 

* * * 
Little Rock, Ark., Nov. 19—There is a 
25 percent loss to Pfeifer Brothers’ De- 
partment Store. This is a sprinklered 


risk. Insurance: 
EMR et caters lee $5,000 Aetna ...... $15,000 
TIONS koe css 5,000 Sun Und.... 15,000 


e 

The damange is from water chiefly. 
The fire started in a waste basket in the 
room where waste paper was being baled. 

* * * 

Springfield, Ohio—There is a loss of 
$82,000 on the Kelly Manufacturing Com- 
pany, which manufacture machinery. 


Muncie, Ind., Nov. 24—There is a $1,200 


loss to the Muncie Wheel Company, 
caused by crossed. electric wires. In- 
surance: 

Ger. Amer...$10,000 Westchester.$25,000 
ROWER s asiscc 10,000 Hartford ... 20,000 
Niagara - 15,000 New Hamp... 5,000 
Hanover - 10,000 Prov. Wash... 5,000 


Queen ...... 10,0060 Mech. & Trad 5,000 
Ins. Co., N. A,30,000 L. & L. & G. 16,000 


Kansas City, Kan., Nov. 27—The Simp- 
son block, a three-story brick, now used 
as a tenement, was partly burned yester- 
day. Loss $4,000. Insurance: 

Columbia .. - $4,000 | Westchester - $2,500 


Houghton, Mich., Nov. 24—Grace Meth- 
odist church was destroyed by fire, loss 
estimated at $20,000, including a _ pipe 
organ costing $5,000, ‘ 

Lockport, Ill., Nov. 24—Fire caused a 
33% percent loss on the plant of the 
Northern Illinois Cereal Company here 
today. It was located at Tenth street 
and the drainage canal. The fire started 
from crossed electric wires in the milling 
rooms where grain is prepared for cereal 


food. 

Two-thirds of the risk is sprinklered 
and these portions are reported to have 
suffered no damage. The insurance on 
general form is given below, specific in- 
surance not being affected: 


Nord Deut..$ 3.500 Prus. Nat... 5,000 
Hamb. Brem, 3,500 Standard ... 5,000 
Springfield .. 3,000 Firemen’s .. 5,000 
Niagara .... 2,500 Buckeye Nat. 3,500 
oS ee 2,500 Roch. Ger.... 9,000 
Prov. Wash. 7,500 Amer. Cent.. 10,000 
Hanover .... 7,500 Twin City... 1,500 
Hartford 5,000 Common’lth.. 5,000 
Imperial ... 8,000 Ger. Amer 4,500 
Prus. Nat... 4,500 City of N. Y. 8,000 
Netherlands. 10,000 Ger. All 5,000 
P6nR, ...5.% 8,500 Royal ...... 5,000 
Niagara 5,000 Law Union.. 5,000 
Phoenix .... 5,000 Lon. Lloyds. 5,000 
N. B. & M 5,000 Queen ...... 2,000 
EFAS 'e.6 «2.0408 5,000 


- otal. -- - $179,500 


St. Paul, Minn., Nov. 18—Fire in three- 
story stone, 439-441 Jackson street, owned 


by Hamm Realty Company. Insurance: 
Peoples Nat..$5,000 Boston ...... 3, 
Security, Ct.. 5,000 Firemens -. 8,500 
Pruss. Nat... 9,000 


,00 
Loss small. Occupied by the Emporium 
Mercantile Company. Insurance in gen- 


pr. R. Un.$150, Hartford $10,000 
. Ex.... 265,000 Connecticut . 10,000 
Whburg City 10,000 Fid.-Phenix 10,000 
Queen ..... 7,000 Franklin 10,000 
Com. Un. 7,500 Amer. Cent.. 10,000 
N. W. Nat 10,000 I. State Pa.. 10,000 
o. B. 15,000 Lon. & Lanc. 10,000 
Norwich Un. 15,000 Aetna ...... 0,000 
enn. F 5,000 London ..... 10,000 
Insurance on personal property: 
Boston ..... ,00 etroit ..... $10,000 
OVAL ssf. 10,000 Under. Ex... 61,500 
Loss considerable. Cause, defective 
chimney. aire) * 


South Bend, Ind., Nov. 22—The Mc- 
Henry Millhouse Manufacturing Company 
sustained a loss on items 7, 8 and 30 of 
general form, covering on brick kettle 
house and shed and contents and stock. 
Insurance: 


RGVOl ois's.5.05 $10,000 Continental .$10,000 
Springfield . 10,000 Dubuque .. 3,000 
Fireman’s F. 5,000 Ger. Amer... 5,000 
ITN 4 es dpebis 000 Germania . 5,000 
Phoen., Eng. 5,000 London ..... 3,500 
Fire Assn... 5,000 Nat’l. Union. 10,000 
Agricultural. 5,000 Nord Deuts. 3,000 
American 3,000 Pitts. Und.. 2,500 
BRIE os iieiere 3,000 Pro. Wash... 2,500 
Boston ..... 5,000 Svea ....... »500 

ORT. 65% See. 3,500 Teutonia ... 3,000 

* * = 


St. Louis, Mo.. Nov. 25—Fire caused 25 
percent in the four-story brick building, 
No. 210-12 Washington avenue, owned b¥ 
Nicholas Scharff, occupied in basement 
and first floor, William C. Johnson & Sons 
Machinery Company, second, third and 
fourth floors by Hellmich Bros. Printing 
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third floor and extended up elevator shaft 
to fourth floor and roof. Water dam- 
age to stock and fixtures of second, first 
floors and basement. Water damage to 
stock of Blanke Mfg. & Supply Co., No. 
214-16 Washington avenue. Insurance on 
-uilding, No. 210-12 Washington avenue: 
Coml. Union..$1,500 Common’ith. .$2,500 


Hanover ..... 2,000 Continental .. 2,500 

North B. & M. 2,000 W’sburg City. 2,500 

Phoenix, Lon. 2,500 Camden ..... 2,500 

Hartford -.. 2,500 Reliance ..... 2,500 
Insurance on rents: 

City N. Y...... $900 Coml. Union. .$2,700 


insurance blanket form on stock and 
fixtures owned by Hellmich Bros.: 
Merchants F..$2,500 Germania ...$2,000 
City N. Y.... 1,500 Prov. Wash.. 2,000 
West. Assur... 5,000 Agricultural . 1,050 
Westchester . 2,950 Aetna ....... 8,000 
Amer. Eag... 2,000 N. Y. Und.... 5,000 

Insurance on stock and machinery 
owned by William C. Johnson & Son: 
Pheonix, Hart.$2,000 Ins. Co. N. A.$1,000 


Mich. Coml... 1,000 Amer. Cent... 2,000 

Boston ...... 000 Royal ....... 1,000 
Insurance on fixtures: 

PUOFO “sccctesn’s see $500 


Lawler, Minn., Nov. 24—A total loss on 
the frame building and general merchan- 
dise stock of Frank Spicola resulted from 


a gasoline stove explosion. Insurance: 
N. Y. Und -.$750 Hanover ...... 00 
Urbaine ...... 00 Fireman’s F 750 
Roch. Ger..... COO AUS ....650.. 


Canton, Ohio, Nov. 24—The Northern 
Ohio Traction & Light Company suffered 
a $55,000 loss on the Massillon, O., car 
barn and contents. “Total insurance $500,- 
000. The loss is total on items 11 and 
12, and 10 percent on item 22. 


Insurance: 
ST Sr eee $25,000 
BS Ro ee eer ae 5,000 

MN MN BIG E hoscc'o 0 w'e's eel ec nae aens 10,000 
A ee eee eee 10,000 
P6OPIOS NAG). i cess kee ccc k ese 50 
CPEEIINED, 5% onic swreigik ase ere.c aie wales 2,500 
DE eehanh eh 650 bac ecees een aes 2,500 
CSCS. UAT Beis. So oe 5% 6 Sine wie re Sieis See 2,500 
DI A RS 5 6h Fis Ce Soe eb eas 2,500 
Commonwealth ..........-..+.-:- 2,500 
TROWRTIGI, THEE Gs 6.5.55 cee eee Coie 2,500 
TREE. . BS Fac ciwes desc idesscses 2,500 


The loss was 25,000 to $50,000 in excess 
of the insurance. | 


* 

St. Louis, No. 27—Two hundred auto- 
mobiles were burned when the Central 
Warehouse Company’s risk was destroyed 
by fire today. roe 


Tacoma, Wash., Nov. 23—Fire in the big 
Carstens packing house caused a loss of 
nearly $200,000 with no insurance. The 
main buildings of the plant were saved 
through good fortune. The loss was 
largely confined to the by-products de- 
partment, where valuable machinery, hard 


‘to replace at present, was ruined or badly 


damaged. The upper floor of the main 
building was burned and other buildings 
not destroyed were damaged. Only two 
years ago the Carstens plant was almost 
entirely destroyed by fire, only a few 
days before the insurance expired. This 
time also the insurance had run out and 
was not promptly renewed on the ground 
that the rate was too high. Negotiations 
were in progress for renewing the insur- 
ance when the fire occurred. 


Deering, N. D.—The Fred L. Allen mer- 
cantile store and building were destroyed 
by fire, being a total loss, at about $20,000. 
Mutual companies had all but $3,000 of 
the insurance, the St. Paul Fire & Marine 
carrying that sum. 


s e * 

Bottineau, NW. D.—The Bottineau opera 
house was totally destroyed by fire, the 
loss being about $7,000, with $3,000 insur- 
ance on the building and $700 on the fur- 
nishings. It was owned by J. N. Greiner. 


Chicago, Nov. 29—Fire in two-story and 
basement brick, 1823 to 1829 Carroll ave- 


nue, owned by D. H. Fritts. Insurance: 
Amer., N. J...$2,000 London ...... $2,000 
Camden ..... 1,000 Niagara ..... 2,000 


agara 

Com. Union... 3,000 Phoenix, Eng. 2,000 
Citizens, Mo.. 2,000 Phoenix, Ct... 2,000 
Ger.-Amer. . 2,000 Springfield ... 2,000 
Hartford . 2,000 Security, Ct.. 2,000 

Loss 40 percent. First floor partly occu- 
pied by Johnson & Tomek Company, pic- 
ture moulding. Insurance: 
Brit. Amer...$2,000 Fire Assn....$1,500 
Calumet Und. 1,500 Hartford .... 2,00 
Connecticut .. 2,500 National, Ct.. 2,500 

Loss 65 percent. Also first floor and all 
of second floor, occupied by the Hockaday 
Company, paints and oils. Insurance: 
Amer. Cent...$1,000 New Hamp...$1,000 
Amer. Eagle.. 500 Pitts. Und.... 500 


As. Co. Am... 1,000 Pruss. Nat... 2,000 
British Und.. 750 Palatine ..... 1,000 
Cleve. Nat.... 1,000 Svea ........ 1,000 
City, N. Y... 1,000 Sterling ..... 1,000 
Cinti. Mut.... 1,000 S. U. & N.... 1,000 
Humboldt 00 Union, Eng..: 1,000 
Ins. Co. N. A.. 1,000 Union, Pa.... 500 
Law, U. & R. 1,000 U. S. Und.... 500 
L & L. & G. 2,500 Virginia ..... 1,000 
Mechanics . 1,000 Westchester . 1,500 

1,000 Yorkshire ... 750 


. Y. Und.... 
Netherland .. 1,500 

Loss 65 percent. Fire originated on sec- 
ond floor. 


* * * 

Medina, O., Nov. 28—A $25,000 loss is 
reported on the lumber yard of A. I. Root 
& Co., manufacturers of bee hives and 
apiary supplies. The manufacturing por- 
tion of the risk is sprinklered. 

-_ s * 

Mendon, T1l.—A $17,000 loss took place, 

destroying the western business section. 
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Little insurance was carried, as the rate 
was high, about $6.75. Main buildings 
burned were: Hastings restaurant, build- 
ing owned by Tom Rowbotham; Sailor & 
Scotten livery, building owned by James 
Sloniger; Dickerson store, building owned 
by James. Sloniger; Woman’s butcher 
shop, building owned by James Sloniger; 
Eakles hardware store, building owned by 
James Sloniger; Rowbotham dwelling; 
Farmers Bank building. Fire started 
about 3 a. m. in a disused icehouse, com- 
pletely destroying the icehouse. 


<> 


UP AGAINST A RATING LAW 


Predicted That the Nonpartisan League 
Will Put Through a Drastic 
Measure 


It is predicted in North Dakota that 
the forthcoming legislature, being un- 
der the domination of the Nonpartisan 
League, will early take up the ques- 
tion of rate-making in fire insurance and 
will probably have a state rate-making 
law of some kind and possibly state fire 
insurance. Commissioner Taylor is 
against state rate-making, but his suc- 
cessor is very socialistic in his tenden- 
cies. The former believes, however, in 
state regulation of rates. 

—————-9*o-——_ 


To Hold Canada Meeting 


The Canada Fire Underwriters Asso- 
ciation will hold a meeting in Toronto 
Dec. 7, and the Western Canada Fire 
Underwriters Association will meet the 
next day. The latter organization will 
pass on the new rules that were dis- 
cussed at the time of the Chicago meet- 
ing. No doubt all will be passed. Some 
of the Chicago managers will attend 
the meeting. 

— SO ao 


Carried Down the Walls 


The heavy loss on the Capital Paper 
Company, 115 South Pennsylvania ave- 
nue, Indianapolis, brought again to 
light the danger of paper stock that 
has been wet down. In this case the 
paper became soggy, bulged out and 
with its weight carried the floors and 
walls of the building down with it, 
damaging the walls adjacent. This is 
one of the features that underwriters 
have to watch more in writing paper 
stock. The values were heavy, owing to 
the high price of paper. 

———_2 oe 


Missouri Agency Appointments 


Amer. Eagle—Baird & Huselton, Kansas City. 
Coml. Union, Eng.—J. A. Riegel, Moberly. 
Continental—Lois Buhl, Kirksville. 
Caledonian—Rice & Shouse, Shelbina. 
Equitable—D. E. Killam, Troy. ‘ 
Fid.-Phenix—Statius Kehrmann, St. Louis. 
Ger. Alli—Kipp B. Cross, Savannah. 
Ger. Amer., N. Y.—J. D. McClure, Jr., Sleeper. 
Hartford—A. B. Meyer, Jamestown; J. C. 
Johnson, hinge i F. J. Sievers, Herculaneum. 
Ham.-Brem.—R. E. Kavanaugh, Trenton. 
Home—R. S. Martin, Troy. 
North Amer.—Roy Weatherford, 
Green. 
L & L. & G. N. Y—B. V. Anderson, St. 
Joseph; J. C. Jacobs, Richmond. | 
Marq. Natl—F. A. Coller, Springfield. 
Phoenix, Ct.—E. A. Burch, Cainesville; H. M. 
Newell, Brookline. : 
Reliance—John R. Falconer, St. Louis. 
Springfield—Homer Beaty, Drexel; G. B. 
Wanstrath, St. Louis. vatie 
Security, Ct.—Mill Lois Buhl, Kirksville. 
Agricultural—Adolph Schoener, Joplin. a: 
Amer. Eagle—W. O. Synnamon, Kansas City. 
Connecticut—Dennis & Whelchel, Hartville; 
E. H. Nash, Bloomfield. 
North Amer.—John Rohrer, Bourbon; G. M. 
Garvin, Trenton; O. D. Comer, Minden Mines. 
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Convention of Safety First Federation 
Will Devote Session to 
Subject 


At the convention of the Safety First 
Federation in Baltimore, Dec. 7-9, one 
of. the most important topics will be 
fire prevention. To discuss means of 
furthering this work an entire session 
on the afternoon of Dec. 5 will be de- 
voted to this question. Following the 
report of William Guerin, chairman of 
the committee of the federation and ex- 
chief of the Fire Prevention Bureau of 
New York, there will be papers by 
Mayor Wood of Joliet, Ill., on “How 
a City May Reduce Its Insurance Rate,” 
Commissioner Adamson of New York 
on “New Phases of Fire Department 
Work,” by H. W. Forster, general 
manager of the Independence Inspec- 
tion Bureau of Philadelphia, represent- 
ing the National Fire Protection Asso- 
ciation, on “Fire Prevention and In- 
surance,” and B. S. Mace, superinten- 
dent of insurance of the Baltimore & 
Ohio Railroad, on “Baltimore’s Contri- 
butions to Fire Prevention.” 


NEW EDITION IS OUT 


_ The Spectator Company, of New York, 
is issuing the third edition of “Fire Pre- 
vention and Protection,” which is a com- 
pilation of insurance regulations covering 
modern restrictions on hazards and sug- 
gested improvements in building construc- 
tion and fire prevention and extinguish- 
ment. It has been completely revised by 
A. C. Hutton, the fire protection engineer. 


WANTS PORTABLE BOOTH 


John von Elm, Oklahoma City fire mar- 
shal, recommends that someone buy a 
portable booth for motion picture ma- 
chines, to rent to conventions and enter- 
tainments. He has asked a number of 
the film companies to supply it. 


———cqx@O028e-—— 
CITIES ORGANIZE FOR HELP 


The Mutual Fire Aid Association has 
been organized in Texas, with T. S. 
Wright, fire chief of Temple, as president 
and R. B. Godley, Jr., chief engineer of 
the Texas fire insurance commission, as 
secretary. All cities and towns of the 


state will be asked to join the associa- 
tion, which has for its purpose the stand- 


ardization of fire hydrants, fire hose coup- 
lings and other fire apparatus, and, in 
addition, to map out highways by which 
cities can be of assistance to one another 
in case of serious conflagrations. 





NEW CODE IS ouT 


The National Bureau of Standards an- 
nounces that its bulletin No. 54, the Na- 
tional Electrical Safety Code, is now ready 
for distribution. This code was presented 
in cooperation with the National Fire 
Protection Association, national inspec- 
tion associations, fire and casualty insur- 
ance interests and all others especially 
interested in protection against electrical 
hazards. The new code is submitted for 
trial and constructive criticism. 





FIRE PROTECTION NOTES 


Columbus, Tex., has installed a piece of 
automobile fire apparatus. 


_ El Paso, Tex., is taking steps to motor- 
ize its entire fire department. 


A volunteer fire department has been 
organized at Bloomington, Wis. 

Madison, Wis., has contracted for a new 
8,000,000 gallon pumping engine. 

Maryville, Tenn., has completed its 
waterworks system at a cost of $55,000. 
¥ erick, Okla., is planning to add 
— gallons per day to its water sup- 
ply. 

At McMinnville, Ore., a vote of 573 to 
252, eenthorines an issue of $90,000 water 
onds. 


Bay City, Tex., has purchased an auto- 
mobile and will convert it into a fire 
truck. 

At Walla Walla, Wash., an election re- 
sulted in favor of issuing $338,000 water 
and sewer bonds. 

At Coalinga, Cal., a vote of 704 to 17 
authorized an issue of $100,000 municipal 
waterworks bonds. 

At Longmont, Colo., the city council is 
considering the proposition of; issuing 
$80,000 water bonds. 

_ The Paris, Ky., city council is consider- 
ing a plan to take over the plant of the 
Paris Water Company. 

At Grand Porks, N. D., an issue of $25,- 

000 waterworks improvement bonds has 
been authorized by a vote of 1,057 to 731. 
At Livingston, Mont., the taxpayers 
have approved an issue of $225,009 bonds 
for the construction of a municipal water 
plant. 
Watertown, Wis., has contracted for a 
combination fire engine, chemical and hose 
truck, with a 750-gallon pump, to be de- 
livered ready for service about Feb. 15. 

Sheboygan, Wis., has an appropriation 
of $10,000 in the 1917 budget for the pur- 
chase of an aerial 65-foot extension truck, 
with four 14-foot pompier ladders and one 
respirator. 


———qx@o eo 
Goes With Globe Sprinkler 


Joseph M. Bishop, who formerly 
lived at Kansas City, Mo., and traveled 
for the Shawnee Fire, is now connected 
with the Globe Sprinkler Company as 
a salesman. 
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DEPARTS FROM THE TRUTH 

Former Insurance Commissioner Her- 
MAN L. Exern of Wisconsin has lined 
up with the Nonpartisan LEaGuE in 
North Dakota, and has a signed article 
in the “Nonpartisan Leader” entitled 
“State Insurance in Wisconsin.” 

Mr. Exern is endeavoring by all 
means to bolster up the dilapidated 
state fire fund in his state and make 
people believe that it really amounts to 
something. He says that whenever the 
state has a fire in which the fund is 
interested the stock companies make 
a lot out of it in order to discredit the 
plan. He goes on to say, however, that 
the state fire fund has been a great suc- 
cess. He declares that the fund has 
saved money for the people of Wiscon- 
sin, notwithstanding that it owes a big 
sum to the general fund of the state. 
Governor Pump in his message after 
taking office recommended the dis- 
banding of this fund and the repeal of 
the law. Evidently Governor PHILLIP 
saw that it was an expensive proposi- 
tion for the state to handle and was one 
of the socialistic schemes of the Ekern 
regime. Mr. Exern in. his efforts to 
champion his radical schemes often re- 
sorts to statements that are decidedly 
untrue. He probably is driven to ex- 
aggeration in his efforts to try to restore 
a lost cause. Among other things that 
Mr. EKeErN says in his contribution to 
the ‘‘Nonpartisan Leader” is the follow- 
ing: 

“fvery live merchant and manufac- 
turer puts automatic sprinklers on his 
property as the best protection against 
fire, but as these cut down the insur- 
ance rates to one-third or even one- 
tenth of what they were before, stock 
companies cannot be enthusiastic about 
them. They cut off too much income.” 

Mr. EKern probably knows as well 
as anyone else that this’ statement is 
not only misleading, but ‘absolutely 
false. He knows that the stock com- 
panies maintain syndicates to encour- 
age the sprinklering of plants and the 
writing of business. He knows, too, 
that a number of companies have im- 
proved risk departments. to encourage 
the sprinklering of plants. He knows, 
too, that the instrance companies, 
more than any other factor, are respon- 
sible for the sprinklering of risks. 

Mr. Exern is thus endeavoring. to 
stir up prejudice against ‘insurance in- 
terests by misrepresenting their attitude 
and putting them in a false light. The 
fire insurance interests are largely re- 


sponsible for risk\improvément by rea- 


son of the fact that they give credit for 
all these improvements. . _ 
It is such men as’ Herman. L. Exern 





and Rurvus M. Ports of Illinois, both of 
the socialistic brand, that do the insur- 
ing public more harm than any other 
factor in their attempt to graft on the 
Uniter States government practices of 
foreign companies which stifle individ- 
ual initiative and develop governmental 
autocracy. Both should be consigned 
to political oblivion. 





SERVICE RECOGNIZED 


Tuat THE WESTERN UNDERWRITER iS 
appreciated by the agents of Illinois, at 
least, was evident from the attention 
given it at the annual meeting of the 
Intrnoris ASSOCIATION OF INSURANCE 
AGENTS. 

First President E. R. Parttow spoke 
in high terms of the various ways in 
which the paper was serving the organ- 
ization and its individual members. 
Then the resolutions committee recom- 
mended an expression of appreciation 
that was adopted unanimously. C. F. Hit- 
DRETH, former president of both the 
state and national associations and a 
prominent possibility for the insurance 
superintendency of Illinois, reminded 
the agents that they could keep in touch 
to their own advantage and the advan- 
tage of the business as a whole by 
reading the paper. 

Donatp M. Woop of Cuitps, Younc & 
Woop, Chicago, said that agents could 


only maintain their present status and. 


improve it by knowledge and expe- 
rience. Knowledge can be secured, he 
said, from such sources as THE WEST- 
ERN UNDERWRITER, from other insurance 
men, from conventions and from the 


- study courses being conducted under 


the auspices of the InsurANcE INsTI- 
TUTE oF America. “If there is some 
problem that you cannot solve, ask for 
help,” he said. “Ask agents in larger 
cities, company men or THE WESTERN 
UNperwritTEr.” The latter, he said, had 
a special department to get and dis- 
seminate information on the knotty 
questions that arise in the conduct of 
the business. 





PRESENT OPPORTUNITY 


Loca, agents should not overlook 
the opportunity for increasing lines on 
stocks and materials these days which 
have greatly appreciated in value. 
During the last three months or so 
there has been a great increase in 
values of grains, paper stock, machin- 
ery of various kinds, and other prod- 
ucts. Many assured have not increased 
their insurance commensurately with 
the increase in values. 

In case of a loss, especially where 
the coinsurance clause is applied, the 
assured would find himself very much 
lacking in insurance and would have 
to stand a greater loss than he prob- 
ably anticipated. Local agents can in- 
crease their income and render the in- 
sured a distinct service by going over 
the list of all their customers, ascer- 
taining just what ones have stocks that 
may have increased in value and then 
call their attention to the insurance 
conditions. 





‘A pARRoT’s remarkable because he 
talks—a man is remarkable for what 
he says. 





Keep paddling. 
nowhere. 


Drifting gets you 





Personal Side of the 
Insurance Business 


George F. Weadock of Saginaw, 
Mich., is being spoken of as the suc- 
cessor to John T. Winship as Michi- 
gan insurance commissioner. §. D. Lin- 
ton of Saginaw, ex-postmaster, is also 
being spoken of quite favorably. Mr. 
Winship’s term does not expire until 
next June. 


S. A. Olsness of Cheyenne, N. D., 
who .was elected insurance commis- 
sioner on the Nonpartisan League plat- 
form, has been in Bismarck looking 
over the office he will assume Jan. ‘1. 
Mr. Olsness stands committed to a 
compulsory state hail insurance law 
which will assess every acre of culti- 
vated land whether the holder desires 
hail insurance or not. If such a plan is 
put in effect it will practically drive 
the private companies out of the state 
so far as hail insurance is concerned. 





Arthur Noble Cooper, special agent 
for the St. Paul Fire & Marine, was 
wedded in Fargo to Miss Evelyn Ever- 
hart. They will make their home in 
Fargo. Mr. Cooper is a son of E. C. 
Cooper, former insurance commissioner 
for North Dakota, and state agent of 
the St. Paul. 


The members of the firm of Moore, 
Case, Lyman & Hubbard of Chicago 
gave a dinner Monday noon in honor 
of F. W. Moore, a member of the firm, 
who reached his fiftieth birthday anni- 
versary. Fred Moore is one of the 
chief cogs in the machinery of the big 
agency, a man who has closely applied 
himself to his work, has made a suc- 
cess, and his friends hope that he will 
have fifty more good years on the firing 
line. Secretary A. W. Perry and W.J. 
Sonnen of the improved risk depart- 
ment of the St. Paul Fire & Marine, 
were at the luncheon. 


Among the names being mentioned by 
insurance men as good timber for the 
position of superintendent of insurance 
of IHinois is that of P. J. V. McKian, 
associate editor of the “Insurance Post” 
and assistant insurance editor of the 
Chicago “Herald.” Mr. McKian has 
been in insurance newspaper work for 
a number of years and knows all 
branches of the business. He has a 
wide acquaintance, is thoroughly hon- 
est and reliable, and will have the back- 
= of a large number of insurance peo- 


PW. Tudor ApMadoc, former senator 
in the Illinois legislature, is being 
talked of for insurance superintendent. 
He was the chairman of the legislative 
committee that investigated fire insur- 
ance. 


Mrs, Clara Ingieen Judson, the well- 
known writer of child stories, who is 
the daughter of John C, Ingram, assist- 
ant western manager of the German 
American, is out with a new book enti- 
tled “Good Night Stories.” In:a num- 
ber of newspapers Mrs. Judson’s charm- 
ing stories are appearing under the 
title “Bed-time Tales.” Last year about 
this time her book, “Flower Fairies,” 
appeared, which had a large sale. 
Those who attended the Christmas fes- 
tivities of the Illinois Blue Goose in 
Chicago last year will recall Mrs. Jud- 
son’s reading of some of her stories on 
that occasion. 


The Bismarck, N. D., “Tribune” has 
this to say. about E. C. Cooper, who 
was formerly insurance commissioner 
and state agent of the St. Paul: 

“E. C. Cooper, formerly state com- 
missioner of insurance and one of the 
oldest, best known and most popular in- 
surance men in .the state, drifted into 
the capital this week to call on old 
friends. Mr. Cooper has been “rassel- 
ing” with bad health for several years, 
spending much of his time in the south; 
but he now-has the upper hand of the 





jinx, and he is back in. North Dakota, 





where his heart has always been. He 
now has a: large general agency busi- 
ness in Fargo.” 


Captain. T. B. Tuttle, an old time local 
agent at Carthage, Mo., died the other 
day. He was seventy-five years of age 
and had been in the insurance business 
since 1872. He conducted a local 
agency until 1881 when he was ap- 
pointed state agent for the Norwich 
Union in Missouri, Kansas, Nebraska 
and Iowa. In 1897 he retired from the 
insurance business and a year later 
was appointed postmaster at Carthage. 
He was reappointed four years later. 
He served in the Civil war, entering 
as private and being mustered out as 
captain. 














SURPLUS LINES 


Northwestern Field Men 














s a 
From aN. Y. Paper for Negroes 


TO WHOM IT MAY CONCERN 


I, Louise H. Capers, did not leave my 
husband’s bed and board. He moved the 
furniture from the flat while I was not at 
home and left only my trunk. He was 
never responsible for bills and debts con- 
tracted by me in the past and he need not 
worry about my future. If Robt. 
Capers supports his children that’s all he 
can do. LOUISE H. ‘I ERS, 
es E. 132d St. 


COLORED SUPPLEMENT 


Fred C. White, member of the firm of 
A. & J. H. Stoddart, general agents, 
New York Underwriters. 

W. M. Black, Iowa state agent, Con- 
necticut Fire. 

F. M. Greene, Minnesota state agent, 
Citizens. 

John L. Brown, Wisconsin 
agent, Providence Washington. 

John H. Gray, Ohio state agent, 
North British & Mercantile. 

William T. Blew, broker with the 
Massachusetts Bonding, Chicago. 
wa P. Lemen, secretary, Queen City 

ire. 

Old (L. A.) Rose of Arthur S. Nathan. 
& Co., Chicago. 

Frank E. Reddish, local agent, Alli- 
ance, Neb. 

For a little touch of Lavender we 
have to go outside the insurance busi- 
ness and invade the roster of the Chi- 
cago Cubs. 


state 


* * * 
TO J. EDGAR LYONS 


There was a young man from the city, 
Who saw what he thought was a kitty, 
To make sure = tha: t 
He gave ita Hace 
They buried his clothes—what a pity! 
. —C. B. Dye, Ohio. 
Sign _in the Morrison Hotel, Chicago— 
“Fire Escapes at the End of the Hall.” 
Walter Atwater, Wis. to Bellhop— 
“Where does it st — 
s $s 


Many Eligible for Job 
In a recent address W. P. Forbush, 


manager of the Underwriters Salvage 
Company, Chicago, stated that the in- 


stitution tried to have each one of its. 


employes expert on some line, such as. 
shoes, men’s clothing, dry goods, silks,. 
etc. Later he announced that he was 
now personally handling some salvaged 
liquors. eicapiak 


I. Finis Johnston is agent of the Fidel--. 


ity-Pheniz at Greenville, IL 


And in Watertown, Too 
Lamped in Watertown, N. Y., near: 
Agricultural office: “Jule Quencer, Wet. 
Goods Emporium.” From sign in win- 
dow, I note eke —_— about it. 
“PLUPY.” 
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Casualty and Surety Comment 








PARTIAL FIGURES MISLEAD 


PartTIAL figures on bank burglary and 
fidelity business are held by a corre- 
spondent of the “Wisconsin Banker” 
to prove that the insurance companies 
are charging exorbitant rates. He 
takes the report of a committee of the 
AMERICAN BANKERS ASSOCIATION, which 
had secured figures from 4,506 banks in 
eighteen states, showing burglary pre- 
miums of $153,434, losses $22,988; fidel- 
ity premiums $226,622, losses $34,332. 

The figures prove nothing. They are 
only partial and it is a fact that assured 
most likely to answer inquiries about 
the cost of insurance are the ones who 
have had no losses and think they are 
being overcharged. Furthermore, some 
of the worst states for bank burglary 
losses, notably Oklahoma, are not in- 
cluded in the tabulation at all. The fig- 
ures are interesting, but any deductions 
from them are as likely to be wrong 
as right. 





NEED MORE EXAMINERS 


DevELOPMENTS of the past few months 
should be sufficient to convince legis- 
latures of several of the states that 
the insurance departments should be 
given appropriations sufficient to ena- 
ble them to employ more examiners. 
Commissioner O’Nert of Pennsylvania 
has stated that he has not enough ex- 
aminers to handle the work in his 
state. The results show it. Less than 
two years ago the AMERICAN ASSURANCE 
was found to be in bad shape. A year 
later the condition of the Union Cas- 
UALTY was found to be such that it has 
since become necessary to ask for a 
receiver for it. The examiners re- 
ported the Pension Murtuat Lire of 
Pittsburgh in bad shape, and now the 
Illinois department, acting for Penn- 
sylvania, has disclosed the rotten con- 
dition of the CoNTINENTAL BENEFICIAL 
Association, located in Chicago, but 
chartered in Pennsylvania. All these 
concerns ought to have been called to 
account before they had become so far 
gone that stockholders, at any rate, 
were likely to lose and policyholders 
were in danger of doing so. 

This is a particularly trying time for 
certain classes of insurance companies, 
especially those writing casualty lines. 
Constant supervision of those showing 
signs of weakness is.essential and the 
states, most of which collect a large 
revenue through their insurance depart- 
ments, owe it to their. people to appro- 
priate enough to the departments to 
enable them to perform their duties 
effectively. 





SHOULD TAKE TIME ON IT 


Wisconsin has probably done more ex- 
perimenting along advanced social lines 
than any other state in the union. A 
peculiar feature of its work in this di- 
tection, however, has -been that every 
Proposal has been thoroughly threshed 
out before the people prior to its being 
enacted into law. 


kee recently, Grorce P.. HamBrecut, of 
the Wisconsin industrial commission, said 
that he favors health insurance, but that 





Speaking in Milwau- 





any system of health insurance created 
by the state will have to be studied as 
the compensation act was studied if it is 
to work successfully. 

That statement was worthy of consid- 
eration by the advocates of compulsory 
health insurance. If Wisconsin proposes 
to adopt that system, it should do so 
only after the subject has been carefully 
studied by a commission of its own peo- 
ple and hearings have been had in various 
parts of the state, the newspapers have 
had opportunity of discussing the sub- 
ject and the public at large informed as 
to what is being done. Then if the bill 
proposed by the AMERICAN ASSOCIATION 
FOR LABoR LEGISLATION or any other simi- 
lar measure is adopted, it will have be- 
hind it the power of public opinion. 





PREPARING FOR ADVANCE 

CasuALTy agents will miss an excel- 
lent opportunity of doing some good 
work for the future if they fail to im- 
press upon the minds of employers that 
the tendency of compensation rates is 
to be upward. Prominent companies 
which had gone to great expense to 
build up large plants would not have 
retired from this line if they could have 
seen any prospect of fair profits within 
a reasonable time. Those still in the 
business will be obliged to raise their 
rates and if they should fail to do so 
voluntarily state officials will probably 
interpose to prevent their weakening 
themselves by continued underwriting 
losses. : 

The employer who is warned this 
year that he probably will never get 
another compensation policy at as low 
a rate will not have occasion to be sur- 
prised and shocked if his rate is higher 
next year. The public mind should be 
prepared for an increase which appears 
inevitable. 





No Blanket Coverage 
Under Schedule Bond 














One of the bonding companies doing 
business in Chicago some time ago was 
presented with a claim from a bank for 
loss claimed to be- due to the defalca- 
tion of one or more of several em- 
ployes. having access to the funds 
found short. Counsel for the bonding 
company had, shortly before, read in 
THE WESTERN UNDERWRITER a summary 
of the decision of the supreme court 
of Washington in the case of the 
American Savings Bank & Trust Com- 
pany, appellant, against the National 
Surety, respondent, which appeared 
to be almost identical with the Chi- 
cago case. That decision had not ap- 
peared in the law reports up to the 
time, but the attorney secured a copy 
of the decision through the attorneys 
of the National Surety of Seattle and 
presented it to the attorney of the 
bank. Since then nothing has been 
heard of the claim. . 

In the Washington case the bank 
sued the surety company for a loss of 
$8,500 charged against one or more of 
three employes named in the schedule 
of the bank’s fidelity bond. The su- 
preme court of Washington held that 
the schedule bond was in no sense a 
blanket bond: but was equivalent to in- 


Accident 
Health 
Automobile 


Plate 
Glass 


Burglary 


Liability 


Fidelity 
Contract 
Judicial 


Public 
Official 


Depository 
Bonds 


FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 








According to the terms of the bond 
“the liability of the surety hereunder 
shall immediately terminate as to sub- 
sequent acts of any employe,” upon 
discovery of default, leaving of em- 
ployment, etc. The court said: 

“As to which of the two or three em- 
ployes having access to the particular 
funds from which the $8,500 was ab- 
stracted would respondent’s liability 
under the bond be fixed as to subse- 
quent acts of such employe? * * * 
It seems to us that respondent has the 
right under the terms of the bond to 
have its liability determined in such a 
manner as to answer this question.” 


ing 20.51 percent. All except two of 
the tariff companies show a margin of 
profit. The total profits for all tariff 
companies were £602,790, or 21.60 per- 
cent of the earned premiums. The non- 
tariff companies show profits of £96,- 
833, or 10.94 percent of earned pre- 
miums. For all companies the profits 
were £699,623, or 19.03 percent of 
earned premiums. 





Should Develop 


Minor Lines 





British Compensation 
Experience for 1915 











A review of British compensation ex- 
perience for 1915, by the “Insurance 
Magazine & Insurance Monitor” of 
London, shows that from an under- 
writing standpoint the results were 
very satisfactory, some of them being 
as follows: 

The thirty-four tariff companies 
earned £2,790,419 premiums and the 
seventeen nontariff companies £885,- 
222, a total of £3,675,641 of earned pre- 
miums. Claims amounted to £1,763,- 
505, the claim ratio for all companies 
being 47.98 percent. The claim ratio 
for the tariff companies was 44 percent 
and for the nontariff companies 60.5 
percent. The commission expense of 
the tariff companies was 12.82 percent, 
and of the nontariff companies 12.66 
percent, the average being 12.78 per- 
cent. The ratio of expenses of man- 
agement to premiums earned for the 
tariff companies was 21.58 percent, and 





dividual bonds on each‘of the employes, 


for the nontariff companies 15.90 per- 
cent, the average for all companies be- 








In the opinion of the writer, agents 
should devote more time and attention 
to building up such lines of insurance 
as burglary, plate glass and accident. 
These lines will probably always en- 
dure, and a fixed business in these lines 
will some day be of real value to an 
agent. Several companies are ceasing 
to write liability and compensation on 
account of the tendency toward non- 
profit in these lines. Then, too, state 
insurance is a factor that must be reck- 
oned with. The minor lines above 
named will likely always endure and 
an oportunity for company representa- 
tion is ever present. With the tendency 
of companies to withdraw from the 
liability and compensation fields, it be- 
hooves the agent to take account of 
the signs of the times and commence 
building up an account in burglary, ac- 
cident and plate glass lines. Automo- 
bile insurance also presents attractive 
features and should be developed. The 
agent who has felt or who does feel 
that liability and compensation insur- 
ance, because of large volume or large 
premiums, are all that are worth while, 
is making a mistake and is building his 
house upon the sands rather than upon 
the rock—Southern Surety “News.” 
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CASUALTY AND SURETY NEWS 








SITUATION IN COLORADO 


COMMISSION TO DO RATING 





Legislature Will Be Asked to Authorize 
System That Administrative 
Body Wants 





The Colorado compensation situation 
has been receiving the attention of 
members of the National Workmen’s 
Compensation Service Bureau at in- 
formal meetings in New York within 
the past few days. It is considered 
serious. Relations between certain 
companies and the state industrial com- 
mission are strained, and the outcome 
if uncertain. 

Under the opinion of the attorney- 
general it was understood the commis- 
sion has no power to force compensa- 
tion carriers into any bureau. Chair- 
man E. E. McLaughlin of the commis- 
sion says this is literally correct, but is 
nevertheless misleading, as it does not 
give the correct effect of his ruling. 


Attorney General’s Opinion 


Mr. McLaughlin quotes from the 
opinion and gives out the statement 


following the quotation: 

“The duty of determining whether 
rates are adequate and the duty of 
maintaining such rates is vested with 
this commission . The law of 
this state gives to this commission 
not only the right, but the duty to 
see that adequate rates are charged, 
and I believe that this means neces- 
sarily the duty to see that adequate 
rates are maintained. . . . I see 
the advisability of having some means 
for procuring the information which 
it is intended shall be procured 
through this rating bureau. This 
commission or its officers have defi- 
nite means of knowing what the basic 
rates upon which each company ex- 
pects to write its risks in this state 
are, but you have no means under the 
present law of determining whether 
or not these rates are applied to the 
various risks. Let me make that 
clear. I believe the commission has 
the power at this time to do this, 
but it is lacking in the necessary 
machinery, in other words, is lacking 
in the means.” 


Statement of Commission 


In view of the nature of the attorney- 
general’s opinion, the industrial commis- 
sion decided upon Nov. 21, 1916, begin- 
ning with the next fiscal period, that is, 
Dec. 1, 1916, to undertake the maintenance 
of adequate rates by the checking and 
stamping (if correct) of the daily reports 
upon all compensation risks by inspection 
of the premises of all compensation risks 
subject to schedule rating and by audit 
ef the payrolls in the case of compensa- 
tion risks where such audit appears ad- 
visable—unless such a course of action 
becomes unnecessary because of some 
voluntary arrangement among the car- 
riers satisfactory to the commission, 

Pending further legislative action, this 
work will be carried on at the expense of 
the commission. In view of the opinion 
expressed by the attorney-general as to 
the need for supervision of the kind 
contemplated by the Colorado Compensa- 
tion Rating Bureau, and in view of the 
recognition of this need among the ma- 
jority of local insurance men, the com- 
mission does not contemplate any diffi- 
eulty in securing authorization for the 
levying of the cost of this service upon 
the carriers or for the delegation of these 
functions to a bureau supported by the 
carriers. 

——_—_——_- =» 6 
eae Brokerage Business 
W. Alexander & Co., of Chicago, 


mehiirel ‘agents of the Fidelity & Cas- 
ualty, are increasing their office facili- 


ties with a view to making a stronger 
drive for brokerage business than they 
have 


made hitherto. This has been 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
Second NAT L BANK’BLDG., CINCINNATI, O. 





known as a special agency rather than a 
brokerage office. In view of the nu- 
merous changes in the policy of the 
companies concerning the writing of 
workmen’s compensation and some 
other lines, the firm recognizes that 
many brokers will have to make new 
connections and it purposes to offer 
them attractive facilities. 


————(2c.2. 


COMMISSIONS TO OUTSIDERS 





Texas Law Officer Gives Opinion 
Which Seems to Make Overhead 
Writing Lawful 





Answering the question whether it is 
lawful for the National Surety to pay 
its Chicago agent a commission on a 
fidelity bond on a resident of Texas, 
secured by the Chicago agency but 
countersigned by the company’s salar- 
ied Texas manager, Assistant Attorney- 
General C. M. Cureton of Texas says 
that it is lawful. 

“Under Revised Statutes 4963, an in- 
surance company can issue a policy 
through a nonresident agent provided 
the policy is issued, signed or counter- 
signed by a local agent. In the in- 
stance named the policy is signed by 
an agent of the company, duly licensed 
in the state. There is no question of 
division of commission between the lo- 
cal agent and the out-of-state agent in 
this particular case, for the reason that 
the licensed agent within the state is 
paid by salary and not by commis- 
sion. 

“This letter in no sense modifies the 
opinion of Aug. 2, 1916, written to the 
state fire insurance commission, but 
is an entirely different ruling based 
upon an entirely different state of facts 
and does not effect the opinion of Aug. 
2, 1916.” 

Texas agents are stirred up over this 
opinion apparently holding that, not- 
withstanding Mr. Cureton’s assertion 
that this has nothing to do with the 
former opinion, it opens the way for a 
company, should it so desire, to get 
a salaried representative in Texas to 
sign policies and bonds for outside 
agents thus enabling the outsiders un- 
der these conditions to write over the 
heads of the Texas agents. 


a ooo 
BIG MUTUALS WILL MERGE 


The American Mutual Liability of Bos- 
ton, the oldest liability insurance company 
in the United States, on Jan. 1 will ab- 
sorb the American Mutual Compensation 
of New York. The New York mutual 
law, enacted in 1913 in connection with 
the workmen’s compensation law, provided 
for admission of mutuals of other states 
only after Jan. » 1917. Accordingly 
American Mutual Liability interests or- 
ganized a subsidiary in New York to 
operate until that date and build up a 
business to be taken over by the Boston 
company. 





The Gallagher & Nelson Company at 
Omaha has been appointed general agent 





THE 


AGENTS WHO WRITE 


*‘Conservative but Aggressive’’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
WICHITA, KANSAS 











WP 


Stands for “WESTERN PROTECTION” 
—the new Disability Poliey of The 
WESTERN INDEMNITY COMPANY, 
ac The very latest thing i in disabil- 








Write 





AGENTS, THIS CONTRACT IS A SELLER! 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 


ty insurance. Ready for issuance June 1, 1916. 


WILL BE WRITTEN IN FOLLOWING STATES ONLY: 


MISSOURI AND INDIANA. 
the C for Speci and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 
Capital, $500,000, Assets, $1,128,000. 

















SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 

No experience necessary. 

The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 


66,500 policies now in force, paying: 


$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Emest W. Brown, Sec’y-Treas. DES MOINES, IOWA 








of the Southern Surety for all lines. 


The 


Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING CE & WEBB Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc’ e, Chi 0 
FRED L. Sehr eoent ° "Northwestern Managers, 328-336 Security Bank Bldg., Roos 
RAYMOND & RAYMO e -_ General Agents, Southern Michigan, cura Blidg., Detroit 
P. - - General Agents, A Sagg My » Board of Trade Bldg., 'Wheeli 
CLARK General Ageat, Northeastern Ohio, 33 . Superior Avenue, N NW. Cl Clevelan 
DIGGS FERRIS Ins. . AGENCY, en. Agts., Southern Ohio, 1310 ist National Bank Bl ey gg 
ZING, McCUME & McKENZIE Res. Agents, N. W. Ohio, 809 Rance Bes 
RRILL, DODGE & JACKSON Co., “Gen. Agents, Lucas Co., Produce Exch. Bldg., T: tao Q, 














T. J. FALVEY, President 





$100.000,00 INSURANCE DEPT, DEPOSIT 








Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING # INSURANCE COMPANY 


1, Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL.... 


Fidelity and Surety —, ae 


THE 


HOME. OFFICE: BOSTON, MASS. 


$1,500,000.00 


» Workmen's Compensation, Property D: Personal A ident 
ih, Beuglacy, Theb and Plate Glass lasenace ae 
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HEAR SOME GOOD TALKS 


CLEVELAND SURETY MEN DINE 





Ninth Annual Banquet of the Board 
Brings Out Array of High-Class 
Talent 





The ninth annual banquet of the 
Cleveland Board of Surety Underwrit- 
ers took place at the University Club 
Saturday evening. ery few, if any, 
organizations of this kind have had 
such an unbroken period of successful 
cooperation as the Cleveland board. Its 
continuous work has made it a power 
tor surety ethics. Howard D. Pritch- 
ard, president of the board, was toast- 
master. His introductions were brief 
and each contained some pleasing al- 
lusion to the speaker’s ideals in his 
own line of activities. 


Federal Banks Help Suretyship 


David C. Wills, chairman of the board 
of directors of the Federal Bank of 
Cleveland, spoke on the “Federal Re- 
serve Act as Applied to Suretyship.” 
Most discrepancies in banking, he said, 
begin with careless methods of doing 
business. Men become defaulters with- 
out knowing it. The federal system 
is promoting scientific banking, which 
will eliminate loose methods. The 
bonding of bank officials has a distinct 
bearing on the credit for rediscounts 
from the reserve banks. The credit in- 
formation required on borrowers whose 
notes are $2,500 or more is very valu- 
able as a safeguard against losses. The 
tederal bank has served notice on mem- 
ber banks that no loose practices will 
be allowed in any way. 


Good Talk by Sales Manager 


‘““Salesmanship” was discussed by W. 
O. Rutherford, general sales manager 
of the B. F. Goodrich Company, Akron, 
Ohio. A salesman must be a man of 
responsibility, must have an intimate 
knowledge of his goods and must un- 
derstand the policies and aims of his 
house in order to know how to repre- 
sent it properly. Health, general ap- 
pearance, business poise, imagination, 
aggressiveness and loyalty are some of 
the qualities that must be possessed by 
salesmen, he said. 

Mr. Rutherford placed imagination as 
one of the most important qualities, be- 
cause of the aid it furnishes in present- 
ing an argument. Aggressiveness is, 
perhaps, next in importance, although 
loyalty to the house is an indispensable 
quality. “We are all bound together 
in a bond of confidence,’ said the 
speaker, “and anything that strikes at 
this confidence tends to destroy the 
business. We try to keep men honest 
and place about them every influence 
that tends to that end.” 


Overcoming Objections 


Prospective buyers can find no ob- 
jections, but the trained salesman is 
ever able to make some constructive re- 
rly that will eliminate the objections, 
without resorting to falsehoods or 
wrong impressions. It is this con- 
structive work that results in increased 
business and makes permanent cus- 
tomers. 

The sales school of the B. F. Good- 
rich Company was described. Experts 
are in charge. No matter what the 
product may be, young men should be 
given an opportunity to study it at 


close range, while at the same time the 
house should study him. The ideas 
that enter into the product, their pur- 
poses and everything else should be 
made plain to him. He should become 
an integral part of the organization. 
It is not simply the few hours a day 
that a salesman devotes to business 
that counts, but the realization of the 
responsibility that rests upon him. He 
should have the same feeding that spurs 
the management to reach out and push 
on, if he is to become a leader in his 
chosen field. This is true of any sales- 
man. 


Cooperation Is Gilkey’s Theme 


“Cooperation between companies and 
agents has become as nearly perfect 
as it is possible to make it at this 
time,” said R. R. Gilkey, secretary of 
the Surety Association of America. 
“In working along this line we do not 
do things in defiance of the law, but 
along the lines of legal requirements.” 
Mr. Gilkey made it plain that the plan 
of cooperation is for the improvement 
of the business and the extension of a 
better service to the client. 

In some states no discrimination in 
rates is allowed. This is as it should 
be. Proper rates should be upheld and 
they should be the same, in their re- 
spective classes, to all. All agents are 
naturally anxious to secure as many 
risks as possible, and often many of 
them seek the same risks, but the fights 
are fair. Underhanded work is a thing 
of the past. That is the reason surety 
men can be the best of friends and work 
together for the upbuilding of the busi- 
ness as a whole. Field men and home 
offices must continue to work together 
in confidence to win the greatest suc- 
cess. 


A good Scotch story was told by Dr. 
John MacLachlan, and brief talks were 
made by Attorneys Edgar Hahn and 
Horace Andrews. 

——“({q@2262e——_ 

OKLAHOMA BANK BURGLARIES 


Robbery of the First National Bank of 
Boswell, Okla., by bandits who secured 
more than $10,000, brought the aggregate 
loot of Oklahoma bank robbers in the last 
sixty days to more than $25,000 and re- 
newed the report that the casualty com- 
panies would cancel insurance on banks 
in certain sections of that state or in- 
crease premiums radically. 

When a similar situation arose two 
years ago, the Oklahoma legislature 
passed an act authorizing liberal rewards 
for capture of bank robbers, the theory 
being that an incentive to officers would 
minimize the banditry. The companies 
had threatened to quit writing burglary 
insurance, but in most instances were in- 
duced by the legislature’s act to continue 
with the line. 

Oklahoma banks were robbed of $111,- 
918 in the five years, 1911-15, according 
to a tabulation made by State Bank Com- 
missioner J. D. Lankford. 

——————-(3922 ee ___ 
MAY SETTLE NEXT MONTH 


Settlement of the numerous claims for 
personal injury arising out of the collapse 
of the bleachers of the Welch-White fight 
at Colorado Springs on Sept. 4, will not be 
settled before the middle of December. 
J. H. Dana, representing the Maryland 
Casualty, which carried a $25,000 liability 
policy on the risk, met with a number of 
attorneys of claimants a few days ago 
and discussed plans for the apportionment 
of ee funds among the many claim- 
ants. 

2 


LA FOLLETTE CROWD’S PROGRAM 


According to “Milwaukee News” the La- 
Follette crowd in the Wisconsin legisla- 
ture will endeavor at the coming session 
to pass a measure increasing the indem- 
nities under the workmen’s compensation 
act 25 percent, a measure in the form of 
a constitutional amendment resolution 
providing for old age pensions and a bill 
to permit the state to organize an em- 





ployes’ sick benefit insurance fund. 








Telephone Harrison 7512-13 





HUTCHINSON & COOLEY 
1443 Insurance Exchange, CHICAGO 


announce their appointment as general agents of the 


American Indemnity Company of Galveston, Texas 


They respectfully solicit the business of brokers and will give them 
the best possi € service on Fidelity and Surety Bonds, Burglary, 


Plate Glass, Automobile and Public Liability Insurance. 








—SERVICE— 


IS AN AGENT’S GREATEST ASSET 


PRUDENTIAL CASUALTY COMPANY 
SPECIALIZES ON SERVICE 


MAIN SERVICE STATION 
INDIANAPOLIS, INDIANA 


LINES WRITTEN 
ACCIDENT & HEALTH — BURGLARY 


PLATE GLASS 
AND 
LIABILITY & COMPENSATION 
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Georgia Casualty Company 
MACON, GA. 


Permanently Independent 
Surplus and: Reserves to Policyholders - - 
Assets - - - - - - - - 
Premiums Written in 1915 - - - - 


Best Rates—Best Service 
A Million Deller Contgeny 
Smith-Lawson-Coambs Company 


General Agents Chicago 


$1,138,353.65 
1,232,596.08 
1,112,686.83 











The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











re S There's a whole lot at times. There are some men 

at's in : : nf 
who will not receive an insurance solicitor. The 
a N ame ? representative of the Central Business }ien’s Asso- 
Ores: ciation can get at these and increase his percentage of 
applications to persons called upon. e words “insurance, “accident or 
“health” are not in the name and do not appear on the business cards of the 


Association's representatives. Central Business Men’s Association 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. Westminster Building, CHICAGO 
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NEWS OF COMPENSATION 


—_—_— 


CONTINUES TO WRITE LINE 





President Stone of Maryland Casualty 
Nails Rumor That It Will Change 
Its Policy 





John T. Stone, president of the Mary- 
land Casualty, very emphatically denies 
that the company considered discon- 
tinuing the writing of workmen’s com- 
pensation. Ina circular letter to agents 
Mr. Stone not only outlines the policy 
of the Maryland Casualty but also 
makes interesting comments on the 
probable future of the workmen’s com- 
pensation buSiness. His statement is 
as follows: 


A rumor appears to have gotten con- 
siderable currency in various sections that 
the Maryland Casualty contemplates dis- 
continuing workmen’s compensation busi- 
ness. It is absolutely false. This rumor 
was manufactured out of the whole cloth. 
There has never been any expression from 
this office that would give the slightest 
color to any such rumor. We will con- 
tinue and increase this class of business 
to the largest extent consistent with 
sound underwriting principles. We be- 
lieve this business will probably concen- 
trate in the course of years in the hands 
of comparatively few strong stock com- 

anies whose resources are sufficiently 
arge and whose personnel is sufficiently 
skillful and experienced to deal success- 
fully with the many problems involved 
in its conduct. We believe the Maryland 
is thus equipped and we are earnestly 
applying ourselves toward the solution 
of these problems. This is the best evi- 
dence that we are not contemplating with- 
drawal, but are contemplating permanent 
and enlarged interest in this class of 
business. 


FAVOR CHANGES IN LAW 


Nine suggestions for amendments to 
the Pennsylvania workmen’s compensa- 
tion act were made at the session of 
the fourth annual Industrial Welfare & 
Efficiency Conference at Harrisburg last 
week. These were: 

That the compensation be 66 2-3 percent 
instead of 50 percent. 

That the law be made compulsory and 
apply to foreign labor. 

That the waiting period of fourteen 
days be eliminated and compensation date 
from the day of accident. 

That the employer or the insurance car- 
rier defray all expenses for treatment,. 
artificial limbs and the like. The $55 al- 
lowed for medical and $75 for surgical 
aid is considered insufficient. 

That compensation be allowed for dis- 
figurement. 

Dependents of aliens be paid the same 
as American workers. 

That compensation be based on the num- 
ber of days of actual employment and 
not five and one-half days. 

That the law apply to industrial dis- 
eases. 

That employers insure with the state 
insurance fund. 


WOULD CHANGE WISCONSIN LAW 


Speaking before an audience of work- 
ing men in Milwaukee a few nights ago, 
George P. Hambrecht, member of the 
Wisconsin Industrial Commission, recom- 
mended certain changes in the workmen’s 
compensation act. He would strike out 
the ninety day limit for medical atten- 
tion, leaving the industrial commission to 
determine how long medical aid should 
be furnished. tle believes this change 
will be made by the coming legislature. 
He would have the act cover occupational 
diseases, would have the benefits in- 
creased, would provide a remedy for mal- 
practice independent of the accident, 
would provide a penalty for working a 
child on a forbidden machine, and would 
have all awards of compensation bear 6 


percent interest from date of entry. He|srowers of Delaware county, Iowa, for 
also proposed certain amendments to clar- | Compensation for injuries received in 


ify the act. 


COURT TAKES A HAND 


San Francisco, Nov. 29—(Special)— | the supreme court and result in a decision 


Holding that the experience on one in- 
dividual risk or even that of a _ single 
company on a number of risks in that 
classification is not broad enough to fur- 


try 
h a basis f - 
court of Los Angeles has denied the ap. | b= A. COOLING COMPANY 
plication of a compensation policyholder 


of the Western Indemnity for an order re- 
straining Insurance Commissioner Phelps | Anon 


from enforcing a $1.50 rate on laundries. 


The case came up when Phelps ordered | Main 3744 


written at a rate of 70 cents before the 
minimum rating law became effective. 


Member of Copartner’s Pamily—Com- 
pensation Commissioner George B. Chand- 
ler, of the First Connecticut district, has 
been sustained by the superior court in 
his award of $5 a week for 312 weeks to 
Mary Elizabeth McNamara against John 
B. McNamara and David E. Greenberg. 
The respondents conducted an auto livery. 
McNamara’s son, John, worked for them 
as a driver, and while carrying a passen- 
ger at night ran into a tree that had fallen 
on the road and was killed. Miss Mc- 
Namara was his sister and had been 
partly supported by her brother. The 
qustion o appeal was whether the 
partnership was a legal equity. The com- 
pensation law prevents members of an em- 
ployer’s household from obtaining compen- 
sation for injury for themselves or their 
dependents. The question was whether 
the household clause applied to young 
McNamara, who, without question, was an 
employe of the partnership. 


WANT A CHANGE MADE 


The only insurance legislation as yet 
Suggested in Connecticut is in reference 
to the workmen’s compensation law. The 
present statute provides a death payment 
limit of $3,120, plus hospital and burial 
expenses, 312 times half of the weekly 
wage, but to be computed at a _ wage 
rate not greater than $20 a week. Organ- 
ized labor has begun a fight to have the 
compensation law amended to increase the 
limit and “liberalize” provisions of the 
law. 


COMPENSATION NOTES 


The Nebraska legislature, at its com- 
ing session, will be urged to create a com- 
mission to administer the workman’s com- 
pensation law. 


Perry Miller, former mayor of Musko- 
gee, and ex-member of the Fifth Oklahoma 
legislature, will, on Dec. 1, become secre- 
je rad of the Oklahoma industrial commis- 
sion. 


Ninety of the first one thousand claims 
under the compensation act of Colorado 
were death claims. Thirty-eight of the 
deaths occurred in coal mines, twenty-five 
in metal mines and the rest in other oc- 
cupations. ‘ 


Under section 48 of the Kentucky work- 
men’s compensation act, according to a 
ruling by the workmen’s compensation 
board, employers may begin paying com- 
pensation as soon as it is due, without 
waiting for the formal approval of the 
agreement by the board. 


The Massachusetts recess legislative 
committee, which is studying the various 
systems of workmen’s compensation, vis- 
ited Columbus, Ohio, last week and looked 
especially into the Ohio state fund’s plan 
of rating and classification and its method 
of creating a catastrophe reserve from 
interest earnings on deposits. 


Anna Brown, a San Francisco nurse, has 
brought suit to compel Mrs. Bridget 
Nunan of that city to pay her compensa- 
tion on the basis of wages of $15 a week 
and board, for injuries received through 
falling and breaking several ribs while in 
the employ of Mrs. Nunan. The defendant 
maintains that the compensation law does 
not extend to nurses. 


Waco attorneys have left for Wash- 
ington to perfect an appeal in the United 
States Supreme Court in the case in- 
volving the validity of the Texas work- 
men’s compensation act. The law was 
held unconstitutional by the court of ap- 
peals, to which the case was first taken, 
but later was upheld by the state supreme 
court, 


A campaign seeking to encourage work- 
men to exercise more care in their work 
has been begun by the Kentucky Manu- 
facturers & Shippers Association. The 
first of a series of bulletins dealing with 
the subject points out that reductions of 
accidents in safety first work have been 
credited one-third to safety devices and 
two-thirds to education of workmen in 
exercise of greater care. 


Earnest Garlick, who has been suing the 
Chrystal Company, farmers and _ stock 


building farm structures for the defend- 
ant, has transferred his case to the in- 
dustrial commissioner of Iowa. There is 
hope that the case will eventually reach 





Mr. AGENT:—When you need ASSISTANCE to secure 
AUTOMOBILE and COMPENSATION 
INSURANCE, 


General Agents for Indiana 





WESTERN INDEMNITY COMPANY 
feren pany. Assets over $1,100,000.00 
404 American Central Life Buildin, 
INDIANAPOLIS 








LIFE AND ACCIDENT 


SALESMEN, WRITE: Allefican Old Line Insurance Company 


Lincoln, Nebraska 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 
Exceptional contracts to salesmen. In fourteen states. 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


STOCK COMPANY 


‘Tho latest acctiect sed tenth bendits te the 


the cancellation of a three-year policy SOUND ENTERPRISING THE 


METROPOLITAN 


LIBERAL PR 


CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 


PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 











VOCATIONAL 
HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, PRES. LOUISVILLE, KENTUCKY 


























Wanted—Middle West Manager 


One of the largest Accident and Health Insurance 


Companies needs an experienced Manager for its 
Monthly Premium Department in a large Middle Western 
City. The man who can qualify is assured a good income, 
the increase of which is entirely dependent upon his own 
efforts. Only an experienced man will be considered. Give 
references in first letter. 


Application strictly confidential. 





Address 7-0, care The Western Underwriter 





























WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agente 


are making sales every day. 
Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 





W. B. YOUNG, President 
DENNIS HUDSON, Secretary 


MEDICAL EXAMINATION IS THE SECRET 


That enables us to sell the best Accident and Health policy ever offered to 


MR. LIFE INSURANCE AGENT 


To handle as a side line. The only practical Accident and Health policy tor you 
to sell because it builds up your reputation through claim adjustments tha 
satisfy. No kick backs. Something new. We cull out the chaff and give good 
risks more Genuine Insurance for their money. Our REDUCED PREMIUM 
POLICY for MEDICALLY SELECTED RISKS TAKES, WEARS and STAYS. 


Kansas City Casualty Company, Kansas City, Mo. 


R. T. ROMINE, 
Mo. A 
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UNDER FEDERAL GOVERNMENT LICENSE 
e ° Home Office 
American Indemnity Company caiveston, ‘Texas 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, O oma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 


BRANCH OFFICES AT 
ST. LOUIS, MO. 


NEW carmen, LA. WASHINGTON, D. C. DETROIT, MICH. 
Canal Bank Bldg. Pierce Bidg. Real Estate Trust Bldg. Farwell Bidg. 
J. J. Grevemberg, Mgr. O. P. Rutledge, Mgr. G. M. Bettis, Mgr. W.M. Brown and R. L, 
. eydan, Joint Mgrs. 
Sealy Hutchings, Pres. George Sealy, Sec’y 


























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, President 








Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 00 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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as to whether farmers are required to take 
compensation insurance when they engagy 
carpenters or other workmen by the day 








With the CLAIM 
DEPARTMENTS 


STATUTES OF LIMITATION 


In the case arising out of the death of 
Theodore Lykas, an employe of the North- 
western States Portland Cement Company, 
of Mason City, Ia. Assistant Attorney- 
General Henry E. Sampson has given In- 
dustrial Commissioner A. unk an 
opinion which contains a very full and 
enlightening discussion of the application 
of statutes of limitation in compensation 
cases. Lykas was killed while at work on 
July 20, 1914. The employer had notice 
of the injury at the time of its occurrence 
and the consul general of Greece had 
knowledge of the death of deceased and 
the rights of defendants during the early 
part of 1915 and started proceedings to 
secure compensation Sept. 7, 1916, two 
years and six weeks after the date of the 
fatal injury. The question arose whether 
the claim was barred by the general 
statute of limitation of Iowa. The Iowa 
statute provides that “actions may be 
brought within the times herein limited 

-. and not afterwards...” 

Mr. Sampson quotes many decisions to 
show that the word “action” as used in 
the statutes does not include special pro- 
ceedings such as those to assess damages 
for the taking of land for public improve- 
ments, special proceedings created solely 
by statute, disbarrment proceedings, pro- 
bating of wills, rate hearings before rail- 
road commissioners, etc. Under the Iowa 
law term “action” is limited to proceed- 
ings in court or to proceedings in a court 
of justice. Mr. Sampson says: “In view 
of the foregoing authorities, 
conclusion that the proceeding of the ar- 
bitration committee in passing upon a 
compensation claim is not an ‘action’ 
within the meaning of said section 447, 
but is a special proceeding and that it 
does not come within the provisions of 
the general statutes of limitation and that 
the plea of defendant that this action is 
barred is not a valid defense.” 

* * s 


Tips Not Wages—Tips are not wages and 
therefore cannot constitute a basis for 
compensation is a ruling just made by the 
Texas industrial accident board in an 
opinion written by T. H. McGregor, chair- 
man of the board, and given to Edwin C. 
McDermott, manager of the Maryland 
Casualty. Mr. McDermott stated that a 
bell boy in a San Antonio hotel is paid 
$5 per week, but figures his tips to amount 
to between $60 and $75 per month. Mr. 
McDermott wanted to know if compensa- 
tion is based upon the wages of $5 per 
week or whether the tips are to be in- 
cluded. 

“Tips in this country are not favorites 
of the law and are upheld only in practice 
by the people,” said Chairman McGregor. 
“The tip possesses the qualities of both 
wages and bribery without the stability 
of either. ... The legislatures of some 
states have prohibited the giving and re- 
ceiving of tips under their police power 
on the firm ground that the tipping of 
another man’s servant was bribery of that 
servant. .,. There is a further and funda- 
mental reason why this character of 
revenue should not be made the basis of 
compensation under this law, and that is 
that the great body of laboring men of 
Texas, who are responsible for the pas- 
sage of this law, would resent the idea 
that any other character of earnings 
should be covered by the act than the hon- 
est wages actually paid by the employer 
and received by the employe. 

* * * 

Partial Disability—Under the instruc- 
tion of the court, a jury in the Essex 
county circuit court at Newark, a 
found a verdict for $778.50 and interest 
in favor of Rudolph Gross against the 
Commercial Casualty. Gross was insured 
under an accident and health policy, which 
provided that if the assured, by reason 
of disease or illness, was continually pre- 
vented from performing any and every 
kind of business pertaining to his occu- 
pation and necessarily confined in the 
house, he should receive $25 per week, 
and if he was wholly and continuously 
prevented from performing any and every 
kind of business pertaining to his occu- 
pation but not necessarily confined to the 
house, he was to receive three-fourths of 
said amount per week. 

Gross suffered from an attack of phle- 
bitis, an inflammation of the veins of the 
foot, and made claim for total disabil- 
ity during confinement to the house from 
Jan. 4, 1915, to Jan. 20, 1915, and for 268 
days partial disability. The company re- 
fused to pay the claim in full, maintain- 
ing that after March 7, 1915, Gross had 
been at his office and had dictated some 
letters and attended to some minor de- 
tails in connection with his employment. 
His occupation was described in the ap- 
Plication “office duties and traveling only” 
and traveling was an important part. 

The court held that he was not able to 
prosecute his business unless he was able 
to do all the ‘substantial things necessary 
to be done, and that if the prosecution 
of the business required him to do several 
acts and perform several kinds of labor, 
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and he was able to do and perform only 
one, he was effectually disabled from per- 
forming his business as if he could do 
nothing required to be done. This is said 
to have been the first time this point has 
been passed upon by the courts of New 


Jersey. Bed ee 


Snake Bite—The Pennsylvania compen- 
sation commission has awarded compen- 
sation to Mrs. Anna K. Link of Pittsburgh 
for the death of her husband from the 
bite of a rattlesnake, inflicted while he 
was in the employ of the Carnegie Mu- 
seum of Pittsburgh in August. 


Intoxication—The Pennsylvania work- 
men’s compensation board has ruled that 
intoxication of an employe at the time he 
was killed will not defeat the claims of 
his dependents for compensation. The 
case was that of Polly Williams, of La- 
trobe, whose husband was killed while 
working for the Tempest Brick Company, 
of McKeesport. 


————@m2e—— 
Pacific Coast Casualty Tangle 

San Francisco, Nov. 29—(Special)— 
Federal Judge Van Fleet of San Fran- 
cisco postponed the appointment of a 
receiver for the Pacific Coast Casualty 
Monday, delaying action until the re- 
turn from New York of a large stock- 
holder, who claims to have loaned the 
company $200,000. Insurance Commis- 
sioner Phelps, Attorney Bradley of the 
California industrial accident com- 
mission and a San Francisco firm of ac- 
countants were proposed for receivers 
by three different interested factions. 

—_— SD Oa 
Plan for Merger 

The stockholders of the Prudential 
Casualty have already approved the 
agreement for merger of that company 
into the Chicago Bonding, and the stock- 
holders of the Chicago Bonding will act 
upon the contract at a meeting to be 











held Dec. 18. Stockholders of the Chi- 
cago Bonding have been assessed $40 
a share on their stock, thus increasing 
the surplus $100,000. An additional as- 
sessment will probably be made as soon 
as the accountants have learned the 
relative value of the stock of the two 
companies. It was announced last week 
that stockholders of the Chicago Bond- 
ing will pay $55 a share. The amount 
may be somewhat more or somewhat 
less than this, according to the report 
of the accountants. 








About People 


Robert J. Hillas, president of the Fi- 
delity & Casualty, Edward Griffith, of the 
New York general agency, and Wade 
Fetzer, of the Chicago general agency, are 
sojourning at Asheville, N. Cc. 

ok * 




















Harry S. Byrne, manager of the Fidelity 
& Deposit at Omaha, has been elected one 
of the ten national officers of the Kappa 
Sigma college fraternity. He is also presi- 
dent of the local alumni chapter at 
Omaha. Mr. Byrne become a member of 
the fraternity when he was a law student 
at the University of Maryland, in Balti- 
more, in . Two years later he went 
to Omaha for the Fidelity & Deposit as 
manager. For several years he was con- 
nected with other companies in Omaha, 
but returned to the service of the old Bal- 
timore institution a few months ago when 
it established a new branch office. - 

S. P. Barr, vice-president of the Great 
Western Accident, is mourning the death 
of his wife, which occurred at the Barr 
residence in Des Moines Sunday. 


H. B. Hawley, president of the Great 
Western Accident of Des Moines, has 
been elected a member of the board of 
directors of the Des Moines National 

ank. He succeeds George M. Reynolds, 





president of the Continental & Commer- 
cial Bank of Chicago, who was obliged to 
retire from the board on account of the 
law against interlocking directorates. 


A. I. Zimmerman, manager of the Amer- 
ican Surety’s branch at Kansas City, fell 
into an agreeable phase of civic service 
in Kansas City, similar to work which he 
had done in Toledo, Ohio, his former. home. 
This was the collection of money on “Hos- 
pital tag day,’’ for the support of charity 
patients in Kansas City hospitals. Mr. 
Zimmerman was a member of the board 
of directors of the association this year; 
nearly $15,000 was collected, or about 
$2,000 more than a year ago. 

=< 2 


Agents Organize 


- A number of branch office managers 
and general agents of the Massachu- 
setts Bonding met at the home office 
in Boston recently and organized an 
association. Officers were elected as 
follows: 


President—John A. Morrison, Chicago, 
general agent casualty lines. 


Vice-President—WwW. Conroy, New 
York, resident vice-president. 
Secretary—Henry J. Harder, Pitts- 


burgh, resident vice-president. 
Treasurer—Philip D. Shillito, Chicago, 
manager Illinois department. 


a 
EXAMINES STATE FUND 


The New York insurance department 
has begun an examination of the New 
York state compensation fund. It will 
require several weeks. Under amend- 
ments to the law enacted this year the 
insurance department is given supervi- 
sion over the reserves of the state fund, 
and the examiners will undertake to learn 
whether they have been accurately com- 
puted. No material change in reserves 
a expected as the result of the examina- 
tion. 





os 

The Metropolitan Casualty of New York 
has amended its license so as to do burg- 
lary and theft insurance in Texas. 
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AMONG THE SURETY MEN 


STATE-AID ROAD CONTRACTS 





Chicago Association to Consider Prob- 
lems in Underwriting This 
Class of Bonds 





Underwriting of state-aid road con- 
tract bonds will be the subject before 
the meeting of the Surety Underwrit- 
ers Association of Chicago, on Dec. 5. 
President A. C. Arnold has requested all 
members of the association to come 
prepared with such information as they 
have, bearing on the problems of this 
class of bonds. Several of the com- 
panies represented in Chicago have had 
trouble over road contracts in Vermil- 
ion County, Ill., this year and some of 
the Chicago men are also familiar with 
trouble which has arisen in other states. 

A Chicago surety man who has had 
considerable experience with this class 
of underwriting says that the state-aid 
roads present to surety companies the 
most serious problems that are now 
confronting their contract departments. 
Apparently the subject is one which 
could be taken up profitably by the 
surety associations in the various cities, 
as the movement for road building by 
state aid is not confined to any one 
state. 

Many Problems Arise 


Aside from the usual questions of fi- 
nancial responsibility and experience of 
the contractor and adequacy of price, 
the underwriter has to consider local 
labor conditions, transportation facili- 
ties, technical terms of the contract, the 
attitude of the engineer in charge and 
numerous other factors that may cause 
unexpected difficulties for the contrac- 
tor. 

It is claimed that one of the causes 
of trouble in Vermilion County, IIL, 
was the giving out of contracts for so 
much work at one time that it was im- 
possible to get a sufficient supply of 
local labor, on which road contractors 
largely depend. Other causes of trou- 
ble were wet weather and floods in the 
spring, followed by hot weather and 
a shortage of water. 


Arbitrary Officials 


Underwriters have to consider that 
there are more chances of trouble under 
these contracts than under those where 
work is done for individuals or local 
authorities, as some of the state engi- 
neers are as technical and arbitrary as 
the government engineers are ustally 
found to be. 

Another point to be considered is that 
in the event of a dispute the surety 
company must comply with the de- 
mands of the state authorities or they 
may refuse to accept its bonds on other 
work, Local transportation enters 
into the risk. One company which is 
completing a road contract is under ex- 
tra expense because a bridge got out 
of repair, making the use of a heavy 
auto truck in the delivery of sand im- 
possible. Sand had to be hauled with 
teams by a roundabout route and ad- 
ditional sources of supply secured in 
order to keep the concrete mixer run- 
ning and avoid delay in the work. 

Even teaming facilities enter into the 
situation. One Chicago bonding man 
says that farmers usually haul only half 
as much earth at a load as Chicago 
teamsters do and yet expect about the 
same wages as are paid in Chicago. 





Approves Appeal Bond 


Kansas City, Mo., Nov. 29 (Special) 
—The Missouri supreme court has ap- 
proved the new appeal bond of the 
Kansas City, Clay County & St. Joseph 
Railway for $3,500,000 and a local court 
today discharged the receivers who 
have been in charge a year. The Inter- 
state Railway Company had got judg- 
ment for $1,500,000 and had opposed 
the approval of the National Surety’s 
appeal bond. The supreme court on 
Nov. 13 this year held the bond to be 
insufficient because it exceeded 10 per- 
cent of the National Surety’s capital 





and surplus. The new bond filed re- 
cently is signed by the National Surety 
and six bankers who are the heads of 
the richest banks in Kansas City and 
St. Joseph. 


SURETY IS DIRECTLY LIABLE 








So Holds Louisville Court Where 
Materialmen Sued on wond of 
the Contractor 





Surety companies on the bond of con- 
tractors are legally responsible to me- 
chanics and materialmen contracted 
with as subcontractors, according to 
the ruling of Judge Arthur M. Wal- 
lace of the Jefferson circuit court at 
Louisville, in the case of Coral Ridox 
Clay Products Company vs. L. W. Han- 
cock Company. The American Fidelity 
ciaimed exemptions on the ground that 
it did not enter into any contract with 
the subcontractors or any third parties, 
and that while the original contractor, 
for which it was surety, may have failed 
to Satisfy the mechanics and material- 
men it should not be held liable. The 
original claim was for $1,667 for ma- 
terial, other materialmen also filing in- 
tervening petitions. The ruling, on de- 
murrers in all cases, contained the state- 
ment 

“We will not constitute these hired 
sureties as favored wards of chancery, 
but we insist upon holding them to a 
fair, reasonable, businesslike and equit- 
able interpretation of the terms of their 
obligation; nothing more; nothing less.” 





EXECUTES SOME BIG ONES 


Among the large bonds recently exe- 
cuted by the Lansing branch office of the 
Aetna Accident & Liability are the fol- 
lowing: Armstrong Engineering Com- 
pany, Taylorville, Ill., covering the reser- 
voir contract in Lansing, Mich., contract 
price $73,863; official bond of James E. 
Dicker, treasurer of Jackson county, 
Mich., $140,000; official bond of Edward A. 
Gilkey, city treasurer, Lansing, Mich 
$53,000 





GUEYDAN GOES TO ST. LOUIS 


Following the appointment of the Whit- 
aker-Kennedy Company as sole agents of 
the surety department of the American 
Indemnity in Detroit, R. L. Gueydan, who 
has been manager of the surety depart- 
ment in the Detroit branch office of the 
company, is transferred to St. Louis, 
where he will have charge of the surety 
department in the branch office, under 
the management of O. P. Rutledge. Mr. 
Gueydan entered the surety business in 
St. Louis a number of years ago and 
for some time handled the surety depart- 
ment in the Markham agency. 





TROUBLE OVER CONTRACT 


The Chicago Bonding has on hand a 
case which illustrates the difficulties often 
arising out of contract bonds. It was 
surety for the contractor who was build- 
ing the Woman’s dormitory and the sci- 
ence building at the Iowa Agricultural 
College, at Ames. The contractor de- 
faulted. The Chicago Bonding secured 
bids for completion of the work, which 
had been more than 50 percent completed 
on both buildings, and these bids allowed 
a margin of more than $26,000 out of the 
original contract price for the payment of 
bills against the defaulting contractor. 
The state board of education, however, 
refused to permit subrogation of the 
surety to the rights of the original con- 
tractor and proceeded to complete the 
work himself. According to figures se- 
cured by the Chicago Bonding, the state 
has spent nearly $63,000 to do work for 
which the surety company had bids at 
about $27,000. The state has overrun the 
original contract price by some $16,000, 
according to an officer of the Chicago 
Bonding, and there are said to be bills for 
labor and material due by the defaulting 
contractor, amounting to $26,000 or $28,- 
000. The Chicago Bonding now has the 
representative at Ames investigating the 
case. 





SURETY NOTES 


J. W. Mason, vice-president of the 
American Surety, in charge of the central 
department, spent several days last week 
at the Chicago branch office. 

Trial of the case of Francis W. Wiley 
against the National Surety et al. was 
begun at Madison, Neb., last week. The 
plaintiff is suing a number of saloon keep- 
ers and their bondsmen for damages ag- 
gregating $60,000. 

The Mitchell, Gartner & Walton Agency 
of Fort Worth, Tex., have written a $50,- 
000 indemnifying bond in the Aetna for 
the sureties of Marvin Scott, county tax 





collector of Tarrant county The same 
agency also has written a ‘$28, 600 bond 
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This Company issues contracts as 
follows: Fidelity Bonds, Surety 
Bonds; Accident, Health, and Dis- 
ability Insurance; Burglary, Lar- 
ceny, ian Theft Insurance; Plate 
Glass Insurance; Liability Insurance 
—Employers, Public, Teams (Per- 
_j| sonal Injury and Property Damage), 








Automobile (Personal Injury, Prop- 


erty Damage, Collision, Fire and Theft), Physicians, Druggists, Owners and Landlords, 
Elevator, Workmen’s Compensation; Steam-Boiler Insurance; Fly-Wheel Insurance. 
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in the Southern Surety for Sweeney & 
Butcher, contractors for the ek  siaamgaen 
& Beall sanitarium at ae Worth 

& McGee, new general 
for the United ‘States Fidelity & 
ty at Kansas City, Mo. were 
awarded the schedule bond of the order 
of Eagles. This is a schedule amounting 
to from $3,500,000 to $4,000,000, with a 
premium of about $4,000. 

John I. Drew, city treasurer of Milwau- 
kee, has Le f. bond of $500,000 issued in 
the United States Guaranty by 
Hackett, Hoff & Thierman Company, Mil- 
waukee, with the treasurer of Milwaukee 
county to guarantee the collection of 
state and county taxes within the city. 
Collections start Dec. 11. 


INDUSTRIAL 
Health and Accident 
INSURANCE 


























OLD LINE INCREASES CAPITAL 


The Old Line Insurance Company of 
Lincoln has reorganized and increased 
its capitalization from $20,000 to $150,- 
000. It now handles life insurance in 
addition to accident and health. It 
will move into its own building Jan. 1. 
The officers are: John G. Maher, presi- 
dent; C. H. Aldrich, vice president; D. 
W. Killeen, treasurer, and Blake Maher, 
secretary. C. H. Aldrich is a former 
governor of Nebraska. 


BIDLACK RESIGNS 


F. E. Bidlack, manager of agencies of 
the National Relief Assurance of Phila- 
delphia, has resigned. He has several 
propositions before him and will, no doubt, 
accept one of them in the near future. 


CURRY WITH THE NATIONAL 


F. B. Curry of Nashville, Tenn., has 
been appointed manager of the National 
Casualty for Tennessee. He was formerly 
manager of the industrial department of 
the Casualty Company of America for 
Tennessee, Georgia and the Carolinas. 


COMPANY STARTS OUT WELL 


The Farmers & Merchants Mutual Life 
& Casualty at Topeka, Kan., of which 
H. W. Lockard is president and general 
manager, began writing business Aug. 12 
last. It expects to have net premiums of 
$10,000 by Jan. 1. It writes a health and 
accident policy combined or straight ac- 
cident for both men and women. Mr. 
Lockard was formerly connected with the 
Woodmen’s Accident of Lincoln, Neb. 


FIRST TO USE NEW MANUAL 


Clover Leaf Casualty is the first com- 
pany to use the new Health & Accident 
Underwriters Conference manual for 1917, 
containing all revisions, changes and ad- 
ditions. The company is not a confer- 
ence member and the manual committee 
feels especially gratified that Secretary 
Rowe has made use of its work soa 
promptly. 


GARRETSON IS GENERAL AGENT 


G. H. Garretson has resigned as presi- 
dent of the Universal Guide & Adjustment 
Company of Chicago, and disposed of his 
interests in that institution and has be- 
come general agent of the industrial de- 
partment of the General Accident in Chi- 
cago. 


INDUSTRIAL NOTES 


H. W. Olsson, has purchased the dis- 
trict agency of Mr. Wyatt of the Federal 
Casualty at Denver, Colo. 

Charles F. Bierbaum of Tracy, Minn., 
will go the first of the year to Minne- 
apolis to become assistant manager of the 
Minnesota state agency of the National 
Casualty. 


——————-—-21e—___ 
SHERMAN & ELLIS MOVE 


Sherman & Ellis, Inc., have taken the 
entire building at 2550 Michigan avenue, 
Chicago, for headquarters for their Illi- 
nois service and will shortly move from 
730 National Life building, where they 
have been located for some years. 


wee 
INCREASING ITS CAPITAL 


The Western Casualty of Chicago is 
making legal publication of its intention 
to increase its capital stock from $200,- 
000 to $250,000. This company is an ad- 
junct of the Armour packing interests 
and writes their workmen’s compensation 
and liability insurance. 


<> oe 


Andrew J. Cann, formerly special agent 
of the London & Lancashire Indemnity, 
has been appointed special agent for the 
Standard Accident in Cook County and 
northern Illinois. 





IN THE ACCIDENT FIELD 


PLANS MID-WINTER MEETING 


Program for Health and Accident Un- 
derwriters Conference To Be De- 
voted to Practical Questions 





The mid-winter meeting of the 
Health & Accident Underwriters Con- 
ference will be held in ‘Chicago in Feb- 
ruary. The exact date has not yet been 
selected. President A. E. Forrest is 
now giving attention to the program 
and it promises to be a very practical 
and interesting. one. He has selected 
three or four subjects that he considers 
of special importance, which will be 
given leading places. Among these are 
acquisition cost and _ standardized 
clauses in the policy. He is also digging 
up certain questions pertinent to the 
conduct of the business, which have 
been asked in the question boxes at 
previous meetings but were not taken 
up. 

In naming the conference committee, 
Mr. Forrest selected a particularly 
strong one on the subject of acquisition 
cost. Each member of this committee 
will be requested to present his views 
in a paper not to exceed one !etter 
sheet typewritten in length. There will 
be no long papers on any subject. The 
idea is to get the views of a number, 
boiled down, and presented in the best 
form as the basis for general discus- 
sion. It is not now contemplated to 
take up any general subjects not di- 
rectly pertinent to the business. It will 
be Mr. Forrest’s aim to present a pro- 
gram so practical that members will 
find it to their business interest to at- 
tend the meeting. 

In view of several recent reinsur- 
ances and announced mergers of com- 
panies, Mr. Forrest was asked whether 
action would be taken by the confer- 
ence to notify members and request 
them to instruct their agents not to in- 
terfere with the business in course of 
change. In reply Mr. Forrest said: “TI 
did not think it necessary to raise in 
the mind of any underwriter the ques- 
tion that any would act along unethical 
lines unless specially warned.” 





AUTOMOBILE FPATALITIES 


_The National Highways Protective So- 
ciety, which is seeking the enactment of 
laws requiring the licensing of all ve- 
hicles, whether horse-drawn or motor-pro- 
pelled, has given out statistics showing 
that among four eastern states, New Jer- 
sey, which has such a law, is the only 
one showing a smaller number of auto- 
mobile fatalities with a larger number of 
cars licensed. For the first ten months 





of this year 304,000 automobiles were li- 
censed in New York and 601 persons were 
killed; 54,000 cars were licensed in Con- 
necticut and 163 persons were killed, sev- 
enteen of them by drivers from other 
states; 131,000 cars were licensed in Mas- 
sachusetts and 286 persons killed; 105,000 
cars were licensed in New Jersey and 174 
persons were killed. Last year 70,000 cars 
were licensed in the state in the same 
period and 202 persons were killed. 


REINSURES COMMERCIAL RISKS 
National Life, U. S. A., to Specialize on 
Full Protection Policy and 
Industrial Line 








The National Life, U. S. A., has rein- 
sured all of its commercial accident and 
health business, with approximately 
$100,000 of annual premiums, in the 
Aetna Life, effective Dec. 1. John M. 
Boggs, who has been in charge of this 
business, remains with the company to 
handle the “Complete Protection” pol- 
icy, which is life, health and accident 
insurance combined. This policy was 
put out about a year ago and has been 
taken up by the life insurance agents of 
the company, meeting their require- 
ments better than the straight commer- 
cial policy. The National Life here- 
after will write only the complete pro- 
tection, and the monthly and weekly 
disability business. The industrial 
business of the company this year will 
run about $1,000,000 in premiums. 

Vice-President Walter C. Faxon of 
the Aetna Life, who negotiated the re- 
insurance for his company, says: 

“This reinsurance arrangement be- 
comes effective as of Dec. 1, and car- 
ries with it, of course, the making of 
arrangements with the agents of the 
National, through whom the accident 
and health business has been placed 
with that company, to become identified 
with the Aetna Life and its affiliated 
companies.” 





STANDARD’S APPOINTMENTS 


The Standard Accident, commercial ac- 
cident department, announces the follow- 
ing appointments: Geckerley Co., 
general agents for a. the Dis- 
trict Agency of Washington, D. C., owned 
by E. S. Breshears, general agents for 
the District of Columbia; Huske & Smith, 
at Washington, D. C., will continue as 
agents of the Standard, and Stephenson- 
Nevius-Higgins Agency, as general agents 
for southeastern Minnesota, with head- 
quarters at Winona. 





STANDARD ACCIDENT PLAN 


The slogan of the commercial accident 
department of the Standard Accident for 
the past year has been “Every Dollar 
Will Make Him Smile, for Every Dollar 
He Goes a Mile.” This was used in con- 
nection with the stunt of sending “Happy” 
(a mythical tramp) from Boston across 
the continent and back to New York. He 
started early last January and finished the 
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trip on Novy. 27, a total of 13,000 miles. 
For every $70 of premium income “Happy” 
was shoved along one mile on the map. 


REINSURES INDUSTRIAL LINE 
Continental Casualty Gets Business and 
Agency Force of Casualty Com- 
pany of America 





Effective Dec. 1 the Continental. Cas- 
ualty of the Chicago has reinsured the 
industrial accident and health business 
of the Casualty Company of America, 
outside of New England, amounting to 
about $500,000 a. year in premium in- 
come, The New York department has 
approved the reinsurance contract. In 
taking over the business the Continen- 
tal Casualty will take over a number of 
the men connected with the industrial 
accident and health department of the 
Casualty Company of America, includ- 
ing Walter L. Schnaring, superintendent 
of the accident department at the home 
office, and John V. Rathbone, manager 
of the western accident department, A. 
D. Johnson, assistant manager, and 
Henry Urnston, field superintendent at 
Chicago. It is the intention of the Con- 
tinental Casualty to continue the agency 
organization of the Casualty Company 
of America, adding it to its own plant. 
The Continental Casualty already has 
the largest industrial accident and health 
business of any company in the United 
States. It is strong financially and very 
ably managed and thus the industrial 
policyholders of the Casualty Company 
of America are most thoroughly pro- 
tected. 





Writes Big Accident Line 


Wayne H. Webber, district agent of 
the Travelers at Austin, Minn., has 
written a line of accident insurance on 
the life of Alpha L. Eberhart, secretary 
of the Hormel Packing Company of 
Austin, representing a maximum cov- 
erage of $150,000. 

The policy provides a life income in 
the event of disability to the insured 
in ordinary accidents of $1,000 per 
month and in common carrier accidents 
$2,000 per month. The policy provides 
also for $50,000 protection on the life 
of Mrs. Eberhart in travel! accidents. 
This is the largest accident line writ- 
ten on the life of one man in Minne- 
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sota. The Travelers had one of these 
policies in force on the life of John B. 
/Fhayer, late vice-president of the Penn- 
‘sylvania Railroad, whose life was blot- 
ted out in the Titanic disaster, causing 
the Travelers to pay to the beneficiary 
a check for $120,000. 





ACCIDENT NOTES 


The North American Accident will do 
about a quarter of a million dollars more 
in prémiums this year than in 1915 
The Business Men’s Accident, of Kansas 
City, has been admitted to Texas, and 
will at once begin energetic operations 
for the development of a good business 
in that state. 
xX. Ednie, personal accident un- 
derwriter at the home office of the Casu- 
alty Company of America, has gone in a 
similar capacity with Dwight & Hilles, 
New York resident managers of the Em- 
ployers Liability. 

ee 


RECEIVER WINS FIRST ROUND 





Stockholder in Commonwealth Bond- 
ing Must Pay Note Given 
for Stock 





The first of the multitudé of suits 
brought by J. W. Mitchell, receiver of 
the Commonwealth Bonding & Cas- 
ualty, of Fort Worth, against stock- 
holders of the company on notes given 
for stock has been decided in favor 
of the receiver. An instructed verdict 
for $5,700 against C. D. Davis was given 
by the district court in Fort Worth. 

While not a test case in the sense 
that all parties have agreed to be 
bound by it, it is regarded as setting 
a precedent in connection with the 150 
or more suits yet to be tried, as the 
issues are practically the same in all of 
them. 

The defendants are contesting the 
payment of the notes on the ground 
that they are void under the provision 
of the Texas constitution, which for- 
bids any corporation to take notes for 
stock. That has been sustained by the 
courts in some cases where the corpo- 
rations themselves have sued on the 
notes, but it is claimed that the re- 
ceiver is in a different position, as the 
company is representing the stockhold- 
ers, including the ones sued, while the 
receiver is representing the creditors. 
There are about $400,000 of these notes, 
most of them well secured, and the re- 
ceiver says if he can collect on them 
he can pay all the company’s obliga- 
tions. 


BOONE SUES DIRECTORS 


San Francisco, Nov. 29—(Special)— 
James L. Boone, California receiver for 
the Commonwealth Bonding, has filed 
suit at Fort Worth, Tex., in the federal 
court against nine men, who were direct- 
ors of the company at time of its fail- 
ure, to recover $73,999, representing the 
assigned claims of California creditors. 
Mr. Boone alleges that the incorpora- 
tion of the company in Arizona instead 
of its home state was an evasion of the 
law, and that its subsequent operations 
were fraudulent because its financial 
condition was grossly misrepresented. 
He plans to hold the directors person- 
ally responsible to the California claim- 
ants for the company’s failure. 


——————-2 ee 


LYNDON WOOD’S ANSWER 


Lyndon D. Wood, president of the Pen- 
sion Mutual Life, filed an answer to the 
application of the Pennsylvania depart- 
ment for a dissolution of the company 
just as the state department was about 
to ask the court at Harrisburg, Pa., for 
a receiver for both that company and the 
Union Casualty of Philadelphia on Tues- 
day. In an interview Commissioner O’Neil 
says the answer is a clever attempt to 
“muddy the waters” and gain time for 
Wood, so that he may effect some of the 
proposed consolidations of life and acci- 
dent companies. He also states that the 
answer fails to show what became of 
$800,000 that the Pension Mutual is short, 
The Pension Mutual case will be heard 
Dec. 18 and the Union Casualty case the 
following day. 


oe 


Robert W. Pieper, William F. Doucette 
and Edgar G. Erdmann, have incorporated 
the Merrill Agency for $5,000 at Milwau- 


kee, to continue the business of the late 














Roger L. Merrill. 





MUTUALS IN CONFERENCE 


DISCUSS SPECIAL PROBLEMS 

Consider Joining Bureau and Estab- 

lishing Reinsurance Mutual for Ex- 
cess Liability of Companies 





At.the annual meeting of the Em- 
ployers Mutual Casualty Federation at 
the Hotel La Salle, Chicago, last week, 
committees were appointed to take up 
two important matters. One is to 
evolve a plan for handling the entire 
excess liability of member companies 
on large risks and report at the next 
meeting whether a treaty arrarigement 
can be made to take care of this or 
whether it would be advisable to form 
a mutual company of mutual compan- 


s. 

The other committee is to consider 
the advisability of mutuals joining the 
National Workmen’s - Compensation 
Service Bureau. A. W. Whitney, man- 
ager of the bureau, addressed the con- 
vention and the general sentiment was 
that the mutuals should join but that 
they could not afford to unless the plan 
of government was changed so that 
they might have a voice in it. 


Rating Systems Discussed 


There was considerable discussion over 
rating systems and the concensus of 
opinion seemed to be that where these 
were used and were not under the super- 
vision of the state, they were largely ex- 
cuses for cutting rates, though the situa- 
tion is improving in some territories. 

The federation plans to employ a mana- 
ger to look after legislative matters. The 
companies will cooperate with the larger 
fire mutual companies in pushing the 
adoption of the model mutual code, ap- 
proved by various mutual organizations 
and by the insurance commissioners’ con- 
vention. Its manager will also have con- 
siderable to do, no doubt, with the boost- 
ing of antidiscrimination laws. 


Adderly Is Reelected 


J. C. Adderly, secretary of the Millers 
Mutual Casualty and the Ben Franklin 
Mutual Casualty of Chicago, was reelected 
president unanimously, though he had pre- 
viously declined to be nominated. He 
was deposed from the chair and his elec- 
_ was shoved through. Other officers 

First Vice-President—Walter S. Buck- 
lin, Massachusetts Empl t 
Association, Ployes Insurance 

econ Vice-President — Homer’ R. 
Mitchell, Texas Employer " 
sociation. ployers Insurance As 

rd Vice-President—E. M. Ferguson 
Employers Mutual Insuran f 
New vom ce Company of 

ecretary-Treasurer—George L. M 
Security Mutual Casualty, Rima 

Directors—Merwin K. Hart, Utica Mu- 
tual Compensation; James S. Kemper, 
Lumbermen’s Mutual Casualty; H. J. 
Hagge, Employers Mutual Liability of 
Wisconsin; Charles E. Hodges, American 
Mutual Liability; J. A. Eddy, Employers 
Mutual Casualty of Iowa; P. W. A. Fitz- 
Simmons, Michigan Workmen’s Compensa- 
tion Mutual; and J. C. Adderly, George L. 
Mallery and Walter S. Bucklin. 


Potts on Welfare Insurance 


Superintendent Potts of Illinois speke 
before the meeting on the subject of aoeiat 
insurance, which he pleases to call “wel- 
fare insurance.” He said that the opposi- 
tion of the companies to welfare insurance 
was expected. He charged them with op- 
posing similarly compensation laws in 
their early days. Welfare insurance, he 
said, was necessary for the country if it 
wished to keep pace with other nations 
after the present European war is over. 
It was largely responsible, he said, for 
the German efficiency. Mr. Potts pre- 
dicted the establishment of a department 
of insurance with a secretary in the presi- 
dent’s cabinet in the very near future, and 
also the establishment of a national fund 
for conducting welfare insurance under 
the supervision of an official. 


—_—_————2 Oa 
Authorize Assessment 


Last Friday the stockholders of the 
Casualty Company of America author- 
ized the directors to levy an assessment 
of 50 percent or whatever amount the 
insurance department might hold neces- 
sary to wipe out the impairment of the 
capital. 

The stockholders of the company 
have appointed a committee to co- 
operate with the reorganization com- 
mittee recently appointed by the direc- 


A. A. Allschuller, E. H. Driggs, 2H? 
E, Connelly, K. P. Emmons, and E. W. 
DeLeon. 
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WORK NOW BEING COMPLETED 


Jere M. Keeney, chairman of the or- 
ganization committee of the Farmers & 
Breeders Live Stock, of Danville, Ill, says 
that the statement that all the stock of 
the company has been sold is _ not a fact, 
although the work is now being com- 
pleted. He states that the prospects are 
very bright for the future of the company. 
Stockholders are located all over the state. 


ADMITTED TO TDAHO 


The Hartford Live Stock, subsidiary of 
the Hartford Fire, has been admitted to 
Idaho. 


TAKES OPTIMISTIC VIEW 


John W. Newman, former Kentucky 
commissioner of agriculture, and _presi- 
dent of the Kentucky Livestock, takes an 
optimistic view of the reported outbreak 
of the foot and mouth disease in Mis- 
souri, Kansas and Nebraska. He hopes 
that investigation will disclose that the 
disease epidemic is stomatitis, which is 
similar in its symptoms to the foot and 
mouth disease, difficult to diagnose ang 
common in the fall and winter, though 
not serious. In any event Mr. Newman 
believes that the prompt action and the 
experience of the Federal authorities in 
handling the previous epidemic will en- 
able them to check it at once. 


LIVE STOCK MEETING 


The National Live Stock Insurance As- 
sociation will meet Dec. 6-7 at the Great 
Northern Hotel in Chicago. 


<>-}-ae- 
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Standard Takes Reinsurance 


The Standard Accident of Detroit has 
made arrangements for the reinsurance 
of compensation, liability, personal ac- 
cident and health lines of the Casualty 
Company of America in Connecticut, 
Kentucky, southeastern Minnesota and 
the District of Columbia. 

—_—_ Oo 


COMPENSATION 


¥. Robertson Jones, secretary of the 
Workmen’s Compensation Publicity Bu- 
reau, issued a compensation map of the 
United States, showing in different colors 
the states which have monopolistic state- 
managed insurance, those which have no 
state-managed insurance, those in which 
private insurance is in competition with 
state-managed insurance, those which 
have state-managed insurance but permit 
employers on proper representations to 
carry their own risks and then insure 
them in private companies and _ those 
which have no compensation laws. Copies 
of the map can be secured from Mr. 
Jones at 80 Maiden Lane, New York. The 
price is 5 cents per copy or $2 per 100. 

“oo 
TO DEFINE ITS LIABILITIES 


Attorney-General Turner, of Ohio, is 
preparing a suit to be filed this week to 
define the liabilities of the Union Casu- 
alty in Ohio. The company has had, un- 
der the law governing the admission of 
such companies to the state, $50,000 on 
deposit with the state treasurer. In the 
case of the Empire State Surety, after 
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the Ohio liabilities had been met, the 


alty there are obligations under bonds, 
unearned premiums and credits due the 
company where it has defended policy- 
holders in lawsuits. The purpose of the 
Ohio suit is simply to disburse in an 
equitable manner the money held in the 
state treasury. 


—————2ee— 


WILL DO BONDING BUSINESS 





Casualty Company of America to Con- 
fine Itself to This Line in 
Future 





Schick & Beard, of Chicago, general 
agents of the Casualty Company of 
America for bonding lines, received a 
letter from the company, written on 
Tuesday, saying that probably by 
Wednesday the capital of the company 
-would be restored so that it could con- 
tinue to execute bonds in Illinois. A 
few days ago Superintendent Potts of 
Illinois ordered it to cease writing in 
the state while the capital was im- 
paired. 

Vice-President Lloyd of the com- 
pany stated in the letter that it is the 
intention of the company to write only 
bonding business in future. 

———({q@2@26c0e—_—_ 


TO EXTEND TRAVELERS HOME 


Wreckers will begin work within a few 
days on.the dwelling house which now 
stands on the site of one of the proposed 
extensions of the Travelers building in 
Hartford. The old house faces on Pros- 
pect street, and has been occupied for the 
past year by, the Travelers Club, an or- 
ganization of the men employes of the 
company. 

The extension to Prospect street will be 
47 by 132 feet and nine stories high. The 
block front has long been destined to be 
occupied by extensions of the Travelers 
and the Aetna buildings, but this is the 
first extension to break through. It is only 
one of two that the Travelers will make, 
for a portion of the present building will 
be carried up to a height of twenty 
stories, which, with certain architectural 
features at the top, will make the building 
400 feet tall. 

—————@n8ee—___ 
GETS TRAVELERS AT SPOKANE 


Frank McCaskey, a well-known Spokane 
insurance man who recently opened his 
own agency, has been appointed district 
manager of the Travelers, which has been 
represented by the Oppenheimer & Co. 
agency for many years. 

—_—_———» eee 


BEPORT ON NEW ENGLAND 


Report of the examination of the New 
England Equitable by the Massachusetts 
and Missouri departments shows that on 
June 30 its capital was impaired $538,308. 
On Sept. 30 it still had on its books fidel- 
ity and surety net premiums amounting 
to $645,417, which the Aetna Accident & 
Liability declined when it reinsured the 
other business on March 1 he income 
for the first six months in the year was 
about $43,000 interest, less $128,205 excess 
of reinsurance and cancellation over pre- 
mium income. In the same period it paid 
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out $884,912 net in losses besides $100,582 
cost of investigation and adjustment of 
claims. The liabilities on June 30 in- 
cluded $900,657 reserve for claims. 





CASUALTY NOTES 


The Lawrence B. Burck Company of Los 
Angeles resigns the general agency for 
the American Indemnity of Texas in 
southern California. 


The Ohio State Industrial Commission 
announces a hearing on the new safety 
code for foundrymen will be held at its 
offices Dec. 18. 


W. A. Reid, assistant superintendent or 
agencies of the Fidelity & Casualty, vis- 
ited Henry Vincent Upington, Detroit 
manager, this week. 


Harvey H. Shomo, secretary of the 
American Casualty, of Reading, spent part 
of last week visiting the Chicago general 
agency of John D. Cory & Co. 

W. E. Brannon of Lincoln, Neb., special 
agent of the Woodman Accident, was 
killed when his automobile turned turtle 
near Kearney, Neb., last week. 


W. EK. Armstrong, of Helena, manager 
of the National Surety and general agent 
of the London Guarantee in Montana, has 
resigned and retires from insurance work. 


Edward V. Turner, formerly in the 
casualty department of George Herrmann 
& Co., of Chicago, goes with’ the casualty 
department of Childs, Young & Wood, of 
Chicago. 


Pred <A. Price, vice-president of the 
Fidelity & Deposit in New York, is in Chi- 
cago this week, looking after his busi- 
ness in the general agency of Conkling, 
Price & Webb. 

H. B. Hawley, president of the Great 
Western Accident, has been elected a di- 
rector of the Des Moines National Bank 
of Des Moines, succeeding George ; 
Reynolds of Chicago, president of the sec- 
ond largest bank in the United States. 


The Hetchler-Raab Company has taken 
the agency of the Aetna companies at 
Flint, Mich. Miss M. L. Spaulding and 
A. P. Luce, both experienced casualty so- 
licitors, will have charge of the Aetna 
lines in the agency. 

Superintendent Potts of Illinois has re- 
voked the license of the American Fidel- 
ity of Vermont, on the ground that its 
financial condition was below that of the 
requirement of the Illinois law. t ha 
previously reinsured all its Illinois busi- 
ness. 


Dan McReynolds demands workmen’s 
compensation from Burdette Lyon of Dan- 
ville, Ill., for the breaking of his wooden 
leg in the course of his employment by 
Lyon. He claims the leg cost him $110 
and that he could not work until he got 
a new one. 

A $5,000,000 administrator’s bond has 
been written by the National Surety on 
Louis F. Leland and Joseph McCloskey, 
as temporary administrators, with the 
United States Trust Company of New 
York, for the estate of the late Francis 
L. Leland. Other companies participat- 
ing are the American Surety, Fidelity & 
Deposit, United States Fidelity & Guar- 
anty, Royal Indemnity, Hartford Acci- 
dent and Globe Indemnity. 

SD toa 


Legal Wife—Judge Stevens in circuit 
court at Madison, Wis., has affirmed the 
decision of the Wisconsin industrial com- 
mission denying compensation to Mae 
Hall for the death of Philip C. Hall, whose 
wife she claimed to be. She had Been 
divorced in Illinois and had married Hall 
within the year, during which the Illinois 
and Wisconsin laws declare divorcees 
shall not remarry. 








Delay in Issuing Policies 
Often Due to Agents 




















Agents have only themselves to 
blame for much of the trouble they 
have in getting policies issued. Take 
disability insurance as an example. 
Often the agent gives only brief in- 
definite answers to the various ques- 
tions as to the applicant’s past history 
of accidents and illnesses. The com- 
pany cannot issue a policy on such in- 
complete information. It writes back 
and asks for additional facts. The 
agent is annoyed and often the appli- 
cant is also. On this point Dr. S. M. 
Lindenbaum, claim examiner of the 
Commercial Casualty, gives this advice: 

“Before having an application signed, 
satisfy yourself that you have been 
specific in answering all questions, es- 
pecially as regards the weight, height, 
past medical history, including nature 
and duration of any disability and ac- 
companied by names and addresses of 
the attending physicians. Keep in mind 
the question of earnings as regards 
over-insurance, previous claims against 
other companies, or rejection of appli- 





cant by them.’ 


PEACE DOVE FLUTTERS 
OVER SOUTH CAROLINA 


(CONTINUED FROM PAGE 1) 


code has already been adopted by for- 
ore cities and towns in South Caro- 
ina. 


No Profit in Past 


A. W. McAlister, representing the 
several Greensboro fire insurance com- 
panies, pointed out that the fire com- 
panies had operated in South Carolina 
at a distinct loss. As a result, he said, 
capital is shunning the fire insurance 
business in the south. In his plan for 
the relief of conditions Mr. McAlister 
stated that the insurance companies 
must cooperate in a campaign to edu- 
cate the people in the matter of fire 
prevention. He also advocated a change 
in the compensation for agents. 

Practically every representative ap- 
pearing before the commission advo- 
cated the repeal of the valued policy 
law. The companies seemed to be prac- 
tically unanimously opposed to the plac- 
ing of the rate making power in the 
hands of one individual. 


Object to Local Taxes 


F. C. Buswell of the Home advo- 
cated the repeal of practically all exist- 
ing insurance laws in South Carolina. 
He scored the system of municipal 
taxes now imposed on fire insurance 
companies in South Carolina. He ad- 
vocated the enactment of a building 
code. Taking the present conditions 
into consideration, he said, there was 
“something radically wrong” in South 
Carolina and that such laws as will 
give relief should be enacted. 

It was claimed by the agents that 
none of the companies can make a fair 
profit on South Carolina business un- 
der the present laws and that a pro- 
gressive program of legislation must 
be enacted if all of the companies are 
to return. 


Viehman Proposes Plan 


President Viehman of the New 
Brunswick Fire advocated the passage 
of an antidiscrimination law, which 
should be made permanent by the cre- 
ation of a commission. This commis- 
sion, he said, should consist of two in- 
surance men, two citizens, appointed by 
the governor and the insurance com- 
missioner. All controversies as to rates 
should be submitted to this commis- 
sion for adjustment. He was satisfied 
that such a law would give satisfaction 
in South Carolina. He was of the 
opinion that the regulation of agents’ 
commissions was not a matter for State 
legislation. Overinsurance, he _ said, 
could be cured by the passage of a 
proper fire marshal law. 


Those Who Were There 


Among those attending the hearing 
were: George A. Viehmann, president of 
the New Jersey Fire Insurance Company 
and the New Brunswick Fire Insurance 
Company; H. R. Deal, Guaranty Invest- 
ment Company; James A. Cathcart, Co- 
lumbia Agency; Charles J. Bruce, South 
Carolina Insurance Company; W. H. Pat- 
terson, First National Fire; H. M. Gra- 
ham, president of the New South Fire, 
Bamberg; Gordon Williams, special agent 
Rhode Island; Oscar E. Johnson, presi- 
dent Southern Home; Walker Duvall, 
president, and T. W. Dixon, secretary, of 
the Home Mutual Hardware; R. F. Gil- 
kerson, secretary of the American Re- 
ciprocal Insurance Association; Means Da- 
vis, South Carolina Insurance Company; 

Snow, Southern Fire & Trust Com- 
pany; A. W. McAlister, representing the 
several fire insurance companies of 
Greensboro; David Huguenin, Equitable 
Fire of Charleston; S. Y. Tupper, Queen; 
F. C. Buswell, Home; James S. Middle- 
ton, Aetna; J. E. McDavid, Interstate 
Realty Insurance Company of Columbia; 
Edward Cay, Liverpool & London & Globe, 
Columbia; Ben J. Smith, Franklin Fire; 
E. A. Gilfillin, Prudential Fire of Green- 
ville; Joseph A. Palmer, German Mutual 
Fire of Savannah; Harrison Keyser, Lum- 
berman’s Exchange, Kansas City; Ashley 
C. Tobias, Jr., of Columbia; T. B. Stack- 
house of Columbia; Langdon C. Quinn 
and George W. Flynn, New Jersey Fire 
and New Brunswick Fire; N. H. Clarkson, 
independent adjuster; Samuel L. Miller, 
Columbia, and J. H. Doyle of New York, 
representing the National Board. 
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“Tf I am not for myself, who is for me? 





But if I am only for myself, what am I?” 














IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 








PATHFINDER to 


Western Insurance Stability 








@Eaming over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 


q Liberal Dividends. 


Policies that have a 
Selling Force. 


Agency Contradts 
that are Modern and 
Just. 


@jHas dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


Writes both Annual 


and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 
Insurance Company 


DES MOINES 
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Yourgreatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 









































Phividiis Like 


Assurance Society 


Main Office, 10 S. La Salle St. 
Chicago, Ill. 





{The Insurance Company for the people. 


{ Writes industrial policies on weekly pay- 
ments to $500.00. 


§ Ordinary Life Insurance to $10,000.00. 


{ The only Company that provides Doctor 
and Medicine free of charge to its Policy- 
holders in time of sickness. 











MOTOR 


Insurance News 











S. K. CRAWFORD IN CHICAGO 





Resigns From Home and Becomes Au- 
tomobile Manager of Prussian 
National and Zurich 





S. K. Crawford, automobile manager 
of the Home and Fidelity & Deposit 
at the home office of the Home, has 
been appointed automobile manager of 
the Prussian National and Zurich, with 
headquarters in Chicago. 

Mr. Crawford graduated from Yale 
Law School and secured a valuable ex- 
perience with his father, who was gen- 
eral counsel of the Wabash Railway 
and United Railways of St. Louis. 

He then joined C. W. Disbrow, gen- 
eral agent of the United States Fidel- 
ity & Guaranty in Missouri and sur- 
rounding states and later was asso- 
ciated with Mr. Disbrow in the organi- 
zation and management of the Ameri- 
can Automobile Insurance Company of 
St. Louis. 

R. R. Tennant, superintendent of the 
automobile department of the Prussian 
National, will continue in this position, 
and with these two exceptional automo- 
bile men the Letton companies should 


build up a very profitable and extensive 
business. 


MARTINDALE IS PROMOTED 


_C. M. Martindale, who has been asso- 
ciate manager of the automobile de- 
partment of the Home, succeeds S. K. 
Crawford as manager. 





Ratings on New Models 


Insurance ratings on newly an- 
nounced motor cars follow. 
Type of List Ins. Col. 


Model Body Price H. P. Clas: 
Pilot Motor Car Co., Richmond, Ind. a 


Six-45 5-P. Tour. $1,150 23 A 
Princess Motor Car Corp., Detroit. 


-P. Tour. 23 A 
Monroe Motor Co., Pontiac, Mich. 
M-4 5-P. Tour. $985 Hi: ok 





NEW COMPANY DOING WELL 


The National Mutual of Celina, Ohio, 
was organized by Secretary E. J. Brook- 
hart, who is its general manager. He is 
in the local agency business and the com- 
pany confines its operations to automo- 
biles. It is licensed in Ohio and Indiana. 
It recently entered the latter state. It 
has refused to accept business from any 
state where it is not legally admitted. It 
now has about 7,000 policyholders. It 
dodges large cities where there is a bad 
theft record. 





























AS WRITTEN BY THE 


Insurance Co. 
POLICIES TO MEET 
.. EVERY NEED .... 


Life Men. 


REAL PROTECTION AT COST 


American Health and Accident 


An Attractive Side Line for 


ADDRESS THE COMPANY, TOPEKA, KAN. 


ONE OF THE REASONS 


It is a greater crime in Green county, 
Illinois, to steal six hens than to steal 
a Ford. Juries in the Carrolton circuit 
court have so decided. One culprit was 
tried for stealing the six hens from a 
armer near Roodhouse. The other was 
tried for taking a farmer’s Ford. The 
hen thief was given a sentence of 90 
days. The Ford thief was left off with 
60 days in jail—Motor Age. 


— 





NEW ADJUSTING FIRM 


H. C. Parsons, who was formerly con- 
nected with the Western Adjustment for 
eleven years in Chicago, and J. J. Pow- 
ers, who was formerly automobile man- 
ager for the Queen, have formed an ad- 
justing firm in Chicago under the name 
of Parsons & Powers, with offices at 1409 
Insurance Exchange. Before going with 
the Queen Mr. Powers had had fourteen 




















Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its field men and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 
WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men. 
































years of experience in the insurance busi- 
ness. The firm’s phone number is Harri- 
son 7272. 





BIGGER PREMIUMS IN 1917 


The Packard Motor Car Company will 
increase the price on its model 225, the 
smaller twin six, $185, and on longer 
wheelbase model, $235, the new prices be- 
ing $3,050 and $3,500 on all open cars. 
The new prices will apply to all orders 
for delivery after Feb. 1, 1917, and to be 
delivered before that date after 4,500 cars 
of new models are sold. 

The new increased prices of Kissel hun- 
dred point six models, effective Dec. 1, 
follow: 5-passenger touring car, not 
built for all-year top, $1,195; 3-passenger 
roadster, not built for all-year top, $1,195; 
5-passenger Gibraltar touring car, built 
for all-year top, $1,285; 4-passenger Gib- 





Automobile, Inland and Ocean 


Companies in fourteen states. 
A Fully Equipped General 


<SERVICE”_That's the Slogan ef 


Neare, Gibbs & Lent 


Union Trast Building, CINCINNATI, OHIO 


Marine, Tourist and Trans- 


portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 
We Can Supply Your Needs—Write Us 





The “Big Iowa Company”’ 


Low “Iowa Rates’’ 
Write for Agency 


Service ‘‘Best in Iowa 


Iowa Mutual Liability Company 


CEDAR RAPIDS, IOWA 

Automobile Liability and Property Damage 
Workmen’s Compensation Liability 

and Public Liability Insurance 


The Premier ‘Iowa Company” 
C. J. Duncan, Vice-Pres. and Gen. Mgr. 





able town car top, $1,950; 5-passenger all- 
year sedan, including summer top, $1,635,- 
4-passenger all-year coupe, including sum- 
mer top, $1,635. Five wire wheels will be 
included in the equipment for $100 extra. 


NEW MUTUAL READY 


The Automobile Mutual Insurance Com- 
pany of North Dakota, Bismarck, N. D., 
chartered Oct. 1, plans to begin an active 
state-wide campaign after Jan. 1. The 
company is now organizing its state 
agency force. This year more than 60,- 
000 cars were registered with the secre- 
tary of state. The number probably will 
be increased to 75,000 in 1917. The di- 
rectors are: Thomas Hall, secretary of 
state; Alexander MacDonald, stockman 
and rancher of Glencoe; Dr. Martin W. 
Roan, Bismarck; E. McCurdy, state’s 
attorney for Burleigh county; Charles 
Staley, land man; . Olsen, reporter 
for the North Dakota railroad commission, 
and Eugene M. Walla, bookkeeper in the 
automobile department of the secretary of 
state’s office. 





FIVE YEARS FOR THIEF 


Harry Dunn, Milwaukee, charged with 
the theft of at least thirty-six automo- 
biles, principally Fords, during the last 
six or eight months, pleaded guilty to the 
charge of grand larceny and was sen- 
tenced to serve five years in the Wiscon- 
sin state prison. Floyd Albertus, Okau- 
chee, Wis., arrested with Dunn and 
charged with receiving stolen property, 
turned state’s evidence and said he paid 
Dunn about $200 for each car. All of the 
cars were recovered and all but ten have 
been identified by the owners. 





MOTOR NOTES 


The St. Paul Fire & Marine, having com- 
plied with the casualty law of Illinois, 
was licensed last week to write automo- 
bile liability insurance. 


Beginning Jan. 1, the price of the Cole 
eight touring car and roadster will be 
advanced $100, giving both models a sell- 
ing price of $1,695. 

The Bay State Automobile Association 
will present a bill to the coming Massa- 
chusetts legislature, making the stealing 
of motor cars a felony. 
There have been 1,051 cars stolen in Los 
Angeles during the first three quarters 
of 1916 as compared to 1,835 for the cor- 
responding period of 1915. During Octo- 
ber 108 cars were stolen. 
W. G. Cannon, former city superinten- 
dent of the London & Lanchashire In- 
demnity at San Francisco, has joined W. 
B. Swett & Co., of that city, managers of 


the automobile department of the Inter- 
national Indemnity of Los Angeles. 


A jury in the superior court at Indian- 
apolis decided against the Southwestern 
Surety for $993 insurance on an automo- 
bile. The owner alleged that the com- 
pany’s agent, George M. Cobb, has agreed 
to transfer insurance from an old machine 
to a new one and when the latter was 
— it was found this had not been 
one. 








Which Depreciate 
More Rapidly? 








I have noted in your issue of Sept. 
28 the comment of “An Underwriter,” 
relative to the adoption of an automo- 
bile policy containing a monthly depre- 
ciation clause. 

While agreeing with the writer in 
most that he says, I cannot help but 
take exception to his statement that 
one of the great inconsistencies of au- 
tomobile underwriting is the fact that 
higher priced cars are insured for a 
greater percent of their value (presum- 
ably list price is meant), the second 
and third year than is allowed on the 
cheaper makes of cars. 


Average Case Should Rule 


Let us take an average $5,000 car for 
example. And after all should not 
rules be made for the average? Prob- 
ably this car is cared for and operated 
by a regular chauffeur. This should 
assure proper oiling and adjustments. 
The life of the car must therefore be 
prolonged, although these operations 
frequently receive too little attention 
from owner-driven machines. Further, 
the comparatively heavy construction 
of the car reduces vibration to a mini- 
mum. My slight knowledge of me- 
chanics indicates that this reduced vi- 
bration means increased life of the ma- 
chine. And also are not most of the 
$5,000 cars operated principally in the 
cities on paved streets, with a resulting 








minimum amount of racking and con- 








we INVESTIGATE 


of all kindsWHY NOT LET 


Woolworth Bldg. 
NEW YORK 


EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 
IN REGARD TO THE MORAL HAZARD 


THE JORDAN REPORTING CO. 


Division Offices 
Great Northern Bldg. 
CHICAGO 


INSURANCE RISKS 


US INVESTIGATE YOURS 


Railway Exch: e 
ST. LOUIS ~ 











A tried company with a fine record. 








raltar touring car, built for all-year ton, 
$1,285; 5-passenger Victoria with detach- 








lowa State Mutual Automobile Insurance Ass’n 
GRUNDY CENTER, IOWA 


Address, R. S. TAFT, Secretary 


More agents wanted throughout Iowa. 
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sequent strain upon the various parts 
of the car? 


Depreciation Figured Mathematically 


Supposing, under the above condi- 
tions, the possible mileage of the ma- 
chine is only 100,000 miles, and the 
average car in question is run 7,000 
miles per season. The car decreases in 
future mileage 7 percent per year. 
Double this amount to include loss of 
“style” and we have, roughly speaking, 
a depreciation of 15 percent per annum. 

At that rate the average $5,000 car 
should have a value of about $3,500 at 
the end of the second year. And yet 
on the statement that high priced cars 
depreciate more rapidly than low priced 
ones, it is recommended that the $5,000 
car be insured for only $2,244, or ap- 
proximately 45 percent of its original 
value. 

Consider Value to Owner 


Surely the value of the car to the 
owner must have some bearing. It is 
not the car that is insured, but the own- 
er’s interest. He could not replace it 
with as good a mechanical engine, and 
as much car satisfaction for near $2,244. 
Hence his interest must be more than 
this figure. Providing he has no inten- 
tion of selling, what difference does it 
make if a second-hand dealer would 
give only $2,244. Unless I want to sell, 
a ton of coal in my basement has a 
greater value to me than my neighbor 
is willing to pay me if he also has to 
hire a man_to carry it from my cellar 
to his. 

Conditions Vary Estimates 


I dare say that the writer of the 
aforesaid article did not have in mind 
the really high-priced cars of the cities 
when he took the rate of depreciation 
of a Ford in Nebraska as the criterion 
for basing a new schedule of deprecia- 
tions for all cars. But my case is not 
impossible, and I believe will prove to 
be conservative. Does it not deserve 
consideration? 


INQUIRER. 








Auto Insurance 
on All Year Business 




















Automobile insurance which used to 
be considered seasonable has become 
an all-year-around proposition. A Chi- 
cago man who does a large amount of 
it says that business is almost as good 
in the fall now as it is in the spring. 
He accounts for this on_ several 
grounds, one being that while the auto- 
mobile factories used to sell cars chiefly 
in the spring, and then expected to run 
their factories to make up stock for the 
next spring’s trade, are now putting 
additional pressure on their sales de- 
partment in the latter part of the year, 
with the result that the selling goes on 
almost steadily. Another reason is that 
many of the factories do not get out 
yearly models and those which do 
usually bring them out about August of 


G. F. Ferrier Adjusting Bureau 


Successor to J. A. Hawkins Company 
Established 1905 


Adjusters of Automobile Losses 


Survey estimates are the result of our experience 
not those of interested repairmen. 


Bell Phone Hiland 2121 316 So. Pacific Ave. 
PITTSBURGH, PA. 























HOME OFFICE, PIERCE, BUILDING 


St.LOuIs 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 





























the year previous. The activity of the 
business this year is accounted for in 
part by announcements by several .im- 
portant factories that prices on their 
cars will go up on Dec. 1. 


POINTERS a 


FOR LOCAL AGENTS. 














TAKE SUBROGATION WHEN 
PAYING COLLISION CLAIMS 


Question—What is the distinction 
between collision and property damage 
automobile insurance— 

We will imagine that the car covered 
by the policy is standing on a public 
street in a position that is not in vio- 
lation of local ordinances, and another 
automobile is driven into it, causing a 
damage of $35 to the car insured. Un- 
der the above policy is the company 
obligated to pay a collision claim or 
is the party who drove into the car in- 
sured, causing the damage, liable under 
property damage laws? In any other 
case where the car insured is damaged 
by reason of another car striking it 
when the driver of the uninsured car is 
at fault, would the company become lia- 
ble under the above collision clause? 
If in these cases the company is held 
responsible for the amount of damage 
done to the car it has insured may the 
company take recourse on the other 
party who caused the damage? 

Answer—Collision insurance protects 
the insured against loss or damage to 
his car as a result of it running into 
something, something running into it, 
or the car and some other moving ob- 
ject running into each other. 

Property damage insurance covers the 
legal liability of the owner for damage 
done to property of others by his auto- 
mobile. In other words, the company 
is obligated to pay for any damage to 
property (not persons) done by the car 
for which the insured may be legally lia- 
ble, but not in excess, of course, of 





Wabash 3701 Harrison 795 


JOHN E. HOGAN 


Adjuster of Automobile Losses 


Room 1715 Insurance Exchange 
CHICAGO 











National Automobile Insurance 


Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Ageacy pag non’ now — received. 
Rees Wilkinson, S and General Manager 
ilkinson “Bide. Liste, ae 














Years of specializing on automobile 
losses and nothing but automobile 
losses, and an office independent of 
all companies and agencies are the 
guarantees back of the service I offer, 


Thomas T. North 


’ ‘Nothing But Automobile Losses’’ 
1565 Insurance Exchange, Chicago 
Phone Harrison 933-4 














the amount of the insurance granted, 
usually $1,000. 

In the hypothetical case cited, the 
person driving the car into the other 
is liable, but that does not relieve the 
insurance company from payment of the 
loss under the collision clause. It is 
up to the company to collect for dam- 
ages from the driver of the other car, 
and this can only be done by taking a 
subrogation receipt from the insured at 
the time of payment of loss. Many 
companies provide for such subrogation 
in the receipt used on automobile proofs 
of loss. This is a regular receipt form, 
with provisions as follows: 

“In consideration of such payment 
the undersigned hereby assigns and 
transfers to the said company each and 
all claims and demands against any 
other party, person, persons, property 
or corporation, arising from or con- 
nected with such loss and damage (and 
the said company is hereby subrogated 
in the place of and to the claims and 
demands of the undersigned, against 
said party, person, persons, property or 
corporation, in the premises), to the ex- 
tent of the amount above named, and 
the said company is hereby authorized 
and empowered to sue, compromise, or 
settle in ...... name or otherwise to 
— of the money paid as afore- 
said. 

“The undersigned covenants that .... 


ha.... not released or discharged any 
such claim or demand against such 
other party, and that ...... will fur- 


nish to said company any and all pa- 
pers and information in ...... pos- 
session, necessary for the proper pros- 
ecution of such claim.” 

——————_ 30a 


Pop-Corn 


That agent makes me think of a 
kernel of corn on a hot stove. It rolls 
over and then back, swells up, turns 
red, pops with a loud noise, gradually 
grows black, and chars to a finish—all 
in a very brief time. Now watch the 
agent; he turns this way and that with 
no plan or purpose, swells up with con- 
ceit over a very little business, changes 
color when somebody runs the gaff 
into him, explodes with a tremendous 
pop because he lands a five, wilts under 
the endurance test, and retires from 
the business—a cinder-—Exchange. 

—————(@22e—__ 


Remember Names and Faces 


Remember names and faces. If you 
have not a natural gift for this, ac- 
quire it. Get a little book and set 
down every day the names of those 
you have met, with their characteris- 
tics. Practice this until you become 
expert. No man likes to be ae 


or to have you ask his name. 











DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Sserwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., v= IND. 
Cc. H. TAYLOR 
1865 —o Peery > 


bash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire insurance Companies 
30 Years in Insurance Work, 














ILLINOIS 
w. H.- - RE RICE 
ADJUSTER OF FIRE, TORNADO 
AND AUTOMOBILE LOSSES. 
ge EE 


INDIANA 
ELDRIDGE H. SPERRY 
201 Pratl Nat’l Bank Bidg., Champaign, Tien 
Western ——- or Long Dist. Phone (Off. 147, Res. 
58) facilitates prompt service. * 


TDA ILLINOIS, KENTUCKY, TENNESSEE 


Ie HH. OCGell & Sor 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, ‘Automobile and Inland 


Marine Losses 
IOWA 
MoO 


S$. Ge ORE 
204-205 Cecentias Bldg., Des Moines 
‘hone Walnut 1 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS | 














R. B. WARREN, py ae Wichita 


MICHIGAN 
FPREDKEK. M. CHAMPLIN 
629 fewey o B Trust : Baitang 
“)TUSTER OF FIRE LOSSES 
MINNESOTA 


CHARLES E.BRADEN 
419 “aoe _— Bldg. 


ADJUSTER OF FIRE "AND CASUALTY LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HAN Ss 
730 Security Bank Building, Minneapolis) 
Phone Nicolette 1596 
FIRE, AUTOMOBILE, TORNADO 


OHIO 
Merhens: Massingham 
Mair St., Ashtabula, Ohio 


ADJ USTER OF FIRE LOSSES. eq ~ <y Lake, 


Geauga and Trumbull Counties. Also 
made at very reasonable rates. 
UHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, io 
FIRE AND AUTOMOBILE LOSSES 


SO. DAKOTA, MINN., IA., N. D., NEB. 
THEO. F. GREFE 
112.N. a a bee, Ninny ie 8. D. 
GEN DJUSTE 


Sioux Falls is a leur of an {> Field 
WESTERN he ae 
Shirie war 
AUTOMOBILE fossts AS A SPECI 
305-6-7-8 Victor Bidg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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WANTED — General Agents Columbus, Toledo, Dayton, Springfield, 
Ohio; renewals on old business. Also State Agent for Virginia and Man- 
ager for District of Columbia. Best policies on the market; one copy- 
righted. Lowest average net non-participating rates. Loading from | to 
5 per cent. Attractive proposition. Company strong and conséfvative; 
directorate composed of bankers and business men of high type and well 
known financial responsibility. Ratio of assets $128.50 for each $100 of 
liability. “Sound as the Bank of England.” 
Address, with references, 
OLD LINE LIFE INSURANCE CO., Box 319, CINCINNATI, OHIO 








Have an Opportunity 
with 








| nternation al LE if e Reserve Loan Life Insurance Compan 


The Big Life Company of TODAY Indianapolis, Indiana : 
with Methods of TOMORROW If You Write Us at Once 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 











C e Insurance in Force 
onservative $21,000,000.00 


International Life of St. Louis, Mo. Assets 
MASSEY WILSON, President 5 Secure = =! at $1,800,000.00 


; L ib 2 l Licensed in Mo., Ill., Neb., Kase., Okla., Colo., 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies wera -_ Wyo., Ment., Idaho, Utah, New Mex.. S. Dak. 





The Midland Mutual Life Insurance Company Central States Life 


Insurance Company, St. Louis, Me. 
COLUMBUS, OHIO 


JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 
An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


$ 1,747,779.70 
17,661,497.00 
342,175.46 


New Continuous Monthly Income Policies The Gem City Life Insurance Company 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible.parties. DAYTON, OHIO 
Dr. W. O. THOMPSON G. W. STEINMAN ‘ as, ; a 
President Secretary General Agency Openings In First Class Territory In Ohio Only 
Life Department—Low Level Premiums, Non-Participating 


























CRESCENT LIFE Accident Department—Unexcelled Policies and Rates 


INDI AN APOLIS J. O. LAUGMAN, President’ B. O. BERGE, Secretary 


JOHN C. HUMES, President LESLIE D. CLANCY, Secretary , 
M'LEGAL RESERVE, COMPANY Lutheran International 
A representative of this Company has the best introduction Snsuran ce Company 
to the best people in any community. 
DISTRICT AGENTS WANTED IN INDIANA Capital $100,000.00 Surplus $121,477.33 
Ottawa Banking & Trust Building 


Southland Life Insurance Co. OTTAWA, ILLINOIS 






































DALLAS, TEXAS 


The PERFECT PROTECTION POLICY of the RELIANCE LIFE 
The Pr egressive Company of the South ives you something absolutely new and different to talk to your prospects. ¢ 


ives you a chance to earn more money than you are now making. 
HARRY L. SEAY, President Our Life Insurance Contracts contain the most up-to-date clauses known 
L. LINZMEYER, Vice-President and Actuary to the Insurance World. The Accident and Health gives full protection 


‘ 4 for at least a third less cost than regular casualty companies. Our agency 
A. S. DOERR, Vice-President contracts are as liberalas<can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


First Stacy Rural Old Line Company ||“#@= =] == ee Se ee 


DOING BUSINESS IN. OPEN COUNTRY NATIONAL LIFE ee 


ee ee ee ee ASSOCIATION, Des Moines, Ia. ||| FEDERAL UNION LIFE 
Participating Insurance at Non -Participating Rates, . Insurance Company 
Double Indemnity and Total Disability Clause Agency Openings _— Cteeinnatly hie, 
in has just issued a very interesting booklet 
The Agricultural Life Insurance Co. Several Counties of “Suggestions for Increasing 
BAY CITY of America MICHIGAN Northern Illinois Your Income’’ 


and would be pleased to send a copy to every 
EE eS Fees ce Pres and Mgr. Agencies] || PROTECTION INSURANCE Life, Fire and Accident Agent in 
F, A. BENSON, Secretary and Superintendent of Agents at LOW COST Ohio, Illinois and Kentucky 
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ADVICE IS GIVEN TO 
YOUNG LIFE AGENTS 


Some Practical Hints Given as to 
How to Increase One’s 
Efficiency 


HOW TO FIND WEAKNESS 


Inventory of Personal Habits Will 
Bring to Light Some Vital 
Defects 


BY FORBES LINDSAY 


Superintendent of School of Salesmen, 
Pacific Mutual Life 

There are two distinct divisions of 
efficiency — vocational and _ personal. 
These are so closely related and inter- 
dependent that a high degree of either 
is impossible of permanent maintenance 
without a corresponding degree of the 
other. You cannot be continuously ef- 
ficient in business life and habitually in- 
efficient in private life. Such a condi- 
tion may obtain for a while, but ulti- 
mately one state will bring the other 
into conformity with it. 

It frequently happens that a man, at 
the beginning of his career, experiences 
lack of success, for which he cannot 
satisfactorily account. He has worked 
hard and regularly for many months. 
He presents his proposition clearly and 
his arguments are sound. He is at a 
loss to explain the meager results of 
his efforts. 


Goes to the Veteran for Advice 


If, in this dilemma, the beginner ap- 
plies to a veteran agent for advice, he 
is apt to be told to “put more force, 
more magnetism,” into his canvass. He 
endeavors to act upon this suggestion 
and discovers that he has no more 
force nor magnetism at his command. 
Furthermore, he has no idea how the 
deficiency may be supplied. It is pre- 
cisely at this point that the progress 
of many a promising agent is checked 
and his service as a life insurance sales- 
man terminated in discouragement. 

Now, I am going to speak to the 
young man who finds himself at this 
time in the situation which I have de- 
scribed. I must avoid elaboration and 
confine myself to hints, but I trust that 

(CONTINUED ON PAGE 7) 
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AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Not 
Policy- | Admitted 
DATE holders’ | Assets 


Surplus 





AMICABLE LIFE BUILDING 
22 Stones High—Owned Without Debt by 
AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U. S.A 
ARTEMAS R. ROSERTS, Founder, Preudeat & AGuary 








April 2, 1910 


$ 460,887- |$ 474,657 
Dec, $1, 1910 546,390 8 


469 9,388 
ues | Bee 
*Su'eee | ezaszI4 


1,580,547 | 2,449,773 


Cash Dividends Declared to Stockholders During Last Two 
Years, $147,600.00 
Cash Dividend Declared to Stockholders January 6, 1816, 
$65,600.00 


Per Cont Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


t in sixt “states. Will 
General agents wanted in most 
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FIVE YEARS OLD 
MAY Ist, 1916 


The books closed on the night 

of April 30th with paid-for 

insurance in force amounting 
$12,266,115.00 


and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS © BANKERS 
LIFE INSURANCE COMPANY 
WICHITA, KANSAS 














ROBERT LYNN COX WITH 
METROPOLITAN LIFE 


Manager of the Association of Life 
Insurance Presidents Tenders 
His Resignation 


HAS HAD NOTABLE CAREER 


Is Elected to Position of Third Vice- 
President of the Big 
Company 


New York, N. Y., Nov. 28—(Special) 
—Coincident with the announcement of 
the resignation of Robt. Lynn Cox, as ° 
general counsel and manager of the As- 
sociation of Life Insurance Presidents, 
with which he has been associated 
since its organization, President Hege- 
man, of the Metropolitan Life, today 
announced that Mr. Cox will become a 
third vice-president of this company. 
The executive committee of the asso- 
ciation is now considering the appoint- 
ment of a successor to Mr. Cox. 

Other Officers Are Promoted 


President Hegeman accompanied his 
announcement of the association of Mr. 
Cox with this company with the an- 
nouncement of the promoting of other 
officers of the company. His formal 
announcement to the field force of the 
company follows: 

“It gives us greater pleasure to an- 
nounce that Robert Lynn Cox, general 
counsel and manager of the Association 
of Life Insurance Presidents, is to join 
the official staff of the company, and 
has been appointed a third vice-presi- 
dent, the appointment to take effect 
when he can be released from his du- 
ties to the Presidents Association. The 

(CONTINUED ON PAGE 7) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 








LIFE INSURANCE SECTION 
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POLICY FOR BORROWER 


—_—_— 


DECREASING TERM INSURANCE 





Missouri State Life Gets Out Attractive 
Contract for Building and Loan 
Associations 





Decreasing term insurance to cover 
the indebtedness of a borrower to a 
building and loan association 1s now 
being written by the Missouri State 
Life of St. Louis. The plan has been 
put in use in conjunction with the State 
Savings & Loan Association of East 
St. Louis, managed by Charles Hiss- 
rich. Policies are issued in amounts 
of $1,000 for periods of either ten or 
twelve years. The ten-year policy de- 
creases 1/120 of its face each month and 
expires in the last month of the tenth 
year as a $10 policy. The twelve-year 
policy decreases in similar fashion, but 
at the rate of $6.945 per month. 


Small Lump Sum Premium 


The premium is payable in a lump 
sum at the time of the issuance of the 
policy being dicounted at the rate 
of 3% percent. Because of the dis- 
count and the decreasing feature, the 
cost is very low, being but $51.59 per 
$1,000 on the ten-year plan and $61.40 
per $1,000 on the twelve-year plan at 
age thirty-five. 

Where the borrower does not have 
the money to pay for the insurance, it 
is advanced by the building and loan 
association and added to the amount in 
monthly instalments. In case of death 
or repayment of the loan, credit 13 
given for the unexpired time. 

Insurance Is Incontestible 


The policies are incontestible and 
payable to the association in event of 
death, and the association is able un- 
der such circumstances to release the 
heirs from all incumbrance upon the 
property on which the loan is made. 
The circular issued by the State Sav- 
ings & Loan Association says that at 
an average age the: cost will be forty 
to sixty cents per month per $1,000. 

The rates for the ten and twelve-year 
term policies follow: 

10 Year Term 12 Year Term 

Decreasing 1/120th Decreasing $6.945 

Each Month Per Month 

Dis- Dis- 
Ageat Total counted Total counted 
Issue Premiums 3%% Premiums 3%% 


. eS $48.06 $43.66 $57.97 $51.51 
: 48.36 43.92 58.41 51.88 
} eee 48.77 44.30 58.82 52.25 
BS ccvcas 49.15 44.63 59.27 52.64 
| eee 49.53 44.97 59.83 53.14 
, oe 49.95 45.36 60.38 53.63 
26 50.43 45.80 60.94 54.09 
BT ioks ves 50.92 46.21 61.63 54.68 
ery 51.47 46.70 62.29 55.26 
BO sccces 2.07 47.25 63.02 55.92 
hee 52.67 47.78 63.86 56.63 
31 53.38 48.40 64.77 57.43 
32 54.16 49.12 65.75 58.28 
33 55.02 47.87 66.87 59.24 
See 55.94 50.71 68.06 60.27 
Peay 56.93 51.59 69.37 61.40 
a 58.07 52.60 70.82 62.66 
rere 59.32 53.71 72.45 64.06 
ae 60.69 4.94 74.25 65.62 
SD Anse 62.19 56.28 76.31 67.39 
63.90 57.80 78.59 69.36 
|) Se 65.83 59.52 81.12 71.52 
| er 67.98 61.40 84.14 74.09 
ETS: 70.46 63.61 87.56 77.00 
OO saicass 73.39 66.17 91.56 80.39 
_, SEAS 76.75 69.15 96.16 84.32 
O8 Seas 80.69 72.61 101.48 88.84 
ES 85.24 76.62 107.53 94.02 
ere 90.50 81.28 114.43 99.94 
OP) asnwere 96.52 86.60 122.25 106.69 
OD. 2 we9a 103.30 92.63 131.03 114.27 


Insuring Bank Depositors 


The Missouri State also protects de- 
positors in savings banks who agree to 
deposit anywhere from 25 cents to 
$2 weekly over a period of 200 weeks. 
In case of the death of the depositor the 
full amount which he planned to put 
in will be paid to his beneficiary, and 
if he lives out the period he will re- 
ceive all that he put in, without in- 
terest. The company states that it be- 
gan writing this form of policy some 





six months ago and is now doing busi- 
ness with, some forty savings banks 
throughout the country, and expects 
to do considerable business with these 
and materially increase its clintele. 
This is the same sort of insurance that 
— announced recently by the Trav- 
elers. 
a os 


TIME FOR SINGLE PAYMENT 





Present Conditions Are Considered 
Ripe for Closing Business 
on This Plan 





The Northwestern Mutual Life tells 
its agents that there never was so 
great a time as now to solicit business 
inasmuch as the country is in such a 
prosperous condition. Large profits 
are being made in some lines and this 
opens a big field for the energetic life 
man. Men that are turning money over 
so fast are looking for good invest- 
ments. The company suggests, there- 
fore, the single payment life policy as 
a good one to present to the man who 
has realized large profits. The com- 
pany gives the following dividends pay- 
able in 1917 on single payment life pol- 
icies issued in 1916: 


Agea Age 

Issue Dividend Issue Dividend 

MU atau whes as oe 30.2 Oe 41, 
Bios 6 pa obing stom 30.69 | Hara 42.57 
RR Se 31.13 ST 43.38 
Re ae ee 31.57 | eee 4.21 
igs TYE 32.03 BOs ch SasSa% 45.07 
BOsihvbsaswe 32.50 ee eee 45.95 
: «. Lerlr eriir eae 33.00 DOr alee» 5x6 46.86 
5 EROS: A 33.51 oe tee 47.79 
| RR S 34.02 | See 48.75 
BPs aenenatooe 34.57 BU sie cate 49.74 
SPE es. 35.13 DOD s ols ca'kiken 50.76 
DENS bieiiate aie 35.70 5 Bae 51.79 
|: ENS age a Se 5: 36.30 SES eae 52.86 
SS 36.91 + ES 53.93 
ne a Rare 37.55 1 AP ae 55.04 
_ NERA es 38.20 SAA 56.16 
FS Tere 38.88 BUT. b6 «sack 57.30 
J] ASRS Pe 39.56 Sa 58.46 
BR Aatstetiietermt.& 40.29 Le ee 59.63 
RRR ae 41.03 Be ise neice ae 60.83 
C0 Suet. oh 62.04 


Group Policies Taken 


The Hotel Astor in New York City 
has taken out a group policy in the 
Travelers for the employes. There are 
1,400 people employed by the hotel. 

The Bullard Tool Company of 
Bridgeport, Conn., has taken out a 
group policy in the Travelers. There 
is $1,500,000 of life insurance involved. 
The policy starts at $500 and increases 
$100 a year during the service of the 
employes. Within a few days after the 
Bullard contract went into effect one of 
the employes met with an accident and 
had his insurance paid. 

——_——_<—»ee 


Northwest Insurance Directory 


Life insurance men will be interested 
in the new Northwest Insurance Di- 
retory published by THE WESTERN 
UNDERWRITER, which has just come 
from the press. This gives a list of all 
the insurance agents in Minnesota and 
the Dakotas by towns and companies. 
It is a complete compendium of insur- 
ance information, giving statistics for 
a number of years and information re- 
garding companies and general agents. 
It is a valuable reference book and 
should be on the desk of every agent in 
these states. 

——————@2,6e—__ 
Presidential Years 


The Northwestern Mutual Life states 
that agents often hear the expression 
that a national election year is a bad 
one for the life insurance business. 
Frequently it has an effect on the men- 
tal attitude of the agent and he believes 
it himself and does not go ahead with 
the same vim and determination as 
during other years. The company has 
gone back over its records during presi- 
dential years and finds that starting 
with 1895 every presidential year has 
shown a nice gain over the preceding 
year except 1896, which showed a loss 
of $3,936,781. The Northwestern Mu- 
tual contends that the bogey. of poor 
business during a_ presidential year 
should -bé effectively disposed _of. 





The Acid Test for Strength, 
Liberality, Service and Low Cost 
places Zefenceh high on thelist 





CAPABLE AGENTS WANTED 
J. C. CAMPBELL, ‘State Agent for Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











A Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contract, low net 
cost, unexcelled equipment, unexcelled Home Office and Agency service, Com- 
any reputation high as the highest, a genuinely fraternal spirit between 
ome Office and Field, and an institutional sense of willing duty to policy- 
holders, beneficiaries, and the public. When salesmanship ability is joined to 
these, the Fieldman’s success is bound to be satisfying and continuing. 
Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











66 Years Old 


NATIONAL LIFE INSURANCE COMPANY 
Montpelier, Vermont 
FRED A. HOWLAND, President 


PART OF |THE 1915 RECORD: 


Largest paid-for new business. Largest payments to policyholders. 
Largest dividend payments. Passed two hundred millions in insurance in force. 
General surplus substantially increased. 
° Dividend scale increased fifth time in eight years. 
A good policyholders’ company is a good company for the agent. 


WRITE TO EDWARD D. FIELD, SUPERINTENDENT OF AGENCIES, MONTPELIER, VT 


Mutual 











The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 


exceptional conditions. 
ALFRED D. FOSTER GLOVER S. HASTINGS 
PRESIDENT 


SUPT. OF AGENCIES 














State Mutual Life Assurance Co. 
of 
Worcester, Massachusetts 
Incorporated 1844 
J under the beneficent law of Massachusetts of uninterrupted 

Seventy Two Years and continued service to our policy holders. P 

Unexcelled Policy Contracts — Satisfied Policyholders 

—Equitable;Treatment plus Service—Satisfied Agents 
Additions are made to our Force when the Right Men are Found 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 

















Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing applications but of collecting the pre- 
miums, are always welcome to our forces and can be advantageously placed. 


Union Mutual Life Insurance Co. 


. PORTLAND, MAINE 
ARTHUR L. BATES “yo 


President 7 W. Madison St., 





Add: 
ALBERT E. AWDE, Supt. of 
Chicago. i. 
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NATURAL GIFT OF SALESMANSHIP 








T a recent Chicago life insurance 
A luncheon, John R. McFee of the 

Penn Mutual, in discussing natu- 
ral gifts of salemanship, narrated some 
incidents that in his mind were illus- 
trations of these endowments without 
the embellishment of academic study or 
training. THE WESTERN UNDERWRITER 
asked that these observations be re- 
duced to writing, which Mr. McFee has 
done for the benefit of the life agents. 
He said: : 

* * * 

There is much discussion and text- 
writing in life insurance these days to 
the effect that so much of salesmanship 
as is an art cannot be taught. I quote 
the following from the official report 
of an address at the St. Louis conven- 
tion of the National Life Underwriters 
Association: 

“The Sheldon School does not teach 
and the Carnegie Institute never can 
teach the art of selling. The Carnegie 
Institute can, and doubtless will, teach 
the science of salesmanship.” 

Thus the surprising doctrine, to my 
mind, is advanced that after one has ac- 
quired the scientific grasp of a subject, 
when one has dissected into component 
parts the content of a sale and gen- 
eralized the actuality of a fact into a 
theorem, one still must, Sraduate, to 
quote the same address, “in the school 
of hard knocks, the great school of ex- 
perience, and the Sheldon School or 
Carnegie Institute, or any other school 
of salesmanship, cannot teach the art 
of selling.” 

* OF 

I listened to the statements in the de- 
livered address at St. Louis with sur- 
prise, and I have read the printed repe- 
tition with greater surprise. It brought 
to me, as a contrast, Aesop’s fable of 
the ass who was taught to strum the 
lyre. It is no part, however, of my 
present purpose to refute the ‘doctrine 
that artists are born, not made. I may 
even concede its truth as to the higher 
arts and admit that art schools merely 
teach technique. I may here and now 
avoid controversy by admitting that an 
art like persuasion through dialogue or 
conversation is primarily a gift. Life 
insurance salesmanship, I always in- 
sist, is an artistic performance, which 
requires in its possessor natural gifts. 
But let us all take consolation in this 
truth, which I cannot repeat too often, 
that we are often naturally good un- 
trained artists and often very bad, even 
when trained, logicians or scientific 
men. The primary need, I believe, is to 
have us realize the intrinsic force and 
the power of development of the ar- 
tistic attainments we Possess. 

* 


I am often aroused to admiration at 
the unusual artistic equipment of sell- 
ers of ordinary commodities. Very re- 
cently a little girl (she gave me her age 
as thirteen) entered the offices of our 
agency. From the over-busy chief down 
through the roster of clerks and 
stenographers, everywhere, she won a 
pleased purchaser. She was naturally 
a charming child, without a particle of 
apparent realization that she possessed 
charm, that greatest ingredient of per- 
sonality. She was evidently the product 
of an humble home, for she was sim- 
ply, if not humbly, clad. Falling out 
of her Tam o’ Shanter hat, over her 
shoulders, was a profusion of chestnut 
curls. She had big, hazel eyes, which 
held you like a magnet. She was 
brought to my room by the son of the 
general agent, who said, laughingly, 


feet totally unprepared for what 
awaited me, rather annoyed, as the 
busy prospect usually is. She came 
unfalteringly, but rather shyly, up al- 
most to my embrace. The very ap- 
proach awoke to fervor the child-love 
in me. Not a moment did she hesi- 
tate, beginning her presentation imme- 
diately, punctuating every word with a 
constant acquiescent nod of her head. 
She was always saying by her sly nod, 
“Yes,” to every statement she made. 


Imagine now my six feet of middle- 
aged manhood, emphasized by my 220 
pounds of avoirdupois. She barely 
reached my shoulder, as she came so 
close to me that I felt like drawing her 
to my heart. She began: “They have 
all subscribed, and you are going to 
subscribe, too,” her head nodding con- 
fident acquiescence. “What is it, my 
dear?” I said. “You read the ‘Saturday 
Evening Post,’ of course?” nodding my 
answer of “yes.” “It’s only a dollar 
and a half a year and you get it every 
week. There’s lots of good reading in 
it and you have to read it, you know” 
—nod, nod, nod. “But, my dear, I buy 
it each week.” “Yes, I know,” nod, 
nod, “but you get it a day earlier when 
you subscribe and you save a dollar 
and ten cents every year.” “But,” I 
said, “I buy it from a crippled boy who 
has been handing it to me as I go 
home, every Thursday, for years.” 


That reply was enough to disconcert 
any ordinary salesman, but it did not 
feaze this gifted child. “But,” she said, 
and her head bobbed up and down more 
determinedly to suggest acquiescence, 
“that boy pays three cents a copy; 


that’s a dollar and four cents a year he |. 


makes, and you can give him the dollar 
and four cents when you next see him. 
That will give him a whole year’s profit. 
Think how pleased he will be and you 
will still be saving money.” By this 
time I was heartily laughing, and the 
young man who had made the intro- 
duction was in a roar as he cried, “No 
use, Mac; you are a goner.” But I held 
to my ramparts and declined to take 
the “Post.” Like a flash she then 
sprang her second offering, of which 
she had made no mention, manifestly 
because it was the least desirable sale, 
yielding about one-third the commis- 
sion: 


*x* * * 
“I take subscriptions, too, for the 
‘Ladies’ Home Journal’”—nod, nod. 


“Your wife reads that and you can be- 
gin with the Christmas number. It 
will have lots of good things for Christ- 
mas.” Here, I saw, was a real need. 
My wife often commissions me to bring 
home the “Ladies’ Home Journal” and 
it costs fifteen cents a copy. I saw a 
purchase of satisfaction. No longer 
would I have to prod my memory; no 
longer would I have to carry home a 
bulky publication. The sale was closed. 
Nothing. remained but the signing up 
and the element of personal service. 
She opened her subscription book, ar- 
ranged like a check book. “Let me fill 


it out,” I said. “You fill out the stub,” 
she replied, “and I will write the re- 
ceipt.” 


I said, laughingly, “You mean the 
counterpoise, as the English call it.” 
She pointed to the stub and said, “I 
mean this.” Not a smile at my attempt 
at cheap wit. I sat down to my desk 
and wrote my name and address. She 
then took my pen and with the facility 
of a banker making out a promissory 





“Here, tackle him.” I arose to my 


note filled in and signed the receipt. 
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The Central Business Men’s Accident Association 
Incorporated uader the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 
MR. LIFE INSURANCE AGENT—You can double your income eelling our low priced, liberal Health 
and Accident Policies. Issued separately or as combination. No time wasted in making collections, 
Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


& 


Some fine openinys in Ohio. . Write teday. 


“But you haven’t received the money,” 
I said. “Yes”—nod, nod—* you are go- 
ing to give me that.” I did, and she 
thanked me, with the remark that I 
would certainly give a lot of pleasure 
to my wife. 
* * 

I now asked her who she was and if 
she went to school. She told me the 
public school she attends and that next 
year she would go to the high school; 
that she solicited subscriptions only 
after school closed at 3 o’clock each 
day, and she usually got six subscrip- 
tions to the “Post” every day. About 
six dollars a day for two hours’ work! 
But the personal service yet remained. 
I live in the suburbs, out of Chicago, 
and I had not written the town. When 
she left I thought of the post office 
regulations that third-class mail would 









not be forwarded; that the magazine 
would probably be addressed to Chi- 
cago, and I might not receive it. The 
distress at possibly losing my dollar 
and a half was on. I rushed through 
the offices, asking for her, but she had 
taken the elevator and gone. In a day 
or two she reappeared and, with the 
habitual nod, said: “I looked in the 
directory to find if I had the address 
right and I found you lived in Evans- 
ton, so I made the address read Ev- 
anston, Ill. Here is a new receipt, 
showing the Evanston address. Is that 
right?” The last concomitant of the 
perfect sale, of her own initiative she 
had accomplished. Truly, “a little child 
shall lead them.” 
* * * 

Another remarkable instance of un- 

usual and apparently natural salesman- 














Christmas Gift? 





Are you puzzling your mind over a Christmas present for some 
insurance friend? For Your Agents? 


Put them on the road to systematic success for 1917 by presenting our 


Systematic Salesmanship Outfit 





other for blank cards and new prospects. 


when you return to your desk, file it. 


guides are for the current month. From the i 


The Big Producers Have Found That System is Neces- 
sary for Efficient Work. Waste of Energy, Waste of Time, 
and Resulting Poor Business Must Follow Unorganized, 
Unsystematized, Misdirected Effort. 

We have solved the problem; every detail studied out; a street and office 
outfit combined, at a low price, that meets every need. 

What It Is 
Leather prospect case, with two pockets for cards—one for the day’s calls and an- 


When you get a new prospect, put the data immediately on the prospect card, and 
The information is immediately in shape to be of 
future use. The card index system absorbs it, classifies it, and makes it valuable. 


For the desk an oak card file, with monthly, daily ond alphabetical guides. The daily 


1 





—birthday of wife or d 


ght hi hk 


tion you have ge of age 





monthly guide. 


ciently and smoothly—and get the business. 
The prospect card is fully designed 
“hard and fast” in its armngenent of data. 
ness, family ages, plan p 
The card was ar d after 
experience in using peur index systems. 











which is particularly fitted to his needs? 
The Western Underwriter Co. 
Cincinnati—C 
Send the Systematic Salesmanship Outfit to 











Each month the yarn are filed by days, and here you have a daily reminder. 
You can plan your work and calls—save your shoeleather and save your patience—work effi- 


covering all necessary information, but not too 

It provides for birthday, age, name, address, busi- 
already carried, appointments, and literature sent. 
Itation with many leading agents and managers who have had 


The Alphabetical Guides classify your reservoir of prospects—the men who need prelim- 
inary work—the cards to be held there until you can fix upon the proper time to see them. If 
you decide they need mail cultivation, the cards provide for keeping track of literature sent. 
Blank indexes are provided for special classifications of your own. 


In Brief: 1 Pocket leather prospect card case (retail price $1.25) ; 200 3x5 cards; 1 set 
each, monthly, daily, alphabetical and blank card index guides; 1 solid oak card index case. 


Here are the questions that the salesmanship outfit 
puts up to every life insurance man: 

How Many Calls do you propose to Make Today? 

Who Are They? Do you know—NOW? Why Are You Calling on Them Today? 


Are you working on any SYSTEM—calling on your prospect at just the time when he 
is most likely to be ready to take insurance—preparing the way with literature? 


Are You Working Up Your Cases in Advance? 


When you call, do you know your prospect’s age, his family and needs for insurance, 
his financial condition? Before you see him, have you a definite proposition lined up 
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BUT Is NOT ALL. The Accident Disability Endorseme 
direct to YOU at the rate of $50 PER wees during 


Can insurance 
n Maine, New Hampshire, 
An opportunity for Life Insurance Salesmen of ability. 


UNITED LIFE AND ACCIDENT INSURANCE CO.,t cis tosius.tmu— 


WORTH KNOWING 


isability, but not to excee 


MORE? And why should any man 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 


Plan, what does your Policy guarantee to do? ANSWER: 
FIRST, in of death paid. 
BHOOND, thet tn case of death from ans ACCIDENT: aie) » DOUBT che the F will be paid. 


in case of total disabilit 
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ship recurs to me. Years ago I had 
encountered, in some public place, a 
vendor of candy. Perhaps eight years 
ago I went into a picture show and at 
the intermission down the aisle marched 
my candy vendor, memory of whom my 
subconscious mind retained. At the 
front of the aisle he turned and in 
resonant but unraised voice he an- 
nounced the unusual bargain with which 
the audience was to be favored. This 
candy was a full half-pound of choco- 
lates. It was to cost but ten cents. 
Now, naturally, most people know that 
ten cents would not buy a half pound of 
good candy. But this talented artist 
had thought of that, so he announced 
that this was an advertisement package 
and was cheap because the advertising 
cost was not added. It was to intro- 
duce, merely, candy, which could only 
be bought elsewhere for fifty cents a 
pound, Besides, there was a souvenir to 
be given to each and every purchaser.* 


I have seen and heard many imitators 
of this man, but he went through the 
audience, gathering dimes from appar- 
ently a majority. His imitators would 
sell but an occasional package. Why? 
The selling proposition involved the 
lowest form of salesmanship—cheap- 
ness. There was in the man’s manner, 
in the rich voice, calmly speaking, pen- 
etrating every interstice of the house, 
an element which carried conviction. 
Often and often I went to that show 
place just to hear that unusual voice, 
and I bought and bought when I didn’t 
desire, and would not eat, the candy. I 
stay away now because the man is no 
longer there. In this case I was sold 
by a fraud, and yet sold. The iittle 
girl sold me absolutely on the .nerit 
and in my case could have sold me an 
article of many times the value of the 
subscription if I had had the price. 
She was a perfect salesman and her 
greatest equipment was that she never 
doubted that I would buy. She always 
assumed that she was going to do it 
and she answered “yes” before I could 
frame acquiescence. 


If we but had confidence supreme, 
manifested in an unfaltering belief in 
our success, we should seldom fail. 
Our failures are due to our faltering 
more than to the force of our opposi- 
tion. We stoop from an artistic to an 
argumentative presentation, and we are 
worsted because we demonstrate be- 
fore we persuade. 

It is not just a suave manner, not 
mere pleasantry of appearance and 
speech, that marks the successful ap- 
proach. It is utilization of the natu- 
rally artistic, even an idiosyncrasy, in 
our personality. We persuade because 
we inject a phase of our personality 
into our prospect. We must, in effect, 
paint a picture, a picture true to its 
topic, but yet shining with an ingredi- 
ent of the painter‘s individuality. Were 
it not for this truth, the camera would 
in its depicting of actuality tell a truer 
story than the portrait. But the master 
painter vests the subject with a trait 
seen by his eyes only, but recognized 
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by all when revealed. Copy a master- 
piece and the expert may not be able 
to show a mathematical departure from 
the original; the colors may be the 
same, the technique similar, but the soul 
of the master is not there. It is not 
mere politeness, therefore, that marks 
charm of personality. . 


The politest man 1 think in the world 
lives in Chicago. I have known him 
for years and I see him after long in- 
tervals, yet he extends his right hand 
always and closes his left hand over my 
hand as he grasps it. For a generation 
or more he has been doing this to Chi- 
cagoans, for he is the head usher who 
receives your coupon at a leading the- 
ater. Not long since I called for my 
wife at the close of a matinee at the 
theater. The performance had some 
twenty minutes to run. He came trot- 
ting to meet me, called an usher, say- 
ing, “See if you can find a seat for Mr. 
McFee.” I knew and he knew that I 
knew that there was no vacant seat. 
The usher speedily so reported. Then 
he asked me if I would visit with him 
and we occupied a settee in the cor- 
ridor. He then told me all about his 
affairs, rather in detail. He is genu- 
ine, as every one who knows him will 
acknowledge, but there is a smack of 
promiscuity in his attitude which pro- 
vokes a smile. We know we are being 
jollied. Now, this man I shouldn’t care 
to employ to sell anything. Kindly 
always, yet his ultra-affability arouses 
suspicion. So we must ever be genuine. 


The lesson of it all is that we should 
strive to discover, and then to believe 
in, the peculiar force of our personality. 
We differ never so much as in the 
divergence of our individual merits. My 
methods may not suit another nor an- 
other man’s force be possible of acquisi- 
tion by me. But we can detect our 
strength and knowing it we can keep it 
dominant and so make every success 
a tribute to our peculiar power. 

We can educate, let no man make you 
believe otherwise, the artistic faculties 
within us. By avoiding, after discover- 
ing, our weakness and by cultivating, 
after learning, our personal force, we 
shall engender a habit of acting, always 
revealing the best of which we are ca- 
pable and always peculiarly original, 
our very own. 


——————-»2.0e—___ 


Wages Are Increased 


The New York Life has increased the 
wages of its employes in the classified 
service, which includes all those who 
receive $200 or less per month. This 
affects more than 1,000 employes. Then 
in addition provision has been made 
for those who have been in the service 
for twenty-five years or over, and have 
occupied some official position such as 
the head of a department or superinten- 
dent, to be given a six months’ vacation 
every five years with compensation. 
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Oklahoma Staff Meets 


For the first time in the past ten 
years the Oklahoma agency of the New 
York Life last Saturday held a meeting 
in Oklahoma City. Hamilton Cooke, 
agency inspector at St. Louis, was a 
guest of honor. Under E. G. Bewley, 
state agent, the agency force in the 
first ten months wrote over $5,000,000 
of business. 





MAY CLANGE THE NAME 


CLOSE INTERESTING MEETING 





National Association of Mutual Life 
Underwriters Want Uniform 
Code Adopted 





The name of the National Associa- 
tion of Mutual Life Underwriters will 
probably be changed at the next annual 
meeting of the association. At the 
meeting last week in Chicago the feel- 
ing was very general that the present 
name was misleading and confusing. 
One name suggested was “Assessment 
Association of America.” A commit- 
tee was appointed to report during the 
convention and suggested Cooperative 
Life Associations of America,” but sug- 
gested that the matter lie over for 
another year, and that the matter be 
referred to the executive committee, 
with power to act, and this action was 
taken. 


Prejudice Against “Assessment” 


The old name was adopted at a time 
when the assessment associations were 
afraid to include in their title the word 

“assessment,” and the feeling for a 
change in name is a very good indica- 
tion of the change in feeling of the 
companies themselves towards their 
business. The spirit now on the part 
of the most progressive members of 
the organization is to educate the pub- 
lic as to just what assessment insur- 
ance is, and to sell people on that 
basis. There is still some feeling that 
there is no necessity for including the 
word “assessment,” and the term “co- 
operative” seems favored. 


Provisions of the New Code 


In the model code which has been 
drafted for the regulation of assess- 
ment insurance, the proposition of 
bringing the various associations up to 
adequate rates is handled in the same 
way as was done in the model fraternal 
bill. Those associations coming under 
the provisions of the bill will not nec- 
essarily have to increase their rates. 
The bill provides rather for an internal 
adjustment to prevent the overcharg- 
ing of young members and for a valua- 
tion of the business, so that each com- 
pany will know exactly where it stands. 
The first step is the adoption of a 
table of mortality at a specified rate of 
interest. Presuming that the rates are 
left as they are, the cost of mortality 
will be charged to each member, ac- 
cording to the mortality table, and any 
overpayment is accumulated as a re- 
serve for the benefit of the policyholder. 


All Classes to Stand Alone 


Under this plan the only increase in 
rates necessary at once is for the older 
members who are not now bearing their 
share of the mortality cost, and if the 
association has any funds available 
with which to assist the older members 
in bearing the heavy cost of their in- 
surance or wishes to assist the older 
members by a small tax on the younger 
members, this can be done, but it will 
be done scientifically and on a sound 
basis, every member knowing where he 
stands. 

It is recognized that in case this plan 
is adopted the solution of the problem. 





of inadequate rates has not been found, 
but merely that an easy approach to 
fully adequate rates has been furnished. 
After an association has been working 
on this basis for some time, a change 
to a full reserve basis would be com- 
paratively simple. 


Tax on Assessment Reserves 


A number of interesting discussions 
took place in the final sessions of the 
convention, Steps were taken towards 
securing a change in the federal income 
tax law, which, through an error, now 
taxes the yearly increase in the reserves 
of assessment companies, although the re- 
serves of fraternals and of old line com- 
panies are specifically exempted. The law 
stipulates that reserves held by fra- 
ternals shall be exempted and reserves 
which are held compulsorily by old line 
companies are also exempted. In a 
number of states assessment associa- 
tions are not required by law to main- 
tain reserves and the internal revenue 
department has held that even though 
securities to the amount of the reserves 
are deposited with the state voluntarily, 
they are not compulsory and, therefore, 
not exempt from the law. 

The same committee which will meet 
with the subcommittee of the Insurance 
Commissioners Convention will also 
journey on to Washington and take up 
the matter with congress. It is be- 
lieved that there will be no difficulty in 
securing an amendment, inasmuch as 
the omission was obviously a mistake. 
This committee will probably be made 
up of Nelson O. Tiffany, Jr., Dr. George 
W. Hopkins and E. M. Martin. 


———___»>-¢aa——____ 


INTEREST IN THE CAMPAIGN 


Chairman W. A. R. Bruehl Stirs Up 
Activity for Memberships in the 
Associations 





It looks pretty good for 500 new 
members for the National Association 
of Life Underwriters secured during 
November as the result of the “Russell 
Campaign,” conducted by the member- 
ship and district organization commit- 
tee. Nearly 300 new members have 
been actually reported and Chairman 
W. R. Bruehl of Cincinnati has re- 
ceived notes from any number of as- 
sociations stating that they will wait 
with their reports until the end of the 
month. Five hundred new members 
was the mark set, as a starter for Mr. 
Russell’s administration. 

Chairman Bruehl’s first letter on the 
campaign brought forth favorable com- 
ment, but not much action. At the end 
of the first week exactly seven reports 
had been received; which aroused Mr. 
Bruehl’s ire. His second letter, dated 
Nov. 14, had several of the character- 
istics of the file. In polite language it 
was indicated that certain associations 
and gentlemen might reasonably be 
called quitters, backsliders, inefficient, 
etc.—not that Mr. Bruehl said that, but 
it was easy to see what he felt. Action 
followed immediately. Between Nov. 
14 and Nov. 21, 72 new members were 
reported, and between Nov. 21 and Nov. 
25, 100, with a good many announce- 
ments of local campaigns, promises for 
the close of the month, etc. Bulletin 
postal cards are being sent out report- 
ing the progress of affairs and it is a 
prety sure bet that Dec. 1 will see a 
membership of 500. 
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SERVICE OF AGENTS 
TO POLICYHOLDERS 


What Can Be Done to Bring 
About “Repeat Orders” From 
Clients 








MUTUAL LIFE’S. ADVICE 





Shows Ways in Which Its Men Can 


Keep in Constant Touch 
With Clientele 





The Mutual Life takes up the sub- 
ject of service to the policyholder and 
shows how an agent may do more than 
merely sell a man a policy by keep- 
ing in touch with him and rendering 
him subsequent aid. All this tends to 
develop a_ satisfied policyholder and 
bring about “repeat orders.” The Mu- 
tual Life says that there is an excep- 
tional opportunity to the life agent to 
render subsequent service because the 
life insurance policy extends so far in 
the future. The Mutual then takes up 
the various phases of service that can 
be rendered and speaks as follows: 


Call at Least Once a Year 


To begin with, the agent who would 
carry out this idea of service to policy- 
holders should plan to see each one of 
them at least once a year—oftener if 
deemed expedient. It would be well 
to call about one month before the in- 


surance age of the policyholder 
changes, pointing out to him that he 
can buy any additional insurance 


needed for less money just then than a 
month later. He will appreciate your 
thoughtfulness in thus reminding him 
of an important opportunity which 
otherwise he would most likely have 
overlooked, and your explanation of 
the visit may result at once in a new 
policy. 
Respecting Policy Provisions 


The real purpose of the call, how- 
ever, is to go over his old contract 
with him, to see that everything is cor- 
rect and up-to-date, and to refresh his 
understanding of the several provisions. 
For instance, you will want to deter- 
mine whether or not the original bene- 
ficiary is still living, and if not, whether 
a new one has been named. It is not 
unusual for a policyholder to neglect 
or forget altogether to notify the com- 
pany of the beneficiary’s death, with 
the result that the policyholder’s plans 
often go awry upon his own death. 
Again, whenever you read in the news- 
papers or learn directly of a bene- 
ficiary’s death, get in touch with the 
policyholder as soon as practicable, to 
the end that any needed changes in his 
contract may be made. 


Options of Settlement 


Does the insured fully understand 
the various options of settlement? It 
has been estimated that not over 10 
percent of policyholders or their bene- 
ficiaries pay the slightest attention to 
options of settlement, and few indeed 
of those insured ever indicate how the 
proceeds of the policy at maturity shall 
be administered. If the policyholder 


WANTED 
Sales Agency Manager 


For Company writing Life In- 
surance in Ohio only. A man 
who can produce business, es- 
tablish agencies and handle 
men. Splendid opportunity for 
advancement in a growing 
company. Address, giving ex- 
perience, 32-0, 





in question has not notified the com- 
pany in writing of his choice of op- 
tions, point out to him the merits of 
the different plans. He may wish to 
make a choice, and in any event will 
appreciate your courtesy in calling at- 
tention to a matter which is in his 
interest—not yours. The continuous 
instalment option should particularly 
appeal to him if he has several polli- 
cies or a fair amount of insurance in 
force, 

Change of Beneficiary 


Has the policyholder reserved the 
right to change the beneficiary? It is 
possible that since taking out the policy 
he has decided conclusively as to the 
beneficiary and no longer cares for 
the right to change at will. If not 
already informed on the subject, or if 
he has forgotten about it, he will be 
indebted to you when you explain that 
so long as he continues to reserve the 
right to change the beneficiary, the 
policy will, in most states be subject 
to the claims of creditors in the event 
of bankruptcy or insolvency. Should 
he decide to relinquish this right upon 
due consideration, you can be of ma- 
terial assistance to him in taking up 
the matter with the company in his 
behalf. 


Annual or Fractional Premiums 


If the insured is paying premiums on 
the quartely or semi-annual plan, sound 
him out and ascertain whether condi- 
tions will not now permit him to pay 
annually. Point out the saving which 
this change would effect over a term 
of years. If he feels that it would 
be impossible for him to meet an an- 
nual premium, suggest. that he put 
aside a certain sum each day without 
fail, so that when the anniversary of the 
policy comes around he will have the 
required amount. In this connection 
it would interest him to know of the 
plan now in use by savings banks all 
over the country whereby the life in- 
surance policyholder is enabled to ac- 
cumulate an annual premium by regu- 
lar deposits arranged for that purpose. 


Changing to Other Forms 


Of course, if the policyholder is car- 
rying term insurance, he should be 
urged to convert the same to some 
higher premium plan. 

It is possible, in fact altogether prob- 
able, that among your policyholders 
are a certain few who think that they 
should change their ordinary life poli- 
cies to endowment, or their limited 
payment or endowment policies to ordi- 
nary life. Now and then there is justi- 
fication for such a change, but usually, 
when you find a policyholder in such a 
frame of mind, you can change his 
discontent to satisfaction simply by 
weighing all plans in his presence and 
pointing out the advantage of keeping 
his present policy in force. 

Disability Clause 


Perhaps your policyholder has heard 
of the disability clause from policy- 
holders or agents of other companies, 
or from policyholders of your own 
company, and is secretly resentful be- 
cause he has no similar clause in his 
own policy. The agent can easily clear 
up this situation by pointing out the 
relatively small value of the clause. 


Regarding Policy Loans 


Has the insured borrowed heavily on 
his policy, or has he neglected to pay 
back a loan which the company made 
to him a long time ago? Show him 
what a risk he is running, and what a 
hardship the incumbrance upon his 
policy may ultimately prove to be to 
those dependent upon him. Urge him 
to free the policy from liens, even if he 
has to sacrifice on something else; and 
call his attention to the fact that re- 
payment in sums of $10 or more may 
be made at any time. Quite likely he 
does not realize this. 


Dividend Additions 
Is the «policyholder using his divi- 


dends to pay premiums, or does he 
apply them to the purchase of addi- 


ee 


— 

















MERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 








~ 


Sd 





























, to Reserve. 








The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
$146,602.49 per day in Increase of Assets. 
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the former plan, he will be interested 





OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 


to be made direct with the Home Office, to B. R. NUESKE, Vice-President and , 


General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.68; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, butare excused from the further payment of premiums on their own insurance, 




















6 LIFE 


THE WESTERN 


UNDERWRITER. 


_ November 30, 1916 











to learn anew of the many advan- 
tages of the dividend addition 
plan as compared with any other 
method. If he seems favorably im- 
pressed by your advice, see him again 
just before his premium comes due and 
go over the arguments once more if 
necessary. As in other cases, he will 
realize that you are advising him in 
his own interest, not yours, and he will 
appreciate the service. 


New Insurance 


If the insured is soon to mature an 
endowment, talk matters over with him 
and ‘see if you can’t interest him in a 
new policy of that kind, or in some 
form of life policy. If he is advanced 
in years, an annuity may be attractive 
to him. If he is about to pay the last 
premium on a limited payment, see if 
he wouldn’t like to continue paying the 
same premium on a new policy. In 
any event, you may be able to give 
him some valuable advice as to how, 
or how not, to invest the proceeds of 
his endowment. 


Discuss Annual Report 


Another good time to see the old 
policyholder is when you have a new 
annual report at hand. By explaining 
its different features you will renew his 
confidence in the company and his con- 
fidence in you. Perhaps you will in this 
way nip in the bud the activities of 
some other agent who, without your 
knowledge, has been trying to twist one 
or more of your policies. Tell your old 
policyholders of claims the company 
has paid in your vicinity; of cases of 
financial stress it has alleviated. In the 
case of policies issued years ago, show 


the new features that have been auto- |! 


matically extended to their holders the 
moment they were incorporated in the 
newer policies. 


Advantage to Your Business 


The foregoing are some of the ways 
in which you can render service to 
policyholders, and by so doing open up 
avenues of new business. You have 
not finished with the policyholder the 
moment the policy is issued; on the 
contrary, your duty to him is contin- 
uous so long as the policy remains in 
force. Your policyholders will appre- 
ciate this display of unselfish interest 
on your part. They will remember you 
whenever they are ready for new in- 
surance and will save you the humilia- 
tion that always comes when you dis- 
cover that another agent has written 
business with your old policyholders 
that might just as well have been yours. 
They will talk favorably about you too 
among their relatives and neighbors, 
and will provide you with many excel- 
lent leads. By effective and faithful ser- 
vice to all of your old policyholders, 
whether they are or are not in a posi- 
tion ever to give you new business 
themselves, you will soon realize the 
full significance of the precept, “A 
satisfied customer is the best asset of 
any business and its greatest adver- 
tisement.” 

a 


Getting Planted in Missouri 


The Missouri Mutual Life of Sedalia, 
Mo., which began business last May, is 
planting agencies throughout the state. 
It expects to operate in other states 
during the early part of next year. The 
men in charge of its affairs are prac- 
tical insurance men and the company is 
making a success. Charles Freed is 
president; J. E. Roark, first vice-presi- 
dent; Charles Ferguson, second vice- 
president and agency manager, and B. 
R. Crosby, secretary. It insures women 
at the same rate as men. It is special- 
izing on its guaranteed coupon reduc- 
tion participating policy. It uses the 
disability clause. 


en 


Goes to Home Office 


L. S. Beeghley, who has represented 
the Northwestern Mutual Life in Law- 
rence, Kan., has gone to the home office, 
taking a position in the agency depart- 
ment. 


LIFE AGENCY CHANGES 
CHANGES BY MUTUAL BENEFIT 





Gordon E. Hanson Becomes General 
Agent for North Dakota, and S. K. 
King for Oregon 





Gordon E. Hanson has been ap- 
pointed general agent of the Mutual 
Benefit for North Dakota, with head- 
quarters at Fargo. He has represented 
the company at Howard, S. Dak., where 
prior to his connection with the com- 
pany he was with the Peoples State 
Bank of that city. Since the retire- 
ment of General Agent R. C. Burnett 
June 1, the Fargo office has been in 
charge of the cashier, Miss Hilda E. 
Jacobson, who continues in that capac- 
ity. 

Arnold S. Rothwell, general agent of 
the Mutual Benefit in Oregon and 
northern Idaho, will discontinue his 
managerial duties Dec. 1, so that he 
can devote more time to personal plans. 
He will remain with the Portland 
agency and be in touch with his policy- 
holders. He has served as general 
agent in Oregon since Dec. 1, 1901. 
Stuart K. King of Ft. Wayne, Ind., dis- 
trict manager there, becomes general 
agent for Oregon and northern Idaho. 

General Agent J. R. King of the Mu- 
tual Benefit Life will transfer F. M. 
King from Hammond, Ind., to the Ft. 
Wayne, Ind., district agency, left va- 
cant by F. K. King’s promotion to the 
general agency of the company for 
Oregon. 





Take Columbus General Agency 


Charles E. Randall and A. L. Clifford 
have taken the general agency of the 
Ohio National Life at Columbus, Ohio, 
with offices at 52 State street. 





Kenyon Made State Manager 


The Equitable Life of Iowa applies 
for admission to California, naming P. 
A. Kenyon of Los Angeles as general 
agent for the state. 





Noonan With Western States 


P. H. Noonan, Jr., formerly a banker 
at Aberdeen, Wash., and later agent 
for the Western Union Life, was ap- 
pointed agent organizer for the West- 
ern States Life in Washington and 
Alaska. 





Winkler With the Beneficial 


C. O. Winkler of Boise is appointed 
agency manager for the Beneficial Life 
of Salt Lake in southern Idaho. 





Nebraska Field Supervisor 


W. H. Baumer, formerly special 
agent for the Mutual Benefit Life at 
Omaha, and prior to that with the 
Northwestern Mutual and Massachu- 
setts Mutual, has become Nebraska 
agency supervisor for the National Life, 
U. S. A., with headquarters at Omaha. 





Fowler Becomes General Agent 


Robert W. Fowler, who has been 
agency superintendent of the Lincoln 
National Life for three years, and who 
has been connected with the company 
for six years as supervisor, will become 
home office general agent Dec. 1, taking 
territory that comprises five counties 
around Fort Wayne. The company 
has over 3,500 policyholders in Allen 
county alone. Frank Rouzer, who is 
connected with the First National Bank 
of Fort Wayne, resigned to go with the 
Lincoln National. 


LIFE AGENCY NOTES 


Middleton Rounding has been made a 
district manager of the Federal Life at 
Akron, Ohio. 

P. C. Johnson, Stevens Point, Wis., has 
been appointed local agent of the Bank- 
ers’ Life of Des Moines, Ia. 

George Montagu WNettleship has _ re- 
signed as agency manager of the Security 
Life of Chicago in the state of Virginia. 


William J. Flanagan has been appointed 











district manager of the United States An- 
nuity & Life of Chicago at Flanagan, IIl. 

J. W. of Indianapolis, has been 
appointed manager of the life department 
of the Federal Life of Chicago for cen- 
tral Indiana. 


Edwin J. Kester, formerly general agent 
of the Scranton Life at Allentown, Pa., 
has been appointed general agent of the 
National Life, U. S. A., there. 


Cc. W. Kell, who has been located at 
Sioux Falls, S. D., for some time, has been 
appointed general agent for the Black 
Hills district in South Dakota of the 
Pioneer Life of Fargo, and will maintain 
his headquarters at Rapid City. 


H. H. Coleman, general agent of the 
Northwestern Mutual at Newark, N a 
has resigned to become president. and 
manager of the Delion Tire & Rubber 
Company of Trenton, N. J. » Tae : 
of the New York City agency, has been 
appointed to succeed Mr. Coleman. 

———————» eae 


To Consider Cutting Benefits 


A special meeting of the Nebraska 
Grand Lodge, A. O. U. W., has been 
called to meet at Omaha, Jan. 3, to con- 
sider matters of vital importance to the 
organization. The stability of insur- 
ance contracts is threatened by recent 
drafts on the treasury. The order has 
already made two advances in rates, the 
last in 1915, but the latter has not 
proved sufficient. The order has 40,000 
members in the state and many of them 
are well past 50, and some have reached 
70. It is planned to repeal the sick 
benefit and 70-year-old settlement 
clauses. 

—_—— SO ao 


Feature of Colorado Report 


Commissioner E. R. Harper of the 
Colorado department, in announcing the 
issuance of his annual report on 1915 
business, states that it contains a com- 
plete statement of the Colorado com- 
panies and a general statement regard- 
ing other companies. This is in ac- 
cordance with the resolution he offered 
at a recent meeting of insurance com- 
missioners in recommending that each 
state issue such a report, unless it cared 
to have a more complete one, that is, 
each state should cover its own com- 
panies thoroughly and abridge the 
statements of companies of other states. 

_—_——— SD Oo 


Takes Out Big Insurance 


Harry T. Dunn, president of the Fisk 
Rubber Company and vice-president of 
the Willys-Overland Company of To- 
ledo, Ohio, has taken out life insurance 
amounting to $1,800,000. Frederic N. 
Fuller, general agent of the Equitable 
Life at Springfield, Mass., handled the 
line, as Mr. Dunn formerly lived there. 
Part of the insurance is for business 
purposes and the other is on the month- 
ly income plan to protect a wife and 
daughter. Ives & Myrick, managers 
of the Mutual Life in New York City, 
handled $700,000 of the line, the Mu- 
tual carrying $246,000. Mr. Dunn is 
forty-one years of age. 

——_»eae 


Reserve Extended the Policy 


A reserve sufficient to extend a pol- 
icy for $5,000 from the date on which 
it lapsed to the date of the insured’s 
death, makes the claim of the admin- 
istrator of E. C. Martain against the 
Mutual Benefit Life good, according to 
the Kentucky court of appeals. In the 
Fayette circuit court at Lexington judg- 
ment was given for the defendant, but 
the higher court upheld the conten- 
tion of the administrator, G. W. Peck, 
that the reserve was sufficient to ex- 
tend the protection beyond the date of 
Martin’s death. 


———= a 


Inlow’s Men Gather 


The fourth annual meeting of the 
Oklahoma agency of the Missouri State 
Life was held last Friday and Saturday 
at Oklahoma City. William King of St. 
Louis, agency supervisor, and leader in 
the company’s agency school, was pres- 
ent at the meetings and gave many in- 
teresting and instructive talks. At the 
banquet in the evening W. H. Inlow, 
state agent, acted as _ toastmaster. 
There were forty-five agents present. 
Mr. Inlow was presented by the force 
with an elegant diamond pin. 
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Our 


Salesmanship 
Bulletin 


issued weekly, is a crackerjack. 
It is not full of theoretical “bull,” 
but of proved, practical ideas 
that will help solve your field 
problems. It will help any life 
insurance salesman, no matter 
with whom or where employed. 
We will be glad to put you on 
the mailing list, without ob- 
ligation on your part, as we 
will NOT write afterwards 
soliciting you to join our agency 
forces. If you want the help of 
this service, write us. 
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Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


Covers Everything 


Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 years, 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE | The Company 
BOOKS | The Policy 
IN ONE | The Cost 


1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Compan 


y 
Cincinnati = Chicage New York 
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ADVICE IS GIVEN TO 
YOUNG LIFE AGENTS 


(CONTINUED FROM PAGE 1) 


he will reflect upon my statements and 
put them to practical test. 


Do Some Self-Examination 


When your failure to make good can 
not be atrributed to defects in your 
method of working, it is evident that 
you must look elsewhere for the cause. 
Resort to searching and honest self- 
examination. Turn the calcium light 
unsparingly upon your character and 
habits. Glaring vices and pronounced 
failings need not be looked for. Prob- 
ably you have no such afflictions, but 
if otherwise, you must be quite con- 
scious of them. Your investigation 
should be directed to the discovery of 
minor defects, the insiduous inefficien- 
cies which often undermine one’s power 
and neutralize one’s activities, just as 
a broken cog or relaxed spring will de- 
stroy the utility of a great machine. 

The body and brain, the instruments 
with which we perform our functions, 
form the most complex machine in the 
world. Disorder or disease of a minor 
organ may be seriously impairing your 
vocational ability without your being 
aware of the cause. Of this much you 
may be assured, in order to be efficient 
in business you must be physically and 
mentally fit. A sound body and sane 
mind constitute the basis of personal 
efficiency. 


Features for Examination 


I can’t guide you in your investiga- 
tion of fitness, but I will give you a 
few illustrations of the directions in 
which your examination should be pur- 
sued. It must be careful and search- 
ing, for you are probably unaware of 
the inefficiencies that are impairing your 
ability. 

Is your sleep regulated as to time 
and duration? Do you know that too 
much is almost as injurious as too 
little? If you have never ascertained 
the amount most conducive to your ef- 
ficiency, you should do so by actual 
test. You may be weeks, or even 
months, arriving at a conclusion, but 
the ultimate results will be well worth 
the trouble. Suppose that you should 
discover that you are better off for one 
hour less sleep than you are accus- 
tomed to allow yourself. The proper 
readjustment will effect a saving of one 
hour a day. It will add the equivalent 
of one working day to each week, or 
fifty-two working days to each year. 
And this in addition to the freedom 
from the enervative effect of over- 
sleeping. 

Watching One’s Diet 


Have you any knowledge of the part 
that food plays in health and disease? 
There is no other factor of equal con- 
sequence. Do you know whether the 
quantity and character of your food are 
best calculated to make you fit? If 
your lack of satisfactory success is en- 
tirely due to injudicious eating, you are 
but one of thousands in a similar situa- 
tion. 

Efficiency is essentially a mental con- 
dition. You must have a clear con- 
ception of what you wish to do, before 
you can do it. You must acquire the 
success mood before you can realize 
success. The result of your daily labor 
is much more dependent upon your 
mental condition in leisure hours than 
you may suspect. During two-thirds 
of the day—and I am not excluding the 
hours of sleep—your mind may be 
building the desirable mental qualities 
which will powerfully affect your busi- 
ness efficiency. 


Suggestion Influences Life 
I need hardly remind you of the ex- 
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ROBERT LYNN COX 
General counsel and manager, Association 


of Life Insurance Presidents, who re- 
signs to become a third vice-presi- 
dent of the Metropolitan Life 





tent to which suggestion influences your 
life and actions. You never perform 
an entirely independent act nor ex- 
press an entirely original idea. Thought 
and activity are influenced by sugges- 
tion from innumerable sources. We 
are entirely oblivious to most of these 
suggestive influences, whilst others are 
quite obvious. 

Unknown to himself, I once carried 
out an experiment on a young agent 
for his own benefit, and in order to 
furnish an object lesson to his asso- 
ciates. He was extremely diffident in 
approaching strangers and had no con- 
fidence in his ability to close prospects. 
The application of suggestion began 
with subtle insinuation, designed to re- 
verse the trend of his thought toward 
his failings, and gradually led up to 
positive assertion that he was self- 
possessed and forceful in his canvass. 


Impressing Ideas on Subconscious Mind 


In the course of five or six weeks this 
young man underwent a _ wonderful 
change in the desired respect. I then 
told him how the reformation had been 
brought about, and said. “Now, I am 
going to leave you to carry on the 
process by means of auto-suggestion, 
which you will find an even more ef- 
fective medium. Make a daily practice 
of asserting by yourself that you pos- 
sess poise and strength of will. In this 
way you will impress the idea upon 
your subconcious mind, which will re- 
act upon your objective mind and find 
constantly increasing realization in all 
your activities.” 

In auto-suggestion you have an 
agency of practically unlimited scope. 
By the employment of it you may mold 
your character in any manner and 
make of yourself what you will. My 
mere statement may not carry convic- 
tion, but I beg of you to submit the 
question to a fair trial. If you once 
learn to use this marvelous power 
which resides within yourself, a vast 
vista of possibilities will be opened to 
you. 

In conclusion, let me repeat: Thor- 
oughly search out your minor failings 
and inefficiencies. Then apply to their 
remedy suggestion which you may de- 
rive from books and other sources, and 
auto-suggestion, which is always at 
your command. The result will be to 





make you a better man and conse- 
quently a better salesman. 


ROBERT LYNN COX WITH 
METROPOLITAN LIFE 


(CONTINUED FROM PAGE 1) 


first duty of Mr. Cox will be the or- 
ganization of a new division of the 
office, for the making of farm bond and 
mortgage loans. Mr. Cox’s career and 
abilities are well known to the field 
force, and we feel sure that they will 
welcome his advent into the official 
staff.” 

Mr. Woodward, the third vice-presi- 
dent, becomes a second vice-president. 

Mr. Ayres, the fourth vice-president, 
becomes a third vice-president. 

Mr. Taylor, the fifth vice-president, 
becomes a third vice-president. 

Dr. Frankel, the sixth vice-president, 
becomes a third vice-president. 

_ George B. Scott has resigned his posi- 
tion as assistant secretary and becomes 
fourth vice-president of the company, 
and remains in charge of the Pacific 
Coast head office. 


Mr. Cox Career 


Mr. Cox has been identified with the 
association from its beginning, having 
been appointed secretary and attorney 
at the time that Grover Cleveland was 
made its first chairman and general 
counsel, early in the winter of 1907 
When Mr. Cleveland died, in June of 
1908, Mr. Cox was chosen as head of 
the organization. 

Mr. Cox entered upon the work of 
the association shortly after the con- 
clusion of four years’ service as a mem- 
ber of the New York assembly, which 
service included the period of the 
Armstrong legislative investigation and 
the enactment of the life insurance laws 
resulting therefrom. He was a mem- 
ber of the joint legislative committee 
which conducted the investigation in 
1905, and. also of the assembly standing 
committee on insurance which, in 1906, 
acted upon the report of the joint com- 
mittee. It was during these two years 








that he had his first intimate contact 
with the life insurance business. 


Cox Came from the West 


Mr. Cox is a middle west man, hav- 
ing been born on a farm in Jo Daviess 
county, Ill., in 1865. He was educated 
in the local country schools, and when 
19 years old went to Buffalo, N. Y., 
where he entered the employ of the 
Buffalo School Furniture Company. 
Beginning as shipping clerk in the foun- 
dry department, he had become super- 
intendent at the time he gave up that 
work. He next became associated with 
his uncle in the publishing and print- 
ing business, and while engaged in this 
activity he took up the study of law 
and was admitted to the bar at Buffalo 
in July, 1898, after having received from 
the University of Buffalo the degree of 
LL. B. He engaged in the practice 
of law, being the senior partner suc- 
cessively in the firm of Cox & Kimball; 
Cox, Kernan & Kimball; Cox, Kimball, 
& Stowe. These firms were engaged 
in general practice of the law. 


Member of the Legislature 


While a resident of Buffalo, Mr. Cox 
was a member of the New York as- 
sembly in 1903, 1904, 1905 and 1906, In- 
cluded among the various committees 
on which he served during that period, 
in addition to those already named, 
were cities, general laws, codes and 
judiciary. He was chairman of the 
last named committee in 1906. 

Mr. Cox is a Royal Arch Mason and 
Oddfellow. He is a member of the Phi 
Delta Phi Fraternity, Association of 
the Bar of the City of New York, of 
New York State Bar Association and of 
the American Bar Association. He is 
a member also of the Manhattan and 
Republican Clubs in New York. He 
resides now in Montclair, N. J., and is 
active in many of the local clubs and 
organizations of that place. 


Assistant Bobert A. Simpson, of the 
Jersey City, N. J., staff of the Prudential, 
who went to the front with the signal 
corps June 1 last in the capacity of first 
sergeant, has now returned to his office. 














TRIBUTE IS GIVEN BY A BANKER 











Stoddard Jess, president of the First 
National Bank of Los Angeles, gave a 
notable tribute to life insurance at a 
recent meeting of the Los Angeles Life 
Underwriters Association. He is one 
of the foremost bankers on the coast. 
He said in part: 

True life is service and service is the 
only thing in life that is self-satisfying. 
The satisfaction that comes from doing 
things that make for the protection and 
betterment of our fellow men and from 
the kind word and deed that smooths 
out the rough places for others in life’s 
journey brings true happiness. 

* oe * 


There is no line of human endeavor 
with greater possibilities of helpfulness 
in affording protection and in mitigat- 
ing suffering than in insuring the lives 
of men. But the solicitor has a great 
responsibility, that he may recommend 
the kind of policy that will best meet 
the needs of the insured. This requires 
that he give the greatest attention to 
diagnosing the prospect. The character 
of the business that men are engaged 
in, the family responsibilities, the finan- 
cial strength of men differ, and so does 
the kind of insurance that men should 
take differ. They should not be given 
the same kind of policy any more than 
should a physician give the same kind 
of medicine for all bodily ailments. A 
physician first examines into the his- 
tory of his patient, locates and diag- 
noses the trouble and then prescribes 
the remedy. The same course should 
be followed by an agent soliciting life 
insurance. 

* * * 

I believe that all men should carry 
life insurance. The man well endowed 
with this world’s goods and whose fu- 
ture seems assured should carry life 





insurance because it is a safeguard 
against changed conditions that are 
liable to come to any man. The man 
engaged in business should carry life 
insurance not only because it will pro- 
vide money for immediate use at a 
critical time, but because of the very 
fact that he does carry life insurance 
evidences that he is a careful and con- 
servative man and tends to strengthen 
his credit generally. 
* * a 


The man who owes money should 
carry life insurance because of the pro- 
tection it affords his estate in case of 
death, by providing the means to liqui- 
date the indebtedness. This can be il- 
lustrated by the experience of two Los 
Angeles business partners of two de- 
cades ago. Each were worth $500,000 
and were of equal business stability. But 
one carried $90,000 life insurance and 
the other none. Later both died, and 
their wealth consisted largely of equi- 
ties. The estate of the one carrying no 
insurance did not pay out 100 cents on 
the dollar, while the insurance money 
received by the estate of the other 
cleared up matters and conserved the 
properties of the deceased. His family 
are living in Los Angeles today and are 
worth two million dollars. 

* * * 

The man dependent upon his salary 
or daily wage to provide for his family 
should carry life insurance because it 
should be regarded as a sacred duty. 
A. Barton Hepburn, the dean of the 
banking fraternity in New York, sums 
it up in these expressive and compre- 
hensive words, “The power in man’s 
heart that moves him to take life insur- 
ance is love for his family, regard for 
his credit, and provision for his old 
age.” 
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VIEWS ON FEDERAL TAX 


WHERE INCOME LAW APPLIES 





Counsel George B. Young of the Na- 
_ tional Life of Vermont Gives an 


Opinion 





One of the agents of the National 
Life of Vermont wrote General Coun- 
sel George B. Young at the home office 
for an opinion as to how the federal 
income tax ‘law affected the proceeds 
of life insurance policies. Mr. Young. 
has given the subject much attention 
and his letter is of interest. He says: 

The act of 1913 provided: 

That the proceeds of life insurance poli- 
cies paid upon the death of the person 
insured or payments made by or credited 
to the insured, on life insurance, endow- 
ment, or annuity contracts, upon the re- 
turn thereof to the insured at the matu- 
rity of the term mentioned in the con- 


tract, or upon surrender of the contract, 
shall not be included as income. 


Discussing this exemption the fol- 
lowing appears in Craven & Everett on 
Federal Income Tax, page 21: 


Income from life insurance shall not be 
included in the taxable income with only 
one exception. This exception is an inter- 
est payment to a beneficiary or an excess 
repayment to the insured. Premiums paid 
on life insurance do not constitute an 
allowable deduction as necessary expense, 
but are a part of personal expenses. The 
amount received from a life insurance 
policy on the death of the insured is not 
to be included as income by the benefi- 
ciary and the amount received by the in- 
sured himself at the maturity of an en- 
dowment or surrendered policy is not to 
be counted as income, but the amount by 
which life insurance exceeds the pre- 
miums paid, when returned to the insured 
himself, is to be counted as income, 


Ruling by Treasury Department 


Jan. 30, 1915, the following ruling was 
made by the Treasury Department: 


Life Insurance.—Dividends paid on life 
insurance policies that have not matured, 
whether such dividends are drawn in cash 
by the insured or applied to the reduction 
of the annual premium due, are not con- 
sidered items of taxable income under the 
law, and should be excluded from a re- 
turn of income. 

Dividends from paid-up policies, how- 
ever, are considered income to the recipi- 
ent and must be included in the annual 
return of income whenever the taxpayer’s 
income, including such dividends, is in ex- 
cess of $20,000. They are considered the 
same as dividend or net earnings from 
corporations subject to a like tax, and 
should, therefore, be excluded from a re- 
turn of income in cases where the income 
is enaten to the normal tax of 1 percent 
only. 

(28 Treasury Decisions, No. 5, page 41, 
dated Feb. 24, 1915.) 


Ruling on Annuities 


On Feb. 12, 1915, the following rul- 
ing was announced: 

Annuity.—The amount paid under a life 
insurance, endowment or annuity contract 
is not income when returned to the person 
making the contract, either upon the ma- 
turity or surrender of the contract; but 
the amount by which the sum received ex- 
ceeds the sum paid and coming into the 
hands of the person making the contract 
and payment, is income. 

(28 Treasury Devisions, No. 7, page 45, 
dated Feb. 18, 1915.) a 

The act of Sept. 8, 1916, which re- 
pealed the 1913 income tax law and sub- 
stituted a new act, makes the normal 
tax 2 percent instead of 1 percent. As 
to insurance policies, it contains a pro- 
vision substantially like the act of 1913. 
In Part I, relating to individuals, Sec- 
tion 4 is the following: 

The following income shall be exempt 
from the provisions of this title: The pro- 
ceeds of life insurance policies paid to 
individual beneficiaries upon the death of 
the insured; the amount received by the 
insured, as a return of premium or pre- 
miums paid by him under life insurance, 
endowment or annuity contracts either 
during the term or at the maturity of the 
term mentioned in the contract or upon 
the surrender of the contract. ; 

This provision is so nearly like the 
one in the original act of 1913 that I 
think the same rules for computing and 
determining what insurance payments 
are taxable will apply. 

When the Act Applies 

The Federal act of 1916, imposing 
an income tax, imposes a tax on estates, 
but that can have no relation to insur- 
ance except in the single case where the 
proceeds of the insurance are payable 


court, in which case the proceeds of 
the insurance would form a part of the 


ceeded $50,000, would be subject to the 
tax imposed by that act; but insurance 


way that insurance goes is not a part of 
the insured’s estate and would not, I 
believe, be taxable in any way under 
the estate tax law. 


Change of Beneficiary 
I do not think that the right of the 


effect on this. 


payable to his estate, then it becomes 
a part of his estate, as above indicated. 


nated beneficiary, then it is payable to 
that beneficiary and does not become a 
part of the estate and is not subject to 
the tax. 

a 6 


A. O. U. W. RATES IN COURT 





Cases Advanced in Iowa to Dispose of 
Numerous Suits Growing Out of 
Increase 





The troubles of the A. O. U. W. of 
Iowa, which found it necessary to raise 
its rates, in some instances six fold, will 
by heard by the Iowa supreme court in 
February. There are two cases pending 
from Polk county and the grand lodge 
asked that the hearing be advanced be- 
cause the litigation has made it practi- 
cally impossible for the organization to 
grow under present circumstances. 
Hence the hearing was advanced to the 
earliest possible date. 

The by-law rerating the members 
was adopted at a special meeting last 
February. Two cases developed in the 
courts at Des Moines. In one, the 
plaintiff sought to recover $900, the as- 
sessments paid in to the order since 
he joined, on the ground that the in- 
crease in rates was a violation of the 
contract between himself and the con- 
aco The court upheld the A. O. 


In the other case an injunction was 
sought and granted, restraining the or- 
ganization from requiring the four 
plaintiffs and about 100 other members 
of the order, who joined at an early 
day, to pay the assessments agreed 
upon at the special session. As to the 
other members, the right to raise rates 
was sustained. 

There are several other cases pend- 
ing in other counties involving the 
same questions as those raised in Des 
Moines. 





decedent’s estate, and, if the estate ex- | YNIVERSITY COURSE LECTURE 





estate to be distributed by the probate} THLLS ABOUT T AXATION There is no basis of credit in the ulti- 


mate distribution of the tax.” 
Nevada Sets Good Example 


Nevada, alone, of all the states, 
levies no tax on premium or reserves. 





going to a beneficiary in the ordinary | shows Why Life Insurance Is Treated Massachusetts levies the only tax on 


reserves, being % percent on the re- 
serves of Massachusetts policies. It 
also levies a tax on capital stock. 

In 31 states there are reciprocal or 
retaliatory laws under which a com- 


Ralph Holterhoff, general agent of | P@"Y. from a state charging a higher 


Unjustly by the Governmental 
Authorities 





insured, reserved .in the policy, to|the State Mutual Life at Cincinnati, camer tania tat ener ae tee 
change the beneficiary would have any | Was the lecturer in the life insurance 
If at the time of the | course of the University of Cincinnati 
decease of the insured the policy is | last week, and treated the subject of 


states the same tax as imposed by its 
home state on a foreign company. 


Statistics as to States 


He maintained that life| In, 19 states there are dividend de- 
taxation is inconsistent | ductions or other credits allowed. On 


“Taxation.” 
insurance 


If it is payable to some other desig-| and inequitable, and presented many | Oct 1, 1915, there were only eleven 


interesting statistics showing the taxa- | States Rape ne meee y yornanitn in- 
tion systems in the various states. He | ©T&S¢ OF eight liberalized constructions 
submitted that life insurance on the within a year. In six states reductions 
: , in the rate of taxation are allowed 
mutual plan is not a money-making when certain percentages of policy re- 
businéss, but is a provision ‘for | serves are invested in these states. 
those who may be forced into} As regards the tax on premiums of 
that dependent class, and, there-| outside companies, Nevada levies no 
fore, that it is to the interest of] tax; four states reciprocal tax only; 
the state to encourage life insurance | three states 1 percent; five states 1% 
and not to burden it with a tax any more | percent;, 23 states 2 percent; three 
than it fixes a tax upon religious or | states 214 percent; eight states 2% per- 
educational institutions which are for | cent; Texas two-thirds of 1 percent 
the benefit of society. rae gt ages 3 — aon —— 
paid in the state. side trom these 
en ree a adres ....._| heavy state taxes in 12 of the states 
He quoted from various authorities | the cities also demand a municipal tax, 
showing among other things that life | and of these seven are southern states. 
— is a — : er pow peee In on S. a there > . “pig: t 
the many who live tor the benefit Of | ors’ license fee of $300, and also a li- 
the dependents of those who die, that it cense tax of 2 percent on the gross 
is a universal provident institution; a| premiums; in Augusta, Ga., the city li- 
pron rragd tax, self eng md = — cense is $100 and there is a license tax 
thriity element, an at to tax such | of 1% percent on premiums. 
effort is to hinder thrift. He declared 
that it curtails the expense to the pub- ama rena ot aapernaanenl : 
lic treasury of alms — and goer i — roto ——— reat 
of criminal courts an risons, and | State taxes property, real or other; 
that it increases the individual's sense | States tax surplus; 22 states tax capi- 
of responsibility. tal stock, or have a + mee tax; 23 
states tax premiums of domestic com- 
He sai “Sovings banks and hor-| Due’ soda Premiums, fe 
pitals, religious and educational insti-| in 8 states there is a lower tax for do- 
tutions, are generally exempt from | mestic than for foreign companies; 25 
On ee eigen ria 
ese Ww -| companies. Since axes have be- 
poaniete i «org with = rene three times a great maple ratio 
alleviation o e elects of property. | to premiums as they were then. 
Life insurance is solely concerned in 4 J 
doing away. with their cause.” He 
quoted from F. L. Hoffman, who says: 
“Taxation ought to be on property, on 
production. Insurance contracts pro- 
duce nothing. If any tax is imposed on 
insurance companies of insured persons 


as such, it should be imposed on A : s 
their property and not on their con- firm believers in the theory of working 


Sent Weeatiowe. ii. duane. at hard to get the most possible results 


F ; . sparc out of every field they enter. Their suc- 
premium receipts is utterly unscientific. cons in weviden~edt thlsgien is shows 


— 0 a 
Efficiency 


C. H. De Roche and F. V. Weise, 
leading producers of the Cherry & 
Cherry agency for the Bankers Life of 
Des Moines at San Antonio, Tex., are 
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open to Agents in Ohio, 
Virginia, Western Penn 





to the estate and become a part of the 
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Attractive Opportunities 





by the following instance: 

They wrote a farmer for $5,000, but 
were not satisfied with that achieve- 
ment, so they tackled his brother and 
wrote him for $10,000. They then dis- 
covered that their original prospect had 
still another brother, and they wrote 
him for $5,000. This exhausted the 
field of brothers, but they are now 
working on the cousins of their orig- 
inal prospect. 

———__— ee 


Raises Capital to $500,000 


_ The Globe Life of Salina, Kan., will 
increase its capital stock to $500,000, ac- 
cording to a vote of the stockholders 
at a meeting last week. The present 
capital is $200,000. : 

The stockholders passed a resolution 
endorsing the business management of 
the officers of the company. The 
Globe Life was organized by Felix 
Broeger, who is now secretary and 
manager; Dr. E. M. Miers, medical di- 
rector; George Ripke, president, and 
their associates. 

—————»>1 oe 

Dr. W. F. King, assistant state health 
commissioner of Indiana, addressed the 
In a Association of Life Underwriters 
at its monthly meeting Monday. He said 
the conservation of human life, the preser- 
vation of human health and the conse- 
quent increase of human efficiency is the 


biggest business proposition before the 
world today. : 


Dec. 31, 1815 GAIN 
$10,279,633 $1,767,764 
1,008,842 385,282 
89,596,833 9,641,898 
3,888,689 368,589 





Indiana, Kentucky, West 
sylvania and Michigan 
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NOW AT SILVER JUBILEE 


CELEBRATES FIFTIETH YEAR 


Masonic Mutual Life of Washington, 
D. C., Has Had a Successful 
Business Career 


The Masonic Mutual Life of Wash- 
ington, D. C., is celebrating this month 
its fiftieth anniversary, it having been 
organized in 1866. The Masonic Mu- 
tual is an interesting and somewhat 
peculiar company. It is held in the 
highest esteem by all who are familiar 
with it and its plans are scientifically 
sound, its entire business being on the 
legal reserve basis. The Masonic Mu- 
tual illustrates what may be done with 
some mutual or assessment companies 
where the managements are high grade 
and good judgment is shown. It was 
started as a mutual relief association 
for Masons in the District of Colum- 
bia who simply contributed $1.10 every 
time a member died. In 1903 it had 
1,453 members and its assets were $24,- 
862. It was conducted on the old as- 
sessment plan. 


Face to Face With Problem 
The increasing age of the member- 
ship brought it face to face with the 
critical problem of high mortality, due 
to the advanced average age of mem- 
bership, unprotected by adequate re- 
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serve. It reached its largest member- 
ship in 1880 and from that time its 
membership declined until in 1892 it 
had only about 600 members. At that 
time a change was made in the method 
of assessments for new members 
whereby they were rated according to 
age. In 1901, after careful study, some 
of the officers became convinced that 
the association could not be permanent- 
ly successful on the assessment plan 
and recommended that a change be 
made to the legal reserve basis. For 
the first time in its history an actuary 
was employed, who recommended that 
the certificates should be valued on the 
legal reserve plan. 


Begins to Create a Reserve 


In 1903 Congress was petitioned for 
an amendment to the charter which 
was granted and which provided that 
a reinsurance reserve fund at not less 
than the American table at 4 percent 
should be created on all policies writ- 
ten after that date. The association 
is, therefore, in the unique position of 
being under the fraternal or assessment 
laws and yet required by charter from 
the national government to maintain 
the full reserve. As a matter of fact, 
it is now maintaining the American 3% 
percent reserve. In 1915 the last of 
the assessment certificates were trans- 
ferred to the legal reserve plan. When 
it started on the legal reserve plan it 
was generally prophesied that it could 
not make a success. Its assets were 
about $10,000; it had about 1,300 mem- 
bers well advanced in age; it had no 
agent that was not licensed in any state 
outside of the District of Columbia; it 
had fixed its rate very low, and it had 
no capital stock or surplus fund to 
help meet the fierce competition of the 
other companies. 


Has $15,000,000 in Force 


Notwithstanding these conditions it 
now has 10,000 members with about 
$15,000,000 in force, is licensed in 25 
states, and has an agency organization 
that last month wrote 465 new poli- 
cies representing $800,000 of insurance. 
Notwithstanding its low rates and the 
heavy cost of the development of the 
business it has put up the legal reserve 
and has, during the past eight years, 
returned to the members whose certifi- 
cates have been in force three or more 
years, 10 percent of their premiums as 
a dividend. It has never borrowed a 
dollar for promotion purposes. 

William Montgomery, the secretary 
and general manager, who is largely re- 
sponsible for this splendid showing, is 
highly regarded in life insurance cir- 
cles in Washington and elsewhere. He 
has adhered to sound underwriting 
principles, been economical and ag- 
gressive in the management of the 
company, and is now in charge of an 
institution of which anyone might be 
proud. 

————_-2eoe 


Holds Agency Meeting 


A meeting of agents, stockholders 
and directors of the Lutheran Interna- 
tional was held at the home office in 
Ottawa, IIll., last Thursday and Friday. 
A school of instruction was conducted 
on Thursday and the convention closed 
with a banquet Friday evening. Presi- 
dent Laugman acted as toastmaster 
and the speakers were Courtenay Bar- 
bour, general agent of the Equitable 
Life of New York at Chicago; Dr. E. 
W. Weis of the Central Life of Ottawa; 
Paulus List of Chicago, and Dr. John- 
son of Omaha. The company has paid 
for $200,000 of business since receiving 
its license in August. 

———__»2ee 


Rule on Insurable Interest 


The Kentucky rule that a niece has 
no insurable interest in the life of an 
aunt was sustained by Judge Thomas 
R. Gordon, at Louisville in the case of 
A. M. Marrett, administrator of the 
estate of William Kelly, against the 
Supreme Council Catholic Knights and 
Ladies of.America. Mary Kelly, niece, 
claimed part of the policy of $3,000, in 
which the court holds she has no inter- 
est. The order had paid the money into 





court. 


PROGRAM IS ANNOUNCED 


SCHEDULE OF SPEAKERS OUT 


Annual Meeting of the Life Presidents’ 
Association Will Be Held 
Dec. 14-15 


The Association of Life Insurance 
Presidents has issued its preliminary 
announcement of topics and speakers 
for the tenth annual meeting to be 
held in the Hotel Astor Dec. 14-15, as 
follows. 


William <A. Day, chairman, 
Equitable Life, New York. 

A decade of life insurance in relation to 
national progress and preparedness. 
“Grover Cleveland, chairman and coun- 
sel of the Association of Life Insurance 
Presidents, 1907-1908,” Hoke Smith, United 
States Senator, Atlanta, 

“American Business Initiative in Rela- 
tion to National Progress,” John Willys, 
member board of directors, National Auto- 
mobile Chamber of Commerce; president 
Willys-Overland Co., Toledo, O. 

“America First in Life Insurance, ” Al- 
fred Hurrell, associate general solicitor, 
the Prudential. 

“A Decade of Business Progress 
Canada,” 
Life. 


president 


in 
Herbert C. Cox, president Canada 

“What Next in the State’s Relation to 
Business Enterprise?’ Jesse S. Phillips, 
president National Convention of Insur- 
ance Commissioners; state superintendent 
of insurance, Albany, N. Y. 

“Science or Sentiment in Social Insur- 
ance, Which?” Frank H. Bethell, member 
Commission on Pensions, City of New 
= vice-president New "York Telephone 

(1) 


“Statistical Evidence as to Whether 
Cancer Is Hereditary or Contagious,” 
Arthur Hunter, president Actuarial So- 
ciety of America; actuary New York Life. 

“Relationship of Life Insurance to Na- 
tional Physical Preparedness,” E. E. Rit- 
tenhouse, commissioner Public Service 
Conservation, Equitable Life, New York. 

“Interests in Common of Savings Insti- 
tutions and Life Insurance Companies,” 
George E. Edwards, president Savings 
Bank Section, American Bankers Associa- 
ne president Dollar Savings Bank, New 

or 

“Increase of Public Expenditures and 
Taxes,” Thomas Sewall Adams, professor 
of political economy, Sheffield Scientific 
School of Yale University. 

“Extent to Which State Health Insur- 
ance Would Multiply State Jobs and Tax 
Burdens,” W. G. Curtis, member executive 
committee International Association of 
Casualty and Surety Underwriters; presi- 
dent National Casualty, Detroit, Mich. 

“Ten Years’ Tax Harvest from Policy- 
holders’ Funds,” Charles F. Coffin, presi- 
dent American Life Convention; vice- 
president and general counsel State Life. 





Association Activities 











Peoria, Tll—The Peoria association 
gave a dinner the other evening, presided 
over by L. H. Tracy of the New York 
Life. Judge A. M. Otman spoke on “Life 
Insurance and the Widow.” Frank T. 
Kuhl, of the Franklin Life, discussed 
“Salesmen.” A. H. Challis, secretary of 
the association, spoke. 

* * ok 

Minneapolis—The Minneapolis associa- 
tion held its November meeting last Sat- 
urday. Thirty members attended. A com- 


President Warren M. Horner to represent 
the association during “Health Week,” the 
first week in. December. The association 
also voted to expend or give the sum of 
$25 towards the antituberculosis work. 
* s = 

Oklahoma City—William King, agency 
supervisor of the Missouri State Life, 
addressed the Oklahoma association at a 
luncheon Saturday. Mr. King described 
the agency school conducted by the Mis- 


souri State at St. Louis. Over a hundred 
members and guests ‘attended the 
luncheon. eos oe 


San Francisco—George Leisander, man- 
ager for the Germania Life and president 
of San Francisco association for the last 
year, has been unanimously nominated 
for re-election to office. S. B. Thompson, 
Union Central Life, is nominated as vice- 
president and Walter C. Palmer is named 
for re-election as __ secretary-treasurer. 
Eighteen new members were elected at the 
November meeting. 

ok * . 

Ohio—J. J. Jackson, manager of 
the Aetna Life at Cleveland, was the chief 
speaker at the Lima association this week. 
He spoke on the endowment policy and 
related a number of experiences in his 
eareer. This was one of the best meet- 
ings ever held by the Lima association. 


—_———___< 6 ae 





The Equitable Life of Iowa is admitted 
to Oregon. 


mittee of five members was appointed by | 





News About Companies 











Lincoln National Life—The company on 
Jan. 1 will establish a free medical ex- 
amination plan for policyholders, giving 
one each year, this to include those who 
will call at the home office for examina- 
tion. After it is tried out it may be 
found desirable to extend it to all policy- 
holders in Indiana, Michigan, Ohio and 
Pennsylvania. The company has found it 
necessary to take on additional floor space 
in its home office building and is adding 
4,500 additional square feet on the fourth 
fioor. This makes over 10,000 square feet 
of space. A short time ago the company 

offered to send its salesmanship bulletin 
to any agent of any company who de- 
sired to’ receive it, stating that no one 
would be solicited to become an agent in 
the company. So far, over 200 requests 
have been received from all sections of 
the country. oy ee 

Northwestern Mutual—lIts reported busi- 
ness for October was $12,241,140, the larg- 
est October business in its history. Its 
increase over October of last year was 
$1,772,240. Its reported business for the 
first ten months was $126,628,806; increase 
over last year $22,359,426 

. 


Provident, Bismarck, N. Dak.—The com- 
pany began business last June and now 
has $700,000 of business on its books. It 
has the state very well organized. Almost 
every agent is a stockholder. The funds 
are being invested in first mortgages on 
farms in the state. Its capital is $150,000 
paid up and $250,000 authorized. Its most 
popular policy is the savings accumula- 
tion contract. On Jan. 1 it is planning 
to open South Dakota and will gradually ° 
enter other states. W. Taylor, the 
president, will retire Jan. 1 as insurance 
commissioner of North Dakota. O. S. Bas- 
ford, first vice-president, was formerly in- 
surance commissioner of South Dakota. 
F. L. Conklin, the secretary, is head of 
one of the largest agencies in the central 
part of the state. Miss H. B. Beach, ac- 
tuary and assistant secretary, was for- 
merly acting in this capacity for one of 
the Rockford, Ill., companies. N. E. Fitch, 
who is director of agents, has had a long 
experience in this capacity. The directors 
are all well known financial and profes- 
sional men. 
* s s 

Acme Life, Peoria, Tll.—Secretary A. F. 
Loehr says that all of the stock of this 
company is being placed with the incor- 
porators and their friends and that that 
offered to the public will be through leads 
secured from the original stockholders. 
The company expects to have all of its 
stock placed by the end of the year and 
apply for a license early in 1917. It pro- 
poses a complete line of life policies. 
Theodore C. Loehr of Carlinville, Ill., is 
president and trustee, Dr. J. C. Roberts 
of Peoria, vice-president, A. S. Loehr of 
Carlinville, secretary, Victor Hemphill of 
Carlinville, general counsel and W. T. 
Schriever, Peoria, general manager. 


es ¢ ¢@ 

National Life, U. S. A.—The company 
expects to show a 40 percent increase in 
paid for business this year over 1915. 
O. G. Wilson, superintendent of agents, 
has appointed a number of new men re- 
cently and has other appointments which 
he expects to make in the near future and 
is planning on getting $5,000,000 of paid 
for business from new organizations next 

year. He aims at a paid business of $25,- 
300, 000 for 1917. A 


International Life—During the past 
twelve months the insurance in force 
has increased $8,000,000 and the assets 
$1,250,000. 

————-“({q@686e——_— 

T. S. Clement, of Chicago No. 8 district 
of the Prudential, has completed twenty 
years of continuous service with the com- 
pany. In honor of the event, the mem- 
bers of his staff devoted a week to special 
canvassing in his behalf. 
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NOW FOR 6,000,000 

Tue plan that has been inaugurated by 
the NationaL Association oF Lire UN- 
DERWRITERS through a special committee, 
of which Epwakrp A. Woops of Pittsburgh 
is chairman, to secure during 1917, 6,000,- 
000 American policyhoiders not now 
carrying life insurance, will be an inspira- 
tion to every man that carries the rate 
book. The committee states that it will 
promote American economic and social 
preparedness peculiarly necessary just 
now when abnormally prosperous condi- 
tions prevail throughout the country that 
require for the nation’s economic welfare 
the exercise of thrift upon such a far- 
reaching plan as furnished by life insur- 
ance. This will be a big task for the 
rate book men, but they are equal to it. 

The campaign will bring together 
agents of all classes of companies, big, 
small, medium, new, old, ordinary, in- 
dustrial, eastern, western and southern 
and so on, in constructive work. It will 
make a big appeal to the business man as 
a patriotic movement for economic pre- 
paredness. The committee states that 
an analysis made of industrial business 
indicates that about 70 percent of in- 
dustrial issues each year are new policy- 
holders. Some of the ordinary com- 
panies show that about half of the appli- 
carts are new policyholders. The returns 
indicate that in 1915 there were issued 
700,000 new ordinary policies to new pol- 
icyholders and 4,130,000 industrial poli- 
cies, a total of 4,830,000. Therefore, to 
get 6,000,000 policyholders next year is 
not such a gigantic task. It will be nec- 
essary for all the companies and agents to 
respond to this movement and it certainly 
will mean much in the way of added 
momentum if the great life insurance 
army gets behind this campaign and 
brings about the hoped-for results. 

The committee says that it may be 
objected that old policyholders require 
more attention and that this campaign 
would divert attention from old policy- 
holders. The answer may be to admit 
that this is an objection but that the field 
fore.s need to do two things: First, to 
endeavor to sell old policyholders, and 
second, to get new ones. This campaign 
for 1917 is one that deserves success and 
we hope to see it win. 





OVERLOOKING PROSPECTS 

LirE insurance men often overlook 
the value of men in other lines of the 
insurance business as prospects. In 
the large cities particularly there are 





6,000,000 
New Policyholders in 1917 


casualty and fire insurance men, either 
as agents or in salaried positions, who 
are life insurance prospects. Lifé in- 
surance men should read carefully the 
insurance papers in order to find out 
items of information regarding fire and 
casualty men who have received pro- 
motion or who have been brought into 
publicity in numerous ways. In every 
issue of such papers there are sugges- 
tions of great value. Ordinarily a life 
insurance man in a city may throw 
aside the fire insurance or casualty part 
of a paper and not read it. In doing 
this he is simply throwing away dol- 
lars. There has some mighty good 
business been written on part of good, 
live life men.on fire and casualty men. 





REAL CONFIDENCE 

CoMMEND us ever to the man with 
splendid, monumental nerve and con- 
fidence. We recently had the pleasure 
of knowing the state superintendent of 
a little company who went to the pres- 
ident of the state university and asked 
him in all seriousness to resign and 
take the local agency for his company 
in the city where the university was 
located. Another supervisor for a com- 
pany which had had extreme difficulty 
for several years in getting any kind 
of representation in a certain western 
city entered the town a stranger and 
unknown, but recently appointed him- 
self and rescued from the ranks of the 
needy and unemployed by being given 
a meager but certain salary, and 
promptly went after the biggest insur- 
ance men in town, even refusing to 
make appointments for any place but 
his own office. For a time he almost 
got away with it. Before the point of 
amusement is reached often a consid- 
erable effect and some results can be 
produced by this attitude. 

It is related of the late St. GrorcE 
Kempson, editor of an insurance paper, 
an impressive figure in his day, that 
he once went into the office of the 
president of an insurance company 
seeking an advertisement, and the pres- 
ident, who was from Missouri, asked 
him, what circulation he had. “Sir,” 
said Kempson, pompously, “my paper 
goes into every state in this union; it 
has subscribers throughout Canada and 
Mexico; it goes to Hawaii and Aus- 
tralia; it goes, sir, even to the Philip- 
pines; and,” his voice dropping a little, 
“if it doesn’t get some more advertis- 
ing pretty quick it will go to hell.” 

So that this quality is not confined 
by any means to the life insurance 
man. It is a quality which often sus- 
tains what would otherwise be a sink- 
ing heart and is a sure antidote for dis- 
couragement. Moreover, its possessor 
usually carries with him a cheerful, 
buoyant manner and dispenses sun- 
shine wherever he goes. 








“Tue industrial world is made up of 
men, money and mechanism. But with- 
out men, all the money and mechanism 
in the world would be _ worthless. 
Money while in transit is insured. Ma- 
chinery of all kinds is protected against 
loss by fire. Yet men whose knowl- 
edge, skill and industry put money and 
mechanism to work are often inade- 
quately insured or not insured at all.” 





“SERVICE is the touchstone of modern 





salesmanship.” 


ersonal Glimpses of 
P Life Underwriters 


A. R. Roberts, of the Amicable Life 
of Waco, has again-taken personal 
charge of the agency department and 
proposes to make things hum. Since 
1914 he has given but little attention 
to the agency department. The com- 
pany is now at work upon a complete 
set of rate books which will be out 
next year. The “year end” rally for 
Amicable agents which was instituted 
a short time ago has been called off, 
but will later be put on again in another 
form. The company is licensed to do 
business in fifteen states and beginning 
with Jan. 1 Mr. Roberts will appoint 
active agencies in all states not now 
covered. He states that the goal of 
the Amicable for the next few years is 
to reach $100,000,000 insurance in force 
and $10,000,000 of assets. 


Senator George A. Sutherland, presi- 
dent of the American Bar Association, 
has appointed T. W. Blackburn, of 
Omaha, Neb., secretary of the Amer- 
ican Life Convention, a member of the 
committee on insurance law. A. I. 
Vorys, of Columbus, Ohio, is chairman, 
and Charles W. Farnham, St. Paul, 
Minn.; Ashley Cockrill; Little Rock, 
Ark., and U. S. G. Cherry, Sioux Falls, 
S. D., are the other members of the 
committee. 


? 





S. S. Hallam of the Illinois Bankers 
Life, was elected vice-president of the 
National Association of the Mutual 
Life Insurance Companies last week in- 
stead of Edward M. Martin of the 
Guarantee Fund Life, who was origin- 
ally recommended by the nominating 
committee. Mr. Martin preferred not 
to serve this year. 


Among the names being mentioned 
by insurance men as good timber for 
the position of superintendent of in- 
surance of Illinois, is that of P. J. V. Mc- 
Kian, associate editor of the “Insur- 
ance Post,” and assistant insurance 
editor of the Chicago “Herald.” Mr. 
McKian has been in insurance news- 
paper work for a number of years and 
knows all branches of the business. He 
has a wide acquaintance, is thoroughly 
honest and reliable, and will have the 
backing of a large number of insurance 
people. 

W. Tudor ApMadoc, former senator 
in the Illinois legislature, is being talked 
of for insurance superintendent. He 
was the chairman of the legislative com- 
mittee that investigated fire insurance. 


A. C. Larson of Madison, Wis., state 
manager of the Central Life of Iowa 
for Wisconsin, northern Illinois and 
northern Michigan, is closing a big 
business this year. He will have $4,000,- 
000 of paid for Business during the 
year. Mr. Larson is one of the big 
life insurance men of the country, be- 
ing secretary of the National Life Un- 
derwriters Association. He held a 
meeting of his general agents last week 
and they are all enthusiastic in the final 
roundup. 


The Staunton Daily News, of Staun- 
ton, Va., in announcing that Curtis P. 
Bowman, general agent in that city 
for the Life Insurance Company of 
Virginia, has made the $100,000 club, 
speaks of him as follows: 

“Staunton has no greater hustler in 
its ranks of business men than Curtis 
P. Bowman, who is general agent here 
for the Life Insurance Company of 
Virginia. Mr. Bowman is widely and 
popularly known all over this section 
of Virginia, and few men have a larger 
circle of sincere friends than he. He 
is made up of nine-tenths pluck and 
perseverance, and the other tenth, 
those who know him say, is go-to-it- 
iveness. If there is any business 
around he gets his share of it first and 
last, as his record for the past year 
with his company shows. The local 
office of the company has written more 





than a quarter of a million dollars of 


insurance in the past year, and of this 
Mr. Bowman has sent in himself, un- 
aided by his agents, nearly half of that 
sum. 


N. E. Spradley, representing the 
Bankers Life of Des Moines at Mc- 
Pherson, Kan., is a man who believes 
in making the most of his opportunities. 
He believes in specializing and his lat- 
est specialty is to write insurance for 
the members of the Schmidt family liv- 
ing in the town of Goessel, Marion 
county, Kan. So far he has written pol- 
icies on the lives of twelve members of 
this family. All twelve are related and 
all live within a radius of two miles. 
Mr. Spradley’s comment on _ this 
achievement is: “This is what I call an 
endless chain in the insurance business, 
and it shows how I get most of my 
prospects from applicants already writ- 
ten.” 


Major Edward Dana Redington was 
reminded at the Sunday Evening Club 
of the First Congregational Church of 
Evanston, Ill, Nov. 12, that he was 
seventy-seven years of age. The pastor 
of the church, in commenting on the 
fact, stated that the practice prevailed 
in the Sunday school of calling on a 
child to deposit on his natal day in the 
birthday fund an amount equal to his 
number of yeats, so Major Redington 
forked out seventy-seven cents for the 
contribution box. 

Major Redington is one of the vet- 
eran agents of the Provident Life & 
Trust in Chicago. He has been con- 
nected with the company since July 1, 
1888. He is a man of substantial char- 
acter, is held in the highest esteem 
and greatly beloved. He celebrated his 
anniversary week by writing $26,000 of 
insurance, has taken a new lease on 
life and is in the hey-day of his career. 

Major Redington served with distinc- 
tion during the Civil War, starting as 
private in the Twelfth Vermont Regi- 
ment and becoming second lieutenant. 
Later he was made major and pay- 
master. Major Redington served as 
jury commissioner of Cook county from 
1897 to 1907. He believes in sound life 
insurance and in telling the truth about 
it. He is a credit to the business that 
he served and has a large clientage. 


One of the conspicuous successes 
among life insurance men in Chicago is 
S. C. Woodard, assistant general agent 
of the Penn Mutual. For the eleven 
months of 1916 Mr. Woodard has writ- 
ten and paid for over $450,000 in the 
Penn Mutual, all of which represents 
his individual and unaided efforts. In 
this volume are included many poli- 
cies on men of large means, to whom 
Mr. Woodard secured an approach by 
the force of his individuality, whom 
he closed by the personal strength of 
his presentation. 

Mr. Woodard is only 27 years old. 
His college is the University of Wis- 
consin. He went into the business at 
Madison, Wis., immediately on leaving 
the university and for two years repre- 
sented there the Northwestern Mutual, 
operating principally among the stu- 
dents and faculty of the university. 
He then went to Chicago and increased 
his success in the agency of the Mu- 
tual Benefit. General Agent C. J. Mc- 
Cary called him to his Penn Mutual 
organization about two years and a 
half ago as his direct assistant. 

Mr. Woodard has not only unusual 
technical knowledge, but the personal 
strength of his presentation is based on 
a remarkable grasp of the value of the 
human appeal. For one so young, his 
knowledge of the business man’s out- 
look on life insurance as a needed pur- 
chase excites surprise. Mr. Woodard 
goes about his work with a modesty, 
even a shyness, which conceals /from 
the casual observer of his methods, his 
reserve force. His friends predict for 
Mr. Woodard one of the unusual suc- 
cesses of the business. 

ea ——_____ 





Happiness is a by-product of work well 
done. 
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DMUND B. LOMBARD, manager 
of the Penn Mutual in New York, 
believes that an agent must have 

the quality of humor in his makeup to 
be a success. He says: 

“From my own experience and the 
study of many agents and their work, 
I would lay down one hard and fast 
rule. An agent must possess some 
sense of humor. And I am sure I 
need not say to you that by this it is 
meant that the successful agent should 
be a comedian or an impersonator, or 
even filled, like a roast turkey, with 
chestnuts. But the excellent common 
sense, the fair and true view of life, 
the absence of false dignity that give 
the sense of wit, are necessary to a 
true salesman. I have never met a 
good one who lacked this quality. Wit 
is based on human sympathy, and so 
is salesmanship. But you may say wit 
and humor are different. Wit in the 
old sense meant acuteness of mind. 
True, but the two things really are 
one, and that is why the same word is 
applied to both. Does not the proverb 
say, “Life is a tragedy to those who 
feel; a comedy to those who think”? 
The life insurance man must do both. 

“I have no patience with the man 
so selfishly absorbed that he is so out 
of touch with humanity that he never 
allows himself to relax into a smile. 
When I meet such a man I feel like 
saying, ‘Poor unfortunate, stand before 
a mirror and learn to laugh—at your- 
self if nothing more.’ I have the sat- 
isfaction of having induced some good 
men to enter our profession, and can 
boast of having kept a greater number 
out of it, in almost every instance be- 
cause they lacked the sense of humor.” 





One of the agents the other day was 
talking about the desirability of classi- 
fying prospects into four or more 
grades so far as possibility of closing 
is concerned. For instance, there would 
be those that should be seen imme- 
diately and are counted good prospects 
for early closing, running down to those 
that are regarded as very poor. An 
agent in commenting on this plan said 
that he had not found it advisable to 
make such an elaborate classification, 
but he usually has his prospects classi- 
fied into two lists, one for immediate 
visits and others in one bunch that do 
not require present attention. He has 
not found it desirable, for instance, to 
throw anyone into the discard until he 
dies. This agent says that even when 
a man becomes uninsurable he has 
found it advantageous to keep in touch 
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with him because he has some relative 
or friend who should take out insur- 
ance. In other words, this agent feels 
that it has helped him to keep in touch 
with his prospects whether they are 
good or bad. The more often he calls 
on them the better he becomes ac- 
quainted, and he sees to it that he does 
not become a bore. 

When this agent first started in the 
business he says that he wasted consid- 
erable time by chasing up lists of pros- 
pects in that he did not get any ad- 
vance information regarding the men on 
whom he was to call. Now he saves 
time by preparing something before he 
makes his calls and gets as much in- 
formation as possible concerning the 
prospects. This man feels, however, 
that it is good training early in the 
game for a life insurance agent to make 
a straight canvass of his prospects and 
to keep going all the time. Sheer hard 
work will bring results. In going after 
a prospect and seeing as many people 
as can be seen in a day a man is bound 
to gather together some good material. 
Many names that would be regarded 
almost fruitless by the old timer are 
taken by the new agent with a vim and 
vigor, and frequently there are numer- 
Ous surprises in the results. Some that 
the old-time agents had given up as 
absolutely impossible are turned into 
policyholders by the new agent, who 
simply goes after them hammer and 
tongs without fear. There is sometimes 
a great advantage in having a new man 
tackle old prospects. 





New York Life 


The New York Life issues a very 
graphic folder that can be used effec- 
tively in competition with fraternals. 
It can be handed to a man and in a 
brief yet forcible way it gives him 
some fundamental comparisons. It is: 


WHICH IS THE BETTER? 


Will your order guarantee that your 
a shall never be raised? Mine 
will. 

Will assessments in your order cease, 
if you so choose, when your working days 
are over? Mine will. 

Has your order an honorable record of 
71 years, during all of which time it has 
steadily increased in strength and pros- 
perity? Mine has. 

Does your order furnish a guarantee 
that when you die the full amount of your 
certificate will be paid? Mine does. 

Will your order provide for payment of 
cash value at any time after three years? 
Mine will. 

Will your order give you a paid-up certi- 
ficate (due at death) on account of the 
payments you have made in case you stop 
paying? Mine will. 

Will your order continue to protect your 
family, no matter what occupation you 
may hereafter find it necessary to follow? 
Mine will. 

Will your order guarantee to waive the 
collection of assessments in case you be- 
come totally and permanently incapaci- 
tated for money earning, and pay an in- 
come to yourself? Mine will. 

Will your order make to you loans at 6 
percent interest, after assessments have 
been paid for three years, on the sole 
security of your certificate, in case you 
need funds? Mine will. 

Will your order keep you protected for 
a stipulated length of time, without ac- 
tion on your part, in case you are out of 
— by mail, or forget to pay? Mine 
will. 

Will your order issue certificates that 
are incontestable after two years, and free 
from all restrictions as to residence, occu- 
pation or travel? Mine will. 

Has your order set aside a reserve fund 
as a guarantee that it will last as long 
as you do, and be ready to pay whether 
you live or die? Mine has. 





One of the companies brings out the 
point that the last two years have been 
a great harvest for mechanics. Any 
man of mechanical turn of mind who 
will apply himself to his work and can 
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do things worth while, can almost com- 
mand his own wages. Skilled laborers, 
therefore, have had their wages in- 
creased greatly and unskilled laborers 
are getting the wages that were for- 
merly paid skilled workmen. It is found 
that many of the workmen have pur- 
chased their own homes and are sav- 
ing money. This opens a good field for 
the life agent. The life men have been 
allowing the industrial agents to cul- 
tivate this field, but it would seem that 
there is now an opportunity for the 
man who solicits only ordinary busi- 
ness. Here is a field, therefore, that is 
a new one and a good one for any 
agent. 
en 8 ae 


EQUITABLE WOMEN’S SUCCESS 





Engage in a Contest in Honor of Miss 
Shaal and Put Over a 
Million 





The women of the Equitable Life of 
New York have demonstrated the fact 
that they can accomplish big things 
without the help of “mere men.” The 
Equitable is the only company that 
seems to have developed fully the true 
woman agent, so far as women’s de- 
partments are concerned. The Equit- 
able now has four full-fledged women’s 
departments in charge of women man- 
agers and all of them are a pronounced 
success. The pioneer woman’s depart- 
ment is in Boston, in charge of Miss 
Florence E. Shaal. Miss E. Marie Little 
is manager of the woman’s department 
in New York City, Miss Sara Frances 
Jones is the woman’s manager in Chi- 
cago, and the latest woman’s denart- 
ment is in Cincinnati, with the H. J. 
Powell agency, Miss Bertha Burns be- 
ing manager. 

At the National Life Underwriters 
Association meeting in St. Louis, Miss 
Anna A. Russell, of the New York wo- 
man’s department, and Miss Jones of 
Chicago, concocted a scheme to honor 
Miss Shaal by a ten days’ business-get- 
ting campaign of all the women agents 
of the Equitable, from Nov. 5 to 15. 
Miss Shaal’s birthday anniversary is 
Nov. 17, and on that day it was an- 
nounced to her that the women agents 
of the Equitable had produced a mil- 
lion dollars in her behalf. 
rice Mann, one of the Chicago agents, 
produced eighteen applications, amount- 
ing to $50,000, during the ten days, al- 
though she only took up the work in 
July. The campaign was mapped out 
very carefully and the women agents 
were educated both before and during 
the period until they were worked up 
to a high pitch of enthusiasm. The 
campaign demonstrated to the Equit- 
able that its woman’s departments were 
up and coming and that they had 
reached a point where they could be 
ery depended upon to get re- 
sults. 
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$29,000,000 in Oklahoma 

As an argument in support of Okla- 
homa’s claim to be the central state in 
a federal land bank district with Kansas 
and Arkansas, the state’s campaign 
managers have cited to the farm loan 
board that life insurance companies 
have invested more than $29,000,000 in 
Oklahoma farm mortgages. This is 
cited as showing that Oklahoma mort- 
gages rank high from the standpoint of 
security. 

Companies investing most heavily in 
Oklahoma are the Travelers, Aetna, 
National of Vermont, New York Life, 
Equitable of New York, Prudential 
and Union Central. 

— ——_— «es 
Concern is Criticised 

New York, Nov. 29—(Special)—Re- 
ports filed by examiners of the New 
York department severely criticise the 
operation of the Underwriters of Syra- 
cuse, Inc., in connection with the pur- 
chase of certificates of the New York 
Safety Reserve Fund, upon which divi- 
dends: had been deferred. It is stated 
that the underwriters’ concern was con- 
trolled by persons connected with the 


Mrs. Beat-: 


organization of the Reserve Fund who 
were in position to know the value of 
the certificates. Under the plan oper- 
ated by the Reserve Fund, which is a 
co-operative assessment life and acci- 
dent company, the profits of the various 
classes insured were divided in the 
form of a dividend at the end of each 
five year period. The company recently 
passed several dividends and it is 
charged that the insiders took advan- 
tage of their information to purchase 
the certificates at less than their value. 





With Industrial Men 











E. W. Barrett Is Honored 


The Muncie, Ind., staff of the Pruden- 
tial recently honored Superintendent 
E. W. Barrett’s birthday anniversary by 
going out for ordinary business in his 
behalf. There was aggressive cam- 
paigning and material results were the 
outcome. 


Men Are Promoted 


The Western Life Indemnity of Chi- 
cago has installed district No. 3 in the 
Security Bank building, Milwaukee and 
Western avenues, Chicago. Daniel 
Brophy, assistant superintendent of dis- 
trict No. 1, has been made acting su- 
perintendent of district No. 3. He has 
had eighteen years’ experience in indus- 
trial work. C. A. Russell is superinten- 
dent in charge of district No. 2, Sixty- 
third street and Ashland avenue, Chi- 
cago. Assistant Superintendent S. 
Bailey has been made acting superinten- 
dent of district No. 1. 





Gets Out New Policies 


The industrial department of the 
Western Life Indemnity of Chicago has 
issued two new policies. One is a spe- 
cial $250 weekly savings policy, to be 
issued on lives between ages sixteen 
and sixty-five. The other is the 
monthly savings policy which will be 
issued in the sum of $500 only, between 
the same ages. This policy carries a 
special total disability benefit clause in 
place of permanent disability. The 
policyholder will be paid a pension of 
$10 a month in case of permanent dis- 
ability. 





Veteran Is Honored 


William H. Waldron, an agent of the 
Prudential, in Newark, N. J., No. 1 dis- 
trict, is the oldest representative in 
point of service of the company. He 
began Oct. 18, 1876, and his entire work 
has been in Newark. President Forrest 
F. Dryden of the company personally 
presented Mr. Waldron with a certifi- 
cate commemorating his forty years of 
meritorious work. During the week 
of Nov. 6 a special effort was made in 
his behalf by his associates. 





What Low Arrears Mean 


.The Prudential emphasizes the fact 
that low arrears mean a greater chance 
for an agent to utilize his time to the 
best advantage, a lower lapse rate and 
greater freedom to develop opportuni- 
ties that present themselves. Thé Pru- 
dential tells its men that as a rule there 
is no legitimate excuse for any business 
remaining in arrears for an indefinite 
period. It says: “It is really a matter 
of interest, beginning with those hav- 
ing the business in charge, and in turn 
interesting the policyholders to the ex- 
tent that they will become a working 
force instead of a hindrance to you in 
your locality.” 





Excellent Enclosure 


The Phoenix Mutual sends out to its 
agents for enclosure in letters a very 
good and vivid suggestion. It says: 

“Five million dollars to men who 
only paid one premium. Every year 
the life insurance companies of this 
country are paying over $5,000,000 in 
death claims on policies issued within 





a year. During the past five years the 


Phoenix Mutual has paid over $300,000 
in death claims on policies in force less 
than one year, and over $2,000,000 on 
policies in force less than five years. 
These policies were on the lives of 
people who had been pronounced phys- 
ically O. K. within a few months or 
days.” 





Taking Advantage of the Delivery 


An agent said the other day that he 
had had great success in selling:a man 
more insurance when he delivered the 
policy. By that time the prospect had 
been fully canvassed and ail the points 
had been driven home. He is in a 
mood then for insurance if he ever was, 
and when the policy is delivered the 
agent forcibly reiterates the main fea- 
tures and benefits. The environment is 
favorable for another order. This agent 
emphasizes the fact that the man has 
successfully passed the physical test, 
and that now is the proper time to 
take more insurance while he is in fit 
condition. Frequently this agent says 
that he doubled the amount of insur- 
ance by increasing the policy at deliv- 
ery. He goes over the salient facts 
of the document that he has delivered. 
He points out the factors that make it 
attractive. He gives a talk on the 
uncertainty of life and the desirability 
of getting insurance when a person can. 





INDUSTRIAL LIFE NOTES 


Edmond V: Brouillette, of the Pruden- 
tial, at Vincennes, Ind., has rounded’ out 
twenty years of service. He started with 
the Prudential in his present district and 
is held in high regard. 


The Prudential has opened a new dis- 
trict at Lowell, Mass., which has hereto- 
fore been operated as an assistancy of the 
Lawrence district. Norris J. Benoit, an 
assistant at Manchester, N. H., has been 
appointed superintendent of the Lowell 
oy He joined the Prudential June 21, 
1909. 


=» 6 
Would Require Insurance 


County Judge William H. Zwick of 
Oklahoma City favors the enactment 
by the coming Oklahoma legislature of 
an act compelling heads of families to 
carry life insurance. 

“Such a law would not only alleviate 
a great deal of needless suffering,” said 
Zwick, “but would take from the tax- 
payers of the county the burden of car- 
ing for penniless widows and orphans.” 

——_——__—_=» 6 = —_____ 


Execution No Bar 


Legal execution for crime is not 
ground for the refusal to pay a life 
insurance policy, according to Judge 
Murray B. Jones of the county court 
of Houston, Texas. The decision was 
given in the case of Abbie Munson 
against the American National. 

—_——3D too 


No Insurance, No Wedding 


Judge William H. Zwick of Okla- 
homa City, Okla., has come out for 
compulsory life insurance. He passes 
upon pensions payable by the state to 
widows. He would let no one secure 
a marriage license without exhibiting 
a life insurance policy. 

ooo 


W. M. Furey Is Honored 


The officials of the Berkshire Life 
tender a complimentary dinner to 
Manager William M. Furey of Pitts- 
burgh last week on account of his 
thirtieth anniversary with the company. 
President W. D. Wyman and Medical 
Director Henry Colt represented the 
home office. General Agent Fred H. 
Rhodes of New York City and General 
Agent A. K. Hannen, of Columbus, O., 
were present, representing the agency 
force. Mr. Furey is chairman of the 
executive committee of the National 
Life Underwriters Assocfation. 

—————» oe ____ 


“Bulkeley Tribute” Medals 


The Aetna Life has sent to agents 
more than 800 “Bulkeley Tribute” 
medals, awarded on the basis of busi- 
ness production in the “Bulkeley 
Tribute Months,” November and 
December, 1915. The tribute was in- 





tended as a thank offering by the 





agents for‘ the splendid treatment they 
received in their trip to the exposition 
at San Francisco a year ago last sum- 
mer. John Flanagan, famous New 
York sculptor, designed them. The 
medals have been awarded as follows: 
163 gold medals, 384 bronze medals and 
257 silver medals. 
—_—————- 6 


Nettleship Goes to Cleveland 


G. Montagu Nettleship, state agent 
for the Security Life of Chicago in 
Virginia, has resigned, having been 
elected vice-president and manager of 
agencies for the Pure Protection Life 
of Cleveland. 
2-6 

The Northwestern Mutual Life has 
started an action in Milwaukee against 
the federal government to recover $143,- 
368 paid as income tax for 1909 and 1910. 
The company holds that it has no net in- 
come because it is a mutual company, all 
receipts being held in trust. 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 


A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 

105 South La Salle Street, Chicago 
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Safe Six Per Cent 


First Mortgage Farm Loans 
No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 


ing Values. 
In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 
Morggage Loan Company 
Salt Lake City, Utah 








Investment 
Specialists 


We have specialized in the 
selection of 7% preferred 
stocks for more than 12 years, 
and have built up a following of 
nearly 10,000 satisfied custom- 
ers, who buy from us regularly. 


Our service is explained in “‘The 
Selection of Investments,” a 16- 
page booklet we will be glad to 
send you on application. 


The Geiger-JonesCo. 
Investment Securities 
Canton, Ohio 


Ask for our handsomely illustrated 
“Portfolio of Investment Securities.” 
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AREYOU ALIVE AGENT? 
Can You Produce Business? 


E want a man who can show a good clean 
record—large or small producer, for large 
or small territory—to write our Guarant 
Premium Reducing Ae Pays Double the 
Face on Accidental Death. Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 
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PROPER USE OF FIGURES 


HOW THEY SELL INSURANCE 





E. K. Cumming of the Missouri State 
Life Shows How Agents Can 
Make Them Work 





General Agent E. K. Cumming of the 
Missouri State Life, in a recent talk on 
the subject, “Do Figures Sell Life In- 
surance?” says: 

I firmly believe that figures do sell 
life insurance. I believe almost every 
agent uses figures to interest his pros- 
pect and induce him to take life insur- 
ance. 

The New York surrogate’s office, for 
a five-year period, shows that of the 
adult persons who died within that 
period 85 percent left no estates. 

4.3 percent left estates 


valued at .......... $ 300to$ 1,000 
5.3 percent left estates 

valued at .......... 1,000 to 5,000 
1.8 percent left estates 

valued at .......... 5,000 to 10,000 
1.8 percent left estates 

valued at .........- 10,000 to 25,000 
1.5 percent left estates 

valued over ........ 25,000 


The above figures, shown a prospect, 
certainly start him to thinking about 
insurance; without which he would be 
classed with the 85 percent who died 
without leaving any estate whatever. 


Accident Statistics 


Here are more figures. There oc- 
curred in this country alone last year 
35,000 fatal accidents; 2,000,000 persons 
were seriously injured. These figures 
show that a life was destroyed every 
fifteen minutes, and someone injured 
every sixteen seconds during the year, 
from accidents alone. In addition to 
that, let us take into consideration the 
fact that thousands upon thousands of 
persons either die or are totally dis- 
abled from disease. | 

Figures of these kinds should cer- 
tainly interest a prospect, and help in- 
duce him to invest in a policy, that not 
only protects his dependent ones in 
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event of his death from either accident 
or disease, but farther guarantees that 
in case of his becoming totally and per- 
manently disabled either from accident 
or disease, that the company will pay 
all premiums becoming due on his pol- 
icy during the period of his total and 
permanent disability, and in addition 
thereto, pay him one-twentieth of the 
face of the policy each year, in cash. 

Figures showing the comparative 
yearly growth of a company, and per- 
centages of increase over preceding 
years, are also of great help, in my 
cpinion, in selling policies. 

Must Have Other Factors 


In addition to the use of figures, how- 
ever, in selling life insurance, a man 
must have initiative, aggressiveness, and 
individuality. The instant a man be- 
gins to show individuality, to think for 
himself, to originate, to show initiative 
and aggressiveness, the moment he 
steps up out of the general mass of 
men and demands and begins to receive 
attention for himself, that moment he 
throws off his confining fetters, gets out 
of the rut, and begins to grow. 

Intensity of purpose is also a vital 
thing in any business, and especially is 
it true of salesmanship; but the sales- 
man’s purpose will assuredly lack in- 
tensity unless he knows and honestly 
believes in the goods he sells. For, 
boiled down, salesmanship is nothing 
more nor less than making the other 
fellow feel as you do about what you 
have to sell, 


His Mind Must Be Changed 


When you see a prospect, he perhaps 
fcels that he does not want to buy your 
policy. You feel that he should have 
it, and that he would take it if he knew 
as much as you do about the protection 
it will give him. Now, in order to se- 
cure his name “on the dotted line” you 
must change his mind, and bring it 
around to agree with yours. How weil 
you succeed in doing this depends upon 
the intensity with which you set about 
it. If your argument shows any indi- 
cation of a lack of belief on your own 
part in what you are saving or in the 
company you represent, you are work- 
ing under a handicap. 








Creditors and Change of 
Beneficiary Clause 





The change of beneficiary clause does 
not give a creditor in ordinary legal 
proceedings any right to collect the 
cash value of a life policy, notwith- 
standing the rule in bankruptcy cases. 
This was the decision of the appellate 
division of the New York supreme 
court in the case of the Chelsea State 
Bank et al. vs. Travelers. 

The bank had a judgment against a 
debtor, Motley, and attempted to levy 
on the cash value of two policies in 
the Travelers. Lucy B. Motley was 
named as beneficiary of both policies, 
but both contained the change of bene- 
ficiary clause. The Travelers filed an 
answer stating the policies had lapsed 
and admitting it held the net cash sur- 
render values, but setting up the fact 
that Lucy B. Motley was named as 
beneficiary. In refusing to order pay- 
ment to the creditors the court said: 

“For aught that appears in the com- 
plaint, the beneficiary, Lucy B. Motley, 
still has an interest in the policies and 
is a necessary party to any determina- 
tion of the rights of the parties in and 
under them. The cases cited by plain- 
tiff arising in bankruptcy cases have 
no application here, for in the former 
the trustee in bankruptcy succeeded to 
all the rights of the bankrupt, including 
the reserved right to change the bene- 
ficiary, which is not the case here, 
where plaintiffs can only reach the in- 
sured’s property, and the wife is still 
the designated beneficiary.” 

6 ea 


The Scranton Life and Illinois Bankers 





Life of Monmouth, IIl., have retired from 
North Dakota. 





NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
tS aarp, Policyholders’ Digest, 

blished Annually in May. Price, $2.56 


UNION CENTRAL’S NEW CLAUSE 











Gets Up New Provision to Be Used 
for Military and Naval 
Purpose 





The Union Central Life has adopted 
the following tentative form for a mili- 
tary or naval service clause, which will 
be inserted in the next edition of poli- 
cies that will be printed: 

In event the death of the insured shall 
occur within ten years from the date of 
issue of this policy while he is engaged 
in or as a result of military or naval 
service in time of war, the liability of the 
company under this policy shall be limited 
to the reserve, less any indebtedness on 
this policy; provided that there shall be 
no such limitation of liability if the in- 
sured shall obtain from the company a 
permit for such service, and shall renew 
the same on each policy anniversary dur- 
ing the continuance of such service. Such 
permit shall be granted on request before 
or within thirty-one days after the begin- 
ning of such service on payment in cash 
in advance of such extra premium as the 
company may require, and shall be re- 
newed on each such policy anniversary on 
payment in cash in advance of such extra 
premium as the company may then fix 
therefor. Such extra premium shall be 
nonparticipating and shall not increase 
any of the policy values. 





Has New Endowment Policy 


J. C. Cameron, secretary-actuary of 
the Great Southern Life of Houston, 
has conferred with the Texas commis- 
sioner regarding a new policy the com- 
pany proposes to put on the market. 
It is to be a 20-year endowment with 
a new premium arrangement. It will 
be approved by the department follow- 
ing the favorable report thereon made 
by L. E. Shuddemagen, assistant actu- 
ary in the department. 


Child’s Endowment Policy 
The Illinois Life announces that its 
child endowment contract, written on the 
twenty-year.endowment plan and for- 
merly at the premium rate as of age 
twenty-one, is now issued at the age 
seventeen rate. Where the contract 





formerly provided for medical examina- 
tion at age eighteen, policies now stipu- 
late that the examination shall be made 
at age seventeen. 


SCHEDULE FOR 1917 


Dividends, additional to those shown 
in THE WESTERN UNDERWRITER of Nov. 
23, which will be paid in 1917 by the 
Connecticut General Life, follow: 

10-PAY LIFE 














Div. 20 30 35 40 50 60 
$ $ 3 $ 8 3 
Pre. 41.38 49.28 54.49 60.78 77.93 104.65 
1.... 3.81 4.67 65.29 6.08 8.62 13.65 
2.... 4.14 5.08 5.75 6.59 9.28 14.46 
3.... 4.49 5.51 6.22 7.13 9.96 15.26 
4.... 4.86 5.96 6.72 17.68 10.66 16.09 
5.... 5.24 6.42 7.23: 8.26 11.88 16.91 
6.... 5.64 6.89 7.77 8.86 12.12 17.73 
7.... 6.04 7.39 8.33 9.49 12.88 18.56 
8.... 648 7.92 8.91 10.13 13.66 19.37 
9.... 6.92 8.46 9.51 10.80 14.46 20.17 
10.... 7.39 9.03 10.14 11.50 15.27 20.95 
*11... 4.80 5.75 6.36 7.09 8.87 10.91 
*12... 4.88 5.86 6.49 7.25 9.08 11.10 
*13... 4.96 5.98 6.64 7.41 9.27 11.30 
*14... 5.05 6.10 6.78 7.59 9.47 11.49 
15... 5.15 6.23 6.93 7.75 9.68 11.68 
*16... 5.24 6.36 7.09 7.93 9.88 11.86 
*Surplus dividends. 
15-PAY LIFE 
2 e nee 
Div. 20 25 30 35 45 55 
$ 3 $ 3 3 3 
Pre. 30.94 33.68 36.98 41.00 5416 .69 
1.... 3.389 3.74 4.17 4.74 6.47 9.94 
2.... 3.62 3.99 4.45 5.05 6.88 10.49 
8.... 3.84 4.25 4.74 5.88 7.31 11.05 
4.... 4.08 4.51 5.04 72 7.75 11.62 
5.... 4.34 4.79 5.35 6.07 8.20 12.20 
6.... 4.60 5.09 5.68 6.43 8.69 12.79 
7.... 4.87 5.38 6.02 6.82 9.17 13.39 
8.... 5.16 5.70 6.37 7.21 9.68 14.00 
9.... 5.45 6.03 6.73 7.62 10.20 14.61 
10.... 5.76 6.37 7.12 8.04 10.73 15.23 
11.... 643 7.08 7.86 8.83 11.63 16.20 
12.... 6.76 7.44 8.27 9.29 12.19 16.82 
13.... 73h F398. 6.70 S$.37 S277 30.48 
14.... 7.47 8.23 9.13 10.27 13.36 18.03 
15.... 7.85 8.64 9.60 10.78 13.96 18.62 
*16... 5.24 5.75 6.36 7.09 8.87 10.91 
*Surplus dividends. 
LIPE FULL PAID AT 60 
c ge 
Div. 20 25 30 35 40 50 
$ $ $ 3 3 3 
Pre. 18.92 21.68 25.45 38.89 77.93 
» 2.90 3.24 3.69 4.32 5.19 8.62 
a... 2.99 3.37 3.85 4.53 5.46 9.28 
, 3.09 3.49 4.01 4.74 5.76 9.96 
Bae 3.19 3.61 4.18 4.97 6.06 10.66 
§.. 3.30 3.75 4.34 5.19 6.38 11.38 
C3 3.41 3.88 4.52 65.42 6.70 12.12 
, AS 3.52 4.03 4.71 5.67 17.04 12.88 
, a 3.63 4.18 4.90 5.92 7.40 13.66 
10-YEAR ENDOWMENT 
’ mr nd — 
Div. 35 50 60 


$ 
Pre. 101.27 102.26 103.06 104.25 109.30 122.96 
1... 8.29 887 9.32 9.93 12.07 16.83 
2... 9.27 9.86 10.30 10.90 13.04 17.80 
3... 10.31 10.88 11.32 11.92 14.06 18.77 
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10-Year Endowment—Continued 
- 11.38 11.95 12.38 12.97 15.11 19.76 








4.. 
5... 12.49 13.06 13.48 14.08 16.18 20.75 
6... 13.65 14.21 14.68 15.23 17.29 21.74 
7... 14.86 15.41 15.48 16.41 18.43 22.73 
8... 16.12 16.67 17.08 17.64 19.60 23.70 
15-YEAR ENDOWMENT 

r Age + 

Div. 20 30 35 40 50 60 

$ $ 8 $ 
Pre. 64.63 65.74 66.67 7440 91.49 
1... 606 666 7.11 7.74 9.96 14.97 
2... 665 7.25 7.70 8.383 10.59 15.65 
3... 7.26 %86 8.31 .8.95 11.23 16.35 
4... 7.90 850 8.95 9.58 11.89 17.04 
6... 8.57 9.16 9.61 10.26 12.57 17.74 
6... 9.25 9.85 10.31 10.94 13.27 18.46 
7... 9.98 10.58 11.02 11.66 13.99 19.16 
8... 10.74 11.32 11.77 12.41 14.73 19.87 
ENDOWMENT AT 75 

e az 

Div. 20 5 35 40 50 
1... $2.86 $3.19 $3.62 $4.18 $4.94 $7.53 
2... 2.96 8.30 3.75 4.84 65.17 7.91 
8... 3.04 3.41 3.89 4.52 5.39 8.31 
4... 3.18 3.52 4.04 4.71 5.63 8.71 
5... 38.22 3.64 4.18 4.89 5.86 9.13 
$8.82 3.77 4.34 5.09 6.11 9.55 
ge 3.43 3.89 4.50 6.29 6.38 9.98 
8.. 3.53 4.02 4.67 5.50 6.64 10.43 


25-YEAR ENDOWMENT 


Age 
Div. 20 2 30 85 





45 55 

$ $ $ $ $ $ 
Pre. 36.41 37.01 37.87 39.22 44.99 60.41 
1.... 3.61 3.88 4.20 4.67 6.18 9.53 
2.... 3.90 4.15 4.49 4.96 652 9.98 
3.... 4.19 4.45 4.79 5.27 6.86 10.44 
4.... 4.50 4.76 5.10 5.59 7.23 10.90 
5.... 4.82 6.08 5.42 5.92 7.60 11.38 
6.... 5.15 5.41 6.76 6.27 7.99 11.86 
7.... 5.49 5.76 6.11 6.62 8.38 12.35 
8.... 6.85 612 6.47 6.99 8.79 12.84 
9.... 623 649 6.86 7.38 9.21 13.33 
10.... 662 6.89 7.25 7.77 9.65 13.84 
11.... 7.88 7.64 8.01 8.54 10.44 14.69 
12.... 7.80 8.07 843 8.97 10.90, 15.20 
18.... 8.23 8.51 8.87 9.42 11.36 15.70 

14.... 8.70 8.96 9.33 9.88 11.84 16.2 
15.... 9.18 9.45 9.81 10.36 12.32 16.70 
16.... 9.67 9.94 10.30 10.86 12.82 17.19 


[= 


HOME LIFE’S NEW SCALE 
The following dividends, showing an 
increase over the scale now in use, will 
be paid in 1917 by the Home Life of 
New York: 
ORDINARY LIFE 
Addition 


-——Dividends———, for Ist 
Age Prem. ist 2nd 8rd 4th Div. 
17... $16.94 $2.80 $2.90 $2.99 $3.10 $8.00 
, ee 17.28 2.83 2.93 3.04 3.14 8.00 


19 17.64 2.88 2.98 3.09 3.20 8.00 
20 18.01 92 3.03 3.13 3.25 8.00 
21 18.40 2.96 3.07 3.19 3.30 8.00 
22 18.80 01 3.12 3.24 3.36 8.00 
23 19.23 3.06 3.18 3.30 3.43 8.00 
24 19.67 3.10 38.23 3.36 3.49 8.00 
25 0.14 3.16 3.29 3.42 3.56 8.00 
26... 20.63 3.21 3.84 3.48 3.63 8.00 
27... 21.15 3.27 3.41 3.56 3.70 8.00 
28... 21.69 3.383 3.48 3.63 3.78 8.00 
29 22.26 3.39 3.55 ++ 3.86 8.00 
30 22.85 3.46 3.62 3.78 3.95 8.00 
$1 23.48 3.53 3.69 3.86 4.04 8.00 
32 24.14 3.60 3.77 3.95 4.13 8.00 
33 24.84 3.68 3.86 4.05 4.24 8.00 
34 25.58 3.77 3.96 4.15 4.34 8.00 
35 26.85 3.85 4.05 4.25 4.45 9.00 
36 27.17 3.94 4.15 4.35 4.57 9.00 
37 28.04 4.04 4.26 4.47 4.69 9.00 
38 28.95 4.14 4.36 4.59 4.82 9.00 
39 29.92 4.26 4.48 4.72 4.96 9.00 
40 30.94 4.87 4.61 4.85 5.11 9.00 
41 $2.03 4.49 4.74 6.00 5.26 9.00 
42 $8.18 4.62 4.88 5.15 5.42 9.00 
43 $4.40 4.75 6.03 5.31 5.59 9.00 
44 35.70 4.90 5.18 5.47 5.77 9.00 
45 $37.08 5.05 5.35 5.65 5.96 9.00 
46 88.55 5.22 5.563 5.84 6.17 9.00 
47 40.12 5.40 5.72 6.05 6.38 10.00 
48 41.78 5.58 5.91 6.26 6.60 10.00 
49 43.56 5.78 6.13 6.48 6.84 10.00 
50 45.45 5.99 6.36 6.72 7.10 10.00 
51 47.46 6.22 6.59 6.98 7.36 10.00 
52 49.60 6.46 6.85 7.24 7.64 10.00 
53 51.89 6.72 7.12 7.53 7.94 11.00 
54 54.33 6.99 7.41 7.84 8.26 11.00 
55 56.93 7.28 7.72 8.16 8.60 11.00 
56 59.70 7.59 8.04 8.50 8.95 11.00 
57 62.66 7.92 8.39 8.86 9.33 12.00 
58 65.83 8.28 8.76 9.25 9.73 12.00 
59 69.21 8.66 9.16 9.66 10.15 12.00 
60 72.83 9.06 9.58 10.09 10.60 13.00 


ca—— Dividend a 
vidends or is 
Age Prem, _ list 2nd 3rd 4th Div. 
Biasnin 


$26.63 $3.47 $3.70 $3.94 $4.18 $10.00 
18... 27.01 38.50 3.74 3.98 4.23 10.00 
19... 27.41 3.55 3.79 4.04 4.29 10.00 
20... 27.82 3.60 3.84 4.09 4.35 10.00 
21... 28.25 3.64 8.89 4.15 4.41 10.00 
- 22... 28.69 3.69 3.94 4.21 4.48 10.00 
23... 29.15 3.74 4.00 4.27 4.54 10.00 
24 29.63 3.79 4.06 4.33 4.61 10.00 
25 30.12 3.85 4.12 4.40 4.68 10.00 
26 80.63 3.90 4.18 4.46 4.76 10.0 
27 31.16 3.96 4.24 4.53 4.83 10.00 
28 31.71 4.02 4.31 4.60 4.91 10.00 
29 $2.28 4.09 4.38 4.68 5.00 10.00 
30 82.87 4.15 4.45 4.76 5.08 10.00 
31 33.49 4.22 4.53 4.84 5.17 10.00 
32 34.13 4.30 4.61 4.93 5.26 10.00 
33 34.80 4.37 4.69 6.02 5.36 10.00 
34 35.49 4.45 4.78 5.11 5.46 10.00 
35 86.22 4.54 4.87 6.21 5.57 10.00 
86 36.98 4.62 £36 5.32 5.68 J 
7 $7.77 4.71 6. 6.42 6.79 
38 $38.60 °4.81 6.16 5.53 5.91 10.00 
39 39.47 4.92 6.28 5.65 6.04 A 
40 40.88 5.02 65.39 5.77 6.17 10.00 








Ty Life—Continued 

41 41.34 138 5.51 5.90 6.31 10.00 
42 42.35 5.25 5.64 6.04 6.46 10. 
43 43.41 5.88 5.77 6.18 6.61 10.00 
44 41.54 5.51 5.92 6.34 6.76 10.00 
45 45.73 5.65 6.07 6.50 6.94 10.00 
46 46.99 5.80 6.28 6.67 7.12 11.00 
47 48.3 5.97 6.40 6.85 7.31 11.00 
48 49.75 6.13 6.58 7.04 7.50 11.00 
49... 651.26 681 6.77 17.24 17.72 11.00 
OU... ° Bae 6.51 6.97 7.45 -94 11.00 
51... 64.68 6.71 7.18 7.67 8.17 11.00 
52 66.41 6.93 7.42 7.91 8.42 11.00 
53. 58.8 7.16 7.66 8.16 8.68 11.00 
54 60.45 7.41 7.92 8.43 8.96 12.00 
55 62.68 7.68 8.19 8.72 9.25 12.00 
56 65.08 7.96 8.49 9.02 9.56 12.00 
57 67.65 8.27 8.81 9.85 9.90 12.00 
58 70.4 8.60 9.14 9.70 10.26 13.00 
59 73.39 8.94 9.50 10.06 10.63 13.00 
60 76.60 9.32 9.89 10.46 11.04 13.00 


20-YEAR ENDOWMENT 
Addition 
7——Dividends——_, for ist 


Age Prem. ist 2nd 38rd 4th Div. 
17... $47.44 $4.90 $5.42 $5.96 $6.52 $8.00 

47. 4.92. 5.44 5.98 6.54 8.00 
19 47.59 4.94 5.46 6.01 6.56 8.00 
20 47.67 4.96 5.49 6.02 6.58 98.00 
21 47.75 4.99 5.51 6.05 6.60 8.00 
22 47.84 5.01 5.58 6.07 6.63 8.00 
23 47.94 5.04 5.56 6.10 6.66 8.00 
24 48.04 5.06 5.58 6.12 6.68 8.00 
25 48.15 5.09 5.61 6.15 6.71 8.00 
26 48.26 5.12 5.64 6.18 6.73 8.00 
27 48.39 5.15 5.67 6.21 6.77 8.00 
28 48.52 5.18 5.70 6.24 6.80 8.00 
29 48.67 5.22 5.74 6.28 6.84 8.00 
30 48.83 5.25 5.78 6.31 6.87 8.00 
31 49.00 5.29 5.81 6.85 6.91 8.00 
32 49.18 5.33 5.85 6.39 6.95 8.00 
33 49.38 5.37 5.90 6.44 7.00 8.00 
34 49.60 5.42 5.94 6.47 7.04 8.00 
35 49.85 5.47 6.00 6.54 7.10 9.00 
36 50.11 5.53 6.05 6.59 7.15 9.00 
37 50.41 5.59 6.11 6.65 7.22 9.00 
38 50.73 5.65 6.17 6.71 7.28 9.00 
39 51.09 5.72 6.24 6.78 7.34 9.00 
40 51.48 5.78 6.81 6.86 7.42 9.00 
41 51.92 5.86 6.89 6.93 7.50 9.00 
42 52.41 5.94 6.47 7.02 7.58 9.00 
43 52.95 6.03 6.57 7.11 7.68 9.00 
44 53.55 6.13 6.66 7.22 17.78 9.00 
45 54.22 6.24 6.77 7.33 7.90 10.00 
46 54.96 6.36 6.89 7.45 8.02 10.00 
47 55.78 6.48 7.02 7.58 8.15 10.00 
48 56.69 6.61 7.15 7.71 8.29 10.00 
49 57.70 6.76 7.80 7.86 8.44 10.00 
50 58.81 6.91 7.46 8.03 8.60 10.00 
51 60.04 7.09 7.64 8.21 8.78 11.00 
52 61.40 7.27 17.83 8.40 8.98 11.00 
53 62.90 7.48 8.04 8.61 9.19 11.00 
54 64.55 7.69 8.26 8.83 9.42 11.00 
55 66.36 7.93 8.50 9.08 9.66 11.00 


10-YEAR TERM 


Gor ae eee 
Age $10.88 52° 2nd 38rd 4th Sth 


| ee 0.83 $2.29 $2.29 $2.29 $2.30 $ * 

18.. £002 2:80" -Sitt SSI 2:81. 2s... 
19 11.02 2.32 2.38 2.88 2.33 .... 
20 11.138 2.35 2.85 2.36 2.36 .... 
21 11.25 2.38 2.38 2.88 2.38 2.38 
22 11.36 2.40 2.40 2.40 2.40 2.41 
23 11.50 2.42 2.48 2.48 2.44 2.44 
24 11.63 2.45 2.46 2.46 2.46 2.46 
25 11.78 2.48 2.48 2.49 2.49: 2.49 
26 11.93 2.51 2.51 2.52 2.52 2.52 
27 12.09 2.54 2.54 2.55 2.55 2.56 
28 12.27 2.57 2.58 2.58 2.59 2.59 
29 12.47 2.61 2.62 2.62 2.62 2.63 
30 12.68 2.65 2.65 2.66 2.66 2.67 
31 12.90 2.68 2.69 2.70 2.70 2.71 
32 13.14 2.73 2.74 2.74 2.76 2.75 
33 13.40 2.77 2.78 2.79 2.80 2.80 
34 13.68 2.82 2.83 2.84 2.85 2.85 
35 13.99 2.87 2.88 2.89 2.90 2.90 
36 14.34 2.93 2.94 2.95 2.96 2.97 
37 14.70 2.98 3.00 3.01 3.02 3.03 
38 15.11 3.05 3.06 3.08 3.09 3.10 
39 15.56 3.12 3.18 3.15 3.16 3.17 
40 16.05 3.19 3.21 3.28 3.24 3.25 
41 16.61 3.27 3.29 3.31 3.33 3.34 
42 17.23 3.36 3.38 3.40 3.42 3.43 
43 17.93 3.45 3.48 3.51 3.52 3.54 
44 18.71 3.56 3.59 3.62 3.64 3.66 
45 19.56 3.67 3.70 3.73 3.76 3.78 
46 20.53 3.79 3.83 3.86 3.90 3.92 
47 21.60 3.92 3.97 4.01 4.04 4.06 
48 22.79 4.06 4.12 4.16 4.20 4.23 
49 24.12 4.22 4.28 4.83 4.87 4.40 
50 25.58 4.40 4.46 4.52 4.56 4.60 
51 27.19 4.58 4.66 4.72 4.77 4.81 
52 28.96 4.78 4.86 4.93 4.99 5.03 
53 30.92 5.00 5.09 5.17 5.23 5.28 
54 33.06 5.24 5.34 5.42 5.49 5.54 
55 35.42 5.50 5.61 5.70 5.78 5.83 





RATES ON YOUNGER AGES 


The New England Mutual has gotten 
out rates on young men from fifteen to 
nineteen years of age, as follows: 


Life Life Life — Life 
Age Life 30-P. 25-P. 20-P. 19-P. 


15-P. 
15. .$16.70 =e 4 $28. po $36. 10 #27. 00 $31.50 
16.. 17.10 50 27.30 31.90 
17.. 17.40 3 80 33 70 36. 90 27.70 32.40 
18.. 17.70 21.90 24.00 27.30 28.10 32.80 
19.. 18.10 22.30 24.40 27.70 28.50 33.30 


End. End. End. End. 7 beg 
ge 25 20 15 t 75 
15..$30.40 $36.90 $43. ae $64.40 $99. 70 $17. 30 
a 0 37.00 47 64.50 


16.. 30.5 p 10 99.80 17.60 
17.. 30.60 37.10 47.20 64.50 99.90 18.00 
8.. 30.70 37.20 47.30 64.60 99.90 18.40 
19.. 30.80 37.30 47.40 64.70100.00 18.80 
End. End. End. 

at 75 30 20 Life 
Age 20-Pay. 20-Pay. 10-Pay. 10-Pay. 
2 $38.20 $77.70 $42.40 


$27, 906. 





LIFE APPOINTMENTS 
Minnesota 


Twin City—Florian J. Neutgens, Chaska; H. 
F. reciey: rT eh ‘obert 8. Settle, Bethel. 
Natl.— Dupuis, Minneapolis; J. F. 
pi yer, wae Gikenad: 
ew _York—S. M. Strom, Preston; F. E. Mi- 
land, Stewartville. 
Minn. Mut.—R. L. Kukla, St. Paul; J. W. 
Spriestersbach, Pine Island. 
Mutual, N.’ a, Be Cochran, Minneapolis; 





Z 
& 
| 


WwW. 8. “Robertson, Jackson; C. R. 


Ww. 

Stowell, West nes 
Surety Fund—J. : Whitiker, Minneapolis. 
Fid. corals Pricke, Waseca. 
Reliance—J. “Malone, Virginia. 
Mass. Mut. Bh Bial, Minneapolis. 
Reserve Loan—J. den, Minneapolis. 
Travelers—C. C. Cross, Minneapolis. 
oe. Mut. —Paul reer, Wabasha. 

H E. Truesdell, Minneapolis. 

Central, owt Bratrud, Thief iver 

Falls; F Ie Schweger, Minneapolis. 


Michigan 


Detroit—Mabel Morrill, Oxford; I. W. Ja- 
cobs, Detroit; onsen oa Fillinger Henderson; R. 
G. Sweeney, Detroit; H. ‘oy, Metz; R. 


Burns, Kinde. 

John Hancock—G. D. King, Clarkston; M. D. 
Breen, M. J. O'Malley, A. J Matthews and 
Samuel Rosenblum, Detroit. 

Mass. Mutual—Lucile H. Honey, Battle Creek; 
L._A. Dudley, Battle Creek. 

Mich. Mut—E. A Genia, Hart; L. N. 
O’Brien, Hesperia; Henry Hazelton, Lawton; 

5 Redman, Perrington; L. S. Wiederwaz, 
St. Louis. 

Mut. Benefit—E. H. Martin, Detroit; A. J. 
— Highland Park; J. T. Mallett, Center: 
ville 

Mutual, N. Y.—E. Ps Mahony, Kalamazoo; 
John Novak, Detroit; 

New York—W. H. behets and J. H. Foster, 
Detroit. 

North Amer.—Mrs. M. I. Powers and J. J. 
Purcell, Bay City. 

Northern Assur.—B. W. Stubbert, Detroit; 
W. _E. Bryan, Flint. 

N. W. Mut.—Paul Adams, Flint; P. F. 
Relyea, Battle .e 

Ohio State—R. W. Kirk, Adrian. 

Old Cots Ww. N Nutt, Niles. 

Pacific Mut.—C. W. Ernsberger, Detroit. 

Pitts. L. & T.—H. C. Dunlap, Lansing. 

Preferred—E. H. gs Shepherd. 

Prov. L. & T.—A. F. Heyl, Ann Arbor. 

Sun—R. B. Jepson, Mulliken 

Travelers—T. D. Meddick, endian F. W. 
Calvert, Battle Creek. 

Union Cent.—Smith Bros., Sebewaing. 

Agricultural—Thomas Haas, Kalamazoo. 

Bankers, Ia.—F. J. Jeppeson, Ironwood; A. J. 
Steelsmith, en 

Central— L. Leaheey, Menominee. 

Conn. Genl.—F. A. Moyer, Pontiac. 

Conn. Mutual—R. C. Traver, Detroit. 

Continental—Matthew Marshall, Detroit. 

Equitable—Cora M. Schwabe, Detroit; N. J. 
+ yan nig Detroit; D. J. May, Midland; C. J. 
Reynick, Saginaw. 

eli RY Blunt, Elsie; E. A. J. Gross, 
Ypsilanti; K. D. Adams, Sparta; F. * Bower, 
Detroit; W. A. Shober, Pentwater; G. G. Free- 
man, Owosso; John Clarke, Jackson; L. J. 
Fleury, Avoca. 

Home—J. J. Keyes, Hancock. 

Indianapolis—A. J. Scott, Palatka. 

Illinois—M. B. ae, Grand Rapids. 

Indianapolis—E. B. Tucker, Blanchard; J. H. 
Schueller, Muskegon. 

John Hancock—Felix Ostrowski, Detroit. 

Manufacturers—Annabel Roberts, Detroit; An- 
gus McLennan, Calumet; H. E. Scripps, Detroit; 
A. D. McLean, Detroit. 

Mass. Mutual—C. L. House, Clinton; Ralph 
Kanar, Muskegon. 

ich. Mutual—W. A. Rosenberg, Fennville; 


W. J. Phillips, er 
. Elliott, Ionia; L. S. Par- 


Mut. Benefit—J. 
ish, Jerome. 
Mutual—C. F. Troupe, Detroit; J. E. Hen- 
derson, Harrisville; C. E. Ruggles, Oden. 
New York—Kalman Rice, Detroit; J. F. 
Walker, Detroit. 
Ohio State—Charles Gauthier, Garden; James 
Friar, Jr., Grand Rapids. 
Old Colony—J. R. Gray, Detroit. 
Pacific Mut.—C. H. Smith, Detroit. 
Peninsular-Guardian—E. . Welds, Detroit; 
F. R. Reich, a 
Penn Mutual—E. Carpenter, Flint; R. E. 
Myers, Flint; . F, Troan Detroit. 
eoria—B. E. Jennings, Flint; S. C. Holts- 
lander, Flint. 
Pitts. be & T.—Wilcox-Arms Realty Co., Grand 
Ledge; ve san Sia St. Johns. 
Prov. xf & T Porter, Detroit. 
ents R. vbindes, Highland Park. 
Sun—C. Wertman, Flint. 
Wisc. Natt rou ty Chgmheriote, Evart. 
Guarantee Fund—W. H. Gingrich, Cheboygan; 
A. B. Nichols, Detroit: -“ E, horpe, Flint. 
Aetna—G. L. Moore, Munising; W. H. Ennis, 
Saginaw; E. W. Wilsie, Caro. 
ankers, Ia.—C. A. Reagan, Grand Rapids. 
Canada—G. E. Bushnell, Detroit. 
Detroit—Charles Miller, Detroit; David Kra- 
boweny, Detroit; E. H. Deyo, Grand Rapids; 
G. M. Cane Grand Rapids; David Armit, 
Laurium; G. B. me St. Johns. 
Equitable, N. Y.—J. H. Bidleman, Ludington; 
Owen, Detroit; E. A. elch, Balamazoo- 
‘Grange—E. K. Gullen, Farmington: EF 
ett, Linwood; F. J. Rivard, Bay Cis: 
Freeman, Clarksville. 
Great Northern, Wis.—G. G. Marx, Wausau, 
is.; A. G. Robinson, Sherman. 
Manufacturers—Steve Molnar, Port Huron. 
Mich. Mut.—L. D. Gray, Battle Creek; V. N. 
Parsons, Kalamazoo. 
Midland—Richard Vincent, Calumet. 
Missouri—W. E. Carter, Bay City. 
Mutual Ben.—R. W. Brown, Pontiac: Hattie 
T. Corishley, Port Huron; C. W. Jones, Detroit; 








N. Gillett, Greenland.” 





Louis Rete, Grand Rapids; V. E. Lone, Big 
Rapids; G. O. Mga wine ast Lansing. 

Mutual—S. E. Johnston, Detroit. 

New England—George Crook, Romeo. 

Northern, Mich.—F. &: Mowrey, Detroit; E, 
B. Hough, Detroit; A. C. M. Johnson, Lansing; 
H. I. Parsell, Flint. 

Ohio State—Otto Schmidt, Bay Port; D. A. 
Teachout, Adrian; W. H. Faunce, Cadillac; O. B. 
Paulson, Calumet. 

Peoria—J. J. Hoch, Ypsilanti. 

Preferred—O. M. Gallraith, Chebo: oygan; George 
Vredeveld, Feapen: T. Sayre, Flushing. 

Prov. L. & i Fraser, Detroit. 

Sun—F. P. Sopa: Benton Harbor; W. F. 
Heiskell, Detroit. 

Travelers—A. H. Sibley Co., Detroit; W. C. 
Grace, Detroit; J. M. Barkdull, Detroit; P. D. 
Hulbert, Grand Rapids; W. J. Hutchinson, renn- 
ville; William Keavy, Detroit. 

Union Cent.—H. VA Gernhardt, Grand Rapids. 

Knights Templar & Masonic Mutual Aid—C. 
F. Wright, Greenville. 

Agricultural—H. F. Willis, Saginaw; Don L. 
Bellman, Kalamazoo; Ed J. Curts, Flint. 

Canada—N. C. Orr, Detroit; A. W. Petipren, 
Mt. Clemens. 

Detroit Life—Louis Miller, Detroit; Toney 
Pete, Detroit; Albert Duhl, Detroit; Yetta Bien- 
enfeld. Detroit. 

Equitable, N. Y.—Carlton Venterver, Law- 
rence; R. B. Collins, Charlotte; Geo. W. Miller, 
Ann Arbor; H. J. Hennessy, Battle Creek. 

Fidel. et ag 3 M. Leach, Detroit. 

Grange—L. E. Kelsey, Lakeview; M. W. nd 
mier, Holt; C. A. Thornburg, Lansing; 
= Eaton Rapids; E. B. Moran, Mu ed H. 

Winterstrin, Rochester. 

«en. Hartwell, Durand. 

Manufacturers—J. W. Standiford, Detroit; S. 
S. Smith 

Mass. oa a L. Newman, Battle Creek; 
Mrs. Mary E. Oliver, Detroit. 

Merchants Life—M. Sankey, Detroit. 

Mo. State—Josephine Locke, Grand Haven; A. 
R. Siegel, Scottville: Joseph O. Libs, Adrian. 

Mutual Benefit—Magdalene L. Hoffman, De- 
troit; A. A. Nevereth, Colon; Anna M. Rozelle, 
Detroit; A. Stock, Detroit. 

Mutual Life—H. Pearlman, Detroit. 

National, Vt.—A. R. Montney, Detroit. 

New York—J. H. Crohn, Detroit; J. J. Fried- 
man, Detroit. 


Indiana 


Prov. L. & T.—D. P. Carpenter, Brazil; C. 
‘ Young, Valparaiso; F. W. Hadley, Chicago, 


Pacific Mut.—E. L. Taylor, Connersville. 

Travelers—J. R. Ss and Citizens Trust 
Co., Ft. Wayne; Dougherty, Hartford 
City; R. G. Maurer, Lafayette; R. C. Gott- 
ectaalte, Columbus. 

State Mut., Mass.—B. H. Woodsall, Indian- 
apolis. 

Reliance—L, E. Hartzig and L. S. Shapi, 
Lafayette. 

Reserve Loan—R. Sisson, Decker. 

Ly —Mrs. R. S McGlothlan, Guvlediie, 


i State—H. J. Brook, Goodland; Miss E. 
L. Crum, South Bend; J. W. Suverkrup, Co- 
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lumbus; E. Witchin, Shoals; G. E. Jackson, Bed- 
ford; H. Larkin, Columbia City; L. V. Phillips, 
Newberry. 

Prov. L. & T.—G. A. Cross, Indianapolis. 

Phoenix Mut.—R. U. Addington, Indianapolis. 

State, Ind.—W. H. Blair, Indianapolis; W. J. 
Weaver, Seymour. 

Travelers—W. J. Godwin, Greencastle; R. B. 
Davis and J. L. Wheeler, Indianapolis; C. W. 
Scott, Warsaw. 

Amer. Bankers—A. L. Roberts, South Bend. 

Mutual, N. Y.—A. W. Cline, Evansville; E. A. 
Clegg, Jeffersonville. 

Mich. Mutual—J. W. Fisher, Vincennes. 

Mechanics—Sheehan & Lyddick, Gary. 

Merch. Reserve—A. Schultzman, Indianapolis. 

New Engl. Mut.—B. B. Pace, South Bend; J. 
L. Showers, Shelbyville; G. H. Rehm, Indian- 


apolis. 

N. W._Mutual—H. S. Davis, Indiana Har- 
her C. M. Mason, Bloomfield; E. E. Mull, 
oann. 


New York—L. Poet, Kokomo. 
National, Ia.—R. P. ee Martinsville. 
Aetna—C. J. Copeland, Poseyville; A. 
——, Fort Wayne; B. A. Moore, Rising 
un. 
Berkshire—E. P. Johnson, Decatur, Ill. 
Bankers Mut., Ill—J. A. Spencer, Evansville. 
Conn. Mutual—H. B. Mahan, Indianapolis. 
Farmers Natl—G. A. Howey, Westpoint; O. 


L. Ton Cynthiana; J. L. Morrow, Lin- 
-~ R. E. Crane, Warren; R. L. Barton, Linn 
rove. 


rs] 





Ger iliall ia—G. 
McTegart, Evansville. 

Lincoln Natl.—C. C. Bryant, Fort Wayne. 

Lafayette—B. F. Slenker, Monticello. 


Kansas 


ye agg Ps F ayael i Glesco., Coff 
mer. Natl. o.—T. ordon, Coffeyville. 
Col. Natl.—M. Warren, Newton. ” - 
Equitable—H. Raymond, Nortonville. 
Home Mut., Kans.—W. E- Covert, 
; J. E. Cave, Sublette; 2 H. Foucht, To- 
; C. M. Cave, Sublette; C. G. Demire, Sub- 
ette. 


Internatl.—C. A. Defabaugh, Kansas City, Mo. 
Kansas City—J. M. Maddock, Wichita; C. A. 
Krenger, Ellinwood; R. N. Kinney, Ordway, 


‘olo. 
La Fayette—Anna Farling, Wellington; B. Sa- 
ter, Galena; A. E. C ioux City, Iowa. 
Mut. nae HF T. Bell, Topeka. 
_ Natl. L. & A.—R. F. Wood, Wichita; C. Kil- 
lian, Independence. 
N. Y.—J. S. McMahon, Louisburg. 
North Amer., Ill—A. E. Crabb, Harper. 
N. W. Mut.—J. R. Tows, Newton; E. 
Clark, Kansas City. 
hlin, Hiawatha; R. 


s, Indianapolis; W. J. 


Garden 


Provident—G. O. McLau 
S. Mickey, Morrill; R. V. Allison, Salina; R. A 
Anderson, Salina; F. W. Jacks, Duquoin. 

Prudential—W. R. Nightwine, Kansas City; H. 
D. Wilson, Wichita. 

Travelers—B. B. McReynolds, Plainville. 

Natl. Iowa—S. K. Covey, Topeka. 

Sunflower—R. J. Lowe, Liberal; E. E. More- 
ney, Greensburg. 

Globe, Kans.—A. C. Tiemier, Lincolnville. 


Wisconsin 


Aetna—W. R. Buchan, Benton; E. A. Echert, 
F. P. Brock and C. D. Earnest, Milwaukee; 
W. J. Tubbs, Elkhorn; A. G. Rich, Spooner; 
Angus McAllister, Oconto; J. P. O’Malley, Bay- 
field; J. M. Schauer, Sturgeon Bay; J. N. Por- 
ter, Omro; H. Zoerb, Two Rivers; J. E. 
Schroeder, Eureka; E. E. Johnson, Park Falls. 

Bankers—B. C. Turner, Milwaukee; M. E. 
Fraher, Glenwood City; F. L. Moser, River 
Falls; C. H. Hegemann, Milwaukee; A. R. Hein, 
Turtle Lake; Thomas St. Angelo, Cumberland; 
P. C. Johnson, Stevens Point. 

Central, Ia.—L. C. White, Wilson; C. P. Pe- 
terson, Glenwood City. 

a: H. Solar, Mrs. E. L. Gunsel 
and E. B, Bowe, Milwaukee; J. A. Power, Madi- 


son; A, J. Livingston, Janesville; B. E. Thomas, 
Beloit; uham, Chicago, IIl.; F. 
Heilig, Duluth, Minn. 

Gt. Northern—O. H. Emley, Adell; G. F. 


Sanborn, Eagle River; M. D. Feathers, Madison. 
Guardian—B. J. Mertell, Somerset; C. F. 
Schimel, Fond du Lac; M. H. Croswell, Milwau- 


- Booth, C 
Mrs. J. F. Weight and H. K. Ot 
Joseph Koffends, Jr., Appleton. ’ 

Metropolitan—W. G. Taft, Superior; E. B. 
Weilde and F. E. Gill, Milwaukee. 

Mutual—F. W. Ristau, Wabeno; C. B. Coch- 
rane, Eau Claire; Padway and G, Z. 
Kerndl, Milwaukee; I. E. Hanson, Waupaca; 
C. G. Ford, Genoa Junction. : 

New Engl. Mut—J. A. Krenzke, Racine; A. 
T. Golder, Brule; B. F. Cook, Jr., Milwaukee. 

New York—H. A. Greene, La Crosse; C. S 
Patterson, Fifield; J. W. Hall, Readstown. 

North Amer.—R. H. Tilkens, Green ae, : 

. W. Mut—H. E. Wetzel, C. E. Thiele, 
Milwaukee; A. C. Boutin, Bayfield; G. L. Bretl, 
Antigo; S. N. Haas, Richland Center; J. F. 
Heule, Superior; C. H. Malone, Wonewoc. 

Old Colony—G. H. Kelly, Neenah; E. 
Betzer, Kenosha. 

Line—Edith_ L. Kaufman, Clintonville; 
A. H. Schmidt, New Holstein; Jones, 
Fort Atkinson; C. Keebe, Milwaukee. 

Prudential—Roy Merner, Milwaukee; O. H. 
Bergeman, Madison; H. L. Wittwer, Madison; 
E. E, Wegner, Sheboygan. 

Surety Fun . M. Boyles, Waupaca. 

Travelers—Louis L’Hommendieu and Clark 
Pease, Madison; P. N. Korb, Grand Rapids; H. 
A. Field and O. P. Helland, Kilbourn; D. L. 
Brillion, Antigo; E. W. Bennett, Milwaukee; 
N. R. Henderson, Whitewater; D. Westover and 
_ Gorman, Wausau; Walter Stephenson, Dar- 
ington. 


t, Milwaukee; 


Wisc. Natl—P. M. Nelson, Neillsville; O. P. 
Klein and W. A. Ziegler, West Bend; William 
inski, 








Flynn, Menasha; G. C. Renther, Cleyeland; 
George Henson, Cushing; __P. Christianson, 
Amery; E. L. Stewart, Bellenville; S. L. Krauth, 
River Falls; O. M. wing 1% and E, E. Cotanch, 
Cotanch, Milwaukee; J. H. Le Jeune and J. V. 
O’Brien, Rice Lake; A. H.. Brunner, Durand; 
C. H. Campbell and Clifford Hume, Whitewater. 

Travelers—E. F, Sanders and E. J. Kerivan, 
Milwaukee; Walter_Husting, Theresa. 

Old Colony—S. P. Kaminski, Milwaukee; W. 
Cc. Houteniiies. Tomah; Ed. Jacobson, North 
Crandon; Herb Batley, Appleton. 

Old Line—Fred Braun, Wausau; C. J. Sharpe, 
Edgar; W. P. Meacham, Casco; D. P. Steinberg, 
—— 

enn Mut—Alex Will, Waukesha; Mrs. J. E. 


Norris, Dodgeville. 

Wisc. Natl—C. E. McGorty, Portage; E. 
Rood, Burnett; C. O. Fairweather, Sheboygan; 
fh S nme L, E. Turner and Anton Storich, 
Sheboygan; W. H. Fischer, Two Rivers; W. J. 
Nast, Eden. 

Aetna—C. A. Cowee, Wausau; A. M. Brooks, 
Danbury; G. E. Norling, Lake Geneva; M. R. 
Lowry, Stoughton; T. A. Hoidahl, Stanley. 

Central, Ia.—Alvin Drotning, Deerfield; Arch 
es A Warrens; C. S. Larson, Stoughton; L. 
E. Larson, Urne; Fred Engelbracht, Ye Ber- 
lin; G. A. Williams and P. T. Allen, Madison; 
E. H. Mattice, Footville; B. A. Cady, Madison; 
G. E. Telander, Oshkosh; J M. Perski, Milwau- 
kee; Thomas Rohde, Sheboygan; Fred Dahl- 
berg, Viola; R. K. Johnson, Lone Rock; D. T. 
— Mauston; L. J. Aschenbrenner, Park 

‘a 


Equitable—I. C. Baldwin, Beloit; J. C. Mc- 
Cann, Superior; I. K. Burton, La Crosse; R. M. 
Ryan, Detroit, Mich. 

Grt. Northern—M. J. Rilling, Abbotsford. 

Guardian—A. C. Koss and J. G. Kessenich, 
Madison; H. E. Johnson, Frederic; F. C. Haack, 
Sheboygan; W. A. Fiedler, Milwaukee; Oscar 
Esenstad, Star Prairie; E. L. Sydensnur, Linden. 

Mass. es Hayden and William 
Hintzen, Madison; W. M. Solar and D. F. 
Breslauer, Milwaukee. 

Mutual, N. Y.—J. F. Boyle and L. F. Barnes, 
Milwaukee; W. H. Reed, Palmyra; R. J. Picard, 
Oconti; J. H. Wall, Highland; Llewellyn Mat- 
thais, Mineral Point; J. J. Zimmerman, Alma; 
K. J. Ruble, Platteville; Paul Redemann, Osh- 
kosh; Jacob Garhardt, Elkhardt; M. E. Wagener, 
Sturgeon Bay. 

New Engl. Mut—L. H. Campbell, Rockford, 
Ill.; E. E. Smith, Fairwater. 

New York—Lachlan Macdonald and Joseph 
ors Milwaukee; C. H. Sawyer, Waukesha; 
ps . Troupe, Jr., Edgerton; V. C. Hill, Mont- 


ort. 

Old Colony—R. F. Brown, Laona; H. D. 
Green and Gustav Sommerfeld, Fond du Lac; 
H. G, Kress, Manitowoc; Carley and 
M. P._H. Jacobs, Appleton; G. M. Jones, Osh- 
kosh; J. A. Eichinger, Algoma; Arthur Pireauz, 
Green Bay; J Brock, Milwaukee; William 
Endlich, Kewaskum. « 

Old Line—D. P. Steinberg, Appleton; D. M. 
D. Leicht, Colfax; Andrew Goggins, Fond du 
Lac; A. M. Suneson, Ogema; M. F. Gehl, Hart- 
ford; W. S. Wilson, Chester Risseliew and A. 
W. Richter, Milwaukee; F. Zindars, Gil- 
lett; E. E. Brain, New London; C. P. Wolf, 
Sheboygan; Conrad Wiesler, Logansville; George 
John, Tigerton. 

Penn Mut.—Mrs. J. E. Norris, Detgasties 
Andrew Mueller and Hubert Toussant, Milwau- 
kee; F. Kunke, Kenosha; Louis Rauschlein, 
Burlington. 

Securiy, N. Y.—F. W. Chrisopher, Albany. 
Travelers—E. J. Kerivan, E. N. Staples, A. C. 


Dick, J. J. Straub and C. E. Noble, Milwau- 
kee; B. E. Upton, Wild Rose; J. G. Walecka 
and R. E. Lynch, Green Bay; C. F. Zimmer- 
man, Beaver Dam; A. N. Thaur, Watertown; 
S. Z. Burroughs, Sparta; L. H. Spillcke, Rob- 
erts; P. G. Loeffler, Chippewa Falls; F. E. 
ayne, Eau Claire. 


Shults, Baraboo; N. B. P. 
Wisconsin—J. D. Gagnon, Chippewa Falls; 
Gustav Voss, Madison: D. D. Monross, Janes- 
ville; E. H. Broedlow, Chippewa Falls; E. V. 
Johnson, Menomonie; Edward Shimek, Carlton; 
Joseph Moire, Green Bay; F. E. Meleski, Lena; 
W. T. Dobson, Beloit; F. E. Meunier, Ephraim; 
H. C. Rymer, Sobieski; A. C. Stangel, Valders. 


Wisc. Natl—A. L. Rosenheimer, Kewaskum; 
William Moede, Luxemburg; P. W. Gullord, 
Greenwood; a 


Joseph Fenstel, Sheboygan; C. 
Warnn and H. E. Shepeck, Green Bay; W. H. 
Damm, Collins; P. J. Engelhardt, Madison; F. 
H. Hickingbottom, Beaver Dam; Anton Han- 
son, ansen, H. E. Johnson and A. E. 
Andersin, Racine; F. P. Brock, Milwaukee; F. 
a _Westphal, Randolph; Joseph Hepfler, Eau 
aire. 


Ohio 


Aetna—G. O. Dickinson, Columbus; Isaac 
Bloom, Cincinnati; L. H. Roller, Alliance? L. O. 
Turner, Andover; B. McBride, Cleveland. 

Amer. Bankers—J. L. Fowler, Steubenville. 

Bankers, Iowa—Edessa V. Cole, Montgomery. 

Conn. Genl.—T. J. Curtis, Youngstown. 

Equitable, N. Y.—D. E. Metts, Bergholz; C. 
oa Ramsey, East Liverpool; J. O. Stein, Cleve- 


and. 

Federal—M. G. Graham, it ey H. R. 
Barnes, Jeffersonville; W. S. Clark, Columbus; 
E. aples, Columbus. __ 

Lincoln—E. E. Trout, Sidney; R. L. Sanford, 
Girard. ; é é 

Mass. Mut—C. E. Gibson, Elyria; A. M. Dick- 


Friman, ron; . 
Bliss, Toledo; G. Rimbey, 
Alliance; F, W. 

Elmwood Place. 

Mut.—Mrs. Georesane Newberry, Ash- 
ille. 

‘al—H. G. Wason, Collinwood. 

Pitts. L. & T.—M. Spiegel, J. Kohn, Cleve- 

land; S. Payton,. Cincinnati; C. A. ‘Keller, '0- 


Siler, 
H. J. 











ledo; I. A. Rice, Salineville; W. E. Parsons, 
Wellsville; A. Nathanson, Youngstown; A. Saari 
Fairport; W. Kerr, Monclava. 
Preferred—D. P. Wren, Columbus. 
Prudential—L. Sisk, Cincinnati; V. P. Simp- 
son, Cleveland; F. M. Ford, Barnesville; G. C. 
Hale Springfield; D. L. Burris, Cleveland; J. P. 
McElligott, Chicago Junction. 

State, Ind—R. E. Woodruff, Bowling Green. 

State Mut.—R. M. Davis, Cleveland; C. J. Lin- 
hart, Bloomdale; H. C. Koch, Athens, Ima F. 
Pelton, Willoughby. 

_ Travelers—D. E. Simonton, Toledo; J. E. Gal- 
vin, Cincinnati; Max och, Cleveland. 

Aetna—C. E. Hoch, Marion; H. P. Getz, Co- 
lumbus; J. L. Kling, Alliance. 

Bankesr, Iowa—J. F. Dittman, Cleveland. 

Conn. Genl.—D. D. Parmelee, Wooster. 

Cont. Assur.—B. T. Work, Columbus; B. H. 


Jeffreys, Akron. 

_ Equitable, N. Y.—E. J. Knutti, East Pales- 

tine; F. Lindemann, Delphos. 
Iowa—Phillippine Schmitt, Ports- 





Equitable, 


mouth. 

Federal—J. D. Thomas, Lima. 

Fidel. Mut.—E. Berwin, Akron; P. L. Cord- 
ray, Columbus. 

fom: . A. Trostel, Hamilton. 

Lincoln Natl—E. E. Salsberry, Columbus; S. 
E. Tyson, Bradner. 

Mass. Mutual—C. M. Rowe, Cleveland; J. W. 
Schwingel, Canton; G. R. Packham, Mansfield; 
R. C. Lloyd, Cleveland. 

National, U. S. AE. B. Ruhl, Bucyrus; G. 

Bradrick, Elyria; P. N. Smit, Cleveland; 


J. M. Fry, Cincinnati. 

North Amer., I1l—C. W. Milligan, Columbus; 
E. L. Meredith, Columbus. 

N. W. Mutual—M. A. Chase, Cincinnati; W. 
C. McCullough, Cleveland. 

Pacific Mut.—S. H. Haber, Cleveland; C. C. 
Gault, Ashland. ’ 

Pitts. L. & T.—G. W. Griffin, Fayette; E. B. 
Griffith, Perry; B. C. Tremaine, Cleveland. 

rovi. L. & T.—O. D. Goodwin, Wauseon. 

Royal Union—E. M. Robbins, Cleveland; Julia 
MA Simpson, Lima; F. R. Hartley, New Straits- 
ville. 

Travelers—J. E. Galvin, Cincinnati; K. W. 
Bronson, Mt. Healthy; J. P. Stotter, Cleveland; 
H. F. Gordon and D. M. Wilson, Atwater; R. C. 
Whittacre, Kensington; J. E. Baumgardner, Os- 
born; J Bottony, Masillon; C. P. Weeks, 
Oberlin. 

Tllinois 


Mass. Mut.—A. F. Lagemann, Quincy; L. N. 
Krauser, Moline; W. G. Glazier, Kalamazoo, 


ich.; S. W. Marshall, Clay City; Claude Tur- 
ner, Murdock; Lester Soule, G. C. Clarke, C. L. 
Hennig, O. E. Lambert and A. Swart, Chicago; 


Herbert F. Church, Peoria; Wm. C. Grundberg, 
J. V. Carlson, D. W. Ford and F. L. Sher- 
man, Moline. 

Mo. State—Elsworth Barton and E. V. 
Menges, E. St. Louis; A. P. Veroni, Watseka; 
Pat. J. Quinn, Chicago; F. A. Sheetz, Granite 
City; W. O. Brinkman, Paris; C. S. Clark and 
H. F. Fultz, Assumption; M. E. Durbin, Salis- 
bury; W. P. Hoverder, E. St. Louis. 

Mutual Benefit—Robert Orriny, Des Moines, 


Ia.; C. M. Hogan, Urbana; A. lair, 
Alton; W..A. Gillespie, La Salle; G. C. Clark, 
Chicago; A. K. eihsner, Galesburg; F. A. 


Rooker, Chicago; M. T. Hunt, Warsaw; G. €. 
Watson, Farmer City; Julius Wolff, Linen 
Mutual Life—G. L. Raymer, Chicago; P. A. 
Olsen, Ottawa; J. B. Miller, Chicago; M. B. 
Allen, Sr., Claremont; J. O. Briggs, Mt. Ster- 
ling; Harman Brown, Springfield; Rex Burnett, 
Raleigh; C. M. Campbell, Bement; N. M. Covert, 
Kincaid; D. M. Dewhirst, Farmer City; Mrs. 
Clara K. Dwyer, Pinckneyville; Virgil Foreman, 


Griggsville; J. Jolly, Springfield;  L. ‘ 
Miller, Metropolis; T. L. Stein, Springfield; E. 
L. White, Paris; Butler, Little York; 


Elmer H. Koch, Tremont; B. S. Sweet, Tampico; 
Sam Clark, Sherrard; C. F. Jones, Little 
Minn. Mutual—G. C. Rouse, Oakwood. 
Penn. Mutual—A. F. J. Worstman, Dongola; 
W. E. Wetherington, Metropolis. 
————_—»ee 


Protest Limitation Law 


Syracuse, N. Y., Nov. 29—(Special) 
—Sixty district superintendents of life 
companies that have been forced to 
shut down by the operation of the 
New York law limiting the amount of 
business that can be done in one year, 
met here yesterday. Resolutions were 
adopted protesting against the unneces- 
sary hardships placed by the law on 
insurance salesmen. A committee was 
appointed to inaugurate a campaign for 
an amendment to the law. A bill will 
be drafted for presentation to the 
next legislature. The men represent 
the Metropolitan and Prudential, both 
of which have been compelled by the 


ork. 








act in question to suspend issuance of 
ordinary business till Jan. 1. 
a 


PLANS POR CAMPAIGN 


The committee appointed at the National 
Association of Life Underwriters in St. 
Louis to promote a campaign to secure 
6,000,000 new holders of life insurance 
during 1917 has sent out some sugges- 
tions to members and companies. The 
plan was suggested by the Coes in for 
1,000,000 new savings bank depositors con- 
ducted this past year by the savings bank 
— of the American Bankers Associa- 

on. 

It is proposed to have a central bureau 
established to keep tab on accomplish- 
ments and watch the progress made week 
by week. 

The committee consists of E. A. Woods, 
Pittsburgh, chairman; John Dolph, Balti- 
more; Royal S. Goldsbury, Pittsburgh; 
William King, St. Louis; W. D. Mead, Seat- 
tle; Maurice Stearns. 


a 


LIFE NOTES 


J. E. Meyers, general agent the Aetna 
Life at Minneapolis, is recovering from a 
three weeks’ illness of acute bronchitis. 

The Ohio department has cancelled the 
license of Joseph M. Epstein of Cleveland, 
who represented a number of life com- 
panies. 

W. FP. Dertert, an agent of the Prudecn- 
tial in Allentown, Pa., has been promoted 
to assistant superintendent at Wilmingz- 
ton, Del. 

Superintendent D. C. Williams, of the 
Prudential at Evansville, Ind. is on a 
mane sy in Florida. He will return 

ec. 


Adolph F. Wandschneider, agent of 
the Prudential at St. Paul, Minn., has 
been made assistant superintendent at Su- 
perior, Wis. 

_The Louisville, Ky., and Muncie, Ind., 
districts of the Prudential have each se- 
cured full yearly allotments in industrial 
and ordinary. 

Albert Anderson, of the Prudential in 
Joliet, Ill., has made a remarkable show- 
ing in looking after his debit. At pres- 
ent the arrears are only 45 cents. 

The Union Bag & Paper Co. has con- 
tracted with the Equitable Life of New 
York for a group policy covering all of 
its employes at the big plant in Kau- 
kauna, Wis. 

Agent T. M. Patterson of Kansas City, 
Mo., representing the Prudential, has been 
absent from the office for four months on 
account of illness, but is now back on 
the firing line. 


Ira B. Mapes, manager of the Phoenix 
Mutual at Kansas City, recently made 
speeches to two classes of the Polytechnic 
Institute of Kansas City on the subject 
“Salesmanship.” 

The First National Bank of Antigo, 
Wis., has taken out group insurance for 
its employes, covering life and accident 
risks. The policy was written by the 
Travelers through George W. Schmitz, 
agent for the Antigo territory. 

Clarence W. Albee, general agent for the 
Penn Mutual Life at Reno, Nev., who was 
sentenced to a prison term of from two to 
fourteen years after conviction on charge 
of embezzling the company’s premiums, 
has been paroled because of previous good 
behavior. 

The now defunct Shawnee Life of Okla- 
homa was branded as a confidence game 
by the Oklahoma supreme court commis- 
sion Tuesday, upholding the right of ten 
Alfalfa county men and women to sue 
Receiver E. E. Hood for recovery of money 
paid for stock. 


Judge Lawrence Degraff has refused the 
National Life, U. S. A., a new trial of the 
case in which I. F. McGraw was awarded 
an $18,000 verdict at Des Moines. The 
company pleaded for new trial on grounds 
that instructions to the jury were faulty. 
Involved in the case is probably $150,000 
which other stockholders in the old Des 
Moines Life are seeking to recover. 

Inspector Charles FPirner, of the Phila- 
delphia No. 4 district of the Prudential, 
has been presented with a twenty-five- 
year Prudential “Old Guard Badge,” and 
Agent J er, of the same office, 
was presented with a fifteen-year badge. 
Mr. Firner began his career as agent in 
the Philadelphia No. 4 district and Mr. 
Steiger was brought in later through his 
influence. 











First Life and Trust Company 
of Illinois 


Oth floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
sion basis only. Good territory and leads furnished. 
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Once an 


Illinois Life 


GREATEST GREATEST 


Man 


ILLINOIS ILLINOIS 
Always an 


Illinois Life 
Man 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


COM PANY COM PANY 





Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and > 
cooperation. Openings in States of Ala- 

bama, Arkansas, Florida, Georgia, Indiana, 

Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 Good Territory Open 











Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the *‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











An Opportunity — Not a Proposition 


"THROUGH our Free School of Salesmanship and Life Insurance, 

we are prepared to back our managers in the field with the best 
method of securing and equipping men for constructive, permanent 
work in the field of life insurance. 


We are prepared to furnish ANY MAN, ANYWHERE, with this course of in- 
struction without cost or obligation. If you want to improve yourself, ask for 
our course—many men would be glad to pay $50 for it. WRITE TODAY. 


MISSOURI STATE LIFE 


Insurance Company, St. Louis, Mo. 
The fastest growing life insurance company in America—LOOK UP OUR GROWTH 








A LIFE TIME CONTRACT 


is what we will give to good men to 
develop territory for us. We want 
good men and will pay them well. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 
Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 


We want good men and will pay them well. 
For territory and particulars address 


FELIX BROEKER, Secretary and Manager - §SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 


- Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 


Write us for territory. 

















INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, - « + $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


For contracts write: C.D. RENICK, President 
316 N. Meridian Street Indianapolis, Ind. 





SPECIAL irre tgay Maryland 


Delaware Ohio 


AGENTS lena Life 
WANTED , er. 











SAFE AS A GOVERNMENT BONY 


© >») The OHIO STATE Lifé 


LIFE. HEALTH. ACCIDENT MONTHLY INCOME INS! R 

















